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A New and Widening Field for Lusion 


The use of lumber is constantly taking new forms, and it is 
important that these new uses be developed and safeguarded for 
wood at as early a stage as possible. Within the last few years, 
thousands of wayside refreshment stands and booths for the 
sale of farm prodacts have been built throughout the country, 
and thousands more are being built every year. That is one of 
the things that the lumber industry can thank the automobile 
and the modern highways for. At first these structures were 
mostly crude makeshifts, hastily knocked together, but, as with 


almost every new thing, great improvement has taken place. At- 
is now being sought 


tractiveness, and even architectural beauty, 
in increasing meas- 


ticularly in mind constructing something which would convey 
the charm of an old- fashioned spick- and-span, country kitchen. 
It had to be done more or less toy size, but that gave it even 
more picture quality. I bought part of the lumber from the 
J. D. Loizeaux Lumber Co., Plainfield, and the Perth Amboy 
lumber Co., the remainder coming from a yard dealing in 
second-hand lumber, as the proposition had to be handled on the 
proverbial shoestring.” 
In announcing the award, the judges made the following 
comment on Miss Bamman’s stand: 
“This example, to which we gave the first prize, stood out 
from all the others, 





ure. Therein lies 
an opportunity, as 
well as a danger for 
lumber, for already 
other materials are 
beginning to be 
used in the con- 
struction of the bet- 
ter class of wayside 
stands. 

That no, other 
material approaches 
wood in desirability 
for this purpose is 
proved by the fact 
that in the first 
Wayside tefresh- 
ment Stand Compe- 
tition, sponsored by 
Mrs. John D. Rocke- 








so that our choice 
was immediate and 


unanimous. It had 
great charm_ and 


picturesqueness. It 
was remarkably 
neat and orderly. 
Its display was 
most temptingly 
arranged. It looked 
like a roadside 
stand and nothing 
else, so much so 
that it needed no 
signs to incite the 
passing motorist to 
stop. Its sanitary 
arrangements were 
well handled. It 


was most conven- 








feller, jr., through 
the Art Center of 
New York and the 
American Civic Association, Washington, D. C., which ended 
Dec. 15, the first prize, of $300, was awarded for a stand built 
entirely of wood. The illustration on this page shows this first- 
prize stand, which was entered in the competition by Miss 
Norma M. Bamman, Plainfield, N. J. 

This competition is one of four, all conducted under the same 
auspices, and each having for its objective, according to the offi- 
cial announcement, “improvement of the appearance of the 
wayside refreshment stands, which, through ugliness of concep- 
tion and carelessness of construction are beginning to menace 
the beauty of our highways. 

Asked by the AMERICAN LUMBERMAN why she preferred wood 
as the material for constructing her prize-winning stand, Miss 
Bamman readily replied: 

“T quite naturally used lumber because in my estimation it is 
the only medium that would lend itself to the idea I had in 
mind. In putting up my two little buildings, consisting of a 
pantry, which serves as.a salesroom for my bakery” products, and 
a kitchen wherein I prepare those products, I had most par- 


Awarded first prize in nationwide Wayside Refreshment Stand Competition 


iently and economi- 
cally planned, and 
most fortunately it 
preserved and featured a beautiful tree that most roadside stand 
owners would have stupidly cut down, thinking that it was in 
their way. In fact, this example is universal in its application. 
In principle, it could be applied to every part of the United 
States, and to almost any kind of location, but roadside stands 
are the last thing in the world that should be standardized.” 
Miss Bamman conducts her thriving little business under the 
title “Pinkie’s Pantry.” She is an attractive, intelligent young 
girl who has realized the achievement of a dream. She began 
haking a few years’ ago in order to make money for a trip to 
Europe, and before long her studio bake shop in New York was 
being referred to and written up by one of the big daily news- 
papers, as “Pinkie’s Pantry.” Later events led her to settle on 
the old family place in Plainfield, where she dreamed of one 
day having a dainty little shop, all white enamel, black lacquer 
and pink oilcloth, under the old apple tree by the roadside where 
she could sell her delicious pies and cakes and other refresh~ 
ments to the passing motorists. So the little shop was built, 
and almost immediately the demand for [Turn to page 45} 
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Better Times Ahead for 
Lumber Industry 


The lumber industry has passed through pe- 
riods of low prosperity before. It has always 
come out with flying colors. 

The present period is no exception. In fact, 
the accumulated farm demand for lumber 
coupled with the improved farm situation 
promises just the stimulus that is needed to 
start a new era for the lumber industry. 

Look back over the files of this great in- 
dustry and you will find that the firms that 
had courage and faith and bought timber ten, 
fifteen, twenty-five or even fifty years ago are 
today well-rated, prosperous concerns. We 
predict that the firms that hang on to their 
timber and keep the wheels turning will be 
equally as prosperous a few years hence. 

In the long run there’s only one way that 
timber prices can go—and that’s up. 


James D, LA. C E Yo Co. 


Timber Land Factors 





Established 1880 
CHICAGO NEW YORK SEATTLE 
231 So. LaSalle St. 350 Madison Ave. 626 Henry Bidg. 
NEW ORLEANS JACKSONVILLE 
Pere Marquette Bldg. Barnett Natl Bank Bldg. 
MONTREAL VANCOUVER 
Castle Bldg. Vancouver Block. 






































WISCONSIN: 
HARDWOODS - e 


= = iQ | Buy This Stock 


VALUES 


Korrect Make -: 
“ MAPLE AND BIRCH : 
‘: FLOORING 3-4 
Buyers who regularly put their needs _—S—— 
up to us find that on the average our = 
values can’t be beat. Try us out and let 
us convince you. 
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150,000 ft. 1” No. | Com. & Btr. Kiln Dried Birch 
100,000 ft. 1” No. 2 Common Kiln Dried Birch 

f 1” Ne. 2 Common Air Dried Birch 
125,000 ft. 1” No. 3 Birch 

30,000 ft. 6/4” No. 2 and Better Soft Elm 

200,000 ft. |” No. 3 and Better White Pine 


“KORRECT-MAKE” MAPLE FLOORING 


75,000 ft. 25/32x24” Second Grade 
90,000 ft. 25/32x24” Third Grade 


“KORRECT-MAKE” BIRCH FLOORING 


50,000 ft. 25/32x2/%4” owet Grade 
20,000 ft. 25/32x2/4” Grade 
d Grade ('/2-5'/2’ 


25,000 ft. 25/32x2'%4 ” Secon 
30,000 ft. 25/32x2/4” Third Grade 





























































































































=] 16,000 ft. %xi'/2” First Grade 
——— | car 32” No. | Basswood Lath. 



























































KNEELAND-MCLURG 
LUMBER CO. 


” Mills at : Sales Office: 
Phillips, Wis., Morse, Wis. PHILLIPS, WIS. 









































































































































Pyle- National Headlight 
Equipment Is 
Universal 





HE Pyle-National headlight equipment 

shown above is but one example of many 
where Pyle-National headlights have served 
for years and have the enthusiastic endorse- 
ment of those who use them. 
Mr. C. M. Hendricks, engineer for the J. M. 
Griffin Lumber Co.of Holopaw, Florida,says 
he has usedseveral Pyle-National headlights 
during the past ten years and never has had 
the least particle of trouble with them. 


Send for Pyle-National Catalog 110 which 
gives complete descriptions of the entire line 
of Pyle-National railway electrical equip- 
ment. 


The Pyle-National Company, 


1334-1358 N. Kostner Ave., CHICAGO, ILL., U.S.A. 
Canadian Agents: Export Department: 
The Holden Company, Ltd. International Railway Supply Co. 
Montreal, Winnipeg, Téronto 30 Church Street, New York City 
Vancouver AL 3-3-Gray 









































“HI-Lo” 


(Patented) 
The BEST apron ever made. Adjustable, Fits ALL types of workmen. 
Sets High or Low, to gesteegy meet conditions of use. Changedina 
Jiffy. Comfortable. Stays Put. 
Write for Sample and Price. 


ALLIED CLOTH SPECIALTIES, INc. 


MARCH 3. 1928 
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Forestry and Lumbering of the Future 


man who presumes to forecast developments in his own 

industry for a period of months, not to say of years. Never- 
theless, prophecy and prediction afford opportunity for uniting wish 
with expectation in such a manner as to lay the foundation for 
development, or at least for setting up an ideal to work for. Per- 
haps something of that purpose was in the minds of those who set 
aside part of the program of the annual meeting of the Western 
Forestry & Conservation Association for what the inspired reporter 
calls a “peep into the future.” Tree growing is slow business and 
because it is so the fact must be recognized that many of those 
who are laying the foundations for the lumber industry of the 
future will not be here to see the fruition of their plans. Never- 


©» PERILS of prophecy are well known, and he is a bold 





theless, projects must first be imagined or planned before they be 
put in the way of realization, and it is one of the happy compen- 
sations of life that pleasure can be got from starting great and 
worthy projects. 

At a time not so remote but that it can be easily recalled, forestry 
and reforestation as means of perpetuating the timber supply and 
sustaining the lumber industry of America seemed little more 
than a dream of enthusiasts. It is no serious disparagement of 
the dream or of the dreamers to say that in some of their aspects 
the dreams lacked practicality. The major conception, however, 
that the time would come when the wood supply of the country 
must be derived from forests grown for commercial use, remains 
as it always has been essentially valid. The progress made or in 
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process of making in that direction already has put something of 
material substance into the dream. 

In conceiving developments in commercial forestry on a scale 
commensurate with the future needs of America the mind must 
contemplate periods exceeding the’ life of man. Because this is 
true forestry may in some of its aspects be analogous to philan- 
thropy. At least it may be ventured that profits in tree growing 
can hardly be more secure than are profits in lumber manufacture. 
It must be said, therefore, that some of the compensation in return 
for efforts and money expended in behalf of forestry can be realized 
in such satisfaction as comes from having conferred benefits upon 
mankind and upon posterity, rather than in immediate profits. The 
time may come when forests will be endowed as libraries, hos- 
pitals and universities now are, and when there will be as much 
honor in associating the name of the donor with the one as with 
the other. 

American forestry will be secure when the people of the country 
have visualized the forests of the future after some such fashion 
as they were projected at the western meeting. Indeed, the picture 
there drawn should afford the outlines at least of the true picture 
as it is to be realized. It is a composite portrayal, the product 
of many hands as the realized forestry must be. It was made up 
of wishes and ideals as well as of expectations. It should serve 
as an inspiration at the same time that it may point the direction 
and the paths to be pursued. Indeed practical forestry will suffer 
little from having something of idealism and something of imagina- 
tion mixed in with it at every stage of its progress. 





Grade Marking Backed by Guaranty 


VERY SALE NOWADAYS involves a guaranty of quality, 

either expressed or implied; the ancient maxim, Caveat 

emptor, let the buyer beware, has been banished from good 
business society. Nevertheless, there are few words oftener used 
than the word guarantee, and with this frequent use has come a 
degrading of its significance. A guaranty if it is to have any sig- 
nificance of value must mean that the seller will make good in 
money the difference if any in value between what he sells and 
what he actually delivers on the sale contract. This fact was 
long ago recognized by the National Hardwood Lumber Associa- 
tion, which makes good its guaranty of grades by the payment of 
the difference in money value between the grade sold and that de- 
livered when that difference exceeds 4 percent in money value. 
It is to this provision undoubtedly that much of the effectiveness 
to that association’s inspection is due. 

Recently, as already reported in the columns of this paper, the 
executive committee of the National Lumber Manufacturers’ Asso- 
ciation urged “dependable financial guaranties” as the most effec- 
tive means of carrying out a program of trade-marking and grade- 
marking, administered with the aid of an official reinspection serv- 
ice. At the recent annual meeting of the Western Pine Manufac- 
turers’ Association announcement was made of the purchase of the 
patents of a machine for printing an identifying mark on lumber 
produced by its members, which is designed in addition to serve 
as the manufacturer’s guaranty as to the workmanship and ma- 
terial. 

The making of grading rules, the training and disciplining of mill 
inspectors and the general enforcement of association standards 
have been assumed as proper functions by the associations. In fact 
the association in a given industry is looked upon as such an 
organization of the conscience and sentiment of the industry as 
can make itself, effective in the enforcement of approved standards 
of business conduct. The association in industry bears the same 
relation to its membership that organized society bears to the 
individual citizen; and social pressure is admittedly the most 
effective agency in maintaining civilization itself. Laws them- 
selves depend for their practical enforcement upon the support 
of such organized public sentiment. 

Of course in the long run and under most conditions it is the 
function of the trade organization to protect the interests and pro- 
mote the welfare of its individual members; though it may and not 
infrequently does happen that the individual member must surren- 
der some of his own freedom of action. But the association’s ex- 
istence is premised upon such a community of interest among its 
members as shall make codperation not only profitable to them 


but beneficial to the industry they represent. Standardization of 
lumber sizes, grading and grade-marking must contribute to the 
welfare of the lumber industry as,a whole if they are to survive. 
The fact that they have been quite generally approved by lumber- 
men is evidence that they are recognized as beneficial to the indus- 
try. This approval is in a fair way to be made practically effective 
by trade-marking backed by money guaranties. 


Movement for Better Wayside Stands 


OOD SCORED another triumph when in a nationwide com- 
petition for prizes offered for the best and most attractive 
roadside refreshment stands, first place was accorded to a 

stand built entirely of wood. More than that, some of the lumber 
used was secondhand—because the owner of the stand found it 
necessary to build as economically as possible. Therefore the 
honor to wood is all the greater. 

This victory for wood will not appear insignificant to anyone 
familiar with all the facts. The contest, which is one of a series 
of four each of nationwide scope, was conducted under the auspices 
of the Art Center, of New York, and the American Civic Associa- 
tion, of Washington, D. C., with the avowed object of encouraging 
the construction of attractive, and even beautiful, refreshment 
stands, instead of those that, while perhaps serving their utilitarian 





Nortkeasterp Retail Lumbermens Association 
Temple Building Rochester. New York 





February 16, 1928. 


Mr. E- C. Hole, 
American Lumberman, 
431 South Dearborn St., 
Chicago, Ill. 


Dear Mr. Hole: 


Year after year the American Lumberman loyally co8perates with our 
association and does much to make a success not only of our annual 
convention but of our various activities throughout the year. The 
following resolution inadequately expresses our opinion of your 
effort for the betterment of business conditions and the upbuilding 
of the lumber trade. 


"Resolved that we extend to the American Lumberman our 
cordial thanks for the publicity given to this conven- 
tion- which has contributed so largely to its effectiveness 
and success." 






You have our'very best wishes. 


Secretary-Vanager 
PSC :GDB 





purposes equally well, disfigure the highways and mar the land- 
scape. In short, this is a part of the America Beautiful movement. 

It is recognized by those promoting the Wayside Refreshment 
Stand Competitions, as .they are officially styled, that it is better 
to foster beauty than merely to condemn ugliness. The latter 
course “got nowhere” in the case of the campaign against Dill- 
boards, the success of which would have closed an outlet for mil- 
lions of board feet of lumber annually. But when the outdoor 
advertising concerns themselves voluntarily began to “clean house,” 
and inaugurated a counter-movement for better billboards, insisting 
upon the maintenance of right standards in construction, artistry 
and placement, opposition died down and is not likely to be effec- 
tively revived. Indeed, so long as the present enlightened policies 
of the large outdoor advertising concerns are followed, there is 
little reason for opposition. 

This illustrative digression is indulged in mainly to emphasize 
the desirability of “getting off on the right foot” where a new field 
for the use of lumber is concerned. The field is a large one, because 
with all the world awheel and the network of smooth, hard high- 
ways constantly extending its ramifications, wayside stands, booths 
and shops of various sorts are bound to increase in number. Shall 
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they be good advertisements for lumber, or the reverse? The an- 
swer largely depends upon the interest taken in the matter by the 
jumbermen themselves, they being the ones most directly affected. 

Although it may seem to have little direct connection with the 
subject of lumber and its uses, the fact may be worth mentioning 
nere that the manufacturers of that succulent dainty, commonly 
are preparing to launch a big advertising cam- 
paign to elevate their product in the public esteem. 


known as “hot-dog” 


packaged, 


The hot-dog is 








“going to college” and learn to mix with our very best so¢iety. In 
other words, the manufacturers aspire to place their product, with. 
quality improved and standardized, attractively and conveniently 
in every pantry in the land. 
the quick-lunch and grab-a-bite outlets for refined hot-dogs will not 
only be preserved and enlarged. And—may it not be logically 
pointed out?—better hot-dogs deserve better roadside ments from 
which to purvey them to hungry wayfarers. 


Incidentally, they figure, 





Gain in Production and Orders 


[Special telegram to 


AMERICAN LUMBERMAN] 


WasHincton, D. C., March 1.—Heavy or- 
ders and continued increased production char- 
acterize the national lumber movement, accord- 
ing to telegraphic advices received today by 
the National Lumber Manufacturers’ Associa- 
tion from leading softwood and hardwood 
mills. Combined figures from 675 mills and 
units for the week ended Feb. 25 showed a 
gain of 9,000,900 feet in reported production, 
a falling off in shipments and a slight increase 
in orders. In the softwood group, 350 mills 
reported production in advance of that for the 
corresponding week of last year by 53,701,73é 
feet, an increase of 41,774,640 feet in ship- 
ments and a gain of 60,949,804 feet, or about 
30 percent, in orders. Owing to the partial 
cessation of activities on account of the ob- 
servance of Washington’s birthday, current 
shipments showed a marked drop as compared 
with those of the preceding week, and orders 
also suffered slightly. Hardwood units (a unit 
is 35,000 feet of daily production capacity) 
reported comparatively small gains in produc- 
tion, shipments and orders over the preceding 
week, due to the fact that 40 more units re- 
ported for the week ended Feb. 25. Because 
of the larger number of mills regularly report- 
ing now, the figures are not comparable with 
those of last year. 

The unfilled orders of 219 southern pine and 
West Coast mills at the end of last week 
amounted to 672,910,806 feet, as against 663,- 
878,130 feet for 220 mills the previous week. 
The 107 identical southern pine mills in the 
group showed unfilled orders of 248,767,101 
feet last week, as against 248,411,988 feet for 
the week before. For the 112 West Coast 
mills, the unfilled orders were 424,143,705 feet, 
as against 415,466,142 feet for 113 mills a week 
earlier. 

Altogether the 350 reporting softwood mills 
had shipments 101 ‘percent, and orders 114 per- 
cent, of actual production. For the southern 
pine mills, these percentages were respectively 
98 and 99: and for the West Coast mills, 89 
and 106. Of the softwood reporting mills, the 
350 with an established normal production for 
the week of 225,349,842 feet, gave actual pro- 
duction 106 percent, shipments 107 percent and 
orders 121 percent thereof. 

The softwood figures for last week, the week 
before (revised) and the same week last year 
follow: Production—239,099,000 feet, against 
234,088,000 feet the week before and 185,398, 000 
feet last year. Shipments—241,955,000 feet, 
against 258,133,000 feet the week before, and 
Orders—271,655,000 
feet, against 272,420,000 feet the week before, 
and 210,705,000 feet last year. 


The hardwood figures for last week, the 


week before and the same week last year, fol- 
low: Production—46,394,000 feet, against 42,- 
203,000 feet the week before, and 17,211,000 
feet last year. Shipments—47,432,000 feet, 
against 44,275,000 feet the week before, and 
17,903,000 feet last year: Orders—47,848,000 
feet, against 46,272,000 feet the week before, 
and 19,909,000 feet last year. 


|Note: “Normal” production as now re- 
ported by all but two of the nine reporting 
associations to the National lumber trade 
barometer is an average of past actual pro- 
duction over a period of from two to five years 
immediately preceding 1928. The two excep- 
tions base reports on estimated capacity.] 

The West Coast Lumbermen’s Association 
wires that new business for the 112 mills re- 
porting for the week ended Feb. 25 was 6 per- 
cent above production, and shipments were 11 
percent below production, which was 118,068,- 
519 feet, as compared with a normal figure for 
the week of 100,289,571 feet. Of all new busi- 
taken during the week, 50 percent was 
for future water delivery, amounting to 62,- 
231,066 feet, of which 43,458,181 feet was for 
domestic cargo delivery and 18,772,885 feet ex- 
port. New business by rail amounted to 58,- 
363,916 feet, or 46 percent of the week’s new 
business. Forty-two percent of the week’s 
shipments moved by water, amounting to 43,- 
910,925 feet, of which 28,902,771 feet moved 
coastwise and intercoastal, and 15,008,154 feet 
export. Rail shipments totaled 56,737,816 feet, 
or 54 percent of the week’s shipments, and 
local deliveries 4,608,389 feet. Unshipped 
domestic cargo orders totaled 139,856,291 feet; 
foreign, 114,276,980 feet, and rail trade, 170,- 
010,434 feet. 

There was little or no change in employ- 
ment conditions in the Pacific Northwest dur- 
ing the last week, according to the 4L employ- 
ment service. There were no additions to the 
ranks of active pine sawmills and there are 
still many unemployed men waiting for the 
season’s cut to get into full swing. Rains and 
snow in the Douglas fir districts during the 
last few days have hampered fir logging opera- 
tions, but were not sufficient to cause shut- 
downs. There has been no change in fir sawmill 
operations, most of the major plants being 
busy. Conditions are much improved over 
January, but there is still considerable unem- 
ployment in all districts. 

The Western Pine Manufacturers’ Associa- 
tion reports production for the week from 
32 mills as 19,407,000 feet, compared with a 
normal figure of 19,680,000 feet. Twenty-nine 
mills the week before reported production as 
15,062,000 feet. There was a slight increase 
in shipments this week, and a notable increase 
in new business. 

The California White & Sugar Pine Manu- 
facturers’ Association reports production from 
18 mills as 6,475,000 feet, 49 percent of the 
total cut of the California pine region, com- 
pared with a normal production of 6,341,000 
feet. Nine mills the week earlier reported pro- 
duction as 5,867,000 feet. Shipments were 
much larger and new business more than 
doubled this week. 

The California Redwood Association reports 
production from 15 mills as 8,930,000 feet, as 
compared with a normal production for the 
week of 8,030,000 feet, and for the previous 
week 9,064,000 feet. Shipments were about the 
same, and orders somewhat above those re- 
ported for the week earlier. 

The Northern Pine Manufacturers’ Associa- 
tion reports production: from 9 mills as 6,624,- 


ness 


-ended Feb. 25, 


100 feet, as against a normal production for 
the week of 6,559,400 feet. Eight mills the 
week before reported production as 6,775,500 
feet. Shipments were slightly larger, and or- 
ders slightly below the preceding week. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion) reports from 15 mills production as 
1,346,000 feet, as compared with a normal of 
1,904,000 feet. Thirteen mills the week earlier 
reported production as 1,177,000 feet. There 
were small gains in shipments and orders this 
week, 

Reports from 15 hardwood mills of the 
Northern Hemlock & Hardwood Manufac- 
turers’ Association for the week give produc- 
tion as 4,720,000 feet, compared with a normal 
figure of 4,683,000 feet. Thirteen mills the 
previous week reported production as 4,159,000 
feet. Shipments were slightly less this week, 
and new business showed a good gain. 

[The barometer of the Southern Pine Asso- 
ciation appears on page 47.—Ebrror.] 


[Special telegram to AMERICAN LUMBERMAN] 
NorFoLtk, Va., March 1.—For the week 
thirty-three mills reporting to 
the North Carolina Pine Association, and hav- 
ing a normal production of 9,666,000 feet, 
manufactured 7,019,678 feet, shipped 5,975,046 
feet, and booked orders for 6,368,300 feet. 


Coast Rates to Eastern Destinations 


Special telegram to AMERICAN LUMBERMA*” 


WasuHincton, D. C.,. March 1.—The Inter- 
state Commerce Commission has suspended 
from March 1 to Oct. 1 the operation of sched- 
ules as published by Agent H. G. Toll, which 
propose to cancel joint through commodity 
rates on lumber and other forest products in 
carloads from Pacific coast points to destina- 
tions in Maryland on the Hagerstown & Fred- 
erick railway, except stations Thurmont to 
Frederick, inclusive, applying higher combina- 
tion rates for the future. For example, the 
proposed change would increase the rate from 
the Pacific coast to Middletown, Md., from 90 
cents a hundred pounds to 94.7 cents. The 
suspended schedules are carried in supplement 
No. 16 to ICC No. 1187, and supplements Nos, 
11 and 13 to ICC No. 1189. 


SR ESSEBBBBBEBEAEESa* 


SPRUCE LETTER PAPER, to be used in connec- 
tion with the many conventions to be held on 
the Coast this year, is to be furnished the 
Seattle Chamber of Commerce by the Grays 
Harbor Veneer Co., of Hoquiam, Wash. The 
letterhead will be of the usual size, scored 
three times for folding, and of 1/80-inch Sitka 
spruce veneer. On the back will be a picture 
of a spruce tree, and also a notation that the 
veneer is manufactured by the Grays Harbor 
Veneer Co.- These spruce letters are being 
mailed by the Hoquim Chamber of Commerce 
to 1,647 Kiwanis Clubs, comprising more than 
100,000. members, with reference to the con- 
vention to be held on Grays Harbors this sum- 
mer. , 
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House Photographs for Billboards 


Our mill department is building three outdoor 
signs which we expect to erect on vacant prop- 
erties on two thoroughfares in this city. 

No doubt, some of your clients have had ex- 
perience in billboard advertising, featuring 
homes, and could forward us photographs or 
réproductions of them in colors. 

What we have in mind is a picture of a very 
attractive home including a garage, lawn adorn- 
ments etc., and wonder if you can refer us to 
someone who could furnish the information we 
need on this subject.—Inquiry No. 2,103. 


{This inquiry comes from an Ohio lumber 
concern that is distinguished for its enterprise 
in advertising. References have been given to 
a number of lumber concerns that are known 
to have used billboards for advertising, also 
the names of concerns that can provide bill- 
boards or lithographing service in this connec- 
tion. The name of the inquirer will be fur 
nished on request.—Eprror.]} 


Tan Barking and the Chestnut Disease 


QuINcy, OHIO 

Epitok AMERICAN LUMBERMAN: Your edi- 
torial in the issue of Feb. 25 on the disappear- 
ance of chestnut came in just after I had had 
a long talk with a customer of ours who for- 
merly lived in Virginia. 

He told of going up into the Blue Ridge Moun- 
tains and cutting tan bark. His account of the 
industry reminded me of the methods used by 
the aigret hunters of a few years back. 

It seems that the bark was the only part of 
the tree that was wanted, the saplings as well 
as older trees were peeled and left on the 
ground. There was no effort toward utilizing 
any part but the bark. This was worse than 
killing an elk for his teeth. 

It seems that nature revenges herself grimly 
on the human race that perpetrates such crimes 
Cabbage maggots propagate in the old stalks 
left to rot. Corn borers infest the dead fodder 
that may be left on the field. Chestnut tree 
bark disease evidently did not spread through 
the bark, for there wasn’t any bark left, but 
nature certainly is getting revenge for the ter- 
rible havoc committed in the name of economics. 

To be sure, there was no actual crime against 
the law, except that which seems to be uni- 
versal, that the human race must pay its own 
way. This man said they were paid $1 a cord 
for cutting this bark. It was hauled to a neigh- 
boring town to a large tannery.—MavrIice AL- 
BAUGH. 


Tombstones as a Side Line 


We are considering the advisability of putting 
in a line of tombstones and monuments in our 
town, and would like to know if you can furnish 
us the names of any lumbermen who are now 
handling this line in this vicinity. Also, if you 
can give us the name of a good trade paper in 
this field, we shall appreciate it.—INnquiry No. 
2,105 

{This inquiry comes from an Illinois retail 
lumber concern, operating several lineyards. 
As requested the names of trade papers serving 
the monument industry have been forwarded 
to this inquirer. The inquiry is published with 
the hope that it may come to the attention of 
dealers who have put in side lines of tombstones 
and monuments. The name of the inquirer will 
be furnished on request.—Eprtor.] 


Largest West Coast Timber S4S 


How large a timber can be produced S4S on 
the West Coast?—Inqumy. No. 2,102. 

{This inquiry comes from a Michigan lumber 
dealer. This is a question that involves some 
hazard in answering, for the reason that bigger 
things are being done on the West Coast every 
day and what might have been the limit yester- 
day, would not be the limit today. Some firms 
specializing in the manufacture of timbers ad- 
vertise that they can surface them in sizes 
up te 36x48, but it is not always made clear 


that these timbers are surfaced four sides. 
It is believed that S4S timbers 30x24 are pro- 
curable at several plants on the West Coast. 
This inquiry is published with the hope that it 
will come to the attention of concerns specializ- 
ing in timber production who will give definite 
information regarding the largest timbers S4S 
that are obtainable. The information is wanted 
for use in an address.—Enprror.] 


Work for a Miniature Gang Saw 


I want to get a machine for sawing strips 
%-inch in thickness from 4/4 and 5/4 lumber, 
4 feet and up in length. 

What I have in mind is a machine that will 
saw at least 12 strips at a time and that is 
equipped with a force feed. 

I know of no concern that makes a standard 
machine of this kind. Do you? If not, please 
refer me if you can to concerns who would 
make it for me.—IN@urIrRy No. 2,101. 


{This inquiry comes from Florida. In re- 
sponse the names of manufacturers of stand- 
ard gang saws have been given. Evidently 
what is wanted is a miniature gang saw, which 
is of a special character and likely will have 
to be made to order. The name of the in- 
quirer will be furnished on request.—Eprtor.] 


Foreign and Domestic Gang Saws 


SHutw’s Mis, N. C 

Epitor AMERICAN LUMBERMAN: In your 
paper of Feb. 18 appears an article by Mr. Axel 
H. Oxholm entitled “Russian Import Shows 
Close Utilization.” 

In this article Mr. Oxholm refers to the 
use of Scandinavian gang saws. Do you know 
who handles these gang saws in this country 
and where I could get the most complete infor- 
mation about them? 

It would be interesting to have Mr. Oxholm 
write a special article on this gang saw and 
draw a comparison between the Scandinavian 
built gangs and the American built gangs. If 
our gang saws will accomplish what the Scandi- 
navian gangs do, we ought to patronize home 
industry, but if there is something more ef- 
ficient about the Scandinavian gang, then one 
ought to buy this machine because what we are 
all after is manufacturing something a little 
better than the other fellow. Money spent in 
producing a good article saves money spent 
in selling, the result being better profits. There- 
fore, the manufacturer ought to be constantly 
on the lookout for the best machine —W. S. 
WHITING, 
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5S. Chapman with eight teams | 

hauled 1,246 logs at his camp | 

on the Tittabawassee River, | 

Mich., one night last week; the | 

length of the haul is two miles. | 
* * * 


There is said to be two feet | 
of snow on the Androscoggin | 
River in Maine and the lumber- 
men operating in that vicinity 
are doing good work. If the 
present weather holds, an abun- 
dant stock will be put in on 
that stream. Reports from the 
Kennebec River state that good 
progress is being made by the 
loggers there. 


* * + 


D. W. Bolt, a Philipsburg | 
(Pa.), lumberman, has shipped 
a sample load of Pennsylvania 
white oak to France. 

+ _ - 


Last fall a jam of logs 
formed at Grandfather Bull 
Falls on the Wisconsin River | 
above Wausau, containing sev-| 
eral million feet. It is there | 
yet, and there is no prospect | 
of its being touched urtil the | 
new drives get down to it, and 
then some of our wise lwmber- 
men will try to move it by pe- 
titioning the Legislature. That 
seems to be their sovereign 
remedy for every grief that 
flesh is heir to. 


* * ~ 


While the loggers throughout 
the Northwest are anxiously 
watching for snow, the retail! 
dealers are watching with equal 
anxiety to see some signs of a 
revival of business. Just now 
such prices as 15 cents per 











bushel for corn and $3.10 per 
ewt. for hogs are not disposed 
to. exert a cheerful influence 
upon the average farmer and 
matters have come to that pass, 
in certain sections anyway, that 
nothing but a speedy advance 
in these prices can help busi- 
ness much until after another 
harvest. 
- * * 

Bancroft. & Sons have been 
overhauling their shingle mill 
at Orange, Tex., and putting in 
new machinery. 

* * + 


The Houghton & St. Helen’s 
Lake Railroad is the name of a 
new line to be built by S. C. 
Hall of Muskegon, Mich., for 
logging purposes. It will be 
twenty-four miles long in all, 
consisting of a main line and 
branch leading south from the 
lake. The main line will run 
from St. Helen’s Lake to 
Houghton Lake, and penetrate 
pine lands which have never 
been lumbered upon. 


The logging season of 1877- 
78 is almost at an end; so far 
as snow is concerned, it, in 
some quarters, never had a be- 
ginning. An_ extraordinary 
winter followed an extraordi- 
nary summer to jumbermen. It 
is now an assured fact that the 
shortage in the supply for 1878 
over what was intended will be 
large, and it is beyond the 
range of possibility to over- 
stock the market under any cir- 
cumstances. The feeling that 
the demand from the country 
will be a full average one is 





'daily gaining strength. In Illi- 


nois, Iowa and Missouri the 
condition of the roads has been 
such, since Jan. 1, as to pre- 
vent any trade being done, but 
wherever the mud embargo has 
been raised orders for lumber 
have been so quick to follow as 
to warrant the presumption of 
an active demand for the bal- 
ance of the season. 


* * * 


At the meeting of the newly 
elected board of ‘directors of 
the Chicago Lumbermen’s Ex- 
change, held Thursday, March 
7, Mr. Thaddeus Dean was 
elected president, George FE. 
Stockbridge, secretary, and A. 
G. Van Schaick, treasurer, for 
the coming year. 


* * * 


The contract for driving the 
logs in the west branch of the 
Penobscot River was put up at 
auction in Bangor, Me., and 
sold to J. L. Smart. The rates 
are 77 cents per 1,000 feet from 
the head of the Chesuncook 
Lake, 53 cents from the foot of 
the same, 25 cents from the 
lower lakes and 3 cents from 
Shad Pond. It is expected that 
the drive will include 40,000,- 
000 feet of logs boom scale. 


J. P. Kroll started out last 
week to establish a camp on 
the middle branch of the Titta- 
bawassee River in Michigan. 
He will build a horse railroad 
half a mile long to reach the 
timber, of which he expects to 
put in 1,500,000 feet. 
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Southern Pine Stocks Reduced; Unfilled File Large 


Business in southern pine was a little less active during 
the week ended Feb. 24, and bookings were 1.24 percent 
below actual production. Production gained somewhat 
that week, but continued under the three-year average out- 
put. A large proportion of retail orders comes from the 
South and Southwest, and these have been running rather 
strongly to lower grades. Prices on such grades of boards 
and diménsion are reported to be showing more strength, 
and as southern demand has been turning to workings like 
flooring, these items also may be expected to stiffen. Mid- 
dle West yard buying is largely for filling in, and runs 
largely to yard items. Uppers in flooring and finish are 
not moving readily, but it is believed that northern and 
eastern demand for them should increase. Box material 
sells readily. Mill stocks have apparently been much re- 
duced, those of 114 identical mills on Feb. 1 being only 
2.29 percent larger than on Feb. 1, 1927, while files of un- 
filled orders are well filled out. 


North Carolina Pine and Georgia Roofers Are Quiet 


North Carolina pine mills were cutting at only sixty- 
eight percent of normal rate during the first seven weeks 
of this year, as compared with a rate of seventy-five per- 
cent for the corresponding period of last year. This year’s 
bookings have covered ninety-two percent of actual pro- 
duction, compared with seventy-seven percent last year for 
the seven-week period. Orders continue to run a little be- 
low production, though business shows signs of improve- 
ment. Southern retail yards have been buying rather well 
of low grades, and New England retailers should soon be 
in the market. Some items are in surplus and some are 
scarce. Quotations as a whole remain steady. 

Roofers are moving in fair volume to northern and east- 
ern markets, and the South is also taking a good propor- 
tion of the output. But as a whole, trade is quiet, and 
prices have made no further advance above the $18 basis 
for 6-inch. Most of the mills continue to curtail. 


California Redwood Mills Are Building Up Stocks 


Business in California redwood so far this year has not 
been so active as in the same period of last year. The un- 
filled orders on file Feb. 18 averaged 2,898,000 feet, how- 
ever, against an average of 2,904,000 feet for the corre- 
sponding date of last year. Northern and southern Cali- 
fornia and the eastern markets have been placing about the 
same proportion of the orders. In both sections of Cali- 
fornia, business has been improving, and prices are firming 
up. Mills find stocks somewhat broken, and are replenish- 
ing them by operating at above normal rate. 


Dry Northern Pine and Hemlock Are Becoming Scarce 


Business in northern pine showed a large increase during 
the week ended Feb. 18, and exceeded the production by 
thirty-five percent. Production has been a little above nor- 
mal for the last few weeks, and in the first seven weeks 
of the year was twenty-five percent above normal for this 
season. Sales during these seven weeks have been twenty- 
four percent above the cut. In the middle West, indus- 
trials have been buying more freely, there having been 
good demand for box grades especially, and retail yards in 
this territory have also begun to stock up. In the East, 
business has been improving recently. During the last two 
weeks, 2x10- and 2x12-inch piece stuff have been advanced 
$2, and 12-inch boards in 14- and 16-foot lengths have been 
marked up $1. Dry stocks are becoming’ scarce at mills, 
and supplies of the above items are quite low. 


Lumber Statistics Appear on Pages 46 and 47; 


Production of northern hemlock is reaching its seasonal 
peak, and is of course much in excess of bookings. But 
volume of orders has also been gaining, and prospects for 
country business in Wisconsin and Michigan are consid- 
ered good. Sales to date this year have been twenty-eight 
percent more than output, but shipments have been nine 
percent under it. Total stocks are low, and little dry mate- 
rial is available. Quotations are firm at # off list. 


Coast Mill Bookings Again in Excess of Production 


West Coast mills booked orders for six percent more than 
their output during the week ended Feb. 25, but of course 
production remains somewhat curtailed. Log supply is 
large enough for present operations, though woods work is 
again being hindered by snows, but might be found short if 
the mills speeded up. The intercoastal movement continues 
active, and with storage stocks decreased, transits few and 
retail demand increasing, prospects are good. The coast- 
wise movement to California is small, and the market there 
is quite firm, with supplies of shed stocks none too plentiful. 
Rail trade is increasing each week, and firmer prices are 
being asked on the mixed car orders that constitute the 
bulk of those now seeking placement. Though offshore 
freights are stronger, foreign buying is maintained. 


Northern Hardwood Demand Quiet; Prices Are Firm 


Business in northern hardwoods is a little slow, and aver- 
age bookings reported for the week ended Feb. 18 fell con- 
siderably under the totals for the preceding week. Most 
buyers are providing for only their immediate needs, and 
it is believed that they have very small stocks of hardwood 
on hand, so that prospects are good for an early increase 
in volume of business. In the automobile industry, the 
competitive situation is rather unsettled, and apparently 
some of the factories are awaiting the verdict of spring 
buying before going on heavy production schedules. The 
furniture plants are also conservative, and are taking only 
day to day needs. Compared with last year’s records, pro- 
duction of flooring and millwork has continued rather light, 
and flooring factory stocks on Feb. 1 were lower than on 
the same date last year. The opening up of building should 
bring both these industries into the market for larger 
amounts. Prices are unchanged. 


Southern Hardwood Output Continues Below Bookings 


Most buyers of southern hardwoods are restricting their 
purchases to immediate needs. The mills appear to be 
producing in accordance with volume of bookings, their 
output being only sixty-four percent of productive capacity 
during the week ended Feb. 23, whereas both orders and 
shipments were sixty-nine percent of capacity. Total book- 
ings for the first seven weeks of this year have amounted 
to twenty percent more than the cut, while shipments have 
been only seven percent above the cut, so that order files 
are rather well filled. Hardwood manufacturers as a rule 
are holding pretty closely to their lists, and find buyers will- 
ing to meet quotations, though an unimportant number 
of mills have been granting concessions. Most producers, 
however, believe that prospects are good and that advances 
are probable, so are unwilling to book very far into the 
future even at present asking prices. The best buyers 
have been automobile factories, furniture plant purchases 
being rather small. Box grades have been moving well. 
Flooring and millwork makers are taking fair amounts, and 
are expected to be more heavily in the market soon. In- 
quiry from all domestic consumers is quite promising. Ex- 
port trade is dull and there is little inquiry. 


Market Prices and Reports on Pages 78 to 82 
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Trade Extension Department in Double Victory 


Takes Grand and Group First Prizes at New York “Own Your Own Home” 
Exposition With Exhibit of Lumber Cottage 


New York., Feb. 29.—The National Lumber 
Manufacturer’s Association achieved “double’’ 
first place in the Own Your Own Home Ex- 
position, which closed here last night after 
eight successful days. The association’s exhibit 
was awarded the silver cup as grand prize for 
first place in the whole list of 105 exhibits. 
Not content with that, it received the gold 
medal in acknowledgment of first place in its 
respective group of the seven general classi- 
fications of the show. 

The exhibit took the form of a cottage 
built entirely of lumber, three walls being com- 
plete, with three roof gables. One side was 


ware and electric equipment, and everything 
was board except a little Masonite, which is 
entirely a wood product. The 3,000 spectators 
who examined the victorious cottage were 
especially pleased by the openings left in ceil- 
ings, walls and roofs, so that every detail of 
construction was easily examined. 

The one-room cottage, built on a miniature 
scale, had outside dimensions of 20 feet by 
24 feet. The interior was used as the exhibit 
office and information booth, and _ interested 
visitors were entertained with full descriptions 
of processes and explanations of materials; 
they were also supplied with literature, there 








Fourth side of cottage left open to show details of good frame con- 
struction 


left open in order to display the structural 
features and emphasize proper construction 
and good materials. 

The prize-winning cottage had two kinds of 
shingles in its roof, namely, two-colored and 
unstained, both variegated and uniform. There 
were four kinds of side wall coverings; 10-inch 
bungalow or Colonial siding, 6-inch bevel sid- 
ing, unstained shingles and 6-inch drop siding. 
The siding was painted white. The windows 
were of two types—double hung wood sash 
and casement wood sash. The door frame and 
entrance were in Colonial style, but the door 
was omitted to facilitate ingress and egress 
during the show. 

A part of the interior wall was left open 
in order to show the details of good frame 
construction, and the rest was finished to dem- 
onstrate several different methods of using 
wood as an interior surface, namely, plywood 
ceiling panels, random width, V-edged ver- 
tically stripped panels and both natural-finish 
and paint-finish trim. There was no exhibit 
floor. No feature of the show made a deeper 
impression on the visitors than these demon- 
strations of the superiority of wood for in- 
terior mural surfaces. Observing the surprise 
of people at the wood surfaces, officers of the 
National Lumber trade extension staff declare 
that it ought not be difficult to create a gen- 
eral attachment to wood for this purpose. 

Everything that entered into the construction 
of the house was a wood product, except hard- 








being much demand for “The Story of Wood,” 
“New Homes From Old Houses,” “A Few 
Boards,” “Frame Construction Details,” “Maxi- 
mum Spans for Joists and Rafters” etc. The 
house was planned and designed jointly by 
R. G. Kimbell, director of the architectural 
and building code bureau, National Lumber 
Manufacturers Association; Henry Hahn, 
architect, of the city of New York, and presi- 
dent of the Atlantic division of the Architects 
Small House Service Bureau. The house was 
erected by the staff of the Own Your Own 
Home Building and Equipment Exposition 
Co. under the joint direction of Mr. Hahn, A. T. 
Upson, eastern division manager of the Na- 
tional Lumber Manufacturers Association, and 
the constant supervision of George E. French, 
National lumber consultant with the eastern 
division office. Arthur Upson gives special 
credit to Mr. French’s supervision for the 
general perfection and execution of the pro- 
ject. 


To Announce Slogan Winners Later 

Wasuincton, D. C., Feb. 27.—The winners 
of the principal prizes in the $15,000 slogan 
contest staged by the National Lumber Manu- 
facturers’ Association in connection with the 
trade extension campaign will not be an- 
nounced until the latter part of March. 

The National lumber trade extension com- 
mittee has found it impossible to determine the 





winners in time to make the announcement dur- 
ing kebruary, as had been hoped. 

It is explained that the complications incident 
to making careful selections of 57 winning slo. 
gans from the 370,000 submitted are beyond 
comprehension of any one who has not partici- 
pated in this or a similar enterprise. 

Just as soon as a final decision is arrived at 
every contestant will receive a communication 
concerning the result. 

Wood sash and frames and hardwood floors 
will be used in the new 23-story hotel building 
to be erected in the downtown district of San 
Irancisco for the Sutter Powell Realty Co, 





Interior of cottage demonstrating several methods of using wood as an 


interior surface 


according to a report from R. W. Smith, of the 
western division of the trade extension. depart- 
ment. The estimated cost of the structure is 
$2,000,000. 


Wood for Fruit Storage Sheds 


Emphasizing the need of lumber and wood 
in orchard practice, James Mills, superin- 
tendent of the Mills Orchards, Hamilton City, 
Calif., in a talk with Mr. Smith stated that 
lumber is much better than galvanized iron for 
fresh fruit storage sheds, as the latter “sweat. 
In addition to wood sheds, trays, ladders, 
props, stakes and posts for orchards are pref- 
erably made of wood, according to Mr. Mills. 
Mr. Smith believes that a number of improve- 
ments could be made in the various wood ap- 
pliances used in the fruit raising industry. He 
suggests that the industry offers a good market 
for short and odd lengths of lumber. 

Mr. Smith recently interviewed one Califor- 
nia lumber dealer on the subject of grade- 
marking who advised him he so strongly fa- 
vors this practice that he has had grade stamps 
made which he sent to mills furnishing him 
lumber with the request that they grade-mark 
all stock sent to him. 


Enlightening Architects on Use of Wood 
One thing accomplished by trade extension 
staff members has been to enlighten architects 
who find themselves in doubt as to the use 0 
wood. A striking illustration is reported by 
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Edward J. Fisher, manager of the Minneapo- 
jis district office. Mr. Fisher discovered that 
therarchitect handling }the new Medical Arts 
Building in Minneapolis did not figure on wood 
interior finish, on the theory that its use was 
rohibited under the local building code. 
Fisher went immediately to see the building 
inspector and found that an amendment to the 
code permitting wood interior finish in any size 
building, passed by the council last October, 
had not yet been appended to the published 
building code. He explained this to the archi- 
tect, who said that wood was really preferred 
in the first place, but it was believed the ordi- 
nance restricted its use. The architect will 
now figure on wood finish. Mr. Fisher is hav- 
ing 100 copies of the amendment printed for 
distribution among other Minneapolis . archi- 
tects. 

Wood Boxes for Ocean Transportation . 


The superiority of wood boxes over fiber 
containers for long-distance and trans-oceanic 
hauls is indicated by the recent action of the 
Southern Pacific Lines in refusing to accept 
for trans-pacific routing commodities packed in 
cartons. The order issued by A. C. Hedlund, 
general agent, reads: 


Practically all of the 
ments packed in cartons originates from 
overland points. Therefore we wish you 
would instruct your agents that shipments 
packed in cartons will not be accepted for 
ocean transportation, and that during the 
period that it is necessary for them to put 
this rule into effect a penalty of 10 percent 
advance in freight will be assessed and, after 
a reasonable time, shipments so packed will 
be positively refused. 


movements of ship- 


It is explained that the reason for this ac- 
tion is as much, if not more, for the protection 
of the shipper and the consignee as for the 
carrier, as it has been found by all lines that 
very few shipments packed in cartons ever ar- 
rive in good condition, as this type of package 
will not hold up under ocean transportation, 
due to the working of the cargo and at- 
mospheric conditions. 

Wood sash is cheaper, more satisfactory and 
better looking than steel sash, in the opinion of 
Arthur G. Mayger, of the architectural firm of 
Graven & Mayger, Chicago. W. E. Griffee, 


Mr. - 


of the central division, recently interviewed 
Mr. Mayger, who said he had used a great deal 
of~wood sash and thet he had had trouble with 
steel sash leaking. 


Solving Farm Problem Through Wood 


One phase of the farm problem can be 
solved, it is believed, through application of the 
ancient adage of self-help, as illustrated by 
this jingle, received by the National Lumber 
Manufacturers’ Association from one of the 
slogan contestants: 

“A pen for the pigs, 
A corral for the cow, 
A crib for the corn crop, 
A handle for the plow; 
A rack for the hay-wagon, 
A board for the floor, 
A crate for the chickens, 
A panel for the door; 
A shed for the yearlings, 
A rack for their feed— 
How many more 
Of the things that I need? 
Where are they coming from? 
What have I got? 
This is the answer— 
From the farm wood-lot.” 

Object to Standing on Concrete Floor 

A delegation of New York post office clerks 
this week conferred with John H. Bartlett, 
acting postmaster general, concerning a num- 
ber of grievances which they deem reasonable 
and just but which have not been adjusted by 
the New York City postal authorities. One of 
the specific grievances mentioned was that 
clerks at Varick Street Station are required 
to stand on a concrete floor through neglect of 
officials to install more suitable flooring. The 
concrete flooring is cold and clerks constantly 
required to stand on it suffer greatly, Mr. Bart- 
lett was told. 


Has Not Cut Last Pine Log 


MALvERN, ArK., Feb. 28.—In an item appear- 
ing in the Warren letter on page 95 of the 
Feb. 25 issue of the AMERICAN LUMBERMAN, a 
statement is made to the effect that the Wis- 
consin & Arkansas Lumber Co., of Malvern, 
cut its last pine log last week. A. B. Cook, 
treasurer and general manager of the Wis- 
consin & Arkansas Lumber Co., states that the 


concern has not cut its last pine log and it will 
be some time before it will. Mr. Cook says 
further: “We have: two mills here cutting 
hardwood and pine, and what we have done 
was to close down the smaller mill and start 
up another rig in the large mill, and we are 
cutting both pine and hardwood in the large 
mill. We simply reduced our pine production 
about 60 percent.” 


Cottages and Boats Being Built 


EscanasBa, Micu., March 1.—The building 
of small wooden boats for pleasure purposes 
is destined to become a lucrative industry in 
the northwest lumbering regions, according to 
recent indications. The northern part of Wis- 
consin and Michigan is rapidly becoming one 
of the most popular summer playgrounds in 
the country. Coincident with the denuding 
of the north country’s forests there is a trend 
toward the development of the tourist business 
to take the place of lumbering. 

There are many lakes and rivers, presenting 
ideal vacation spots for the city folks who 
seek relaxation in boating, fishing and swim- 
ming, but there is a crying need for resort 
facilities—cottages and boats. Wooden sum- 
mer cottages are beginning.to dot the shore 
lines of scenic lakes in this region. Retail 
lumber dealers report there is considerable 
lumber being sold also for the building of 
boats. 

The Arntzen Bros. Lumber Co., retail lum- 
ber dealers and building contractors of Es- 
canaba, have commenced the manufacture of 
outboard motor family boats on a commercial 
scale, and later will build the outboard motor 
speedboat models. A brisk demand has been 
shown for their product and the manufactur- 
ers expect to do a good business in this sum- 
mer resort region. 

The Hemming Larson Boat Works, organ- 
ized recently at Marinette, Wis., is already 
placing the family and speed-boat models on 
the market. They expect to manufacture 300 
boats this year. Prominent Marinette business 
men are interested in the venture. 

Cypress, oak, mahogany, cedar and pine are 
the principal varieties of lumber used in this 
boat construction. 


Comfort and Economy in This Cottage 











Here is an unpretentious 
but comfortable summer 
or resort cottage of eco- 
nomical design. The big 
screened porch is an espe- 
cially attractive feature. 
This cottage was “snap- 
ped” by an AMERICAN 
LUMBERMAN staff photog- 
rapher on tour last sum- 
mer. The accompanying 
tentative design suggests a 
convenient interior layout. 
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REALM OF THE RETAIL 








Winter the Time For Promotional Advertising 
Two Methods Are Outlined, Direct and Indirect, But Emphasis Is Placed on 


Supplementary Sales Efforts Through Local Newspapers 


The building season is going to open up 
pretty soon. It’s already going in some 
places. A good many dealers have been 
using the winter weeks to start things off 
right; talking with contractors and arrang- 
ing some informal sales plans with them, 
checking up on the roofs that need replac- 
ing, finding out which people are thinking 
about new cars and deciding if*they’re pros- 
pects for a garage, too, and finally not for- 
getting the people who ought to have new 
houses. It’s good sense to give a large 
piece of thought to remodeling and repairs, 
for those things rather went by default in 
the old days. It’s proving a fat sales field. 
But the clever dealer doesn’t forget new 
houses. Of course the competition is sharp 
for these things, and once a family lets it 
out that they’re harboring even a second- 
hand idea that maybe sometime they might 
build on that lot they’ve owned since be- 
fore the war, all sorts of dealers are after 
them. Don’t forget, either, the automobile 
salesman who thinks he can fix it for them 
to turn in the lot on a new car. 

No, selling new houses isn’t what it used 
to be, but, as Perennial Pat remarks, it 
never was. Some people like to be blown at 
and hailed on by a flock of salesmen, but a 
good many do not. Once the fun starts, the 
only thing to do is to remember that it 
isn’t a private fight and to sail in. But the 
clever dealer tries to get in ahead, plays 
his hunches and quietly works under cover. 
We have a hatful of convention badges 
we'll wager that right now there are hun- 
dreds of houses all arranged to start as 
soon as the weather opens up, that have 
been sold by this gum-shoe work on the part 
of local dealers. The winter season has 
been pretty profitable to some of the boys. 
They’re all set like a fire truck, ready to 
make a lot of runs with building material 
as soon as-the ground thaws out. 


Promotional Advertising in Winter 


A good many of these dealers have been 
using the winter to do some sofind promo- 
tional advertising. We see quite a bit of 
this newspaper publicity; calling attention 
to the approaching season and the things 
which will make living pleasanter or more 
profitable; chicken coops, brooder houses, 
sand boxes for the children, new porches, 
new garages, new houses. It depends on 
the community, of course, what things have 
been suggested. 

While the winter is a good time in which 
to make these suggestions that need a little 
time to incubate in the minds of prospects 
it’s never too late nor too early for judicious 
publicity. A good many lumbermen write 
in to our office, asking about publicity and 
how to use it, and the boys are always 
ready to help out. They know a good bit 
about what other dealers have done through 
advertising. Apparently this field of pub- 





licity puzzles a host of lumbermen. They 
know how to buy and sell, how to keep 
stock and accounts ®@ order and how to 
deal with a prospect when they come into 
personal contact with him. But start a dis- 
cussion of advertising at a convention or 
group meeting, and nobody has much to 
volunteer. The leader usually apologizes 


‘for being alive, and he gets little discussion 


unless he calls men out of the audience by 
name. Such a man usually acts as though 
the district attorney had just warned him 
that anything he says will be used against 
him. He begins by saying it’s a big subject 








Louis M. Latta, of the Green Bay Lumber Co., 

Indianola, lowa, whose indirect publicity has 

been secured through his penchant for home 
talent circuses 


about which he doesn’t know a thing, and 
then he proves that he does know some- 
thing about it by describing how he goes 
about it. I don’t know why it is, but a 
dealer will tell in meeting how he lost a 
sale to a catalog house or confess that a 
perambulating roofer outsmarted him or ad- 
mit that he can’t collect his accounts. But 
when he’s asked about his advertising he 
becomes as shy and embarrassed as a mid- 
dle-aged man who takes a college niece to 
a show and has to ask her to explain all 
the doubtful jokes to him. 


One reason, I suppose, why we’re so 
humble in the presence of advertising is 
the publicity which publicity itself gets. 
We get told now and then how much money 
a page in colors costs for one insertion in 
the Weekly Hitching Post and how the 





ts 


* 


manufacturers of widgets put their industry 
on the map by spending a flock of millions 
to make the country widget conscious and 
all that stuff. It sounds like polo. We 
haven’t got the clothes, and we don’t know 
the language and nothing short of a bench 
warrant would get us onto one of the ponies. 
We’re rather appalled by the whole adver. 
tising lingo. Who are we, with our little 
sales problems and our modest budget, to 


.horn into this sport of kings! 


A Mistaken Notion 


But of course that’s a mistaken notion. 
Many a man who wouldn’t dream of under- 
taking golf at Meadow Brook plays a snappy 
game of croquet on the side lawn. It’s a 
matter of proportions. But of course when 
we do forget about these campaigns run- 
ning into seven or eight figures and take 
a look at our own problems of telling the 
folks what we have to sell and how we're 
fixed to help them plan their repairs and 
new buildings, we’re still a little uncertain. 
This department is no advertising expert, 
but from what we see of successful retail 
advertising we judge it’s something any- 
body can learn well enough to use in a 
practical way. Then there are a few adver- 
tising experts who have studied the re 
tailer’s field and and *know how to conduct 
continuing campaigns for him. A dealer 
who feels helpless about these things and 
needs advice, to be sure he does nothing 
foolish or wasteful, would do well to ask 
these men for help. In January, when we 
were in Boston attending the Northeastern 
retailer’s meeting, we met one of these men 
who has helped out a good many lumber- 
men. He is Edmund T. Smith, and he has 
his office in New York. As we looked over 
some of his campaigns we were impressed 
with the fact that retail lumber advertising 
can be at once dignified and attractive, that 
it can have a general appeal while empha- 
sizing specific sales suggestions and that 
it can be arranged in sequence to have 4 
cumulative effect, 


There seems no reason why all retail lum- 
ber advertising can not have these qual- 
ities; and of course much of it does have 
them. When a dealer’s advertising seems 
haphazard and lacking in team work and 
continuous. pulling power it is usually be 
cause he doesn’t think much about it. You 
hear dealers say now and then that they 
buy advertising from the local paper be- 
cause the town needs the newspaper and 
that the editor can’t buy coal or build 4 


house unless he can sell his wares. That’s 
true enough. It’s good community spirit to 
patronize the local industries. But it 


doesn’t follow that it’s good sense to buy 
something and then to use it in a poor or 
wasteful way. Your local newspaper pub- 
lisher will be a lot happier if your adver- 
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tising really does its stuff. It'll be a lot 
easier for him to sell space to other mer- 
chants if you get good results from your 
advertising. If you want to do him a good 
turn, use the space you buy in an efficient 
way and prove that it’ll build sales. 


Use of Local Paper Profitable 


It’s our idea that every dealer, or almost 
every One, can make profitable use of his 
local paper. Those papers are read. If 
the Weekly Hitching Post were read as 
thoroughly as the village papers that go 
with it into the local mail boxes it could’ 
probably kite its high advertising rates 
still higher. We get an armful of national 
magazines at our house, and they’re read. 
The Realm notices the advertising probably 
as much as anyone does and perhaps more 
than most people do; for a newspaper man 
has a professional interest in such things. 
An especially attractive display will catch 
our attention, but ten minutes later we’d 
be hard put to it to tell whether it adver- 
tised widgets or superhetrodyne hairpins. 
But when the two village papers arrive, 
each published twice a week, they get read 
ahead of, the magazines; and when we’ve 
finished we have a pretty good idea of what 
the neighbors have been up to and a com- 
plete idea of what the village shops are 
trying to sell. We’ve heard housekeepers 
complain that the Friday night paper blew 
away and that as a result they were all up- 
set over their Saturday’s marketing and 
shopping. But we’ve never heard one of 
them complain because somebody carried 
off the Weekly Hitching Post before she 
had a chance to read the ads. This isn’t 
knocking magazine advertising either. 


Latta and His Stunt Advertising 


But newspaper displays don’t exhaust the 
field. At the Southwestern Iowa Retail 
Lumbermen’s convention we heard Louis M. 
Latta, of Indianola, Iowa, tell about some of 
the stunt advertising for which he is noted. 
Mr. Latta is one of the leaders in the in- 
dustry in southwestern Iowa; a good citi- 
zen and a clever merchant. His town of 
Indianola has a first rate college, and he 
gives to this fact some of the credit for 
the even level of prosperity of the town. 


Some years ago when Mr. Latta was, I 
believe, located in the town of Glidden he 
helped a group of boys fix up a little stunt 
with trained horses.. This proved very pop- 
ular. Later on when he had settled in In- 
dianola and was a member of the fair board 


Latta wrote the acts, trained the people, 
went to Chicago for costumes and in gen- 
eral carried the administrative and produc- 
ing burden. He had some 300 people in 
his company and used more than 100 riding 
horses at the latest production. In fact 
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Assembly of cages with their horses and drivers gotten up for circus by Mr. Latta. The cages 
were constructed of beaver board and parting strips, all brightly colored in circus fashion 


he found that organization broke; so badly 
broke that it wasn’t sure anything remained 
to be done except call in the coroner. Mr. 
Latta remembered the high school horses 
and the exhibition he had helped the boys 
fix up. So he suggested a home talent 
circus. His first idea was that it would be 
a burlesque. Burlesque doesn’t need so 
much practice, and it always interests a 


crowd. He was told to go as far as he 
liked, and he started. He fixed up some 
acts, wrote the scenarios and trained the 


actors. But before long he saw that he 
had something a great deal too good for 
burlesque. He discovered an amazing 
amount of talent, and the acts were going 
splendidly. So the idea was expanded. In- 
stead of charging 10 cents they charged 75. 
The show was given in the evening in front 
of the grand stand and was a great suc- 
cess. It was repeated year after year; the 
acts of course being changed. 


It was a vast amount of labor, for Mr. 

















These horses were taken from one of Mr. Lat ta’s company coal wagons and were ring broke 
in the lumber yard (sheds and warehouses shown in the rear) in a ring set up south of the office. 
The horses have been used for many years at their regular job. The two girls shown were the 


first bare back riders in the show 


it has become such a large undertaking that 
it is not now given every year. 


The Finest Sales Propaganda 


Now this doesn’t sound like lumber ad- 
vertising; but I have Mr. Latta’s word for 
it that it was the finest sales propaganda he 
ever employed. Imagine those 300 people 
who worked under his direction; they rep- . 
resented a rather complete cross section of 
the community. They included country as 
well as town’s people. Most of those 100 
riding horses came from the country. Well, 
the people who took part and those who 
loaned horses or other equipment got to 
know Mr. Latta in a new way. He im- 
pressed himseif upon them in a manner 
that they are not likely to forget. They will 
talk about the circus and about him. The 
people who saw it knew he. was the moving 
force in the undertaking. No doubt it takes 
special gifts to become the promoter of an 
amateur event of this kind, and certainly 
it takes much time and labor. But we men- 
tion it as a type of indirect advertising of 
high value. It simply. indicates that al- 
most any gift or capacity, if used with im- 
agination, can be employed to call com- 
munity attention to the. lumber dealer and 
through him to his business. 

Mr. Latta takes pains to help along in 
all sorts of publicity efforts; incidentally 
helping himself. Whenever there’s a pa- 
rade of any kind he helps organize it and 
puts a float of his own in it. He helps the 
high school and the college students out. 
If they’re giving a play, he’ll help build their 
special stage sets. 

But he made it very clear that, valuable 
as this is in a certain way, it doesn’t in his 
opinion, take the place of some direct ad- 
vertising. Everybody may be personally 
acquainted with the lumberman and know 
he has a lumber yard; and yet they may 
have but a partial idea of what he has to 
sell. Lumber, of course; but perhaps @ 
family that has no thought of needing lum- 
ber would be interested in a storm door 
with interchangeable ‘storm and _ screen 
panels. They don’t buy it, because they 
don’t know their friend, the lumberman, has 
it for sale. This is the reason that he sup- 
plements his indirect publicity with persis- 
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tent efforts to tell people about the spe- 
cialties and seasonal goods he carries as 
well as about his special building and re- 
modeling services. 


A clean yard is no handicap; and even 
a coal wagon is improved by an occasional 
coat of paint. If horses are used and if 
they’re nice horses and handsomely har- 
nessed they’ll attract lots of attention. 
There are not so many horses left on the 
streets any more. 

“If you get off the train,” Mr. Latta said, 
“and you see a clean, nicely painted taxi 
and an old scow with mud on the fenders 
and broken glass in the doors, you take the 
better looking one. Of course you're buy- 
ing transportation, and you don’t know but 
that the tough looking machine has the bet- 
ter engine and a more skilful driver. But 
you judge by appearances. You’ve got 
some pride, like every other man, and you 
don’t like to ride through the streets in 
what looks like a parade to the junk yard. 
It’s an easy guess that your customers don’t 
especially like to see battered old wagons 
pulling onto their premises. If these things 
don’t hurt sales, and they may do that, they 
at least don’t help make sales. I think 
equipment ought to help make sales. 


A Summer 


The approach of 
spring is a reminder 
that people soon will 
be thinking about 
‘things connected with 
outdoor life, which is 
the popular and pre- 
ferred life for most 
people during as many 
months of the year as 
weather conditions 
and other circum- 
stances will permit. 
The outdoor life 
means increased sales 
opportunities, because 
so many of the things 
that pertain thereto 
are made of wood. 
There are summer 
houses and pergolas 
to be built, trellises 
for climbing vines and 
flowers, garden and 
lawn seats to be pro- 
vided, sand boxes for 
the children to play 
in, and, above all, 
from the children’s 
standpoint, playhouses. 
Probably small chil- 
dren, especially little 
girls, get more real 
pleasure out of a nice 
playhouse than any 
other piece of play 
equipment that could 
be provided for them. 

Just to show how 
attractive and alto- 
gether desirable such 
a miniature house can 
be made, we are re- 
producing this week 
a photograph which | 
T. C. Powell, president 
of the Chicago & East- | 





ern Illinois Railway 
Co., kindly loaned the his E 
AMERICAN LUMBER- 
MAN for that purpose. 





“Of course handling coal is dirty work, 
and the driver is going to get dirty atid look 
like the coal hauler that He is. But he can 
smile through his coating of dust, and 
he doesn’t have to swear through it. This 
is something I’m very strict about. I think 
the personnel of my yard is an important 
part of my selling approach. If a delivery 
man, whether he’s hauling coal or lumber. 
drives into a yard and yells at and beats 
his team or swears like a pirate, that isn’t 
going to help my business a little bit. [I 
simply will not have men who do such 
things. I don’t like it, myself, and I’m sure 
my customers -do not. 


“I remember one incident that was the 
fault of a horse and not of the driver. A 
prominent and influential man had not been 
buying anything of me. But he came to me 
once and said he was going to buy his coal 
of me. He said he’d always bought it else- 
where and while he was not at all dissatis- 
fied with the service he’d been getting he 
had decided to buy of me. I was pleased 
and put one of my best drivers on the job 
and told him to be extra careful. He tried 
to be. But he was driving a nervous horse 
that hadn’t been in from the country long: 
and when the driver was putting the chute 





ee 


in at the window this horse jumped. The 
chute Clattered into the cellar and broke 
a couple of furnace pipes. The team jumped, 
jerked the corner board off the house, 
ruined a couple of young trees and finally 
ended up in the garage. It cost us $50 to 
repair damages, and I haven’t sold that 
man a thing since. Of course that was the 
doings of a horse; and while a man wouldn't 
do the same sort of damage he can none 
the less please or displease customers.” 

T. H. Potter, of Harlan, Iowa, remarked 
that Mr. Latta was quite right in saying 
that it isn’t enough for a lumberman to 
make himself known and expect his custo- 
mers to know everything he has to sell. He 
told of an experience shortly after the war. 
A lot of Iowa lumbermen took over a vast 
quantity of second-hand material from one 
of the big army camps, to head off what 
threatened to be serious competition by 
mail. Mr. Potter had a quantity of sash. 
He tried in vain to sell them and wasn’t 
moving them at all. He put one ad ina 
local paper, describing the sash -and quot- 
ing the price he had been asking. The ink 
was hardly dry on the paper when he had 
sold out his entire stock, and could have 
sold five hundred more. 





of Delight for a Small Girl 


front, as shown in the 
picture. The porch is 
five feet by twelve 
feet. All the win- 
dows, except the two 
on the porch, are 
screened, and the 
porch itself also is 
screened. The verti- 
cal measurements of 
the structure are 
about the same as 
those used for small 
bungalows. Mr. Pow- 
ell remarked that the 
building probably 
would have been more 
symmetrical had the 
height been reduced, 
but he was _ afraid 
that the interior might 
get too warm for com- 
fort on hot summer 
days if the ceiling 
was lower. 

The slope of the 
ground made it nec- 
essary to fill the space 
beneath the house 
with latticework, and 
to provide three steps, 
but the owner ex- 
pects to do a little 
grading this year, and 
also to plant some 
small trees or shrubs 
in front of the house, 
thus making it blend 
more harmoniously 
with its surroundings. 
The house is wired 
for electricity and the 
outlets are arranged 
so that two lamps and 
an electric stove may 








Perhaps someone in your town 


It shows a beautiful little playhouse which Mr. 
Powell caused to be built for his small daughter last year. 

The interior consists of a single room, eight feet deep by twelve feet 
long, with five windows—one at the back, and one at each side and two in 


would like to build a playhouse like this 


be in service at the 





same time. 
While this little 
ras house is more elab- 


orate and expensive 


than the ordinary run of such structures, it may serve as a model, or 
at least as a suggestion, 
cially nice in the way of a playhouse. 
out of a’much smaller and less elaborately finished playhouse. 


for someone desiring to build something espe- 
Children can get a lot of pleasure 
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“New Retail Yard Is “Last Word” in Efficiency 


Scor1a, CALIF., Feb. 25.—There has been a 
remarkable as well as an interesting change of 
front on the part of the Pacific Lumber Co., of 
this city. The change relates to the business of 
running a retail] lumber yard. While the man- 
agers of the Pacific Lumber Co. did not cherish 
any prejudices against that form of activity, 
yet they kept clear of it for a long time; and 
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finished lumber, and sixty pockets for mould- 
ings. In the center of the shed is a spur 
track. 

The office and display room are unusually 
attractive. affording an exhibition of the mani- 
fold uses of redwood. The inside finish of 
the office is of inch vertical-grain redwood 
panels, with beam ceilings. The floor is of 
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New retail yard and some of the stock of the Pacific Lumber Co., Scotia, Calif. 


when for a brief interval in the past they 
opened such a yard, they did so unwillingly 
and only because economic conditions had 
forced them to take the step. Now that the 
retail yard of the company has passed the ex- 
perimental stage those same managers have 
aroused themselves to results as surprising as 
they have been gratifying; moreover, the re- 
tail yard development at Scotia has been so 
satisfactory that the idea may be extended to 
other points in this part of California. There 
may ultimately be other retail yards conducted 
by the company. 

There is a brand-new yard at Scotia. It 
is justly regarded as one of the show places 
of the community. It is uptodate, leaving 
nothing to be desired—the proverbial “last 
word” in this department of the lumber busi- 
ness. At the head of it is F. Lundquist, who 
handles the sales in this vicinity, with an out- 
side man to cover the territory as far south 
as Willits. 

This splendid yard is situated on company 
property on the famous Redwood Highway, 
opposite the Mowatoc Hotel. As the motorist 
drives by, his attention is certain to be directed 
to an artistic pictorial sign executed in oil 
on the side wall of the shed, which has fhe 
distinction of having been painted by an em- 
ployee of the company. It depicts a beautiful 
home built of redwood, nestling in the hills, 
with the legend, “Build a Redwood Home— 
It Lasts.” 

Surrounding the yard and shed is an artistic 
fence appropriate to the picturesque environ- 
ment of the plant. It was designed by E. E. 
Yoder, resident manager of the company. This 
fence is of the open-space type, and is painted 
in olive green and cream. 

The yard contains approximately 150 stand- 
up racks, as well as ample room for heavy 
material piled flat, and split material such as 
shakes and posts. The racks are all plainly 
marked, indicating sizes and grades. An elec- 
tric hoist transfers material to and from the 
yard. 

The shed exterior is covered with Anzac 
siding with mitered corners, illustrating in a 
practical manner that redwood “stays put.” 
The roof contains several 10x10 skylights, lit- 
erally flooding the interior with daylight. 
There are 160 pockets of various kinds for 


3x3 redwood blocks, laid vertically as to grain, 
lacquered and waxed. All furnishings, in- 
cluding desks and cabinets, are of selected 
redwood. The display room features a wall 
bed, roll-about bed, cooler, sink, buffet, bath 
room and lighting fixtures, and built-in de- 
vices. There also are hardware display trays. 

Not the least important service rendered by 
the retail yard is that afforded by a plan serv- 
ice describing approximately 300 different home 
plans for the convenience of prospective build- 
ers; also there are available plans for the 
construction of agricultural buildings, such as 
barns, fences, pens and hutches. 

A delivery service by truck is maintained as 
far south as Leggitt Valley, Matole Valley, 
Petrolia, Shelter Cove, Thorne and Ettersburg. 
The yard has this slogan: “Put lumber on the 
job wherever an automobile truck can go.” 

The new yard has everything in the building 
line—Linderman stock, _redwood, plywood, 
sash, doors, and Master-Built Features. All 











building hardware, plumbing and lighting fix- 
tures can be secured through the retail yard 
in conjunction with the hardware department 
of the Pacific Lumber Co.’s Mercantile Store. 

In brief, the completeness of this splendid 
yard is a guaranty that the wonderful success 
recorded to date will continue. 





Proves Winter Building Feasible 


St. Paut, Minn., March 1.—The feasibility 
of winter construction of homes has_ been 
demonstrated in St. Paul this winter, a period 
of unusual low temperatures and an abundance 
of snow. 

The build-in-winter campaign has_ been 
watched with interest throughout the North- 
west. The demonstration house was erected 
in the fashionable residence district, where 
progress could be observed by many passers-by. 

Forty-seven firms and individuals, including 


- St. Paul lumber and building supply interests, 


cooperated in the project. The success of the 
effort is indicated by the “fact that more than 
16,000 persons visited the winter-built house 
in the last two weeks. 

The purpose of the construction, according 
to Conrad Hamm, the”’builder, was to convince 


prospective home builders how successfully 
such work can be carried on. The demon- 
stration, Mr. Hamm said, has shown that 


many people are ready to build homes in St. 
Paul—more perhaps, than ever before. 


January Building Permits 


Building permits granted in 207 cities during 
the month of January reached a total of $223,- | 
748,400, according to the 207 building depart- 
ments’ reports to the F. W. Dodge Corpora- 
tion. Last month’s record shows an increase 
of 4 percent over the January, 1927, total, but 
was 9 percent less than the total for December, 
1927. Compared with January of last year 110 
cities had building gains and 97 cities showed 
losses in building volume. 


AN ENGLEMANN spruce tree recently cut by 
the Southwest Lumber Co., in Wills Cajfion, 
near Cloudcroft, N. M., is claimed to be the 
largest of its kind found in the Southwest. 
This majestic old tree towered 138 feet, was 
13% feet in circumference near the base and 
produced eight 10-foot logs. Lumbermen say 
the cafion is particularly adapted for Engle- 
mann spruce. 








\ 
Another view, showing some of the stand-up racks, as well as flat-piled stock 
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Retailers’ Idea Exchange 
Bring What You Can = Take What You Need 


Ig two men swap Dollars neither profits — but if they swap Ideas both profit 














Statements That Invite Business 


Regular “charge” customers of the big city 
department stores know that if a month or two 
passes without any purchase having been 
charged to their accounts they are likely to re- 
ceive a regular statement on the first of the 
ensuing month, with name and street address 
filled in as usual, but in the space usually occu- 
pied by a more or less lengthy list of items pur- 
chased, there will be a notation reading some- 
thing like this: 

“Your account is balanced. We hope to have 
the pleasure of again serving you this month.” 

Why could not this idea be used to good ad- 
vantage by lumber dealers—with those custom- 
ers whose credit standing is good and who nor- 
mally are more or less regular buyers? In 
fact, we have heard of one dealer who sends 
customers whose accounts are paid up and who 
have not bought anything for a month or so, 
regular statements with their names properly 
filled in, while neatly typed in a space ordi- 
narily occupied by the items appears the fol- 
lowing : 

“You do not owe us anything. We wish you 
did. Phone your orders, and they will receive 


our best attention. We are here to serve you.” 

Receipt of such a reminder may sometimes 
have the effect of bringing back into the fold 
some regular customer who has been doing a 
little buying elsewhere. In such instances, it 
is a good plan to let them know that they are 
missed and this method does it in a way that 
“Sets across.” 


(SSAA AZaEe: 


Working for Increased Fertility 


Biue Rapips, Kan., Feb. 28.—“We are 
working hard to get our farmers to build up 
their soil so as to increase crop production,” 
said F. A. Train, Blue Rapids Lumber Co., 
to the AMERICAN LUMBERMAN. “With the 
present cost of staying on Mother Earth, 
farmers must get the very best results possible 
from their farms. Unless this is done the 
standard of living will have to be lowered. 
We also are working hard to get an in- 
crease in dairy and poultry production.” 

Mr. Train is president of the Marshall 
County Splinters Club, a member of the city 
council and chairman of the water system. 
Besides his lumber business, he is interested 
in a number of other local enterprises. 





as the case may be. 


This Week’s 


Adjustable “Saw-Horse” In Mill 


A time-saver in the planing mill of the Barr Lumber Co., Den- 
ver, Colo., is an adjustable “saw-horse” used in connection with the 
planers. The adjustment is only partial, however, and is designed 
to form a support for boards coming out of the planer or the saw 


Across the top of the horse is an extra board that is hinged at 
one end. The other end is free to be raised to any desired height. 


Timely Tip 


























Should the workers desire to use the trestle as a work bench, the 
hinged top is permitted to lay flat upon the permanent top. 

When used in connection with the planers or saws the end of 
the trestle upon which the top is hinged is placed nearest the ma- 
chine. The top is then raised to the desired height, and supported 
by a block of wood. This forms an inclined travelway for the 
boards as they slide through the planer and strike the trestle, slid- 
ing upward until they reach a height level with the table of the 
planer. By providing the inclined platform, there is no danger of a 
board missing the top of the trestle and tipping it over. 


Watch for Next Week's “Tip” 











Example of Creative Salesmanship 


The experience of a live wire salesman who 
is selling Balsam-Wool insulation to lumber 
dealers in one of the northern States indicates 
how the dealer and the salesman may codper- 
ate to their mutual advantage. In his report 
this salesman told of calling on a dealer who 
had some Balsam-Wool in stock and was not 
interested in placing an additional order. The 
salesman needed an order to make up his quota 
for the month, and, as he put it in his report, 
“As it was late in the month, I had to do busi- 
ness right there.” He knew of two poultry- 
house prospects, so he got the yard manager to 
drive out into the country with him, with the 
result that “We sold a brooder house, Balsam- 
Wool insulated, some more for the attic and 
the lumber dealer picked up an order for 100 
barrels of cement in addition. And before I 
left I sold the dealer 5,000 feet for stock.” 


Plugging the “Free Delivery” Leak 


A saving of $4,500 in one year in deliveries 
alone would ‘put quite a crimp in Old Man 
Overhead. That is what M. E. Clark, of the 
Houston-Clark Lumber Co:, Wichita, Kan., is 
endeavoring to do, with the hoped-for codéper- 
ation of the other dealers of that city, accord- 
ing to a letter from Mr. Clark received by the 
AMERICAN LUMBERMAN, reading in part as fol- 
lows: 

“Regarding the matter of free delivery serv- 
ice, and the number of unnecessary small de- 
liveries naturally required because of their 
not costing the customers anything additional, 
we have suggested, and believe the dealers here 
will put it into effect in order to eliminate this 
evil, a charge of 50 cents per delivery, whether 
large or small. We figure that on the basis ot 
last year’s business this would have netted us 
$4,500 additional. While the charge is a small 
matter for each individual customer, in the ag- 
gregate it means a great deal to the dealer. 
Naturally the plan will tend to reduce the num- 
ber of deliveries, and thus in turn reduce the 
cost of operation.” 


Conveyor Saves Time and Money 


It is not always those who have been longest 
in the lumber business who are most prolife 
of good ideas. or the quickest to adopt up- 
todate methods when they are pointed out. 
In fact, the youngsters and the newcomers 11 
the trade seem to be most keen for discovering 
the best ways of doing things. After all, there 
is such a thing as settling down into a rut, 
which is a bad place for anyone to be in. 
The chief purpose of this department of the 
AMERICAN LUMBERMAN is to help get dealers 
out of the rut by telling about the latest and 
best methods in use in uptodate yards all 
over the country. 

We are reminded of the readiness of youth 
to try out and adopt new methods by a letter 
recently received from O. E. Skold, of the In- 
dependent Lumber & Coal Co., Lincoln, Neb. 
We do not know how young in years Mr. 
Skold may be but, anyway, he says that he is 
young in the lumber business and does not 
claim to know much about it, but is learning 
something new every day. If he keeps that 


up—and undoubtedly he will—he will one day 
be an outstanding lumberman in a State that 
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has a lot of good ones. Mr. Skold then pro- 
ceeds to tell of how his concern is saving a 
lot of time, money and labor by the installa- 
tion of a conveyor, bought from the Standard 
Conveyor Co., North St. Paul, Minn. 

“In our yard,” says Mr. Skold, “the rail- 
road sidetrack does not come into the yard 
under the sheds, so our cost of unloading has 
been quite heavy. To cut this cost down, we 
purchased 60 feet of Standard ball-bearing 
rollers, 18 inches wide, in 10-foot sections. 
We cut holes in the back of the lumber shed 
every twenty feet along the railroad right of 
way. We purchased two or three standards 
for the rollers to rest on from the freight 
car to the shed, but from that point into the 
yard we arranged the studdings with a cross- 
piece so that the rollers rest on that for the 
balance of the distance. 

“This has proven to be a labor-saving, time- 
saving and money-saving piece of equipment. 
We are now able to unload a car with one 
man in much less time than two men required 
previously. It eliminates one handling of the 
lumber, besides the hauling of it from car 
to shed. This has solved our unloading prob- 
lem in a very satisfactory manner.” 


Receives Award of Fine Chest 

MILWAUKEE, WIs., Feb. 27.—At the annual 
convention of the Wisconsin Retail Lumber- 
men’s Association, held here last week, O. R. 
Hansen, of the C. Hansen Lumber Co., Bes- 
semer, Mich., was winner of a butt walnut and 
mahogany cedar lined chest given as a prize 
by Farley & Loetscher Mfg. Co. to the lumber 
dealer, or any member of his family or organ- 
ization, who guessed the correct, or nearest 
to the correct, serial number of the chest. The 
serial number of the chest was 18,167 and Mr. 
Hansen’s guess was 18,160. 


Firm Doubles Its Garage Business 


Axron, Onto, Feb. 28.—The Kurtz Lumber 
Co., of this city, more than doubled its garage 


building business during last year, according to 


statement of the officials. The Kurtz company 
specializes in garages built to suit individual 
taste, or to match residences. These garages 
are not portable but are built on the job. 


A New Casement Window 


The casement window lends itself to a wider 
range of typical architecture than any other 
window opening but because of unsatisfactory 
results with casement windows that swing in, 
this type has been very largely tabooed in the 
past by architects and builders. The swing-out 
casement, with its direct exposure to the sun 
and elements and its attendant inside screen 
condition long ago ruled the swing-in type 
out of popular favor. However, this condition 
now has been met by a new window called the 
“Pacific Swing-In Casement” which is sim- 
plicity itself, void of complicated mechanism 
or a multiplicity of intricate parts and en- 
tirely practical. The single sash or pair of 
sash in this swing-in casement is suspended on 
a substile and head 1% inches wide and the 
same thickness as the sash. This sub-frame 
is lifted by means of a lever, acting through 
a connecting link to the base of the sub-stile, 
in an oblique motion, thereby permitting the 
sash to pass over the stool surface, and at 
the same time releasing the interlock at the 
meeting stiles of the casement. Swinging on 
ordinary parliament butts, the sash is then 
opened inward, the same as any swinging 
member is operated. 

When the casements are in a closed position, 
the entire ensemble is locked, so that no further 
locking devices are required to assure security 
and rigidity from without or within. This 
casement is manufactured in three finishes of 
operating handles: Statuary bronze, dull brush 
brass, and bright nickel. 


Toes or heels, that is the question. In other 


words, better be on your toes unless you want 
vour competitors on your heels. 





This Week's 
AD-IDEA 


PLAN SPRING ADVERTISING NOW 


One of the secrets of success in any adver- 
tising of a seasonable nature is to “get the 
jump” on the season by just a little. In other 
words, be a little ahead with your advertising, 
because people habitually think ahead when 
considering any improvements that are to be 
made. Therefore, certain commodities should 
be advertised well in advance of the time they 
actually are to be used. 

That means that it is time right now to begin 
planning your advertising of such “spring and 
summer goods” as lawn and garden furniture, 
playhouses, sandboxes for children, screen 
doors and windows etc. Actual advertising of 
the last-named items perhaps should not be 
begun just yet, as the first early fly or two 
will prove strong allies in reinforcing your 
sales appeals. 

But with regard to the other items named, 
and some others of a seasonable character, it 
is advisable to be a little in advance of the 
season, thus getting people to think in the 
desired direction. In short, the successful 
advertiser is the one who thinks and plans 
ahead, and is not caught unprepared when the 
season arrives for the most effective advertis- 
ing of any particular items of his stock. 


Another Ad-Idea Next Week 














Handsome Display Wins Prize 
Marion, Inp.,Feb. 27.—At the annual “Home 
Complete Show,” held in this city Feb. 1 to 4, 
the prize for the most attractive exhibit was 
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nity afforded by such events for lumber deal- 
ers to get their business before the public, 
P. H. Reardon, secretary-treasurer of the 
Heinzmann company said: “We feel that this 
method of advertising and sales promotion is 
well worth while.” 


Offers Complete Service to Builders 


INDIANAPOLIS, IND., Feb. 29.—Officials of the 
Johnson-Maas Lumber Co., this city, have an- 
nounced the appointment of Ernest Horne and 
Harry Ent as managers of the building ma- 
terial division of the firm. Messrs. Horne and 
Ent were for a number of years employed 
by other building material dealers. The lum- 
ber company is just inaugurating the “depart- 
ment store idea” in its business, the plan be- 
ing to give the public and the contractor com- 
plete service at one place. In addition to the 
building material division, the company oper- 
ates lumber, millwork, bank and store fixture 
and roofing departments. 


Retailer Talks to High School 


Boonvit_e, Mo., Feb. 28.—In connection with 
the weekly high school assembly program re- 
cently, W. E. Crutchfield? manager of the C. J. 
Harris Lumber Co., gave a very interesting 
talk on the lumber business. He explained the 
various kinds and grades of lumber, and 
showed the important place that the modern 
lumber yard plays. Mr. Crutchfield told of 
some of the modern business methods and em- 
phasized the fact that it “pays to advertise.” 


Economy in Truck Maintenance 


Here is a useful idea on truck operation and 
maintenance, sent to the AMERICAN LUMBER- 
MAN by the Legg Lumber Co., Coldwater, 
Mich. : 


“We operate Ford trucks exclusively, and 
have cut our truck operation costs by employ- 
ing drivers who have had experience in Ford 
repair shops. We drive our trucks until they 
are practically worn out, then scrap them and 
use the good parts on the other trucks when 
such parts need replacement. ‘The drivers do 
their own repair work, during periods of let-up 


Display by G. W. Heinzmann & Son that won first prize at Home Complete Show, Marion, Ind. 


awarded to G. W. Heinzmann & Son. The 
setting for this display was the very attractive 
booth recently donated to the Retail Lumber 
Dealers’ Association of Indiana by the West 
Coast Lumber Bureau—being one of seventeen 
similar exhibits placed by the bureau with 
various retail associations for use as con- 
vention registration booths and also for ex- 
hibit purposes in the associations’ territories. 

Through the codperation of various lumber 
organizations and wholesalers of materials, 
supplemented by items from its own stock, 
the Heinzmann company was able to make a 
comprehensive as well as attractive display, 
which created a great deal of interest and 
favorable comment. 

Commenting on the show and the opportu- 


in deliveries. This plan effects a great saving 
in our truck operation as we have to pay out 
practically nothing either for repair labor or 
new parts.” PR NA 

It’s poor business to work off damaged stuff 
in ‘any quantity, however small, along with 
good material, figuring that the customer 
probably will not notice it. Nine times out of 
ten, he will not only notice but remember it. 
There is just one businesslike way to get rid 
of inferior or damaged stock of any sort, and 
that is to mark it down to a price that makes 
it salable on its merits, and then sell it for 
what it is, telling the customer that it is dam- 
aged stock, but well worth the reduced price 
asked. 
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Retailer Holds Annual 


‘Open House 


HAWARDEN, Iawa, Feb. 27.—Highly sucess- 
ful from every standpoint was the annual “Open 
House Day” observed by the French Lumber 
Co., of this city, on Feb. 18. This very in- 
teresting event attracted over a thousand vis- 
itors, who were served free coffee, cookies and 
popcorn, and entertained by eight guessing 
contests, inspection of the exhibits, and gen- 
eral good-fellowship. All visitors registered, 
thus providing an accurate list of those in at- 
tendance. Following is a copy of the registra- 
tion card: 


ANNUAL OPEN HOUSE DAY 
February 18, 1928 


ag 


We Bid You Welcome to the 
“Home of Fir Cuts” 








The contests were all judged by farmers, 
twenty of whom were designated as Masters 
of the Day. Some of the contests were: 


————___ 
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Day 


Guessing the size of the 
yard; guessing the 
names of the fourteen 
different species of 
woods carried in stock; 
the weight of a big 
pile of lump coal; the 
weight of a sack of 








hard nut coal; the 
weight of a five-gallon 
can of paint; price of 
the breakfast nook dis- 
played; the number of 
cement clinkers in a 
bottle ete. 

A feature of the show that attracted as 
much interest as any was the display of small 
sectional farm buildings, a good idea of which 
is conveyed by one of the accompanying pho- 
tographs. In this exhibit were shown a small 
dairy house, fully equipped by the local codp- 
erative creamery company; a new type of hog 
house, patented by S. Q. French; a 7-pen hog 
house, also of the company’s own design, 








which has proven to be 
a good seller; and a 
smaller type of brooder 
house which Mr. French 
says has “sold like hot 
cakes.” 

The exhibit was 
planned and arrange- 
ments carried out by 
S. Q. French, familiarly 
know as “Squeal,” and 
his assistants, Dave 
Muilenburg and Park 
Hudson, who were 
greatly aided by the co- 
Operation of various 
manufacturers in fur- 
nishing display ma- 
terial, the exhibits in- 
cluding Mule-Hide 
roofing and_ shingles, 
Curtis millwork, Amer- 
ican fence, Balsam- 
Wool, Atlas cement, 








With manufacturer's codperation this display was arranged 


and Milwaukee Corru- 
gating Co. products. 


Exhibit of sectional farm buildings at annual Open House Day of 
French Lumber Co., Hawarden, lowa—(1) small dairy house; (2) 
new type of hog house designed and patented by S. Q. French; (4) 
seven-pen hog house, also of the French compgny’s own design; (5) 


small brooder house 


The farmer judges and Masters of the Day 
took a great deal of pride and satisfaction in 
“running” the big event. One farmer was 
heard to remark that it was “one day in the 
year when the town and the country really got 
together,” and added that credit would have 
to be given to French for bringing this about. 

“While we have never attempted to sell 
anything on our annual ‘Open House’ days,” 
said Mr. French, “we do have a great time. 
It really is a big day of good fellowship, and 
leads to better acquaintance and understand- 
ing all around.” 











A glimpse of the French Lumber Co.’s attrac- 
tively displayed stock of paints 


Pros and Cons of Mail-Order Competition 


“Mail-order concerns are getting forty per- 
cent of the business out of this territory,” said 
a New Jersey lumber dealer the other day. 
This percentage may be high or low for any 
given locality, but it can be accepted as a fact 
that the catalog houses are cutting deeply into 
the local retailer’s trade through the marketing 
of ready-cut houses, lumber and other ma- 
terials. In some thickly populated centers these 
concerns have established branches; advertise- 
ments are being run in newspapers and monthly 
magazines, catalogs and direct-by-mail circu- 
lars are following up prospects all over the 
country, offering to finance the building of 
homes or to sell the home builders lumber at 
rock-bottom prices. All of this advertising 
stresses the following appeals: save middleman 
profits; save architectural fees; save on cost 
of erection; save waste and time; satisfaction 
guaranteed or money refunded; no more than 
6 percent interest annually for building loan. 

All of these arguments can be met by the lo- 
cal lumber merchant without fear or trembling. 
For instance, take the first of the foregoing 
claims: “You save middleman profits.” To 
paraphrase Shakespeare, “A middleman by any 
other name is still a middleman.” He may mas- 
querade under a different type of service but 


he’s there just the same, in every form of 
source-to-consumer barter, and what’s more, 
he’s levying his regular toll. The big mail-order 
catalog with postage costs over $1.50 each to 
get to the prospects and some mail-order mail- 
ing lists run as high as 6,000,000 names, there- 
fore, a one-half of one percent return means 
a loss of over $5,000 in postage alone without 
counting mutilated catalogs. Call it overhead 
if you like, but what is this but middleman ex- 
pense? 

Then consider the transportation charges on 
orders to customers, on returned goods, the 
cost of stationery, Wrapping material, breakage, 
losses in transit and the correspondence over- 
head. The correspondence departments in the 
big mail-order houses have from fiftv to two 
hundred employees answering inquiries, com- 
plaints and making adjustments—some more 
middleman expense. From five thousand to 
ten thousand complaints and inquiries are re- 
ceived daily by some of the big catalog dis- 
pensers and it costs at least twenty cents to an- 
swer each letter, so there’s a thousand dollars 
or better that the middleman charges each day 
for his services in a mail-order concern. 

Yes, there’s plenty of “middleman” in the 
mail-order business, but cost records, depart- 

















mentalization and statistics keep the mail order 
executives informed regarding their “middle- 
man’s” activities. Take, for instance, the print- 
ing of those big mail-order catalogs. They 
contain 1,500 to 1,700 pages with thousands of 
illustrations. One concern gets out five cata- 
logs a month—one for each of its branches— 
each catalog containing over 40,000 items. The 
management found that it could save four 
pages by merely changing “doz” to “dz”! That 
indicates the type of efficiency prevalent in 
mail-order concerns and if they list anything 
at less than buy-at-home prices, it is “Mr. 
Efficiency” and not “Mr. Middleman” who 
saves the purchaser’s money. 

However, where lumber dealers have made a 
study of mail-order prices, with regard to lum- 
ber, millwork, patented shingles or other build- 
ing material, it has been found that mail-order 
figures are not lower than those of the local 
dealer. One New York lumber merchant clips 
all the mail-order advertisements he can find, 
files all catalogs he can get together, with 
direct-mail literature pertaining to lumber and 
allied building materials, so that when a pros- 
pect talks mail-order prices he can talk back 
intelligently, and this dealer has found that in 
practically every case his prices were as low as 
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those named in the catalogs, when transporta- 
tion charges and other expenses were consid- 
ered. Moreover, catalog descriptions, no matter 
how complete, leave much to the imagina- 
tion, particularly if a pretty picture accompa- 
nies the printed text, and this lumber dealer 
has often been called upon to explain to a 
prospect exactly what he would get for his 
money if he bought out of town. This is intel- 
ligent handling of mail-order competition, and 
lumber dealers must meet this bugaboo in some 
such manner. This New York lumber mer- 
chant proves to prospects that he can sell them 
for the same or less price than mail-order 
houses miles- away, and he is not losing any 
business to the catalog concerns. 

As for the claim: “You save architectural 
fees,” this dealer meets it by giving plans free 
to every purchaser who builds a home with his 
materials. This dealer subscribes to a service 
and these plans cost him some additional ex- 
pense it is true, but it is worth while if it keeps 
the business in town. 

Now we come to the mail-order companies’ 
third contention, that “You save on cost of 


and credit unused material; lumber dealers 
usually will. In case of, shortage the. logal 
merchant can have the needed material on the 
job within a few hours, whereas several days 
at best must elapse before the mail-order con- 
cern verifies the shortage and acts on it. As for 
waste, the lumber dealer can eliminate this as 
well as the catalog concerns by carefully check- 
ing the list of materials against the plans and 
specifications. 

Then there is the fifth mail-order sales- 
coaxer: “Satisfaction guaranteed or money 
refunded.” The average person is honest, other- 
wise mail-order concerns could not exist; there- 
fore the lumber merchant can and should do 
likewise and capitalize this inherent honesty 
by offering a similar guarantee of satisfaction, 
advertising that, “If anything you buy here is 
not as represented, return it and we'll refund 
your money.” The mail-order concern must 
make this offer and thrives on it and the local 
dealer will have to instill confidence by utiliz- 
ing the same appeal. And in connection with 
a mail-order guaranty, it must be remembered 
that the catalog houses will not make an un- 


friends and secured a good deal of business 
from this sourge. 

The time has come when the lumber dealer 
must make service his “buy word,” in order to 
successfully combat the mail-order concerns. 
Selling via catalog does not eliminate the mid- 
dleman; the cost of building a home runs as 
high, if not higher when a prospect buys lum- 
ber, millwork and other building materials 
away from home, and the lumber merchant 
who intelligently presents his side of the story 
to prospective builders by newspaper advertis- 
ing, direct solicitation and mail campaigns, 
won't have to spend much time mourning over 
business legitimately belonging to him that 
has been lost to the mail-order houses. 


A Widening Field for Lumber 


[Continued from Front Page] 


Pinkie’s Pantry Products grew so large that 
she had to add a little kitchen to the little 
pantry. The place has become a veritable 








contest among the school children of that city. 
entered must be of wood. The arrangements for the contest 


Rules and Regulations Governing the Contest 


School Children Build Model Houses of Wood 


The Hoo-Hoo Club of Bend, Ore., is doing a very worth- 


while piece of work in sponsoring a miniature home-building 


All models 


were largely in the hands of Frank R. Prince, advertising man- 
ager of the Shevlin-Hixon Co. and chairman of the publicity 
committee of the Hoo-Hoo Club, by whom the American 
Lumberman is advised that the contest is going strong. 


1. Open to all manual train- 
ing classes of Bend schools. 


2. All models to be made 
of wood. Use cedar shingles 
for roofing; mica or any trans- 
parent material for windows. 
Foundations, chimneys and 
fireplaces may be painted to 
represent stone, brick or 
stucco. 


3. Scale of one and one- 
half inch to twelve inches to 
be used in construction. 


4. Size of models to be reg- 
ulated to not over thirty feet 
in length for two-story house. 
Single-story house or bunga- 
low styles on basis of same 
scale, All models to have per- 
manent base. 


53. All structures to be 
architecturally correct and ac- 


cording to scale, and building 
rules if possible. The Bend 
Hoo-Hoo Club will furnish 
plans, but contestants may use 
any plans available. Original 
ideas will be rated, but must 
be according to above scale 
and rules. 


6. All structures will be in- 
spected and rated at least 
once in ten days by a com- 
mittee of three. Stages of in- 
specting and rating as per 
entry cards. 


7. No expense attached for 
contestants. 


8. Contest divided into 
three classes: Class A—Two- 
story houses; Class B—One- 
story houses or bungalow 
type; Class C—One good 
barn. 


9. Prizes: 

Class A 
Ist 2nd 3rd 4th 5th 
$25 $15 $10 $5 $5 


Class B 
$15 $10 $5 $5 

Class C 
$10 $5 $5 


10. All prize-winning struc- 
tures to remain the property 
of Bend Hoo-Hoo Club. Bal- 
ance to remain property of 
contestants. 


11. An exhibition of all 
completed buildings will be 
held in the spring. Judges 
will award prizes at that time. 


12. Prize-winning models 
will be sent to retail lumber- 
men’s associations throughout 
the country for display at lo- 
cal building shows. 


ENTRY BLANK 


Miniature Home 
Building Contest 


ALL PRIZE WINNING 
STRUCTURES to REMAIN 
the PROPERTY of BEND 
HOO-HOO CLUB 








NAME 
RESIDENCE 





INSPECTION AND RATING 


DATE Pcr. 
SILLS—ROUGH FLOORING 
FRAMING—RAFTERS 
SHINGLING 
PORCHES—INCIDENTALS 
PAINTING 


TOTAL RATING 























erection.” On paper this looks to be so, but 
as a rule the average “build-your-own-homer,” 
not being conversant with building methods can 
not get the work done as economically as he 
would by employing a reliable contractor. 
Moreover, he has to put his time in for super- 
vision, if he is not employing a professional 
builder, and if he takes this time into consid- 
eration he’ll very likely spend more for his 
ready-cut house than for one built specially for 
him. And right here the alert lumber dealer 
can utilize his knowledge of building to good 
advantage in combating mail-order competition. 
He can bring the reliable contractor and pro- 
spect together. He can act as advisor to the 
man who has the time and inclination to build 
his own home. The New York dealer referred 
to employs an inspector to look over the erec- 
tion of all buildings constructed with his ma- 
terials. He is an expert builder and gives ad- 
vice and suggestions to company customers. 
This type of service is expensive but it keeps 
the mail-order houses out of his territory. 
Next we come to: “You save waste and 
time.” Mail-order concerns will not take back 


reasonable adjustment for a customer; and that 
local merchants in any line will always adjust 
if the merchandise has been found defective 
or the seller has erred in any way. In the 
final analysis, that’s all a mail-order guaranty 
amounts to, but the catalog dispensers make 
sales by shouting “Satisfaction guaranteed” 
from the housetops, whereas the local dealer, in 
order to stay in business, has to give satisfac- 
tion, but doesn’t talk so loudly about it. Such 
modesty is commendable, but poor business. 
Now we come at last to financing in con- 
nection with home construction, and this is 
probably the most difficult problem for lumber 
dealers to solve. One New Jersey lumber mer- 
chant advertises that he will assist prospects in 
arranging financial matters and acts as inter- 
mediary between builder and banker. In many 
cases he has found that people have sufficient 
collateral to get credit and makes satisfactory 
arrangements for them at the bank. He has 
built up a good trade in this way among the 
local foreign element. Some of these people 
are afraid to enter a bank and by acting as their 
financial advisor this dealer has made many 


mecca for motorists. Being a practical per- 
son, Pinkie mentioned her enterprise to some 
of the leading manufacturers of household 
equipment with the result that they have out- 
fitted her kitchen as a model where their wares 
could be shown under the most pleasing cir- 
cumstances. 

Pinkie’s Pantry is open from May to No- 
vember, while in the winter Pinkie continues 
service from her home—but dreams of empire; 
or in other words, she aspires to operate a 
chain of similar roadside pantries. In an inter- 
view with the AMERICAN LUMBERMAN she told 
of her ambitions, as follows: 

“T have a plan which promises to yield ex- 
cellent financial results, namely to start a 
chain of Pinkie’s Pantries on the motor high- 
way between New York and Philadelphia. 
However, as my business is making pies, and 
not financing, I am rather at a standstill just 
now, but if my plans do materialize, I shall 
follow out in each successive building the same 
general idea embodied in my present place, 
with the difference that I shall try to adapt 
each one especially to its own environment.” 
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National Production, Shipments and Orders 
Ms ASHINGTON, D. C., Feb. 27.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 
Softwoods: Production 
Week ended: 1928, Feb. 18; 1927, Feb. 19— 1928 1927 a ae 1928 mates 1927 
Southern Pine Association................ 67,137,633 63,233,028 54,649,875 61.359 5 
er Coast Lumbermen’s Association bedeedvGss.caesdesedteaes 118,110,023 78,189,050 190,440 /bee or esz one ry 72398398 
x estern Pine Manufacturers Association. 5,062,000 17,651,000 25,506,000 25,160,000 26,779,000 23'978' sae 
oo seni ne wood Association.............. 9,064,000 6,440,000 9,618,000 10,398,000 6,765,000 “s'611' 00 
Nort ‘arolina Pine Association te tkhe diecees eee oreereses 4,474,493 9,738,859 3,831,027 12,962,498 coo 8 75y Cr 
Northern Pine Manufacturers’ Association.................. 6,775,500" 6,717,800 6,562,000 6,415,600 9,151,000 6042'en 
Northern Hemlock & Hardwood Manufacturers’ Association. . 1,177,000 1,464,000 1,351,000 1,833,000 "358,000 16a en 
Po 5 sen IS SCAN Res ows Pwr. 
‘al a : I WN 8 iccinnpewadea dc dsunaesuneoss 221,800,649 183,433,737 233,492,477 185,706,010 248,052,910 182 140 529 
alifornia White & Sugar Pine Manufacturers’ Association. . . «#hawelnawas Mis: 
. Seven aa ‘above at 5867, PEER. “wisp sevecne 8,567,000 mahi iia toe 
OUCHOTH Pine AGBOCIRtION..ccccssccccccvcs ieteaes cabab sees 480,455,139 489,427,882 478,568,794 436,832,827 520, 79,16 
West Coast Lumbermen’s Association..........0000000000001 723,424,967 525,316,174 700,938;909 4971333'772 -79B.74a' 748 Sb434e'ese 
Western Pine Manufacturers’ Association........... eneeveer 337 y 107,965,000 159,266,000 169,277,000 174,683,000 181,029,000 
California Redwood Association..........cccccccceccceceers 59,736, 45,704,000 47,701,000 52,929,000 55,645,000 59,810,000 
North Carolina Pine Association.......... Coccccccccccccese 39,220,369 57,414,004 35,996,408 59,016,617 35,967,050 ry tee 
Northern Pine Manufacturers’ Association.............+. eee 46,112,700 46,254,500 43,217,200 43,039,500 51,855,000 45,988'00 
Northern Hemlock & Hardwood Manufacturers’ Association. . 12,869,000 18,670,000 11,691,000 17,569,000 16,466,000 17'251'000 
Total softwoods, seven weeks..........-e.ccecccecccccce 1,442,155,175 1,290,751,560 1,477,879,811 1,275,997,716 1,634,090434 1.381 60 
California White & Sugar Pine Manufacturers’ Association.. 74,431,000 3 =........0. 138,562,000 ae ; - 135,431,000 “s $1,626,324 
Hardwoods: eee 
Northern Hemlock & Hardwood Manufacturers’ Association— le 
One week ..... abet hatlvesben eee ones sSvecesevees seweee 4,159,000 5,955,000 3,096,000 3,323,000 2,089,000 3,564,000 
EE WED onc cares Cee CRESS O TREC H ERODES Se OESEEOeE OSES 40,064,000 45,017,000 26,595,000 27,249,000 25,003,000 27,561,000 
Hardwood Manufacturers’ Institute— se 
CWRG WOO ccccdcctcctéenscses iecceeerovswes cevoccesoescee 38,044,000 15,237,000 41,179,000 16,378,000 44,183,000 17,968,000 
OE ED ncnccieen aoe dtvesschauretee bess siwe ckWyeeee 159,548,000 143,420,000 168,186,000 150,014,000 191,493,000 165,691,000 


California Redwood Association report for 1928 comes direct from the association. 





» National Analysis 


Wasuinocton, D. C., Feb. 27.—The National 
Lumber Manufacturers’ Association issued the 
following analysis for the periods ended Feb. 
18—orders and shipments being shown as per- 
centages of production: 


One Week 7 
— 





Weeks 
lt ate 
Or- Ship- 


No. of Ship- Or- 

Association— mills ments ders ments ders 
Southern Pine ....108 99 108 100 108 
West Coast ...... 113 102 104 97 108 
Western Pine .... 29 169 178 198 217 
California Pines.* 9 168 146 186 182 
California Redwood... t t 75§ 96§ 
N. Carolina Pine.. 29 86 109 92 92 
Northern Pine ... 8 97 135 94 112 
N. Hem, & Hdw.. 13 115 115 91 128 


All softwoods... 7 
N. Hem. & Hdw.. .. 74 50 66 62 








Hdw. Mfrs.’ Inst..272+ 108 116 105 120 
All hardwoods.. 105 110 98 108 
All woods....... 107 114 105 115 


*Twenty-eight percent ef cut in region. 


Actual production reported made the follow- 
ing percentages of normal in the periods in- 
dicated : 











1928 1927* 
— ————_ 
No. 1 7 No. 1 ej 

Softwoods— Mills Wk. Wks. Mills Wk. Wks. 
South. Pine...A 108 96 95 117 a5 88 
West Coast ...A 113 115 101 72 #122 101 
Western Pine.A 29 82 68 38 53 46 
Calif. Pines....A 9 114 103 ae a 
Calif. Redwd..A .. t 118§ 95§ 
N. Car. Pine...C 29 70 68 46 84 vf 
North. Pine....A 8 102 125 ad aa : 
N. Hem.&Hdw.A 13 75 73 

All softwoods. 309 104 96 273 92% 

Hardwoods— 
N. Hem.&Hdw.A .. 98 96 Tr 
Hdw. Mfg. Inst.C 272¢ 67 72 85 83 

All hardwood. .. 68 76 

All woods 

Ree “cawe awe és 96 93 sl 

*Normal production had been established by 
only six associations for 1927. ¢Five groups. 

A—Normal based on actual output for pe- 


riods of two to five years. 
C—Normal based on estimated mill capacity. 
+Units of production. 
tNo report. §Six weeks. 





Oak Flooring Statistics 


The following are statistics for the week 
ended Feb. 25, as reported by seventy-three 
mills to the Oak Flooring Manufacturers’ As- 
sociation : 


Feet 
I, nile gc a base og Bake dhe ed 9,387,000 
Bo Le ob dis bak we rw desk one 9,546,000 
ET Sie ore on a Noa a aia a ward ok fide eee 9,765,000 


Hemlock and Hardwood 


| OsHKOSH, Wis., 
| & Hardwood Manufacturers’ 
about one-half the total monthly shipments: 


Feb. 27.—The following fi ures were supplied to the Northern Hemlock 
Association by twenty to twenty-five firms that ordinarily make 





HARDWOOD HEMLOCK 
Firms Cut Shipments Orders Firms Cut Shipments Orders 
Weekly average— Weekly average— 
Nov. .... .. 2,774,000 3,936,000 3,023,000 Nov. ..... .. 2,304,000 3,263,000 2,556,000 
See, Sawas 3,753,000 3,334,000 3,385,000 names 3,098,000 1,876,000 1,420,000 
mts wen ds 5,945,000 3,817,000 3,460,000 wk. aeées 2,078,000 1,706,000 2,228,000 
| Weekly average, year to date— : Weekly average, year to date— 
ee 5,834,000 3,837,000 3,606,000 -- 1,838,000 1,693,000 2,358,000 
BO wrsee 6,702,000 4,100,000 4,114,000 ete ‘ 2,730,000 2,620,000 2,568,000 
Weekly report— Weekly report— 
Jan. 7... 21 5,304,000 3,511,000 3,233,000 an. sists 1,959,000 1,243,000 1,031,000 
Jan. 14... 20 5,683,000 4,069,000 2,374,00 Jan. 14... 20 1,869,000 1,540,000 2,461,000 
Jan. 21... 22 6,906,000 3,915,000 4,735,000 Jan. 21... 22 2;158,000 2,027,000 3,696,000 
Jan. 28... 21 5,888,000 3,773,000 3,500,000 Jan. 28... 21 2,326,000 2,016,000 1,726,000 
Feb. 4... 20 6,098,000 4,306,000 4,225,000 Feb. 4... 20 1,944,000 1,953,000 4,679,000 
Feh. 11... 21 6.026.000 2.995. N00 4.247.N0n Feh, 11... 21 1,426,000 1.561.000 1,515,000 
Feb. 18... 16 4,936,000 3,362,000 2,333,000 Feb. 18... 16 1,178,000 1,511,000 1,401,000 
. . - 
North Carolina Pine Western Pine Summary 


_Norrotk, Va., Feb. 27.—The North Caro- 
lina Pine Association makes the following 
analysis of figures from thirty-two mills for 
che week ended Feb. 18: Per 


Percent Percent cent 
Normal Actual Ship- 


Production— Feet output output ments 
Normal*® ...... 8,496,000 ni a oe 
[See 6,016,460 71 ae 

Shipments ...... 5,858,541 69 98 at 

ae 6,462,000 76 107 110 


jAs compared with preceding week, there is 
an increase in orders of 38 percent; though 
that week thirty-five mills reported. 

*“Normal” is based on the amount of lum- 
ber the mills would produce in a normal work- 
ing day. 





California Redwood 


San Francisco, Cauir., Feb. 25.—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended Feb. 18: 








Redwood White- 
No. of Percent of wood 
mills Feet production Feet 
Production .. 15 9,064,000 100. 1,586,000 
Shipments .. 15 9,618,000 107. 1,291,000 
Orders re- 
ceived .... 15 6,765,000 73. 1,227,000 
Orders on 
WORE xtxcis 13 37,677,000 ore 6,534,000 
Detailed Distribution of Redwood 
Shipments Orders 
Northern California* .... 3,015,000 2,904,000 
Southern California* .... 1,172,000 1,579,000 
EE iv aay ooh cKas os 40,000 80,000 
DEE” 6a ckaddeo ds au Oe 1,493,000 2,049,000 
| Foreign ........-eeeeeee 3,898,000 153,000 
cl Ae eee 9,618,000 6,765,000 


*North and south of line running through 

San Luis Obispo and Bakersfield. 
+Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 





PortLANp, Ore., Feb. 25.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Feb. 18, from 
31 member mills. 

Per- 
cent 
Percent Ship- 


Production— Carst Feet of cut ments 
Normal*® ..... ... 380,750,000 eee inne 
See ae -+. 15,887,000 

Shipments (car). 976 25,376,000 
Local deliveries 1,013,000 
Total shipments. 26,389,000 166.19 

Orders— 

Cancelled .... 15 390,000 

Booked (car)..1,008 26,208,000 

a eee ie 1,013,000 

Total orders... 27,221,000 171.34 103.15 
On hand end 

SE nnve-Ginlace ee 3,623 94,198,000... 


Bookings for the week by thirty-one identical 
mills were 99.02 percent of those for the pre- 
vious week, showing a decrease of 260,000 
feet. 

+Car basis is 26,000 feet. 

*Normal takes into consideration mill ca- 
pacity, number of months usually operated 
and usual number of shifts—reduced to a 
weekly basis which is constant throughout 
the year. 


During the week production was 52 percent 
of normal; shipments, 86 percent of normal, 
and orders 89 percent of normal. Average 
for the corresponding week of last four years 
was as follows: Production, 63 percent; ship- 
ments, 82 percent, and orders, 77 percent of 
normal, 


Production is so seasonable that, during 


two winter months, actual production amounted 
to only 53 percent of normal, while during 
two peak summer months the production in- 
creased to 114 percent of normal. 
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Southern Pine Stocks 


New OrLEaANS, La., Feb. 27.—The statistical 
statement of the Southern Pine Association 
for January is on the new unit of production 
basis, such unit representing a monthly output 
averaging 1,500,000 to 2,000,000 feet between 
Nov. 1, 1924, and Oct. 31, 1927: 


January Report, 123 Mills (172% Units) 


Percent 

3-year 
Average Percent 
or Pro- 
Feet Relativef duction 
Stocks Jan. 1 855,927,550 RGSS vam 
Jan. cut ..... 300,370,932 Sa08  § Sener 

1,156,298,482 

Jan. shpmts... 305,737,683 96.16 101.79 
Stocks Feb. 1 850,560,799 106.27 areas 
CEP. ccces 339,939,791 106.92 113.17 
*Prorated from reports of 112 mills. Orders 


computed on basis of average carload shipped 
in January, 20,889 feet. 

tAverage stocks on hand at end of month 
during 3-year period amounted to 2.5173 times 
the 3-year average monthly production, and 
the footage so obtained is known as relative 
stocks. 


Stocks on hand decreased 0.63 percent, or 
5,366,751 feet, during January. 


Of the above 123 mills, 7 did not report on 
running time. Standard running time of the 
remaining 116 mills (116%, units) was 30,160 
hours, and standard output, 278,129,587 feet, 
or a monthly average of about one and two- 
thirds million feet. Actual running time of 
these 116 mills was 29,231 hours, and actual 
output, 290,330,987 feet. Of the 116, 3 were 
shut down, and others reported lost time, total 
lost time being. 3,081 hours, which represents 
a capacity of 19,636,400 feet. But to offset 
this loss, there was overtime operation by 16 
mills, of which 10 worked double shifts, gain 
by this means being 2,152 hours, representing 
a capacity of 31,837,800 feet. Although there 
was a net loss of 929 hours or 3.1 percent of 
standard 60-hour time, there was a net gain 
in output of 12,201,400 feet, or 4.4 percent of 
the standard 60-hour capacity. The gain in 
production offset the loss in time because of 
the heavy hourly production rate of the mills 
reporting overtime. 


Percentages of Kinds of Exports 


Percentages of kinds making up the export 
totals were as follows: 


January, Oct. 1 to July 1 to 
Southern 1928 Dec. 31, 1927 Sept. 30,1927 
pine— 
Lumber 53.5 56.8 64.9 
Timbers 19.9 18.5 15.1 
Other 
woods.. 26.6 24.7 20.0 


Reports of Same 114 Mills (16634 Units) 


A statement of 114 identical mills, whose 3- 
year average production was 308,707,201 feet, 
and whose 3-year relative stocks amounted to 
777,108,637 feet, compares operations in Jan- 
uary, 1928, with those in January, 1927: 








1928 as 
percent- 
age 
1928 1927 of 1927 
Stocks Jan. 1 836,244,236 781,631,441 106.99 
Jan. cut.... 292,041,114 294,250,701 99.25 
1,128,285,350 1,075,882,142 
Jan. shpmts. 297,267,278 263,484,481 112.82 
Stocks Feb. 1 831,018,072 812,397,661 102.29 


Three-Year Reports of 111 Same Mills 
(163% Units) 


Comparative figures for production and ship- 
ments reported by 111 identical mills, whose 3- 
year average production was 302,190,773 feet, 
and whose relative stocks amounted to 760,- 
704,833 feet, during January 1928, 1927 and 
1926 are as follows: 


1928 1927 1926 
Production 286,149,081 288, 2 291,662,830 
Shipments 292,526,202 255, 1 284,817,829 
Shipments 
as per- 
centage 
of pro- 
duction. 

Stocks 
gan. 1i.. 


Stocks 
Feb. 1.. 


Percentag 
change 
in stocks 
during 
month.. 


102.23 88.75 97.65 


826,854,071 773,607,638 736,508,279 


820,476,950 806,055,209 - 743,353,280 


—.77 +1.79 +10.38 


January Exports Through Southern Ports 


Exports through southern ports for the last 
two quarters of 1927 and for January, 1928, 
are as follows: 





January, Oct. 1 to July 1 to 
1928 Dec. 31, 1927 Sept. 30,1927 
Southern 
pine— 
Lumber 38,639,790 111,819,934 146,589,867 
Timbers 14,383,452 36,361,371 34,030,588 
Other 
woods.. 19,202,446 48,766,988 45,119,532 
72,225,688 196,948,293 225,739,987 


January exports were 14.6 percent less than 
those in January, 1927. 





West Coast Review 


SEATTLE, WasH., Feb. 25.—For the week end- 
ed Feb. 18, 113 mills report as follows to the 





West Coast Lumbermen’s Association: 
Production ..118,110,023 
Shipments ...120,449,098 2% above production 
OGRGOPS: oo dcss 126,884,859 7% above production 
Shipments— 
Water delivery: Feet Feet 
a ee 39,236,032 
BE 56. eb witli Santis 14,551,529 
i. fg. 3 eee 53,787,561 
| Re ae ee 62,174,821 
SN NN erie toiae bernie ata i ee 4,486,716 
TOONS DRPNONEE 2 ok.0 ceccccceses 120,449,098 
New Business— 
Water delivery: 
Co ee 51,086,207 
I Asi tals waves do tea 13,054,278 
SOE “Weer TEETER ss ccc cwesones 64,140,485 
ee Sere ara ee 58,257,658 
ROU: CGD och nteocws vileeeec canes 4,486,716 
Total new business............. 126,884,859 
Unfilled orders— 
Water delivery: 
Domestic cargo ..... 131,995,539 
MEDOCE .ccce seb wGtee 114,138,084 
Te SR 5 vac san dans ovensnene 246,133,623 
PE, Sails wide nib wetGennecekins ke ates 169,332,519 
Total unfilled orders............ 415,466,142 


Production— 


Southern Pine Barometer 


New Oreans, La., Feb. 27.—For the week 
ended Feb. 24, Friday, 107 mills of total ca- 
pacity of 16334 units (a unit representing 
monthly output of 1,500,000 to 2,000,000 feet 
between Nov. 1, 1924, and Oct. 31, 1927), report 
as follows to the Southern Pine Association: 


Percent Percent 
3-Year Actual 


Carst Feet Average Output 
Average 3 yrs. 70,239,871 
. eee .... 68,701,569 
Shipments* ... 3,231 67,492,359 
Orders— 
Received* 3,248 67,847,472 
On hand end 
weekft .....11,909 248,767,101 . 


*Orders were 100.53 percent of shipments. 

tOrders on hand showed an increase of 0.14 
percent, or 355,113 feet, during the week. 

7Basis of car loadings is January average, 
20,889 feet. 

One hundred and six mills reported 
overtime of 135 hours, which is 2.12 
more than full 60-hour week basis. 


net 
percent 





PENNSYLVANIA ‘is now actively engaged in 
covering its barren and otherwise worthless 
lands with a crop of merchantable timber. 
More than 64,000,000 trees have been distrib- 
uted to private planters in the State since 1910, 
and more than 100,000,000 trees grown in tne 
State nurseries have been planted in the State 
during’ the last twenty years. 





Demand for Grade-Marked Lumber 


New Orveans, LA., Feb. 27—Demand from 
consumers for lumber that is definitely marked 
as to quality is being felt throughout the south- 
ern pine manufacturing belt. R. M. Schorn- 
stein, distributer at Grand Rapids, Mich., in a 
letter to A. J. Peavy, president of the Southern 
Pine Association, urging the universal grade- 
marking of southern pine, said: 

It seems to me as if the time has come 
when it is imperative to grade-mark yellow 
pine 100 percent and to show the buyer of 
lumber just what he is getting for his 
money. ... Many of our architects in this 
locality are now specifying gradé-marked, 
branded lumber so that if there is any ques- 
tion in regard to grade, they can trace the 
origin of shipments. My word is that 
the general practice of grade-marking lum- 
ber will work to the mutual benefit of the 
yellow pine manufacturers and all who are 
concerned with the honest merchandising of 
luraber. 


G. G. Stitzinger & Co., wholesale distributers, 
of New Castle, Pa., addressed the following 
letter to the J. J. Newman Lumber Co., of 
Brookhaven, Miss. : 

We have had quite a few calls recently for 
yellow pine shed stock items to be shipped 
from mills which stamp the grade on their 
lumber. . The customers that have been 
buying stock that has the grade-mark on it 
will not buy any other material. 

The Florida Lumber & Millwork Association 
recently adopted the following resolution in 
support of the Southern Pine Association’s ac- 
tivity for the universal grade-marking of all 
lumber produced in this country: 

It is our opinion that grade-marking is 
helpful both in making for better inspection 
and more uniformity of grades at the mills 
and in promoting better building. Also it 
should help in stabilizing prices because it 
tends to stabilize both the quality and the 
value of the lumber more clearly than when 
grade-marking is lacking. 

The Florida lumbermen then took action 
urging the southern pine manufacturers “who 
are now grade-marking their materials to con- 
tinue to do so, and that they use their influence 
to have other manufacturers grade-mark their 
products.” 


New Anti-Shingle Propaganda 


The Red Cedar Shingle Bureau in Chicago 
has received an interesting letter from Paul 
Doneghy, manager of the M. R. Smith Lum- 
ber & Shingle Co., Kansas City, Mo., calling 
attention to what he believes is a rather flagrant 
example of unfair competition. In this letter 
to the bureau, he said: 


Something happened to me yesterday which 
was a new one on me, but with which you 
may already be familiar. 

I had a fire insurance policy on my house- 
hold furniture expiring next month and it 
had originally been written in an old line 
company through a local agent here. The 
clerk of this local agent, who handles the 
renewals, phoned to ask if it would be satis- 
factory to write up the renewal policy and 
send it down. I first said that it would, but 
after thanking me for the renewal, the clerk 
asked what sort of roof was on my home. 

This, of course, caught my interest and I 
asked why this particular information was 
requested. The renewal clerk then went into 
a rather strong advertising talk for asphalt 
shingles. I asked if she handled all fire 
insurance renewals in the same way and she 
said she did. 

Naturally, I expect to place my renewal 
insurance elsewhere, but evidently all the 
local agents for old line companies have 
been instructed the same way by the Na- 
tional Board of Fire Underwriters. It is hard 
to understand why they should single out the 
wood shingle for such persecution when 
other things, entering into the rate to a far 
greater extent, could be mentioned and talked 
up by the agents. 

If this is going on all over the country, 
the advertising is worth millions of dollars 
to the manufacturers of asphalt shingles and 
corresponding harm is naturally being done 
t» the cedar shingle industry. 
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Trend of Hardwood Trade Encouraging 


Curtailment Keeps Prices Firm 


Mempuis, TEeNN., Feb. 27.—For the third 
consecutive week, the southern hardwood mar- 
ket was quiet. Orders are coming in very 
slowly, consumers apparently buying no more 
than they are forced to take. For once, the 
slack business is not directly attributable to 
over-production, for the mill men are refusing 
to cut up valuable stumpage when they can not 
sell it for as much as it costs on sticks in their 
yards. Prices have stood the gaff very well, 
easing off a trifle due to forced sales by some 
of the weaker firms but, on the whole, the 
price levels have not suffered as they have in 
other such periods of slow buying. This firm- 
ness unquestionably is due to the belief among 
operators that production has been sufficiently 
low to prevent prices weakening. They know, 
too, that neither the automobile people nor the 
furniture manufacturers have any appreciable 
stocks of lumber on hand. While buying was 
spirited during January, little more than im- 
mediate needs were filled, and the mill men are 
confident that these big consumers will be 
forced into the market shortly. Reports here 
say furniture business is not big for this time 
of year, but automobile manufacturers are 
known to be operating steadily and almost to 
capacity. Relief soon will come, too, the mill 
men think, as the starting up of building re- 
sults in larger call for interior trim, flooring 
etc. The more astute in the hardwood indus- 
try fix March 15 to March 30 as the time for 
revival of lumber buying. Thus far the win- 
ter has been ideal, and under normal circum- 
stances production would have been very heavy, 
but the mills hold their output down to about 
two-thirds capacity. 


Flooring Duschases Moderate 


Boston, Mass., Feb. 28.—Hardwood flooring 
specialists describe recent and current demand 
as moderate, northeastern retailers exercising 
extreme care not to oversupply themselves. 
Some oak flooring manufacturers continue to 
change their ideas about value rather unex- 
pectedly. Following quotations are on +%-inch. 
Low price for first grade plain white oak floor- 
ing is $82.50. Second grade is selling better 
than the first, and rock bottom price on the ex- 
change is $72, some local sellers claiming to 
be quoting $74 successfully while there has 
been business at $71. Third grade may be 
bought at $49.50. 

Maple flooring remains quiet. First grade is 
offered down to $78, and up to $81@82. Very 
nice first grade birch flooring is offered at $74, 
and one well known Canadian manufacturer is 
quoting $83 for +#x2%4-inch. 


Notes of Buffalo Trade 


Burrao, N. Y., Feb. 27.—The Yeager Lum- 
ber Co. reports a growing demand for Philip- 
pine mahogany. The tendency to look for 
something at lower prices has recommended 
this wood in a good many places instead of the 
higher-priced walnut and Honduras mahogany. 

A special freight tariff governing the storage 
and sorting of lumber in transit in carloads or- 
iginating in eastern Canada is now effective 
in this market. It is the first transit arrange- 
ment in the East covering such lumber, and is 
expected to stimulate its sale in the United 
States. The rule permits the lumbermen to 
bring stock into the yards, unload and store it 
and within a year ship it out, thereby getting 
the benefit of a through rate. 

A number of additions have lately been made 
to the sales staff of the R. T. Jones Lumber 
Co., North Tonawanda. Donald E. Maytham, 
formerly of the New York office, is now travel- 
ing out of the North Tonawanda office and 


covering the Pittsburgh territory. R. D. John- 
son has joined the company and is traveling out 
of the New York office, covering territory that 
Mr. Maytham formerly traveled. W. R. Hagy, 
who has been in the lumber business for many 
years and is well known in Pennsylvania terri- 
—_. is now traveling out of the Philadelphia 
office. 


A. J. Elias, president of G. Elias & Bro., an- 
nounced at a meeting of airplane experts here 
this week that his company has perfected a 
two-seater monoplane, which will have a maxi- 
mum sped of 90 miles an hour and a landing 
speed of 28 miles. It will soon be put on the 
market. The company has received word from 
the War Department that an Elias design for a 
primary airplane for training purposes has 
been declared the winner in a competition held 
last November. 


George J. Zimmermann, president and treas- 
urer of Zimmermann (Inc.), a leading retail 
lumber company, has been appointed chairman 
of an Erie County committee of retail lumber 
dealers that will co6perate with the National 
Retail Lumber Dealers’ Association in a na- 
tionwide “Own Your Home” campaign. 


E. M. Campbell, of Ford’s, N. J., has suc- 
ceeded William Morehouse as manager of the 
Bolivar (N. Y.) yard of the Belmont Lumber 
Co., the change becoming effective this week. 
Mr. Morehouse will return to Belmont. 


Demand Temporarily Dull 

New Orveans, La., Feb, 28——Demand for 
hardwoods has encountered a lull. The de- 
mand for oak flooring and automobile mate- 
rials has slackened, but the general impres- 
sion is that there will soon be a revival of 
activity. The export demand continues to hold 
up, dimension or squares of oak with some 
gum being principally wanted. The export 
movement of logs is slower. 


No definite date has been announced for 
the Southwestern Hardwood Club meeting. 


Market Gradually Improving 


Cincinnati, Onto, Feb. 27.—Little change is 
noted in hardwood prices. Inquiries are some- 
what better, and sales are gradually improving. 
Orders are coming steadily for ash, elm, oak 
and hard maple from the auto factories, but 
they are mostly in small lots. Buyers are 
more willing to pay quoted prices. Mills are 
eager to sell, but do not want to take orders 
without getting a reasonable profit. This is 
the encouraging factor, wholesalers assert. 
They are having less trouble in competition 
from mills selling direct. Furniture orders are 
slow in developing, although one or two spe- 
cialists say they are getting a good line of 
business, especially in walnut. They report a 
good furniture factory demand for No. 1 com- 
mon and FAS, and one firm said that its stocks 
of these grades from 4/ to 8/4 are about ex- 
hausted. Hardwood wholesalers selling to 
flooring manufacturers report several good 
orders in the last ten days. Export business is 
very dull. Here and there orders are received 
from old customers, but competition is strong 
and prices unsatisfactory. 


A little more activity is reported in south- 
ern pine. Some fair sized orders are being 
placed, for dimension and millwork mostly, 
for interior repair jobs. Industrial plants are 
running on short schedules, and many have 
started spring repair work to keep old em- 
ployees busy. Construction timbers are also 
being purchased, and some buying of yard 
stocks is reported. Cypress is quiet, with 
prices practically unchanged. 


Poplar Moving in Good Volume 
Macon, Ga., Feb. 27.—Poplar is the 
hardwood for which demand continues to re 


‘up. A large amount of poplar has been moved 


out of the yards, as it has been active for a 
month or more. Poplar is finding numerous 
uses, lower grades going into the manufacture 
of boxes, and better into furniture and Piano 
bodies. Some wholesalers and manufacturers 
say that the market for oak is picking up a lit- 
tle, and that gum, which recently figured in 
large orders for automobile making, is again 
coming into the limelight. Export trade js 
rather quiet, and domestic could show a lot of 
improvement. Curtailment continues at most 
mills in this territory. 

A. H. Bankston, European representative of 
the Case-Fowler Lumber Co., this city, left 
New York on Friday for Liverpool. He will 
visit the principal cities of the Continent. 


West Virginia Woods More Active 


Evxins, W. Va., Feb. 27.—There is a better 
market than for some time for various West 
Virginia hardwoods, and more buying activity 
than during the latter part of 1927. But so far 
the increase in volume of sales has not resulted 
in any upward tendency of prices, owing to 
the fact that supplies are about equal to de- 
mand, though dry stocks of some items are 
becoming limited. That is particularly true as 
to the basswood, which of late has been more 
active. There is also a well sustained demand 
for white oak, particularly thick. Low grades 
of hardwoods are more marketable, but un- 
changed in price as a rule. There is still a 
good deal of unsold maple at mills. With 
spring approaching, a better demand is devel- 
oping for oak flooring. Hardwood mill output 
has shown no increase since the first of the 
year. 


New Mill Begins Operations 


Lauret, Muiss., Feb. 27—The Pascagoula 
Hardwood Co. has now begun operations. This 
mill is producing 50,000 to 60,000 feet a day of 
well manufactured, band sawn southern hard- 
woods. A large battery of dry kilns is be- 
ing erected. The company intends to instal a 
modern veneer plant, but will not begin erec- 
tion for the next few months. 

J. A. La Cour, formerly connected with 
the Mossman Lumber Co., Memphis, Tenn., is 
now with the sales department of Eastman- 
Gardiner Hardwood Co. 


Sellers Expect Higher Prices 


Loutsvitte, Ky., Feb. 27.—Recent reports of 
local hardwood producers and handlers indicate 
an increasing export demand at satisfactory 
prices. Local reports indicate fair to good 
domestic business. Production continues light, 
with shipments and orders becoming larger. 
Sellers are still fighting clear of long term 
business, feeling that the market shows more 
indication of going up than down. The week 
showed a little movement in most everything. It 
was reported that buyers are also using the 
wire to a greater extent, or showing more in- 
terest. Prices at Louisville are firmer, as 
holders are generally making more of an effort 
to secure asking prices. Flooring oak seems 
a trifle stronger. Asking prices at mill for red 
oak, with probably 10 percent of white mixed 
in, run about $36 for No. 1; $26 for No. 2, and 
$15 for No. 3-A. Plain white Kentucky moun- 
tain white oak, FAS, is $95; common, $62; 
southern stock, $80 and $55. Plain red oak, 
mountain stock, FAS, $90; common, $59; 
southern stock, $75 for FAS, and $48@50 for 
common. Quartered white oak, FAS, $125; 


For Current Market Prices on Hardwoods See Pages 79 and 80 
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common, $65 for mountain stock; and south- 
ern, $115 and $60. Mountain poplar is quoted, 
FAS, $95; southern, $87; saps and _ selects, 
mountain, $75; southern, $65; common, moun- 
tain, $50; southern, $46. Walnut is priced at 
$245 for FAS, $160@165 for select; $90@95 
for No. 1; and $40@45 for No. 2. Plain sap 
gum, FAS, $53@55; common, $39@40; quar- 
tered sap, $60 and $47; plain red, $100 and $50; 
quartered red, $100 and $56. 

Good business was reported by members of 
the Louisville Hardwood Club at its last meet- 
ing. Several houses reported good export in- 
quiry and orders, and a generally better inter- 
est manifested by buyers. 





Mills Forced to Curtail 


ATLANTA, GA., Feb. 28.—Logging conditions 
have been unfavorable, there having been 
freezing spells followed immediately by thaws. 
Logs can not be hauled and further curtailment 
of mill cut has been necessary. Bookings and 
shipments continue well above production. 
Furniture industries in the Southeast are lead- 
ing buyers, taking red and sap gum Nos. 1 and 
2 common but litthe FAS. Few orders are 
coming from furniture factories elsewhere. 
Automotive purchases continue good, but are 
only for near future wants, 12/ to 16/4 white 


ash being active in No. 1 common and select 
grade, FAS ash and maple fair. Southeast 
flooring plants are’ increasing their orders for 
red and white oak. Oak flooring continues in 
fair volume in the Southeast, with fair in- 
quiry but few orders from the North. Maple 
flooring is showing improvement in the indus- 
trial field. Orders from box manufacturers 
for gum and tupelo are of good volume. The 
millwork industry continues to buy fairly well 
of shop items. 


Large Band Mi!l Ready by May 1 


RicHwoop, W. Va., Feb. 27.—Under the 
management of George D. Curtin and E. F. 
Curtin, the construction of the large band mill 
at Bergoo, Webster County, is well under way 
and will be finished by May 1. This mill is 
being erected by the Pardee & Curtin Lumber 
Co., and will be one of the largest hardwood 
mills in the State. The construction of the 
lumber docks is well under way under the 
supervision of C. N. Hamilton. 

Charles B. Mayo and John Johnson have 
charge of the construction of the railroad, now 
under way. Nearly fifty dwellings are being 
erected, including a 60-room hotel, with Mrs. 
N. J. Dorsey as manager. A machine shop 
has been finished, complete in every detail as 
to equipment. IF. A. Crews is in charge. 


Printing Device to Identify Inland 


PorTLAND, OreE., Feb. 25.—Announcement 
was made at the recent annual meeting of the 
Western Pine Manufacturers’ Association, held 
in Spokane, Wash., by W. C. Geddes, chair- 
man of the advertising committee, that the 
association has purchased the patent rights of 
the Tanner lumber printing machine, a prac- 
tical device for printing an identifying mark 
on one end of Inland Empire lumber. This 
machine is the latest of several lumber mill 
equipment inventions developed by Dan R. 
Tanner, superintendent of the LaGrande, 
(Ore.) plant of the Bowman-Hicks Lumber 

Machines will be manufactured and in- 
stalled immediately at member plants under 
lease from the Western Pine association. 

The Tanner device operates automatically 
behind the planers, and requires very little 
care. Although there may be some variation 
in the printing dies used at member plants, 
as some members desire to have their company 
name or a brand name shown, each die will 
carry the mill number and the association’s 
species trade-marks which are registered in 
the United States Patent Office. These marks, 
which have been featured to a considerable ex- 
tent in the association’s past advertising, will 
provide an inexperienced lumber buyer with a 
quick means of identifying by species each 
board he buys of Pondosa pine, Idaho white 
pine or larch. 

It is felt that the action of the Western 
Pine association in identifying the products of 





Tanner lumber printing machine to be used 
in end printing association species trade-marks 
on Inland Empire lumber 


its member mills is distinctly a forward step 
toward the better merchandising of lumber. 
The fact that the mark not only will identify 
the product but serve 
as well as the manufac- 
turer’s guaranty as to 
workmanship and ma- 
terial should prove an 
effective selling point 
in the hands of retail 
lumber dealers. It is the 





DAN R. TANNER, 
LaGrande, Ore.; 


Inventor of Tanner 
Printing Machine 





purpose of the associa- 
tion vigorously to sup- 
port the program of 
species marking by an 
intensive campaign di- 
rected to ultimate lum- 
ber consumers and to 
all trade factors. 

the inventor of the lumber 





Mr. 
printing machine bearing his name, first fol- 
lowed logging and sawmilling as a boy in the 


Tanner, 


Michigan pine woods. His father had also 
been a millman, and it was natural with the 
westward drift of the industry that Dan R. 
Tanner, as did so. many other lumbermen, mi- 
grated into the pine country of the Inland 
Empire. After helping build sawmills in the 
vicinity of Spokane and in southern British 
Columbia, he located at LaGrande, Ore., and 
became mill superintendent of the George Pal- 
mer Lumber Co., which property was purchased 
several years ago by the Bowman-Hicks in- 
terests of Kansas City, Mo., Mr. Tanner re- 
maining as general superintendent with the 
latter organization which now has mills at 
both LaGrande and Wallowa, Ore. 


Born with an inyentive turn of mind, Mr. 
Tanner solved his own mill problems as they 
appeared, and as a result has turned out a 
number of mill equipment devices that are not 
only ingenious in their makeup but also provide 
greater efficiency in production at the plants 
where they are used. Among the most widely 
known of Mr. Tanner’s inventions is his edge- 
stacking system for sorting, stacking and 
transferring green lumber for the purpose of 


Much of the product of the company will 
be shipped out over the Western Maryland 
Railway by way of Cheat Junction and Elkins, 
the Western Maryland having recently acquired 
the Greenbrier, Cheat & Elk from the West 
Virginia Pulp & Paper Co. 


Dry Stocks Much Reduced 


BROOKHAVEN, Miss., Feb. 27.—The hardwood 
market is well sustained, shipments being in 
excess of production for the month. Produc- 
tion has been curtailed, and there is not a 
large quantity of unsold dry stock. Ash items 
are not quite as firm as they have been hereto- 
fore, but with continued activity in automo- 
bile manufacturing this wood should show 
more strength. Plain and quartered gum,.both 
sap and red, have not been so very active. 
Magnolia, especially in 6/ and 8/4 thicknesses, 
has continued quite active and inquiry, by wire 
and letter from all over the country, is heavy. 
Maple and elm in 8/4 are showing added 
strength and considerable inquiry is being re- 
ceived. Oak items sell in nice volume, and 
stocks in this territory are being greatly re- 
duced. Poplar is in extremely active demand 
from both the interior and export markets, 5/4 
2-A and 2-B common being very strong. Syca- 
more and tupelo continue in good demand. 


Empire Lumber 


kiln drying, and unstacking after drying. These 
patents were sold several years ago to the Filer 
& Stowell Co., of Milwaukee, Wis., which has 
the exclusive right to manufacture and sell 
this equipment. Other inventions of Mr. Tan- 
ner include a safety device for steam-feed 
sawmill carriages, a special pair of pliers for 
manipulating cotter pine, and a knife for cut- 
ting endless twine after the tying is completed 
in the bundling of narrow stock, siding, lath 
etc. 

With the advent of lumber branding, Mr. 
Tanner realized the need for better trimming 
at most mills, and in connection with the de- 
velopment of his lumber printing machine has 
turned out a trimmer saw set, by which means 
ordinary trimmer saws can be made to cut 
smooth for a surprisingly long period without 
resetting. These saw sets are being offered 
on the market by Henry Disston & Sons, saw 
manufacturers, of Philadelphia, Pa. 














Samples cut from ends of boards printed with 
the Tanner lumber printing machine (patent 
applied for) 
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Satt Laxke Crirty, 
Utran, Feb. 25.—The 
twenty-fifth annual con- 
vention of the Western 
Retail Lumbermen’s 
Association closed 
yesterday after break- 
ing all records for the 
number of members 
here, for the number 
of wives of lumbermen 
present, for attendance 
at, and interest in, the 
sessions, and in the en- 
tertainment features. 

Many addresses con- 
tained mention of meth- 
ods designed to meet 
“The New Competition” of automobiles and 
other luxuries, which are now being purchased 
before home ownership is contemplated. 


The importance of knowing costs and being 
guided thereby was another topic often brought 
up, while the sale of beauty, of color, of de- 
sign, and of complete homes, instead of merely 
lumber and other building materials, was the 
theme of many speakers. 


Re-roofing, profitable side lines, personal so- 
licitation of business by house-to-house can- 
vass to meet competition of concerns selling 
direct, budgetary control of yards and the as- 
sistance the wife of a lumberman can be to 
her husband in the promotion of his business 
were discussed. 


New officers were elected, Frank C. Ken- 
dall, manager retail] department of the Pot- 
latch Lumber Co., Spokane, Wash., being 
chosen president, and Butte, Mont., selected as 
the next convention city. 


Attendance prizes were awarded at the open- 
ing and closing of each session, which served 
to keep the delegates fairly punctual in their 
arrivals and departures. 


THURSDAY MORNING 


The University of Utah symphony orchestra 
opened the session with a short program of 
exceptionally well played numbers. 


Rev. R. S. Dum, of the Salt Lake Congre- 
gational Church pronounced the invocation, 
after which John F. Bowman, mayor of Salt 
Lake, delivered the keys of the city with a 
flow of eloquence in which he applied the words 
“largest in the world” to many of the in- 
dustrial plants and mines of Utah. 


A. P. Stephenson, of the Stephenson Lumber 
Co., Butte, Mont., responding on behalf of the 
lumbermen, defended Butte as the “largest 
mining camp in the world,” and accused the 
mayor of visiting Los Angeles and imbibing 
the spirit of that progressive city. He did 
grant the mayor that coal from Utah was 
shipped into every State whose lumber retailers 
are members of the Western Retail Lumber- 
men’s Association. 


Secretary Roy S. Brown read telegrams con- 
veying good wishes to the convention from 
Secretary-treasurer Henry R. Isherwood, of 
Hoo-Hoo, W. C. Miller, of the Columbia Lum- 
ber Co., Seattle, and B. J. Boorman, past pres- 
ident of the Western association, now in Oak- 
land, Calif. 


President Robert M. Graham, who presided 
at all sessions, then delivered his annual ad- 
dress in which he thanked the members for 
their codperation during his term of office and 
especially lauded the executive committee and 
Secretary Brown. He thanked the lumber 
trade papers for their codperation and the re- 
tailers of Salt Lake for their help in arranging 
the details of entertainment. He said that 








R. M. GRAHAM, 
Great Falls, Mont.; 
Retiring President 


while the association had lost members during 
the year, due to changed conditions and the 
closing out and consolidation of yards, he felt 
the present membership represented more reai 
constructive association effort than had been 
true for a long time. Further, he said: 


Those of us who are cognizant of the bene- 
fits of our association know that we need to 
present a united front in the business struggle 
that confronts us. The old days are gone, 
never to return. In those days, we regarded 
our competitor, in the retail lumber business 
across the street, as the only fellow we had 
to compete with. How different it is today! 
Now, the bulk of our competition is not with 
our fellow retail lumberman, but rather with 
the automobile man, the radio man, and all 
others who are out after the dollar which is 
to be spent. 

This is one reason why we need a good 
association, viz., to combat the competition 
outside of our own industry, to use all the 
propaganda, to disseminate all the information 
we can about our great business, and to try 
to get the buying public to get back to spend- 
ing money for the fundamentals of life, “with- 
out which neither this nation or any other 
nation can long endure.” 

This great industry of ours is awake for 
the first time. Witness the tremendous cam- 
paign of the National Lumber Manufacturers’ 
Association. The National Retail Lumber 
Dealers’ Association and the Northwestern Re- 
tail Lumbermen’s Association are both pre- 
paring to launch big educational campaigns. 

All over the country the lumbermen are 
realizing that they have been maligned and 
kicked around from pillar to post, and, thank 
God, they are now saying that this has gone 
far enough, and have adopted the words of 
the great Sheridan as their motto when he 
said: “Turn, boys, turn. We are going back.” 
Believe me, the lumber industry is turning 
around and going back to take its proper place 
as one of the greatest industries of America. 

What is your share and mine in this pro- 
gram? Simply this. Neither this association, nor 
any other, can long exist, nor can it serve any 
useful or economic purpose, unless everyone 
does his part. This is our association, yours 
and mine and no one’s else, as was perhaps 
the thought in the past. We can make it just 
what we will. I, for one, am ready to pledge 
my best efforts in its behalf in the years to 
come, and with a similar resolve on the part 
of all of you we can look to the future with 
confidence. 


Report of Secretary 


Secretary Roy S. Brown, of Spokane, Wash., 
next followed with his report outlining the 
activities during the year, giving special men- 
tion to the successful results following the 
transferring about a year ago of fire insurance 
of their member yards from their own inter- 
insurance exchange to the U. S. Epperson 
Underwriting Co., declaring the present ar- 
rangement the “most stable, satisfactory and 
economical protection the members have ever 
enjoyed.” He urged the members to cooperate 
with the lumber trade promotion campaigns 
now being carried on nationally. He told of 
the new architectural service inaugurated, and 
announced the arrangement made with the In- 
ternational Life Insurance Co. for life insur- 
ance of association members and their em- 
ployees at low rates and without a health exam- 
ination. He read the report of the auditing 
committee, which, upon motion, was adopted. 


Committees on nominations, resolutions and 
to select the meeting place for the next annual 
meeting were appointed. 

E. J. Placek, of Spokane, who is a super- 
visor of the International Life Insurance Co. 
went into details concerning the life insurance 
plan adopted by the association, after which 
adjournment was taken, so the visitors could 
view the attractive exhibits on the mezzanine 
floor before luncheon. 





» Western Retailers Front New Com 
2 To ‘‘Hook Up’’ With National Campaign~ 


THURSDAY AFTERNOON 


Starting promptly at 2 p. m. the meeting re. 
convened and listened to a musical program 
furnished by the Glee Club of the College of 
Latter Day Saints. 

Orr, general manager Utah Coal Pro- 
ducers’ Association, Salt Lake City, in an able 
address, condemned the “individualist” in busi- 
ness, and quoted Elbert Hubbard’s statement 
that “Men are valuable in proportion as they 
are able and willing to work in harmony with 
other men.” He cited the coal industry, as 
akin to the lumber industry, in that there were 
too many “individualists” in business as against 
too few who are willing to codperate with each 
other through association activities, with the 
result that profits are scant, or do not exist in 
the production of this useful commodity. Said 
the speaker : 

Show me a prosperous industry, except some 
that have a natural monopoly, and I will show 
you one that has its strong association. Look 
where you will, retail, wholesale, manufactur- 
ing or finance, and you will find all groups 
striving through association effort for the ad- 
vancement of their particular line. The 
banker has come to know full well the benefits 
that accrue from this movement, and trade 
association memberships are coming to be im- 
portant factors in bank and other credit 
ratings. 

He cited the realtor of today as having 
climbed to his position of respect in the eyes 
of his community through the activities of the 
National Association of Real Estate Boards, 
and the application of its code of ethics to 
his business, which hitherto had a much lower 
rating in the field of commerce, and said that 
association effort and real codperation would 
solve the difficulties attendant upon the in- 
dustry, even as such methods have brought 
about better conditions among the hardwood 
producers, the cement grinders, and the win- 
dow glass manufacturers. 


Wife Tells How She Aids Husband 


Mrs. C. J. Baldwin, wife of C. J. Baldwin, 
of Baldwin Lumber & Hardware Co., Bridger, 
Mont., delivered an in- 
tensely interesting and 
practical talk on “What 
Assistance Can I Be 
to My Husband in the 
Successful Conduct of 
a Retail Building Ma- 
terial Store,” saying 
that wives could aid 





ROY S. BROWN, 
Spokane, Wash.; 
Secretary 





their lumbermen hus- 
bands by artistic ar- 
rangement of window 
displays and the placing 
of materials throughout 
the store in such a man- 
ner as would show them 
most attractively. She 
feels that by visiting 
new homes, and lumber yards of other cities 
the wife can often find items which appeal to 
women and which her husband can add to his 
stock with profit. 

She told of her interest in the “Better Homes 
in America” movement. Herbert Hoover, she 
said, is chairman of an active committee 
which has as its purpose the providing of better 
and more attractive homes for the people of 
the United States. She is chairman of the 
committee in her home city of Bridger and 


successfully sold the idea of better and more 
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beautiful homes to the club women in her 
town. In selling this idea her thought was 
that of “making homes out of houses,” and to 
attain that end not only was attention paid to 
the exterior of the house and grounds, but to 
the beautifying of the interior by remodeling 
and redecorating, as well as to the addition 
of porches, screening porches that already 
existed, laying cement walks and drives, taking 
care of lawns and shrubs, suggesting books 
and music, and in all ways possible striving 
for the maximum of beauty and utility in the 
home. 

To aid the movement the minister of her 
church gave a fine address on the relation of 
spirituality to the fine influences of a com- 
fortable and beautiful home and surroundings. 
Mr. Baldwin addressed the women of the city 
on remodeling, while the banker contributed 
his bit in a talk on financing of such improve- 
ments. Demonstrators of electric equipment 
for the home were listened to, and, in company 
with the instructor of home economics of the 
high school a tour was made of different homes 
during the course of which the instructor 
pointed out improvements that could be made 
in kitchens visited by the changing of win- 
dows and other alterations of comparatively 
small cost which would soon pay their cost in 
the added convenience and comfort thus pro- 
vided. 

Local, Editor Codperates 


They found the local editor ready to co- 
dperate, and in his company successfully sold 
sufficient advertising to pay for a weekly page 
of space—the various ads surrounding a cen- 
tral space devoted to the publication of a bul- 
letin from Washington, D. C., boosting the 
idea of better homes. 

Prizes were awarded for the best appearing 
houses and lawns, the citizehs were urged to 
vote to select the winner, and the local mer- 
chants gave voting coupons with purchases. 

Pride in home was developed throughout the 
city, with a resultant profit to the dealers, as 
new homes, remodeling, painting, screening, 
the building of lawns, sidewalks and drives be- 
came contagious, and 
while a great number of 
improvements have al- 
ready been made, the re- 
sults of arousing the 
civic pride have been 
continuous. 

“Wives of lumbermen,” 
concludes Mrs. Bald- 





F. D. PRESCOTT, 
Fresno, Calif.; 
Elected Vice President 





win, “sell the idea of 
beauty, comfort and 
convenience in homes 
to the women of your 
city and your husbands’ 
businesses will be 
benefited greatly, as the 
men of the town will 
then be forced to have a beautiful and com- 
fortable home, with perhaps a small car, rather 
than merely a house and a large car.” 

W. L. Poulter, retail manager of the Peer- 
less Coal Co., Salt Lake City, spoke on “Build- 
ing a Retail Coal Business.” He said: that cut 
prices, and quarreling among the dealers of a 
city, did not stimulate the demand for coal 
and made no profits. Rather, he thought, the 
dealers should work closer to each other and 
fight the competition common to themselves— 
gas, oil and electricity. 





petition With Merchandising Plans | 


Survey Possibilities for Increasing Turnover 


Budgetary Control Discussed 

“Budgetary Control for Retail Lumber 
Firms” was the theme of a talk by I. B. Hanks, 
of Spokane. In cities where building has 
fallen off and there is not sufficient business 
for all the yards, it is necessary to reduce over- 
head to the point where the volume of busi- 
ness one has, and can expect in the near future, 
will still leave a margin. “You may have to 
study your business harder, codperate with the 
other dealers in your city, and perhaps go to 
work yourself to make a profit,” said Mr. 
Hanks, “but through individual study of your 
problems, and through your association study 
of problems common to all retail lumbermen, 


- and adoption of such practices as are indicated 


as the solutions for such problems, you can se- 
cure a profit from your business.” 

Mr. Hanks gave figures of a city of 65,000 
population in which the dealers have been oper- 
ating under budgetary control, and said that 
for the last four years their selling costs have 
varied only seven-tenths of one percent, their 
average cost being between 19 percent and 20 
percent. 

Don Critchfield, of the West Coast Lumber 
Bureau, gave a talk well illustrated by charts. 
He said: “We can’t sell lumber like it was 2 
bulk commodity. We've got to sell comfort, 
beauty, utility, pride in home ownership, and 
provide plans for building and _ financing. 
Studebaker used to make buggies, but when 
he saw the trend to the automobile he quit 
making buggies and made cars, and the retail 
lumber dealer has got to quit selling bulk 
lumber and sell the desire for a home before 
he can sell the home.” Insulation values of 
various types of wall and roof construction 
and their costs; the fire hazard of various 
types of buildings as shown by official records, 
and various other charts showing the relative 
low cost of wood and its superiority for the 
purpose, together with the fewer number of 
fires occurring in wood houses as compared 
with other types of “fire-safe” buildings were 
displayed and explained. 


FRIDAY MORNING 


Following a program of songs given by 
East Side High School, A. C. Horner, of the 
National Lumber Manufacturers’ Association, 
told the dealers of the National trade extension 
program. He especially solicited the dealers 
to ask the association for any help it might 
be in position to give, and urged them to sell 
lumber of American Lumber Standards sizes 
which was both grade-marked and _trade- 
marked. “Trade-marks sell roofing, cement, 
chewing gum and other articles that are adver- 
tised, and they will help you sell lumber,” he 
told the retailers. 

Parson Simpkin, of Hoo-Hoo, though suffer- 
ing from a severe heart attack, delivered one 
of his earnest speeches pleading for more co- 
Operation, and more friendliness in business. 
He told of the Hoo-Hoo Club of St. Louis 
which has established a night schoo] for lum- 
bermen to make them more efficient and enabie 
them better to meet the competition of other 
industries which are striving for the same 
consumer’s dollar that the lumbermen are 
after. 

Insurance Problems Discussed 


James S. Taylor, of Merrill Co., Salt Lake 
City, told of the fire insurance work of the as- 
sociation, outlining the history of its develop- 
ment from the mutual association to the present 
plan of merger with the U. S. Epperson Un- 
derwriting Co., of Kansas City. Mr. Taylor 
called to the platform J. J. Lynn, president of 
the Epperson concern, who made a brief talk 
on the history of insurance. Mr. Taylor also 
succeeded in getting to the speaker’s rostrum, 


J. H. Foresman, of 
Kansas City, Mo., vice 
president of Long-Bell 
Lumber Co., and a | 
member of the advisory | 
board of the Epper- | 
son company, who told 
of the relations of the 
insurance concern and 
the Long-Bell company, 
which Mr. Foresman 
said had been “most 





pleasant and quite 
profitable” and that all 
Long-Bell mills and W. H. BOLES, 
yards are insured in 


Lewiston, Mont.; 


this company. J. A. Retiring Vice Pres. 


Bowman, treasurer of 
the Southwestern Lumbermen’s Association and 
member of advisory board of the insurance 
company, was next called to the speakers’ table 
and during his talk said solicitors for Epperson 
fire insurance had sold some retail lumber con- 
cerns a membership in the Southwestern asso- 


ciation. 
FRIDAY AFTERNOON 


The East Side High School orchestra of 
sixty pieces provided some harmony, after 
which a telegram from Ogden, Utah, was read 
inviting the convention there in 1929. 

Herbert Templeton, of Portland, spoke on 
“What I Think of the Retailer.” He likened 
the retailers to the soldiers in the front line 
trenches, and the mills and wholesalers to the 
munition and supplies bases in the rear. He 
lauded the trade extension campaigns now 
under way, but added that without the co- 
Operation of the dealers in the “front line 
trenches” the work would come to naught. He 
stressed the need for working together, and 
thinking together, and urged the dealers to “be 
patriotic, and fight for American homes.” 

Don Critchfield, in the name of the West 
Coast Lumber Bureau, formally presented the 
association with the registration booth, which 
is an exhibit of West Coast woods, and urged 
its use at fairs, building shows, in realtors’ 
offices, Chambers of Commerce, and any place 
it could be displayed to advantage. 


Personal Solicitation of Business 


W. W. Anderson, of Anderson & Sons Co., 
Ogden, Utah, spoke on “Personal Solicitation 
of Business.” It is his thought that since 
competitors are personally soliciting business 
the lumberman must also; that many ma- 
terials are being sold by such practice direct 
to consumers that formerly passed through 
the lumber yard; that friends who had pur- 
chased from such competitors told him when 
he asked the reason why that “We didn’t know 
you handled it,” thus making it highly impor- 
tant to call on your trade and talk your line of 
goods until “they know every item you sell.” 
Through personal solicitation you will develop 
new business which will yield a profit; highly 
competitive business seldom shows much profit, 
and when you sell the idea of beauty and con- 
venience, your materials will provide you a 
way to get around much competition. He 
closed by repeating a talk with a banker of 
forty years experience in dealing with farmers, 
who said that “No farmer can stand the loss 
caused by depreciation through improper hous- 
ing of his stock and farm equipment,” as in 
his experience such farmers inevitably became 
bankrupt. 

L. R. Wardrop, Cross Lumber Co., Salt Lake 
City, told of the success of his company in 
re-roofing with vertical grain red cedar shingles 
over old roofs. He displayed a section of old 
roof, part of which was “over-shingled,” dem- 
onstrating to the interested lumbermen how 
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easily the work was done. A few years back 
local lumbermen displayed a shingled garage 
at the State fair which was given to the holder 
of the lucky coupon. It was necessary to visit 
the display and fill out a card giving informa- 
tion regarding the conditions of their roofs in 
order to get a voting coupon, so in this way 
they got a splendid list of roofing prospects 
which were divided up among the yards con- 
tributing to the display. Last year they gave 
away a play house on the same plan, and with 
equally good results. 


Handling Sidelines Profitably 


“What Side Lines Can Be Handled With 
Profit” was a subject well handled by A. E. 
Money, Jex Lumber Co., Spanish Fork, Utah. 
Summed up, he said: “Consider your location 
and customers, decide what will sell; then 
stock it, study it, advertise it, talk it, display it, 
and sell it.” The company is successfully sell- 
ing patent roofing, several kinds of insulation 
material, builders’ hardware, stoves, furnaces, 
paints, glass, wallpaper, coal and several other 
side lines, but Mr. Money warned his hearers 
that they must study each side line, display it 
and advertise it, if they are to make a profit 
on it. 


Credits and Collections 


Hyrum Wheelwright, Wheelright Lumber 
Co., Ogden, Utah, made a forceful talk on 
“Intelligent Credit Extension and Tactful Col- 
lections.” He emphasized the necessity for 
obtaining full information from the would-be 
buyer relative to his ability to pay, which 
should be checked up to determine the facts. 
This may be done by checking up with com- 
petitors, merchants of the city who have ex- 
tended credit to the individual, commercial 
credit agencies and the bankers. If the pros- 
pective purchaser takes care of his property, 
real or personal; if he inquires carefully about 
the price of materials; if he returns cement 
sacks neatly bundled, and is careful in his 
buying he is usually of the type that pay their 
bills when due. 

A lumberman is not -a banker, said Mr. 
Wheelwright, and he should not essay the 
role of one. A banker wants to know when 
he will get his money back when he lends it, 
and lumbermen should not hesitate to ask the 
would-be buyer for full information before 
extending credit, and make sure that credit 
is merited before extending it, for merchandise 
is money—yes it is more than that, for if the 
bill is not paid the amount of it is taken out 
of your profits for the year. Watch building 
activity, and when it is at its peak get right 
after your collections and get them in, and 
make your credit conditions more stringent at 
that time. When there 
has been little build- 
ing, and it then begins, 
loosen up on your 
credit regulations if the 
conditions of business 
at that time, or in pros- 
pect in the near future, 
seems to guarantee 





A. C. HORNER, 
San Francisco, Calif.; 
Told of National Man- 
ufacturers’ Program 





prosperity for a time. 

Be tactful in your 
collection methods, but 
firm. Laxity in this re- 
spect means slow pay- 
ment of accounts. Forc- 
ing collection loses a 
customer, but persistence 
will get the money ~ ; sei ig 
and leave the customer feeling better toward 
you the minute he pays the bill. Vary your 
methods according to the man. We have sent 
out checks filled out with the amount due us, 
asking the customer to sign and return the 
check, and many did. We also sent out a 
dignified notice, worded in the manner of the 
bank who holds your due note and signed by 
the president, and that plan brought in many 
sums. But be persistent, yet tactful, and you 
will get your money. 





Mr. Wheelwright acknowledged assistance of 
AMERICAN LUMBERMAN in working out these 
problems to a satisfactory solution. 

Marvin O. Ashton, Sugarhouse Lumber & 
Hardware Co., Salt Lake City, read a poem 
forecasting the “Building Material Store of 
the Future,” which, briefly, urged the dealer 
to take on side lines, sell beauty, love for good 
homes, remodeling, built-in fixtures, and, 
through arrangement with local banks and 
building and loan associations, enable the buyer 
to buy on the dollar down, dollar-a-week basis 
if he must. 


SATURDAY MORNING 


The mixed chorus from the West Side High 
School sang two numbers, after which a tele- 
gram voicing the good wishes of the San Joa- 
quin Valley Lumbermen’s Club was read. 

George C. Chase, Chase Lumber & Coal Co., 
Payson, Utah, delivered an interesting talk on 
“The Value of Retail Lumber Trade Associa- 
tions” in meeting the “New Competition” and 
quoted from an AMERICAN LUMBERMAN edi- 
torial on this subject. He said that only 
through association work can individual yards 
secure the needed data and results of other 
dealers’ experiences to cope successfully with 
the tendency to spend money for cars instead 
of homes; correct trade practices that are not 
profitable, nor just; that bankers were now 
considering trade association membership vital 
in business success and basing loans partly 
upon such indication of progressiveness, and 
urged national advertising as a means to help 
overcome “The New Competition.” 

Mrs. J. E. Fraser, of San Francisco, secre- 
tary of California Lumber Dealers’ Associa- 
tion, and the new second vice president of the 
Women’s Club of the Western Retail associa- 
tion, congratulated the members on bringing 
their wives with them and thus proving that 
conventions are schools of instruction in which 
the men study the improvement of their busi- 
ness, instead of being merely a gathering place 
to have a good time. She hopes to start a 
women’s auxiliary to the California associa- 
tion, and said its directors had endorsed the 
merchandising plan of the National Retail 
Lumber Dealers’ Association. 


Tells of National Retailers’ Program 


Frank T. James, a representative of National 
Retail Lumber Dealers’ Association, talked on 
the projected advertising and merchandising 
plan of that body. Briefly its objective is $40,- 
000,000 to be raised over a period of four years 
and 80 percent of which is to be contributed by 
retail lumber dealers and 20 percent by manu- 
facturers. Of this sum, according to the pro- 
posed plan, 90 percent is to be spent in na- 
tional advertising in magazines, farm papers, 
newspapers, educational helps for the dealer, 
and various kinds of literature, while 10 per- 
cent will go to the National association. The 
speaker said this campaign will correct the 
three evils which are the cause of the retailers’ 
present trouble, viz: (1) Price cutting com- 
petition; (2) Direct to consumer sales; (3) In- 
creasing sale of luxuries, which decreases the 
buying of homes and remodeling. 

He said that the “average lumber retailer 
is merely a warehouse man—he lets the con- 
tractor sell the job, say what he will pay for 
the lumber, and then finances the building with- 
out an adequate profit.” 


Election of Officers 


Frank C. Kendall, manager retail department 
Potlatch Lumber Co., Spokane, Wash., was 
chosen president, succeeding Robert M. Gra- 
ham, of Great Falls, Mont. In his acceptance 
speech Mr. Kendall pledged his best efforts 
and asked for the hearty codperation of the 
membership. Other new officers are: 

Vice presidents—J. E. Olds, Winslow, Ariz.; 
F. Dean Prescott, Fresno, Calif.; John Poitivin, 
Idaho Falls, Idaho; Grant Boorman, Chinook, 
Mont.; Jesse E. Smith, Reno, Nev.; R. O. 
Bushong, Eugene, Ore.; P. E. Van Petten, On- 
tario, Ore.; A. E. Money, Spanish Fork, Utah; 
Theo. B. Brusegaard, Mt. Vernon, Wash.; 
Homer Kendall, Spokane, Wash.; J. J. Jewett, 
Riverton, Wyo. 

Directors—P. M. Norbryhn, Rio Linda, Calif.; 
D. E. Swinehart, Missoula, Mont.; E. von Tobel, 





Las Vegas, N. M.; L. C. Scharpf, Eugen . 
H. Larsen, Rawlins, Wyo.; A. L Larse, wore. 
chee, Wash.; R. J. McCaslin, Boise, Idaho: 
R. B. Ritchie, Salt Lake City, Utah; Ww. w’ 
Anderson, Ogden, Utah. f 

The directors today endorsed the National re- 
tailers’ idea for advertising but withheld com- 
mitting their organization until a definite plan 
is submitted to them. Retailers of Montana, 
Idaho, Washington, Oregon, Nevada and Utah 
report the outlook good for business this year, 


Resolutions Adopted 


The resolutions committee in its report con- 
doled with Secretary Roy Brown in the death 
of his wife, and with 
the family of W. B. 
Falancer, Billings, 
Mont., a director who 
died during the last 
year; extended a vote 
of thanks to the offi- 
cers, directors and em- 








H. A. TEMPLETON, 
Portland, Ore.; 


Who Likened 
Retailers to Soldiers 











ployees for their good 
work during 1927; 
thanked the press for 
its cordial attitude and 
reports of activities; 
thanked the West Coast 
Lumber Bureau for the 
registration booth pre- 
sented the association; expressed their apprecia- 
tion of the exhibits on the mezzanine floor at 
the convention; of the entertainment provided 
by the Salt Lake Lumbermen’s Club, the Utah 
Lumber Dealers’ Association and the Utah 
Coal Producers’ Association; of the music pro- 
vided by various civic agencies for the enjoy- 
ment of the visitors, and recommended that 
Secretary Roy Brown investigate the present 
bankruptcy law and suggest beneficial changes 
at the next annual meeting which, when ap- 
proved, would be forwarded to congressmen 
petitioning for relief. They also endorsed the 
principle of the uniform building code, sub- 
mitted by building officials’ conference. 

The Women’s Club also read a resolution 
thanking the people of Salt Lake who have 
made their visit so pleasant. 

The committee on the 1929 convention se- 
lected Butte, Mont., as the next convention 
city, though stating that Ogden, Utah, Del 
Monte, Calif., and Spokane, Wash., wanted 
the convention. On vote of the membership, 
however, Butte was chosen. 

Newly-elected President Frank C. Kendall 
brought to the speaker’s table Marvin O. Ash- 
ton, president-elect of the Utah Lumber 
Dealers’ Association, and introduced him to 
the convention. 


EXHIBITS AT CONVENTION 


Morrison Merrill & Co., Salt Lake City, had 
a most complete exhibit of materials. A small 
cottage of lumber construction, with shingled 
sidewalls and roof, finished inside, contained 
an imitation fireplace so realistic a dealer tried 
to get rid of his cigar stub by throwing it 
into the fireplace, but the imitation lacked 
something of the original and he was unsuc- 
cessful. 

A built-in telephone niche, and corner china 
closet added beauty to utility, while shrubs and 
trees of insulating material, painted in natural 
colors, added charm to the setting of the cot- 
tage. In this exhibit were prepared shingles, 
a special wallboard, breakfast nook sets with 
a lacquer finish, built-in ironing boards, Long- 
Bell oak flooring, a Laminex door in the fa- 
miliar “soaking test,” maple flooring colored 
with the beautifying Marietta Paint & Color 
Co.’s products, turned balusters which were 
lacquered to bring out prominently every vari- 
ation of the turnings, and many other ma- 
terials. 

The exhibit of the Maple Flooring Manu- 
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facturers’ Association, in charge of its secre- 
tary, E. C. Singler, of Chicago, was especially 
attractive to the ladies who brought Friend 
Husband with her to inspect the beautiful color 
effects which were gained by treatment of that 
durable flooring with stains and Varnitro of 
the Marietta Paint & Color Co. Mrs. Robert 
M. Smith, wife of R. M. Smith of Smith Bros. 
Lumber Co., Logan, Utah, was seen giving 
her husband a selling talk on this product and 
urging putting in a department for interior 
decoration, since she saw in these colored floors 
an inspiration for artistry with profit in that 
line. Morrison, Merrill & Co. are now handling 
both maple flooring and the Marietta Paint & 
Color Co.’s stains and Varnitro in their dis- 
trict. 

The West Coast Lumber Bureau’s exhibit 
also attracted attention, and its Douglas Fir 
Houn’ was extremely popular. 


The booth of the Mason Fibre Co., of Chi- 
cago, in charge of H. B. Watkins, manager 
of sales promotion, was the center of an in- 
terested group as the making of Masonite from 
wood chips, reduced to fiber, and compressed 
to provide splendid insulation or, further com- 
pressed to form “Presdwood” with its struc- 
tural strength and wide variety of uses was 
explained. “Presdwood” blackboards were 
given away too, and many children of lumber- 
men are the happy possessors of these useful 
gifts. 

Several coal companies, a paint company, 
and the Salt Lake Hardware Co. exhibited 
their products. 


WOMEN’S AUXILIARY ELECTS 


Mrs. Hendrik Romeyn, of this city, was 
chosen president of the women’s auxiliary to 
the Western Retail Lumbermen’s Association 
at the luncheon and convention of that body 
in’session held here Thursday. Mrs. Romeyn 
succeeds Mrs. C. J. Baldwin, of Bridger,, Mont. 
Other officers elected were: 





First vice 
Provo, Utah. 

Second vice president—Mrs. J. E. Fraser, 
San Francisco, Calif. 

Secretary—Mrs. John V. Dawson, Salt Lake 
City, Utah. 


Treasurer—Mrs. 
Walla, Wash. 


president—Mrs. John Beesley, 


C. H. Crawford, Walla 


_ Mrs. Fraser, the new second vice president, 
is also secretary and manager of the California 
Retail Lumbermen’s Association, and is a 
prominent figure among the business women of 
that State. 


ENTERTAINMENT FEATURES 


The entertainment program was led off with 
an informal, get-together dance on Thursday 
night. 

On Friday the convention was the guest of 
the Salt Lake Lumbermen’s Club—a body of 
sixty-five men—at a luncheon given in the 
Chamber of Commerce. Howard M. Jones, 
president of the club, presided, and presented 
Attorney-General Harvey W. Cluff, of Utah, 
who welcomed the guests to Utah in a neat 
speech bristling with figures concerning Utah’s 
rich mineral resources, to which President 
Robert M. Graham responded and expressed 
the appreciation of the association of which 
he is the head. 

Friday night brought the lumbermen’s stag 
dinner and concatenation, during which time 
the ladies were enjoying a theater party. 

Saturday at noon a special organ recital 
was given for the lumbermen in the Taber- 
nacle of the Church of Latter Day Saints—a 
well selected program played by a master or- 
ganist. 

Saturday afternoon the party divided, with 
a choice of four trips—seeing the residential 
Salt Lake City, the industrial district, the Mid- 
vale Smelter, or the Columbia Steel Works, 
according to their preference. 


Saturday night the annual dinner and ball 
closed three busy and interesting days, spent 





in study, in renewing old friendships and mak- 
ing new friends. 


HOO-HOO DINNER AND 
CONCATENATION 


Nearly every lumberman attending the an- 
nual convention of the Western Retail Lum- 
bermen’s Association attended the Hoo-Hoo 
dinner, held Friday evening. 


Robert Anderson, Anderson & Sons Co., Og- 
den, Utah, was toastmaster, and in his open- 
ing talk said that conditions in the industry 
can best be improved by working jointly 
through Hoo-Hoo. He referred to the lumber 
business as the “noblest business in existence 
—that of providing homes for the people of 
America, which are the bulwarks of our safety 
and civilization,” and said that “when you 
took up the occupation of lumbermen you as- 
sumed an obligation of seeing to it that people 
bought homes first, before buying the luxuries 
of life.” 

In introducing Snark of the Universe “Jim” 
Brown, of Spokane, Wash., he lauded the 
Snark as a “man of highest ideals, thoroughly 
honest and in earnest about his mission” and 
cited that Mr. Brown is a manufacturer and 

retailer; that he has 





] a retail yard in Spo- 
: kane and yet sells 
lumber from his mill 
to every one of the 
twenty retail dealers 
in that city as a proof 
of his business stand- 
ing among the lum- 
bermen of his home 
community. 

Snark Brown, in his 
earnest, able manner, 








J. E. FRASER, 
San Francisco, Calif.; 


Vice President 
Women’s Auxiliary 


told of the growth of 
the Order since its in- 
ception, and of the 
serious purpose which 
has marked its activ- 
ities the last four 
years. He spoke of 
the awakening of the 
leaders in lumber to 
the need for a 
compact organization 
through which prob- 
lems of national 
import could be solved, and which they de- 
cided could best be handled by making Hoo- 
Hoo a real, purposeful body, instead of merely 
a social order. He told of the major accom- 
plishments since this new era began and cited 
the active interest in forestry, which had been 
commended by the Forest Service; the cam- 
paign to promote the use of wood where wood 
is suitable; of the seventy-two Hoo-Hoo clubs; 
the 12,000 members now enrolled; pledged sup- 
port to work of the National Retail Lumber 
Dealers’ Association advertising and merchan- 
dising plan; urged the retailers to enter ac- 
tively into the work of Hoo-Hoo and of their 
regional lumber associations, to the end that 
all branches of the industry would cooperate 
together for the benefit of all. 

Immediately following the dinner thirteen 
kittens were inducted into the Order, and 
twenty-one strayed cats were returned to the 
fold. 

A playlet was then put on by Roy Felt, Pat 
Harlin, Ed Ramsey, Victor Gillard, Al Shaver 


ROB’T ANDERSON " 


Ogden, Utah; 


Toastmaster at 
Hoo-Hoo Banquet 





and Fullmer Latter, local lumbermen, entitled 
“The Spirit of Hoo-Hoo,” which depicted a 
struggle between retail competitors in a town 
wherein all the advantage was with the dealer 
who was a Hoo-Hoo and conducted his busi- 
ness according to its code of ethics. 

Much credit-is due Vicegerent Roy H. Felt 
for the success of the concatenation, which was 
well handled by Snark Jim Brown, Senior 
Hoo-Hoo Jim Taylor, Junior Hoo-Hoo Ed 
Ramsey, Bojum Oscar Spear, Scrivenoter 
Roy H. Felt, Jabberwock C. W. Gamble, Cus- 
tocatian George Chase, Arcanoper Marvin 
Ashton, and Gurdon Bert Cromar. 


Lumber Consumption in Maryland 


BALTIMorRE, Mp., Feb. 27.—An interesting re- 
port as to the sources from which the consum- 
ers of lumber in this State draw their supplies 
has just been compiled and published by the 
forestry department of Maryland, of which F. 
W. Besley, State forester, is the head. Accord- 
ing to this report, the people of Maryland use 
every year 385,288,000 board feet of lumber. 
Of this aggregate 36,373,000 board feet, or not 
more than 10 percent is grown within the bor- 
ders of the State, the balance being imported 
from the outside. And just one half of this out- 
side production is obtained from only three 
States, Virginia, North Carolina and South 
Carolina. To be sure, other States make im- 
portant contributions to the supplies required in 
Maryland, but the three mentioned appear in the 
report as the most important sources. How- 
ever, it should be stated that the 10 percent of 
the consumption allotted to home grown woods 
is not the total of production in Maryland, 
which amounts to more than 77,000,000 board 
feet, the balance being shipped to other States. 

North Carolina is shown to be far in the 
lead of the various States, furnishing not less 
than 77,406,000 board feet a year. South Caro- 
lina comes next with 64,906,000 board feet and 
Virginia third with 36.373,000 board feet. Just 
behind Maryland in the supply of lumber used 
here is Florida, which State ships to users 
here 33,829,000 feet. Alabama comes next with 
29,943,000 feet, and Georgia follows among the 
listed States with 22,928,000 feet. All other 
States combined sent into Maryland not more 
than 69,152,000 feet. . 

A recent estimate by the State forestry de- 
partment disclosed that with proper intensive 
cultivation of the areas in the State suitable 
for timber growing, Maryland could supply 
nearly all of her own needs in the way of 
lumber. 

Coupled with the survey was the result of 
an investigation of the annual output of lum- 
ber in Maryland. This showed that since 1869 
the greatest production in Maryland in any 
one year was 268,000,000 feet, in 1909. In 
two other years, 1906 and 1907, the output ran 
above 200,000,000 feet, while eight years in 
the period from 1899 to 1915 saw production 
climb higher than 150,000,000 feet. Three years, 
—1879, 1911 and 1913—recorded an output of 
more than 100,000,000 feet, but since then the 
annual production has been far smaller than 
100,000,000 feet, with 1922 reaching the low 
mark of 55,000,000 feet. Since then a steady 
gain has been reported, with 60,000,000 feet 
in 1923, 63,000,000 feet in 1924 and with as 
much as 75,000,000 feet in the succeeding years. 

Extensive logging operations were responsi- 
ble for the peak production during the last 
half century, Mr. Besley pointed out. During 
those years no effort was made to turn the cut- 
over lands to any account by means of forest 
cultivation or systematic development of po- 
tentialities along this line. 


Erte County, New York, which includes 
Buffalo, is to engage in an extensive pro- 
gram of reforestation. The county has ac- 
quired 429 acres of partly wooded land, near 
Sardinia, and will plant trees in codperation 
with the Cornell University extension depart- 
ment and the Erie County Farm and Home 
Bureau. 














a4 AMERICAN LUMBERMAN 


MARCH 3. 1928 





Northwest Forestry Officials in An 


Discuss Common Problems and Resolve on Policy of Research 


Tacoma, WASH., Feb. 25.—Delegates from 
five States and British Columbia and State 
and Federal forestry officials of the Paci- 
fic Northwest gathered here this week for 
the annual forest management conference of 
the Western Forestry & Conservation Asso- 
ciation. 

At the Monday morning session with R. 
“H. Chapler presiding, the department lead- 
ers took up the ques- 
tion of publicity. C. S. 
Cowan and W. D. 
Humiston reported thai 
the means taken last 
year for more accurate 
and less alarming pub- 
licity in fire reports 
has already brought 





A. W. LAIRD, 
Potlatch, Idaho; 
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excellent results and 
recommended an exten- 
sion of the present 
system. A film visual- 
izing needed reforms 
in forestry taxation, 
was shown by W. V. 


Fuller. This will be 
a feature of the 1928 
publicity campaign. John D. Guthrie re- 
ported that 260 illustrated lectures were 


given last year in the campaign to educate 
the public on forestry problems. 

Discussion of the advisability of continu- 
ing the celebration of American Forestry 
Week found considerable difference of opin- 
ion. 

MONDAY AFTERNOON 

The question of protection was to the fore 
during the afternoon session. The Clarke- 
McNary act was reported as working fairly 
well, the only changes needed being in the 
way of simplification. Speakers on this ques- 
tion included Ben E. Bush, forester of Idaho, 
M. B. Pratt, forester of California, and C. C. 
Scott, secretary of the Oregon Forest Fire 
Association. 

Development of 1927 in the way of new 
mechanical equipment and rations for forest 
fire fighters were discussed by J. H. Blake, 
forester of British Columbia, W. B. Os- 
borne. United States inspector of forestry 
service and J. H. Price, of San Francisco. 
The best type of telephone equipment was 
described by R. B. Adams of Portland, con- 
sulting engineer for the telephone organiza- 
tion, and Clay M. Allen, of the Forest Serv- 
ice. The cooperation of the weather bu- 
reau with the forest organizations was out- 
lined by Maj. Bowie, San Francisco fore- 
caster, and F. Napier Dennison, of the Brit- 
ish Columbia weather bureau. 


TUESDAY MORNING 


The convention was formally called to 
order by President A. W. Laird of Pot- 
latch, Idaho, who opened the proceedings 
with his annual address. Mr. Laird sum- 
marized the policy of the association as the 
maintenance of all true forest land in produc- 
tive condition, with the cost justly shared, 
while its ultimate ownership and respons- 
ibility is being worked out. He declared 
the association exists to unite private, State 
and Federal effort for better forest manage- 
ment and protection. He pointed out the 
association is interested also in the prob- 
lems of logging, manufacturing, utilization 
and market. 





J. M. Gibson, of the British Columbia for- 
est service, read a paper prepared by Chief 
Forester P. Z. Caverhill summarizing fire 
conditions in British Columbia during 1927. 

The annual report of Forester E. T. Al- 
len brought before the meeting the detailed 
work of the association during the last year, 
which, he declared. has been one of the 
busiest and most constructive in the associa- 
tion’s history. 

In closing Mr. Allen urged the association 
members to maintain their solidarity in 
working for fire prevention, insect-and dis- 
ease control and the other policies of the or- 
ganization. He solemnly warned his hear- 
ers that the feeling of the East and South 


and even ot Europe is that the forest pro- ° 


duction as a world movement is threatened 
by the liquidation production of timber on 
the ‘Pacific coast, the world’s greatest source 
of supply and by the possible indifference of 
the region to needed steps toward perpetua- 
tion. “Even less than ever,” he declared, 
“are we likely to be let alone to work out 
our destiny. We may expect well adver- 
tised, gratuitous panaceas for all the _ ills 
of the forest industry, all of which, sound or 
unsound, will represent views hard to ap- 
praise. We must use all our machinery to 
get evidence checked from all viewpoints.” 

The financial report of the association was 
read by C. S. Chapman, secretary-treasurer, 
and R. H. Chapler gave a brief summary of 
fire prevention work done during 1927. 


Menace to Western Stands 


The grave menace to the western timber 
stands from insect pests was put before the 
convention by J. B. Woods, chairman of 
the forest insect control committee. He re- 
ported the situation to be the worst in the 
history of the Northwest, particularly from 
the bark beetle in southern Oregon and 
eastern Washington. Infestation by this 
parasite is rapidly increasing and the efforts 
at control are not keeping up with the in- 
crease. This is particularly the case, he 
said, in southern Oregon where government 
control work ceased three years ago for lack 
of funds. The result is that private owners 
who have continued control measures are 
forced to fight the plague of insects which 
are reared on the Government and Indian 
reservations where no efforts are being made 
to check the menace. 

“We need two things quickly.” Mr. Woods 
said: “Federal appropriations for control 
and for research. Our control methods have 
not improved much in the last ten years 
and there is much to be done to increase 
our knowledge of these insects. We have 
done fairly well under very trying condi- 
tions but not well enough.” 

Mr. Woods said that while the bark beetle 
in the pine forests is the greatest menace at 
present the fir and spruce regions also have 
their own insect pests which should be more 
carefully studied and methods of control 
worked out. J. M. Miller and J. C. Even- 
den, Government entomologists, supported 
Mr. Woods. Mr. Miller declared that in 
some parts of the western pine district it 4s 
getting to be a question whether the lum- 
berman or the beetles will harvest the tim- 
ber. 

The white pine blister rust situation was 
discussed by Dr. E. E. Hubert, of the Uni- 
versity of Idaho, who advocated a number 
of changes in methods of control. 


TUESDAY AFTERNOON 


A paper by W. B. Greeley, chief forester 
of the United States, on the gaps in codpera- 
tive fire prevention as the Clarke-McNary 





law contemplates its organization, was the 
feature of the afternoon session. The paper 
was read by R. H. Rutledge, United States 
district forester at Ogden, Utah. Mr. Gree- 
ley had planned to attend the conference but 
was detained at Washington. His paper 
dealt exhaustively with the whole concep- 
tion of codperative protection, what the 
Clarke-McNary law has done to improve the 
cooperative method and then took up the 
gaps left by the law to fill which must be 
the principal work of the association. He 
said that the general land office has a total of 
2,942,000 acres of unreserved public timber 
lands with an average of 8 mills per acre 
available for fire prevention, the bureau of 
Indian affairs 6,000,000 acres. carrying a high 
fire hazard with about 9% mills per acre for 
prevention, the national park service 5,892,- 
000 acres with 4 mills per acre for protec- 
tion, the Forest Service 91,705,000 acres with 
20%4 mills per acre and there are also 2,417,- 
900 acres of revested railroad grant land 
for which the prevention funds range from 
20 to 25 mills per acre. The cost of ade- 
quate protection, he said, is estimated at 27 
mills per acre for the entire country while 
private lands in Washington spend an aver- 
age of 44 mills, in Oregon 37 mills, in Mon- 
tana 20 to 25 mills and in Idaho 135 mills. 

While these expenditures, Mr. Greeley said, 
largely under the statutory requirements of 
the northwestern States, included fire fighting 
as well as fire prevention, there is no question 
that the average expenditure for prevention 
alone materially exceeded that on the hold- 
ings of the Government. It is equally clear 
that there is a great discrepancy between the 
degrees of fire prevention afforded Government 
lands under different jurisdictions. The un- 
reserved timber lands and the timbered por- 
tions of the Indian reservations are striking 
instances where the Government is not pro- 
viding adequately for the prevention of for- 
est fires on its own holdings and is not in 
step with the codperative protection move- 
ment. This condition will probably be partly 
corrected during the coming year. 

Mr. Greeley said that one of the chief 
weaknesses of Govern- 
ment protection is 
clearly shown in _ the 
national forests, where 
the provision for fire 
prevention is _ totally 
inadequate in compari- 
son with the funds 
available for fire fight- 
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ing. The Forest Serv- 
ice, he declared, recog- 
nizes this situation and 
has made many efforts 
to overcome it. He 
predicted that the funds 
for protection this 
year will be apportioned 
more equitably but 
will still be short of what is needed. A plan 
of codrdination between the different Gov- 
ernment agencies is now being worked out 
at Washington by the forest protection 
board. 

Obligations Assumed by Government 

Taking up the financial obligations as- 
sumed by the Government under the Clarke- 
McNary act. Mr. Greeley said the gap be- 
tween policy and appropriations was pretty 
wide until the present fiscal year. The 
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States and private organizations have ex- 
pended 48 percent of their ultimate appro- 
priation under the law while the Govern- 
ment’s contribution represented but 26% per- 
cent of its ultimate share. The increased 
appropriation for the current fiscal year has 
raised the Federal contribution to 37 per- 
cent of its obligation. The budget now be- 
fore Congress for 1929 increases this to 45 
percent. 

It may not be generally appreciated, said 
Mr. Greeley, that 86 percent of the forest 
land coming under the provisions of the 
Clarke-McNary act is east of the great plains 
and 57 percent of the entire acreage to which 
the act applies is located in the South. The ef- 
fective extension of forest protection in these 
vast areas, particularly in the sections where 
it has been most backward, has necessarily 
influenced the policy of the Forest Service in 
its efforts to accomplish the greatest results 
under the law. 


Mr. Greeley closed with an expression of 
faith in the Northwest to find an ultimate 
solution of the problem. He opposed the 
control by the Federal government of all 
forest lands and supported the movement 
to increase State supervision and control. 

At the conclusion of Mr Greeley’s paper 
President Laird announced his coming move 
to the Northwest to take charge of the West 
Coast Lumbermen’s Association and ex- 
pressed the pleasure of the association to 
have him in personal connection with the 
industry. 

Mr. Greeley’s paper brought out a lengthy 
discussion on the Clarke-McNary act in 
which most of the forest officials present 
Rutledge Parker, forester of 
Montana, led this discussion. He summed 
up the situation when he said that if local 
State governments will not take a reason- 
able tax on cut-over lands they must be 
forced to take them over and get what they 
can. Mr. Chapler spoke on the difficulties 
in distributing the funds under the Clarke- 
McNary act. 

George S. Long, general manager of the 
Weyerhaeuser Timber 
Co., described the or- 
ganization of the asso- 
ciation and how its 
original aims as a fire 
protection agency have 
expanded. 

Angus Graham, rep- 
resenting the Quebec 
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Forest Industries Asso- 
ciation, read a paper 
outlining protective 
methods in use in east- 
ern Canada. 

The work of the re- 
cently appointed com- 
mittee for the systema- 
tizing of the  publi- 
cation of fire news was reported on by L. F. 
Cronemiller, deputy forester for Oregon. 
Mr. Cronemiller said that the committee’s 
investigation had shown that the publication 
of sensational forest fire reports in the East 
has given that section the idea that the 
Northwest forests are ablaze most of the 
summer months, has made capital timid 
toward western timber investments and 
kept tourists away from the district. The 
committee recommended that each State 





maintain a clipping service and that the as- 
sociations work out a systematic method of 
furnishing the papers with the fire news, 
withholding no facts, but making sure that 
fire reports as to damage are not exag- 
gerated. 

O. R. Miller, of the Koster Products Co., 
discussed the efforts of the fire insurance 
companies to reduce the logging risk and de- 
scribed the eighteen new regulations in- 
cluded in all policies written on logging 
equipment. 


Methods of Forest Insurance 


One of the most valuable reports of the 
session was submitted by R. N. Fox, chair- 
man of the committee named to work out 
methods of forest insurance. Mr. Fox pref- 
aced his remarks by reporting the difficul- 
ties found in getting the insurance com- 
panies even to consider such risks and the 
ignorance among the underwriters as to 
what the requirements should be in forest 
policies. His report included a table cover- 
ing the fire losses of the last eighteen years 
in Oregon, Washington and Idaho. 

Two things are needed before further ac- 
tion can be taken, Mr. Fox said. These 
are a clearer preliminary questionnaire to 
submit to forest owners and a clearer out- 
line of the hazard to submit to the insur- 
ance companies.- He reported on the efforts 
of the Chamber of Commerce of the United 
States to work out a national forest insur- 
ance plan and the efforts by Mr. Allen to 
get the forest owners and the insurance com- 
panies to agree on insurance for the North- 
west. Much research work remains to be 
done before the project can be put in opera- 
tion but Mr. Fox said he believes it pos- 
sible. 


WEDNESDAY MORNING 


This session was devoted to a considera- 
tion of research questions. Norman G. 
Jacobson opened the discussion with a re- 
port on the association’s investigation into 
methods of controlling the slash hazard and 
told of the experiments carried on in the 
Douglas fir and western pine regions. He 
described the different methods in use and 
their v.rying degree of success. 

Huntington Taylor, discussing Mr. Jacob- 
son’s report said the chief difficulty he had 
found was the trainng of men to carry out 
the policies decided on. He urged more at- 
tenton to this question by the lumbermen 
and the allotment of more funds for study 
of it. 

D. T. Mason, of Mason & Stevens, dis- 
cussed the major weaknesses in technical 
forest knowledge. He charged that the for- 
est experiment stations are devoting too 
much time to the study of the problems of 
the national forests and not enough to the 
problems of the private owner. 

T. T. Munger, director of the Pacific 
Northwest Forest Experiment Station, ad- 
mitted Mr. Mason’s criticism might be justi- 
fied in many respects but declared there are 
so many problems requiring study that it 
is difficult to make a selection. 

The final paper of the session was by 
Fred Rogers Fairchild, professor of political 
economy at Yale University and economist 
in charge of the Federal forest taxation in- 
quiry. The paper was read by C. M. Grain- 
ger. United States district forester at Port- 
land. 

Mr. Fairchild repeated most of the ad- 


dress he gave before the commercial forestry” 


conference of the Chamber of Commerce of 





nual Forest Management Conference 
and E-xperiment—Seek Federal Aid for Extending Activities 


the United States last November reviewing 
the fundamental principles at the foundation 
any legislation destined to solve the forest 
tax problem. 


President Laird announced the following 
committees: 

Forest Insurance—R. M. Fox, Portland, 
chairman; §S. R. Black, San Francisco; Hunt- 
ington Taylor, Coeur D’Alene; C. A. Lyford, 
Seattle; R. W. Vin- 
nedge, North Bend; and 
E. T. Allen, Portland. 

Resolutions — C. A. 
Chapman, Tacoma, 
chairman; Huntington 
Taylor, Coeur D’Alene; 
R. H. Rutledge, Ogden; 
Rutledge Parker, Mon- 





HUNTINGTON 
TAYLOR, 
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Trustee 





tana, and R. C. Sinclair, 
British Columbia. 

Nominations — Fred 
Morrell, Missoula, chair- 
man; R. M. Townsend, 
Portland; S. R. Black, 
San Francisco; B. E. 
Bush, Moscow, and 
Everett G. Griggs, Ta- 
coma. 


* WEDNESDAY AFTERNOON 


The final session of the conference was 
devoted to a peep into the future, practically 
all the papers dealing with the outlook 
twenty-three years hence. For the purpose 
of the meeting it was assumed that the con- 
ference had been transported bodily to the 
year 1950 and the supposed conditions at 
that time were compared with the situation 
in 1928. 

E. T. Allen opened the discussion with a 
paper on the Pacific coast forests of 1950. 
In imagination he took his hearers on three 
airplane flights over the Northwest timber 
region. The first in 1900, the second in 
1928 and the third in 1950. He gave a vivid 
picture of the changes seen by an observer 
on such a series of flights. 


Thirty years ago, he said, you would have 
seen a sea of dark green virgin timber with 
occasional areas of second growth denoting 
old burns. Only here and there would ap- 
pear small islands of recent burn and smaller 
islands, close to tidewater, of logging opera- 
tions. Now on such a trip, if we kept our eyes 
away from national forests, we would see the 
islands grown to continents and the forest 
sea dried up to irregular sounds and straits, 
with many shallows of young reforestation. 
It takes no prophet to see that twenty-three 
years hence the sea will be of deforested land 
and that the conspicuous islands will be re- 
maining virgin timber. Just where they will 
be and how large nobody knows. Some vir- 
gin timber always remains. But we know 
that the demand for its use and the cost of 
carrying it will reduce the area to a com- 
paratively small proportion of the forest land 
area remaining. What we will be most in- 
terested in twenty-three years from now will 
be the aspect of the deforested sea. 


80 Percent Will Be Growing Timber 


Mr. Allen said no great part of the land 
now deforested and less of that remaining to 
be logged will go into agricultural use. He 
estimated that 80 percent of the land, that 
by’ 1950 will have been burned or cut, will be 
still growing timber. The airplane observer 
of 1950 will see 42,000,000 acres under Fed- 
eral control and 26,000,000 acres of cut-over 
land much of which will be reforested. The 
Federal timber will be used to bridge the gap 
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to supply saw timber while the new commer- 
cial forests are growing. Agcording to the 
speaker the trend of the times will be toward 
the increasing use of wood for fiber products. 

Here is the crucial question, he declared; 
will the South and East have the productive 
capacity to supply the demand twenty-five 
years from now for the wood substitutes for 
lumber when, at that time, lumber will be 
scarcer because of liquidation pressure and 
when, therefore, the consumer will be think- 
ing less of Douglas fir, southern pine, white 
pine and like lumber terms and more of syn- 
thetic wood products? When the predicted 
“timber famine” has resolved, not into distress 
because of a saw timber shortage but into 
universal willingness to make wood, the best 
substance the land can produce, fill the bill 
in any form and utilizable for fiber products 
at half the age or less? 

My judgment is that we can easily overdo 
an attempt now to market our mature timber 
and waste in fiber products, but in twenty or 
thirty years our second growth will be needed 
to fill the gap in production elsewhere and to 
supply the plants we may have prematurely 
built. 

The northern East is going to be short of 
pulp materials making high grade paper. The 
South, with its great productive capacity, is 
going to hold its own strongly in the sulphate 
field of craft papers and board. Our chance 
lies chiefly in the fields the South and East 
can not fill. We can market Douglas fir and 
western pine second growth at twenty to 
thirty years old, both being sulphate woods; 
but we shall have a strong market for hem- 
lock, white fir, spruce and other long fiber 
woods of small size and the nearer tidewater 
the better because the market will be world 
wide. 

The discussion of Mr. Allen’s paper was 
led by Everett G. Griggs, president of the 
St. Paul & Tacoma Lumber Co. Mr. Griggs 
declared the most pressing need is to awaken 
the East to the needs of the West and espe- 
cially to the problems of the lumber indus- 
try. He cited the recent commercial forestry 
conference at Chicago as the first case where 
eastern men of prominence had taken any 
interest in lumber questions. He also urged 
the need of codperation in the West to con- 
serve the remaining virgin timber. “Pro- 
duction must be controlled,” he said. “We 
are producing too much lumber on the Coast. 
The entire Pacific slope is dependent on the 
lumber industry and when we have cut out 
what will the country do?” Mr. Griggs ad- 
vanced a novel solution of the problem. 
Half in jest he suggested the appointment of 
a dictator to manage the lumber industry. 
“Put a man like George Long in charge of 
all the timber, mills and logging operations 
and our problems would be solved in a year,” 
he concluded. 


Another Picture of the Future 


Another picture of the future was drawn 
by R. W. Vinnedge, president of the Pacific 
Logging Congress. Mr. Vinnedge described 
a typical lumber operation of the time in 
second growth timber. 

The area is threaded with fire lines, he said. 
All water courses are utilized. There is daily 
inspection and patrol. A rigid closed season 
is maintained throughout the summer months 
to guard against fire. The public is fire con- 
scious. There are sane tax laws. The small 
operator has cut out and all operations are 
large mergers of sawmill and timber inter- 
ests. From stump to sale the business is 
under one management. We are logging tim- 
ber unloggable a generation ago. 

Logging machinery has swung back from 
the heavy to the lighter and faster type. 
Diesel engines are in use everywhere. All 
waste is utilized for pulp and other purposes. 
Stumpage and lumber prices justify the em- 
ployment of more labor for protection. The 
fir output has dropped from 14,000,000,000 feet 
annually to eight or nine billion, but is grad- 
ually rising again. The daily output of fir 
logs is half that of 1927. The log buying 
mill is a thing of the past. The Pacific North- 
west is the pulp ceriter of the United States, 
and the profits of 1950 come from what was 
the waste of 1928. 


Mr. Vinnedge described what he claimed 
would be a typical mill operation in 1950, 
showing how the mills and camps were inter- 


related, with by-product manufacturing 
plantS closely allied. He outlined many of 
the new methods which would be in force, 
the new machinery used in the mills and the 
= methods in logging second growth tim- 
er. 


C. F. Flinn, of the Albion Lumber Co., 
outlined the improvements which will come 
in office management and executive policy. 
“The lumbermen will manufacture only on 
order as do other lines at present,” he said. 
“He will cease to be the banker for .other 
industries. There will be no lumber piled. 
The mill output will be figured a year ahead 
and will expand and contract with the de- 
mand, Marketing will be on an intelligent 
basis. 

W. D. Humiston, of the North Idaho For- 
estry Association pictured fire protection 
methods 23 years in the future. 


There will be many more and much better 
roads, he said. All of our western States will 
have very stringent laws aimed at the elimi- 
nation of man-caused fires. The public will 
have been educated to a high fire conscious- 
ness. The slash disposal question will long 
since have settled itself and there will be no 
menace to life and property from this source. 
Slash is rich in possible byproducts and chem- 
7 icals and it is only a 
matter of a few years 
before we shall see 
the lumber: industry 
following the lead of 
other large indus- 
tries and_ utilizing 
what it now wastes. 
Instead of utilizing 
but 35 percent of the 
tree as at present we 
will make a profit on 
85 or 90 percent of 
the tree. 

Fire weather fore- 
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casting is in its in- 
fancy and will have 
a wonderful develop- 
ment. Long distance 
forecasting is com- 
ing. Long before 
1950 every logging 
camp will use instru- 
ments scientifically 
and no logging super- 
intendent will think 
of sending his men 
to work when dan- 
gerous conditions are 
indicated. 

There will be more and better lookout sta- 
tions. Fire finders, telescopes, and the radio 
will be in everyday use. Airplanes will be 
generally used for detection and, if the heli- 
copter is in use, will even take crews to fight 
fires in the more inaccessible locations. There 
will be landing fields in our mountain mea- 
dows. The planes will carry chemical bombs. 
Power pumps will be universally in use. For- 
est protection will be 95 percent efficient in 
1950 so far as fires are concerned. The pub- 
lic will see to that if we do not, but we will. 

Maj. Bowie, San Francisco weather fore- 
caster, supported Mr. Humiston’s predic- 
tions as to weather forecasts saying that in 
another twenty years he is confident that ac- 
curate forecasts will be made for long periods 
ahead. He cited some of the work being 
done along this line, especially in India, and 
the investigations being made into the effect 
of weather of ocean currents and storms. 

A. W. Cooper, secretary-manager of the 
Western Pine Manufacturers’ Association, 
discussed the relation of public to private 
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forests in making industrial forestry stable 
and permanent. He took up the Govern. 
ment policy as to the sale of forest lands anq 
the use under proper management of public 
timber. This is part of the problem of pri- 
vate operations, he declared. 

This talk led to considerable discussion 
some of the private operators opposing the 
sale of Government timber on such a mar. 
ket as exists at present, while the foresters 
pointed out their relations with the owners 
of timber adjacent to public holdings and 
the necessity for sales in many cases, A 
mutual policy of fair play was recommended 
as the best solution for this question, 


Resolutions Adopted 


_C. S. Chapman, chairman of the resoly- 
tions committee, reported resolutions cover- 
ing the following subjects, which were 
adopted by unanimous vote: 


Recommendation to the press urging the 
desirability of obtaining and publishing the 
exact facts on forest fires and the systematiz. 
ing of association reports. 

Support of the movement for the insurance 
of reforested lands, urging both timber own- 
ers and insurance companies to investigate 
the question. 

Urging a policy of research and experiment 
to provide for forest protection and the appli- 
cation of localized methods rather than a set 
of blanket rules. 

The development by the State of an effi- 
cient fire prevention personnel. 

Commending the efforts being made toward 


the enactment of equitable taxation laws in 
the western States. 


Urging a continuation of the educational 
work to make the public realize the need for 
fire protection and forest perpetuation. 


Recommending to Congress that appropria- 
tions be made as follows: $1,500,000 for the 
promised Federal codperation with States un- 
der the Clarke-McNary law; $250,000 increase 
over present national forest appropriations to 
provide fire prevention facilities; $75,000 for 
protection of forested public domain now left 
to care of non-Federal agencies; $50,000 for 
weather bureau information necessary to ef- 
fective and economical fire control. 

Thanking Tacoma and Tacoma lumbermen 
for the hospitality shown the conference, 

Recommending that western congressional 
delegates support a campaign for adequate 
funds for the bureau of entomology to 
study insect control. 

Commending the Chamber of Commerce of 
the United States for bringing the attention 
of the business interests generally to the 
problems of forest management. 

Endorsing the McNary-McSweeney bill to 
provide a systematic program of forest re- 
search. 

Recommending a change in the present al- 
lotment of funds under the Clarke-McNary 
act to a fixed percentage of the protection 
costs of each State. 

Endorsing the act of the general land office 
in sending a delegate to the conference. 

Recommending the discontinuance of Amer- 
ican Forest Week as a national program and 
its continuation only as a matter of individual 
State observance. 

Commending the work of the officers and 
trustees of the association during the last 
year. 


Election of Officers 


The nominating committee recommended 
the reélection of all incumbent officers and 
trustees which was approved by the unani- 
mous vote of the conference. Those re- 
elected were: 

President—A. W. Laird, Potlatch, Idaho. 

Vice presidents—W. C. Lubrecht, Montana; 
Cc. A. Barton, Idaho; E. G. Ames, Washing- 
ton; George B. McLeod, Oregon, and C. R. 
Johnson, California. 

Trustees—Walter Neils, Montana; Hunting- 
ton Taylor, Idaho; George S. Long, Washing- 
ton; George L. McPherson, Oregon, and W. M. 
Wheeler, California. 

Secretary-treasurer—C. S. 
coma, 

The selection of next year’s conference 
city was left to the board of trustees. 


Chapman, Ta- 
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American Forest Week Officially Designated 


WasHINGTON, D. C., Feb. 27.— President 
Coolidge has officially designated the week of 
April 22-28 for nation-wide observance of 
“American Forest Week” in a proclamation 
announced today by the Department of Agri- 
culture. 

This year will mark the eighth annual ob- 
servance of American Forest Week. In 1921 
President Harding issued the first proclamation 
which brought the Federal Government squarely 
behind the movement. Concurrently with ob- 
servance of American Forest Week in this 
country Canada will stage its “Save the For- 
ests Week.” 


The observance here will be under the direc- 
tion of the American Forest Week Committee, 
of which Col. Theodore Roosevelt, of New 
York, is chairman. A large number of organ- 
izations representing a wide variety of inter- 
ests are cooperating, among them associations 
representing outdoor life, wild life and recrea- 
tional interests, forestry associations, the lum- 
ber industry, consumers of forest products, 
labor, scientific, civic, agricultural, press, church 
and women’s organizations, as well as the 
State and Federal governments. Local forest 
= committees are being organized in every 

tate. 


The text of the President’s proclamation is 
as follows: 

For several years a special week has been 
set apart for public discussion of our forests 
and of what must be done to safeguard and 
restore them, Among the agencies making 


for progress in this direction, American For- 
est Week has proved its usefulness and I 
am glad to proclaim it again and to announce 
that Canada is again concurrently observing 
a similar week. 

The rehabilitation of our forests demands 
first of all that the forest fire evil be sup- 
pressed. Many of the forested States, with 
the coéperation of timber land owners, have 
undertaken organized protection against for- 
est fires; and in recent years, under the 
Clarke-McNary law, the Federal Government 
has given its support to the movement. This 
great coédperative enterprise must be ex- 
tended and strengthened until every forested 
county in the United States is safeguarded 
against forest fires. 

But we are still far from the goal of com- 
plete protection. Every year, on the average, 
80,000 fires scourge our woodlands, steadily 
undermining their vitality. For this bad sit- 
uation, the blame falls equally on us all. 
Public agencies rarely provide adequate pro- 
tection against fire, the timber land owner is 
too often indifferent to his property, the 
forest worker is too often neglectful of the 
future forest, the average citizen is too often 
careless with fire in the woods. We must all 
gain such respect for the forest that its de- 
struction through indifference or carelessness 
shall be unthinkable. 

We can not permanently abuse our forests 
with impunity. The soil is the ultimate 
source of all our wealth and of life itself. 
One-fourth of our American soil is best 
suited for forests. Much of this land is al- 
ready idle. More of it is being made idle 
by destructive logging and fire. Yet we can 
not safely permit our forest land to lie fallow 


and useless any more than we can permit 
our farms and factories to lie idle. 

To make our vast empire of forest land 
fully productive of continuous crops of tim- 
ber will have momentous consequences in 
our national life. It will give agriculture 
the advantage of a new and valuable crop. 
It will-afford permanent employment to mil- 
lions of men in the forest industries. It will 
provide raw materials for many industries. 
It will furnish traffic for our railroads. It 
will maintain foreign and domestic com- 
merce. It will restore our forests as con- 
servers of soil and water, and as givers of 
health and pleasure to our people. 

We already have made a beginning in for- 
est renewal; but the task is stupendous, and 
we should permit no satisfaction over what 
has been done to blind us to the magnitude 
of what remains to be done. 

Now, therefore, I, Calvin Coolidge, Presi- 
dent of the United States of America, do 
hereby designate and set aside as American 
Forest Week the week beginning April 22 
and ending April 28, in this year of 1928. 
I recommend to the governors of the various 
States that they also designate this week for 
special observance by all our people; and 
that where practicable and not in conflict 
with law or custom, Arbor Day be observed 
during the course of the same week. I urge 
that during that week all citizens and appro- 
priate organizations—including public offi- 
cials, legislators, business organizations, edu- 
cators, editors, clergymen, landowners, and 
others—give thought to the preservation and 
wise use of our forests, to the end that 
energetic forest policies will be adopted in 
all communities, 


Program for Wisconsin Forestry Conference 


MILWAUKEE, WIs., Feb. 28.—A tentative pro- 
gram for the Wisconsin Commercial Forestry 
Conference, the first of its kind ever to be 
held in this country, has been made up by the 
committee in charge, and with a few possible 
changes, it is expected that the program will 
be carried out as outlined. The conference, 
to be a two-day session at the Hotel Pfister, 
Milwaukee, March 28 and 29, is being sponsored 
by the Chamber of Commerce of the United 
States and the Milwaukee Association of Com- 
merce, and is the outgrowth of the idea of 
R. B. Goodman, prominent lumberman of Mari- 
nette, Wis. It will be held for the development 
of commercial forestry as a means of perpetu- 
ating Wisconsin’s forest resources and is dedi- 
cated to the public interest. 

Lumbermen are especially urged to attend 
the conference. There will be a number of 
the State’s prominent lumbermen on the pro- 
gram, and they are on the committee working 
the conference program out. Mr. Goddman, 
in an appeal for attendance which he gave at 
the annual meeting of the Northern Hemlock 
& Hardwood Manufacturers’ Association in 
Milwaukee, asked the mill operators and log- 
gers to send their woodsmen down at least, 
as there is so much of an educational value in 
the program for them that they can not afford 
to miss it. 

There are ten different divisions on the con- 
ference program. The first is the purpose of 
the conference which will be outlined at the 
opening of the first session. The “Land and 
Forest Situation in Wisconsin” will be taken 
up immediately after. “What Forests Mean” 
to the various interests of the State will be 
discussed by a number of speakers. The other 
divisions include: “Fire Protection and Sup- 
pression”; the banquet Wednesday night; 
“Commercial Forestry”; “Forest Utilization” ; 
“Forest Taxation”; “Summation and Resolu- 
tions”; and “Exhibits and Extension.” 

. C. Everest, president of the American 
Pulp & Paper Association, Rothschild, will be 
general chairman and will give a bird’s-eye 


view of the conference at the opening of the 
meeting the first day. William Mauthe, chair- 
man of the Wisconsin conservation commis- 
sion, will be chairman of the session on “What 
Forests Mean,” and the speakers who will talk 
on this subject will tell what forests mean to 
their industries. W. J. P. Alberg, of Madison, 
will be chairman of the session which will be 
devoted to “How to Meet the Forest Situation,” 
and “Fire Protection and Suppression.” 

The banquet Wednesday evening will be held 
in the Fern room of the Hotel Pfister. Oscar, 
F, Stotzer, president of the Milwaukee Asso- 
ciation of Commerce, will be toastmaster. 
Mayer Daniel W. Hoan, Milwaukee, will 
make an address of welcome. A representa- 
tive of the Chamber of Commerce of the 
United States will speak on “Commerce and 
Forestry,” and a speaker of national promi- 
nence will be secured to talk on “The Inter- 
dependence of Forest, Farm and Factory.” Gov. 
Fred R. Zimmerman of Wisconsin will speak 
on “A Glance Ahead in Wisconsin Forestry ;” 
and Glenn Frank, president of the University 
of Wisconsin, has for his subject, “The Im- 
portance of Forests to the Social Welfare of 
Wisconsin.” 

F. K. Bissell, president of the Bissell Lum- 
ber Co., Ladysmith, Wis., is chairman for the 
opening session the second day, which will 
discuss “Commercial Forestry.” “Forest Uti- 
lization” is the following topic to be under 
discussion and Howard F. Weiss, of the C. F. 
Burgess Laboratories, Madison, is chairman. 
Senator George W. Blanchard of Wisconsin is 
chairman of the session on “Forest Taxa- 
tion.” The Wisconsin forest crop law is the 
principal feature to be discussed under this 
heading and it will be taken up under the var- 
ious aspects by well known speakers. ; 

Mr. Everest will be chairman of the session 
devoted to the summary of the conference pro- 
ceedings and to the presentation of resolutions, 
and he will talk on “What Forward Steps 
Have Been Developed by the Conference?”, 
and Senator Blanchard will present resolu- 


tions. Exhibits, extension and the distribution 
of forestry literature will be under the direc- 
tion of K. L. Hatch, professor of agricultural 
extension, University of Wisconsin. 

The lumber industry is represented on the 
general committee by R. B. Goodman, F. K. 
Bissell, W. A. Holt, Fred J. Schroeder of the 
John Schroeder Lumber Co., Milwaukee, and 
O. T. Swan. 





To Produce Forest Products 


St. Louis, Mo., Feb. 27.—The Hussey Lum- 
ber Products Co. has been organized to pro- 
duce forest products, including cross ties, 
switch ties, poles, piling and timbers, with 
offices at 1968-9 Railway Exchange Building. 
This is the third of the Hussey units, the others 
being the Hussey Tie Co., a financing concern 
with $1,000,000 capital, which also operates the 
Houston Wood Preserving Co., of Houston, 
Tex., which has a capacity of treating between 
75,000,000 and 100,000,000 board feet of mate- 
rial annually. 

R. E. Hussey, president of the various Hus- 
sey companies, is president of the Hussey Lum- 
ber Products Co., J. C. Fritschle, who has been 
a tie producer for many years, is vice president, 
and R. T. Johnson, who has been with the 
Hussey interests for the last two years, is sec- 
retary and treasurer. 


He Needed Strengthening 


An eastern correspondent of the AMERICAN 
LuMBERMAN sends in this one, indicating that 
negro stories are appreciated in the East as 
well as in their native habitat: “Have you 
heard the one about the negro who, when 
asked why he had joined the church, said: ‘T’se 
got a job puttin’ a fence around a watermelon 
patch and a chicken yard and I need strength- 
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enin’, I need strengthenin’. 
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Discuss Co-operation With Quebec Dealers 


Otrawa, Ont., Feb. 25.—The Eastern On- 
tario Retail Lumber Dealers’ Association, or- 
ganized last year as a branch of the Ontario 
association, started the 1928 season on Feb. 23 
with a splendid meeting at the Chateau Laurier, 
here. The occasion was taken additional ad- 
vantage of in order to hold an evening banquet 
and conference with the retail lumber dealers 
of the city of Hull, P. Q., and to instill into 
the Quebecers some of the enthusiasm of the 
Ontario dealers for association work. 

The chief accomplishment of the meeting 
was this friendly get-together between the 
dealers of the two cities. Ottawa dealers, for 
two years past, have been coOdperating to the 
extent of 100 percent with one another, the 
result being satisfactory trade and reasonable 
profits for every dealer in Ottawa. The same 
can not as yet be said of the dealers in Hull. 
Although they are apparently just as good fel- 
lows as any group of dealers elsewhere, they 
have not found the key to codperative success 
as yet. Probably, as an outcome of the ban- 
quet with the Ottawa dealers, a 
different story will soon be told. 


be given until July 1 to prepare their yards, 
after which the inspection will commence. 

A half hour was then devoted to an ex- 
change of opinions in. regard to making a 
charge for delivery. A large majority was in 
favor of making a charge for trucking, out- 
side of the town or city limits. The amount 
of the charge varied, being regulated to some 
extent by local conditions, and running from 
25 cents per return mile up to 50 cents per 
return mile. It seemed to be the consensus 
that it was a difficult matter to make a sepa- 
rate charge for delivery and that the most 
advisable method was to include delivery costs 
in the price. 

A proposal that the association adopt stand- 
ard designs for moldings and pattern lumber 
found some variation of opinion, not in re- 
gard to the desirability of the proposal, but 
in connection with whether it could be worked 
out in a practical manner and how. A. D. F. 
Campbell, of Arnprior, submitted a copy of 
his illustrated catalog, modeled closely upon 


that of the mail-order houses, showing a great 
number of illustrations and quoting prices oy 
all lines. Since publishing these designs, Mr. 
Campbell stated that his molding trade had 
been greatly simplified and considerably jn- 
creased. Mr. Campbell goes upon the assump- 
tion that the public likes to see a picture of 
the goods it wants to buy and that if a pros. 
pect has a dealer’s illustrated catalog show- 
ing prices, that dealer will get a chance to 
figure on a bill just as often as the mail-order 
house does through its catalog. 

J. Grenon, of Casselman, Ont., stated that 
he had obtained samples of a number of the 
lines sold by the mail-order houses and when 
a customer came in and quoted mail-order 
prices to him he simply offered to make the 
same goods at the same price. The customer 
nine times out of ten disliked the inferior 
quality of the mail-order goods and ordered 
the retail lumber dealer’s own line. 

The discussion of standard molding designs 
brought out a decided unanimity of opinion in 

favor of the Ontario association 





At the banquet the Ottawa 
dealers extended the hand of 
friendship to their confreres 
across the river, told them some- 
thing of the results of the co- 
éperative effort among the Ot- 
tawa dealers and expressed a 
desire to welcome the Hull deal- 


ers into close codperation with orricens 


themselves. 

The committee of Ottawa and 
Hull dealers who arranged so 
effectively for the holding of the 


OIrRECTORS 

joint banquet, was continued in © © eamcocx. 187 
office for the purpose of arrang- onamesan an 
ing subsequent conferences be- cao 
tween the two groups, at which ped eed 
<< © rerrcer, oe 


the proposal for effective codp- 
eration will be discussed further 
and in all probability put into 
effect. 

The meeting of the Eastern 
Ontario Retail Lumber Dealers’ 
Association was called to order 
by Chairman F. B. Van Dusen, 
of Brockville. 

Routine business was disposed 
of quickly and the members set- 
tled in for a discussion of a 
proposed clean yard _ contest. 
Many members expressed inter- 
est in the proposal and a motion 
was carried instructing the direc- 
tors to go ahead with it. It is 
expected that the dealers will 
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WISCONSIN 
February 25 - 1928. 


vecumne Mr. A. L+ Ford, Managing Editor, 


American Lumberman, 
431 South Dearborn Street, 
Chicago, Illinois. 


Dear Mr. Ford: 


arrived. 


proceedings. 


ing attendance. 


Cordially and sincerely yours, 


WISCONSIN RETAIL LUMBERMEN'S ASSOCIATION 


The AMERICAN LUMBERMAN of February 25 has just 
We all “knocked off work” immediately to read 
carefully the splendid report you have made of our convention 
Our well known modesty made us blush somewhat, 
you understand, in reading your complimentary remarks. 
a@ convention it was, and what a “record-breaker" in attendance! 
I'll admit that our fondest anticipations were far outdistanced 
but the manner in which the AMERICAN LUMBERMAN covered our 
activities fully equalled the mark reached by our record-break- 





taking some action, but as the 
association has already appointed 
a standing committee for this 
purpose, the subject will prob- 
ably be dealt with effectively in 
the near future. 

H. Boultbee, secretary-manager 
of the Ontario Retail Lumber 
Dealers’ Association, talked on 
the work of the association and 
outlined a number of the ways 
in which coéperative work is be- 
ing carried on in various parts 
of the Province. 

A round-table discussion of 
trade conditions showed the 
dealers pretty generally feeling 
that the 1928 outlook is most 
encouraging. 

Other subjects dealt with during 
the morning and afternoon ses- 
sions were in regard to different 
local conditions prevailing in con- 
nection with trade in various cen- 
ters. Chairman F. B. Van Dusen, 
of Brockville, recommended that 
in some places, where dealers 
were not working harmoniously 
together, an effort should be 
made to hold local meetings dur- 
ing the spring. In two particu- 
lar cases, a special committee 
was appointed to interview the 
dealers and endeavor to bring 
about good codperative condi- 
tions. 


What 








Millworkers Consider Amalgamation 


Seattte, Wasu., Feb. 25.—At the regular 
meeting of the Pacific Northwest Millwork 
Association, held today in the Gowman Hotel, 
that organization unanimously authorized the 
appointment of a committee of five, to work 
out a general plan for consolidation with the 
West Coast Lumbermeri’s Association—the 
committee to report at the annual meeting in 
June, or at a called meeting to be held at an 
earlier date, if the report is ready before that 
time. 

The attendance at the meeting was thor- 
oughly representative, there being about forty 
present out of a paid membership of forty-six. 
President F. E. Hite occupied the chair, and 
conducted the meeting with such expedition 
that it transacted a vast amount of business, 
largely local and regional in character. 

The vote to appoint the committee on con- 
solidation was not taken until there had been a 
complete discussion of the matter in hand, 
numerous members declaring that the step con- 


templated by the association was the most im- 
portant since it was formed. An argument 
for the amalgamation was presented by C. J. 
Hogue, chief of the field men of the West 
Coast Lumber Bureau, supplemented by a state- 
ment of advantages by L. VanSnyders, bureau 
field man in charge of millwork. For the asso- 
ciation the subject was discussed by L. B. Mc- 
Donald, E. E. Vogue, E. Cowdin, C. O. 
Cooper, William J. Liljequist and Phil War- 
rack; and while some of the members appeared 
to be in favor of a direct expression at this 
time, the view of Mr. Cowdin prevailed that 
time ought to be given to a consideration of 
the proposed move in all its phases. 

The Chair appointed as the committee Mr. 
Vogue (chairman), Mr. Cowdin, Maurice 
Springer and Mr. McDonald, with instruc- 
tions to go thoroughly into the matter and to 
submit a report at the earliest practicable 
moment. 

A verbal report by Secretary H. W. Hansen 


submitted an analysis of a questionnaire mailed 
to 115 millwork concerns, of which only six- 
teen had responded. That number, representing 
an annual business of $1,550,000 out of a total 
of $11,000,000, showed that 85 percent of prod- 
ucts had been sold to contractors and 15 percent 
to dealers; that 10 percent of the total busi- 
ness was in glass, oil and paints; that the six- 
teen mills had spent $225,000 for softwood lum- 
ber including fir and pine, $160,000 for hard- 
woods and $20,000 for veneers. These figures, 
he estimated, represented about one-seventh of 
the total. The sixteen mills had a payroll of 
320, an average of twenty employees to the 
plant. 

Mr. Warrack, of the specifications commit- 
tee, reported that it was almost impossible to 
make a satisfactory report, since the require- 
ments called for a technical man to get it up 
in good form. There was a wide discussion of 
the many phases involved, with a contrast be- 
tween the requirements and stock and detail! 
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manufacture. President Hite observed that 
Mr. Warrack’s committee had submitted valu- 
able data of an informational character, and 
he announced that the committee would be 
continued. 

There was no report from the committee on 
catalog, owing to the absence of J. H. Lausman, 


chairman. The other members are Robert A. 
Moody and Mr. McDonald. O. K. Palmer 
was added to the committee. Later in the 


session, after a running debate, the association 
voted to adopt the list in Catalog No. 4 on 
windows, doors and frames. 

Secretary Hansen placed before the meeting 
a volume entitled “Standard Sash & Door 
Schedule,” compiled under the direction of H. 


Active Plans for 


MempPHis, TENN., Feb. 28.—A national cam- 
paign for members and the employment of a 
full-time secretary, unanimously favored by 
the Dimension Lumber Manufacturers’ Associ- 
ation, will be laid before all the members of 
that organization for approval as the result of 
an enthusiastic meeting held here today at the 
Hotel Peabody. Walker L. Wellford, presi- 
dent, who called the meeting primarily to con- 
sider other matters, presided. 

Extension of the association’s activities will 
be dependent upon the members’ acceptance of 
an assessment of 5 cents a thousand feet on 
air-dried stock and 10 
cents a thousand on 
kiln dried. These fig- 
ures were decided upon 
by the members who at- 
tended the meeting here, 
subject to the approval 








W. L. WELLFORD, 
Memphis, Tenn., 
President 





of the rest of the mem- 
bers to whom a refer- 
endum will be sent. 

Mr. Wellford, who is 
president of the Chick- 
asaw Wood Products 
Co., had called the 
meeting for the main 
purpose of considering 
affiliation with the National Lumber Manufac- 
turers’ Association and participation in the 
$5,000,000 5-year advertising campaign now 
under way. After discussing the matter at 
length the decision was reached not to partici- 
pate but to endeavor to strengthen the di- 
mension manufacturers own organization and 
to later make a campaign for a wider and 
more varied use of hardwood dimension stock. 
It was felt that the best interests of the mem- 
bership would be most fully served by keeping 
the organization one made up solely of makers 
of hardwood dimension. 

E. C. Kratsch, secretary, read a long letter 
from Wilson Compton in which the latter our- 
lined the benefits that would be gained by 
Participation in the National’s activities and 
advertising campaign. He followed this with 
a number of commendatory letters from mem- 
bers of the dimension manufacturers’ associa- 
tion and others. 

The members were of the opinion that the 
dimension makers should send their own en- 
gineers into the field, rather than leave the 
work of promotion to engineers who were en- 
deavoring to further the use of lumber gen- 
erally and who are to favor any particular 
species. 

Mr. Kratsch favored calling a meeting in 
the North to organize the northern group. Mr. 
Wellford suggested that it might be advisable, 
after hearing from the members, to hold a 
large meeting in Chicago about the time of the 














T. Didesch, managing director of the Millwork 
Institute of California. The entire subject was 
referred to the committee on standard practices. 

Regional reports were made by Knute Eng- 
dahl, Spokane; Oliver Phillips, Vancouver, 
B. C.; and Mr. Liljequist, Willamette Valley. 
The last-named member reported the success- 
ful organization of five millwork concerns at 
Eugene, Ore. They were able, he said, to 
handle sash and doors without interference 
from local lumber yards, which had com- 
promised with the mills when they prepared to 
put in stocks of retail lumber. Mr. Liljequist 
predicted that the entire Willamette Valley 
would soon have a strong millwork organiza- 
tion. 


Dimension Men 


Hardwood Manufacturers’ 
in April. 

Memphis was favored as the best possible 
location for the association’s headquarters if 
it is carried out as projected. 

“T can’t see how we can succeed without a 
well organized, properly functioning associa- 
tion,” declared Mr. Wellford after Mr. 
Kratsch had spoken about the necessity for 
organizing the manufacturers so that they 
would intelligently manufacture and market 
their dimension stock. “Personally I feel that 
the benefits to my concern would be great and 
we would not mind paying $500 or $1,000 a 
year toward the expenses of the association,” 
Mr. Wellford continued. “An active, function- 
ing organization would be like a life insurance 
policy to our business,” he concluded. 

J. H. Townshend, secretary-manager of the 
Southern Hardwood Traffic Association and 
executive vice president of the Hardwood 
Manufacturers’ Institute, urged the dimension 
manufacturers to perfect their organization. 
“Regardless of your action on the National’s 
proposal I believe you should have an aggres- 
sive organization and should send your own 
men into the field,” he said. 

How the dimension manufacturers were con- 
fronted with the vexation and loss of having 
some of their largest customers change speci- 
fications and altering their plans over night 
was told by A. B. Ransom, president of the 
John B. Ransom Co., Nashville. Mr. Ransom 
also commented upon the cut-throat competition 
which his concern had met and how his com- 
pany had kept operating costs down and knew 
that its prices were fair. Mr. Wellford dis- 
cussed the early days of the hardwood men’s 
organization when lumbermen were continually 
fighting one another and bitterness was rife. 
“Tf we could form an organization then with 
those conditions confronting us just think how 
much easier it should be now when everyone 
appreciates the need for well-directed asso- 
ciation activities,’ he added. 

A. F. Deneke, Himmelberger-Harrison Lum- 
ber Co., Cape Girardeau, Mo., proposed that 
the association be made up exclusively of 
manufacturers of hardwod dimension stock 
and this view was taken by the members. 

Referendum letters will be sent to all the 
membets asking their views about perfecting 
the organization along the lines outlined. 


Lumber Helps Initiate New Tunnel 


Denver, Coto., Feb. 27.—Lumber played a 
prominent part in the dedication of the great 
Moffat tunnel, through which the first freight 
train passed on Feb. 23. In this train were 74 
cars carrying 3,875 tons of freight, most of it 
lumber. Formerly the train would have been 
cut into sections and moved over the continen- 
tal divide 11,666 feet above sea level, and nine 
hours would have been required for the move- 
ment. Through this six-mile tunnel, this train 
was moved in thirty minutes. This tunnel, 
which cost $15,000,000, will cut the running 
time of passenger trains between Denver and 
Craig, Colo., two hours and twenty-five min- 
utes. 


Institute meeting 


What is Time Worth to You? 


When you are in a hurry to get from one 
place to another you do not hail a local 
freight train—you obtain passage on the “lim- 
ited” train; or perhaps you even charter an 
airplane. 

Time is a big factor in conducting any 
business today. When you can save time on 
lumber shipments, or save the time spent.by 
your workmen in trimming up bad ends or 
squaring poorly sawn lumber, you can figure 
dollars added to your bank account. 

Buyers for retail yards, furniture factories 
and woodworking plants located in the Cen- 
tral States will be surprised at how much 
time we can save them on shipments from 
our big Chicago warehouse. 

Our large stocks of Tennessee Red Cedar, 
Philippine Mahogany, Oak, Gum and other 
Southern Hardwood lumber enable us to 
quickly fill orders for L. C. L. or carloads. 
Dealers will also be interested to know that 
we carry complete stocks of Oak, Maple, 
Beech and Birch flooring. 

All of our lumber is carefully manufac- 
tured, up to grade, and of a quality that never 
fails to please exacting buyers. Remember, 
our policy is low prices and high quality on 
a foot or a carload. 






3403 WEST 48TH PLACE, CHICAGO 
3-3-28 





Why Risk Your Profit 


—and possibly your invested capital, by selling 
without reliable credit information? 


Lumbermen have depend- 
ed on Clancy’s Red Book 
Service for more than 50 
years, and they find our 
average of accuracy high- 
er than any other. 


Write today for rates and 
Pamphiet No. 49-S. 


Try ourCollection Depart- 
ment any time on ordinary 
past due or disputed ac- 
counts; whether or not 
you are a subscriber. 


Lumbermen’s Credit Association 
608 So. Dearborn Street, CHICAGO 


Eastern Headquarters: 35 So. William St., 
NEW YORK CITY 

















For Quick Sale 
200 Second Hand, 


two wheel, rear, 


Lumber Trucks 
In Good Condition. 


$10.°° Each 


White, Gratwick & 
Mitchell, Inc. 


NORTH TONAWANDA, N. Y. 

















Established 1847 


Foreign Forwarders, 
Customs Brokers. We 


'C.B.Richard & Co. 


29 Broadway, NEW YORK handle a8 classes 5 of 
e cargo, co! vol Ss 

Ocean Freight = 2% discount draits. 
Brokers ene 


Special department handling export lumber shipments 
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Year After Year 


Insurance 
Protection 


Dependable 
beyond Question | 





At minimum cost consistent with | 
sound indemnity, and never | 
more than the premium deposit. | 


LUMBER 
UNDERWRITERS 


A.8.BANKS & CO.,MGRS. | 
LITTLE ROCK, ARKANSAS | 











WEEDS— 
mean FIRES!!! 


Remove this fire menace by removing weeds! Simply 
dilute Wilson’s Weed Killer (1 gallon to 40 gallons of 
water) and sprinkle around your yards and lumber 
piles. This solution kills the roots making one good 
application a year sufficient. 


Send in a trial order today! 
1 Gallon, $2.00 10 Gallons, $15.00 
5 Gallons, 8.00 25 Gallons, 30.00 


50 Gallons, $50.00 


Freight Allowed East of Mississippi 
Booklet mailed on request. 


Cindreinit 


Department R 


SPRINGFIELD, NEW JERSEY 











Hl problem than ever. 





Fix Your Credit Loss 


| in Advance 


You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 





If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 

the excess. 
i Thus your credit loss for twelve months 
; is determined in advance and nothing can 
} increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co. 


OF NEW YORK 











| S11 Locust St. 1751 Ill. Mer. Bank Bldg. 537 Mer, Exch. Bldg, 
| St. Louis; Me. Chicago. 11. San 








Francisce, Cal. | 
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What she Associations Are 
Planning and Doing 


March 7-8—South Dakota Retail Lumber Deal- 
ers’ Association, Sioux Falls, 8S. D. Annual. 
March 8-10—Province of Quebec Retail Lumber 
Dealers’ Association, Windsor Hotel, Montreal, 

Que. Annual. 

March 12—Potlatch Timber Protective Association, 
Eilers Building, Spokane, Wash. Annual. 
March 13—Roofer Manufacturers’ Club, Ralston 

Hotel, Columbus, Ga. 


March 14-15—Central & Northeastern Iowa Lum- 
bermen’s Association and Northwest Iowa Lum- 
bermen’s Association, Fort Des Moines Hotei. 
Des Moines, Iowa. Joint annual meeting. 

March 15-16—Trade Extension Executive Commit- 
tee, National Lumber Manufacturers’ Associa- 
tion, Congress Hotel, Chicago. 


March 16-18—Lumbermen’s Club of Arizona, Phoe- 


nix, Ariz. Annual. 

March 19-21—American Veneer Package Associa- 
tion, New Orleans, La. 

March 21-22—North Carolina Pine Association, 


Monticello Hotel, Norfolk, Va. Annual. 


March 21-22—Southeast Missouri Retail Lumber 
Dealers’ Association, Idan-Ha Hotel, Cape 
Girardeau, Mo. Annual. 


March 26—East Texas Mill Managers’ Association. 
New Orleans, La. Monthly meeting. 

March 26—Louisiana Retail Lumber Dealers’ As- 
sociation, New Orleans, La. Annual, 

March 26-28—Southern Pine Association, Roosevelt 
Hotel, New Orleans, La. Annual. 

March 28-29—Wisconsin Commercial Forestry Con- 
ference, Milwaukee, Wis. 

March 31—Appalachian Hardwood Club, Asheville, 
N. C. Regional meeting. 


April 9—Texas Line Yard Retail Dealers’ Associa- 
tion, Rice Hotel, Houston, Tex. Annual. 


April 10-12—Lumbermen’s Association of Texas. 
Rice Hotel, Houston, Tex. Annual. 


April 11-12—National-American Wholesale Lumber 
Association, Ambassador Hotel, Atlantic City, 
N. J. Annual. 


April 19-20—Hardwood Manufacturers’ Institute. 
Congress Hotel, Chicago. Annual, 


April 19-20—Millwork Cost Bureau, Congress Ho- 
tel, Chicago. Annual. 


April 24-26—National Association of Railroad Tie 
Producers, Arlington Hotel, Hot Springs, Ark. 
Annual. 
1-2—National Lumber Manufacturers’ 
ciation, Congress Hotel, Chicago. 
May 3-4—General Standardization 
Washington, D. C 


May 7—Southwestern Ontario Retail Lumber Deal- 
ers’ Association. Annual meeting and cruise, 
Sarnia to Windsor and return, via Steamer 
“‘Hamonic.” 


May Asso- 
Annual. 


Conference, 


May 8-10—Associated Cooperage Industries of 
America, Hotel Jefferson, St. Louis, Mo. An- 
nual 

May 15—Appalachian Hardwood Club, Cincinnati, 
Ohio. Bi-monthly meeting. 


Appalachian Club Meetings 

Cincinnati, Ou10, Feb. 27.—Announcement 
is made by F. R. Gadd, secretary of the Ap- 
palachian Hardwood Club, that the organiza- 
tion will hold a regional meeting on March 
31 at Asheville, N. C. A regular bi-monthly 
meeting of the club will be held on May 15 
at Cincinnati, Ohio. 


Associated Coopers Set Date 


Sr. Louis, Mo., Feb. 28.—The thirteenth an- 
nual convention of the Associated Cooperag« 
Industries of America will be held at Hotel 
Jefferson, St. Louis, May 8, 9 and 10, it was 
announced today by C. G. Hirt, secretary-man- 
ager of the association. 


(Sea eeaeeen 


Southern Pine Association Plans 


New Orteans, La., Feb. 27.—A preliminary 
announcement has been made concerning the 
thirteenth annual convention of the Southern 
Pine Association, which will be held on March 
26, 27 and 28 at the Hotel Roosevelt, in this 
city. The first day will be devoted to impor- 
tant discussions on “What Should We Do to 
Improve Our Product?” On Tuesday and 
Wednesday the following subjects, tentatively 
suggested, will be presented and discussed: 
The economic outlook; spring and summer 
advertising campaign; studies of wood-using 
industries; equipping the salesman to sell our 





product by knowing it; fabrication of south- 
ern pine; retail lumber dealer codperation; 
grade-marking; southern forestry; how we can 
tie in with the National trade extension cam- 
paign; and creosoted southern pine. 


Veneer Package Men to Meet 


New Orveans, La., Feb. 28.—The American 
Veneer Package Association will meet in New 
Orleans, March 19-21, inclusive. From 150 
to 200 members are expected to attend the 
meeting. 


Pittsburgh Wholesalers Elect 


PrttspurGH, Pa., Feb. 28.—At its weekly 
meeting yesterday, the Pittsburgh Wholesale 
Lumber Dealers’ Association elected officers 
for the ensu ng vear. The new officers will as- 
sume their duties at the meeting next Monday 
noon, March 5. John G. Criste, of the In- 
terior Lumber Co., was chosen secretary-treas- 








B. W. CROSS, 
Pittsburgh, Pa.; 
President 


J. G. CRISTE, 
Pittsburgh, Pa.; 
Secretary-treasurer 


urer for the twenty-fifth consecutive year. The 
remaining officers are as follows: 

President—B. W. Cross, B. W. Cross Lum- 
ber Co. 

Vice president—William Schuette, William 
Schuette Co. 

Directors—R. C. Herrmann, Duquesne Lum- 
ber Co.; Edward Eiler, Edward Eiler Lumber 
Co.; J. B. Montgomery, J. B. Montgomery & 
Co.; H. E. Kelley, Tionesta Lumber Co.; A. 
K. Ray, Commercial Sash & Door Co. 


Experts on Wholesalers’ Program 


New York, Feb. 28—Some of the matters 
to be discussed at the annual meeting of the 
National-American Wholesale Lumber Asso- 
ciation at Atlantic City, N. J., April 11-12, in- 
clude the results of the joint negotiations be- 
tween manufacturers and wholesalers on the 
development of merchandising relations be- 
tween these two branches of the industry. This 
will probably be discussed by H. T. Kendall, 
of Kansas City, Mo., M. W. Stark, Columbus, 
Ohio, representing the manufacturers, and 
W. H. Schuette, Pittsburgh and B. C. Currie, 
Philadelphia, representing the wholesalers. 

Arthur Bruce, Memphis, Tenn., will discuss 
the wholesaler’s relation to the new plan of 
the hardwood industry in its compilation of 
statistics covering both production and con- 
sumption. 

In line with the tendency toward group mer- 
chandising, an outstanding eastern wholesaler 
will cover this subject and specificaJly refer to 
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an arrangement made by him to merchandise 
along this line. 

John M. Gibbs, mangger of \the trade exten- 
sion campaign, will cover that activity’and rep- 
resentatives of manufacturers and retailers, 
including L. P. Lewin, president of the Na- 
tional Retail Lumber Dealers’ Association, will 
discuss the retailers’ objection to the transit car, 
on which an effort is being made by manu- 
facturers, wholesalers and retailers to reach a 
common understanding to remove any out- 
standing abuses of such shipments. 

The Gulf red cypress manufacturers will 
send a representative to discuss codperation 
on distribution through the wholesaler. 

A representative of the Western Pine Manu- 
facturers’ Association will discuss the question 
of split commissions and other plans seeking 
a better understanding among the three 
branches of the industry will be considered. 


Utah Lumbermen Elect 


Sart Lake Ciry, Utan, Feb. 25.—At its an- 
nual meeting held here last Wednesday, the 
Utah Lumber Dealers’ Association elected of- 
ficers and advisory board members as follows: 

President—Marvin oO. Ashton, manager 
Sugarhouse Lumber & Hardware Co., Salt 
Lake City. 

First vice president—Frank M. Maher, Salt 
Lake City. 

Second vice president—E. L. Burton, 
Lake City. 

Treasurer—Mitchell Stewart. 

Advisory board—Robert Anderson, Ogden; 
George C. Chase, Payson; O. A. Spear, Provo; 
Cc. H. Stevenson, Price; Hyrum B. Wheel- 
wright, Ogden; Roy M. Cross, Salt Lake 
City; James S. Taylor, Salt Lake City. 

Headquarters of the association are at 1101 
Boston Building, Salt Lake City. 


Potlatch Protective Association 


PotLtatcH, IpAHo, Feb. 27.—Announcement 
is made by W. D. Humiston, secretary-treas- 
urer of the Potlatch Timber Protective Asso- 


Salt 


ciation, this city, that the annual meeting of 


the organization will be held on March 12, 
in the Eilers Building, Spokane, Wash. Di- 
rectors for the new year will be elected, fol- 
lowing which a president and vice president 
will be elected, and a secretary and treasurer 
and the usual standing committees appointed. 


Deplore Sales to Retailers 


PHILADELPHIA, Pa., Feb. 28.—At the meeting 
of the Philadelphia Wholesale Lumber Dealers’ 
Association last week, the question of manu- 
facturers selling direct to the retailer was dis- 
cussed and as a result of various reports, a 
resolution was adopted disapproving of the 
policy of members of the Maple Flooring 
Manufacturers’ Association in quoting the re- 
tail yards of Philadelphia and vicinity, subject 
to a wholesale commission. 

The resolution, which was presented by 
George E. Lippincott, is as follows: 

We believe that in no community are the 
ethics of the trade more closely upheld be- 
tween the wholesaler and the retailer of 
lumber than in the city of Philadelphia; that 
it is our purpose to maintain this high 
standard, and that it is a characteristic of 
Philadelphia wholesalers recognized through- 
out the United States and Canada; therefore 
be it 

Resolved, That the Philadelphia Wholesale 
Lumber Dealers’ Association strongly dis- 
approves of the policy of the members of 
the Maple Flooring Manufacturers’ Associa- 
tion in quoting the retail yards in this city 
and vicinity, subject to a wholesale commis- 
sion; that inasmuch as it would appear that 
practically all the maple flooring manufac- 
turers are doing this, it is of no benefit to 
the mill or the retailer; that this policy to- 
ward the retailer is not followed by other 
lumber associations and is certainly not as- 
sisting our association in upholding the high 
standard of ethics in Philadelphia, which is 
our aim. We ask for codéperation for your 
benefit, for our benefit and the trade in 
general. 


New Ontario Association Organized 

Toronto, Ont., Feb. 28.—At a meeting of 
retail] lumber dealers from the county of Kent, 
held at the Hotel Garner, Chatham, on Feb. 
23, the Kent County Retail Lumber Dealers’ 
Association was formally organized, after a 
series of meetings at which the proposal was 
thoroughly discussed. E. C. Morse, of the 
Wallaceburg Lumber Co., Wallaceburg, Ont., 
was elected chairman, and J. A. McPherson, 
of Merlin, secretary. The new association will 
meet on the second Thursday in each month 
in the Hotel Garner, Chatham. Practically all 
firms in Kent County were represented at the 
organization meeting, which was the best meet- 
ing the dealers have yet held, and lasted until 
6 p. m. 

The first formal action taken by the asso- 
ciation was to adopt terms of sale as follows: 
“Two percent discount, if paid by the tenth of 
the month following ; 8 percent interest charged 
after 30 days.” Costs and cost accounting 
were discussed, and will be important features 
of the program at succeeding meetings, one 
of the chief purposes being to enable the 
members to sell their stocks at reasonable 
prices that will produce a fair profit instead of 
cut prices that involve no profit or even seri- 
ous loss. 


LUMBER CLUBS 


Birmingham Club’s New Officers 


BirMINGHAM, AtLa., Feb. 27.—At the recent 
annual meeting of the Birmingham Lumber- 
men’s Club the following officers were elected: 

President—H. B. Reynolds. 

Vice president—Roscoe E. Scott. 

Secretary-treasurer—Allen G. Loehr. 


Plans have been completed for a member- 
ship drive to bring into the organization every 
retail dealer in lumber and building materials 
in the district. 














San Joaquin Valley Club Annua' 


Fresno, Cauir., Feb. 25.—Lumbermen of San 
Joaquin Valley met here last Saturday at the 
Hotel Californian in an all-day session. The 
directors of the California Retail Lumbermen’s 
Association gathered at the hotel in the morn- 
ing for a conference and at noon joined the 
members of the San Joaquin Valley Lumber- 
men’s Club in luncheon, the latter organiza- 
tion acting as host to the State directors. 

After the luncheon the San Joaquin Valley 
club held its annual meeting and the principal 
business was the election of officers for the 
ensuing year. All of the former officers were 
reélected as follows: 


President—F.. Dean Prescott, Valley Lumber 
Co., Fresno, Calif. 


First vice president—S. P. Ross, Central 
Lumber Co., Hanford, Calif. 
Second vice president—Charles 


Schaffer, 
Citizen’s Lumber Co., Kingsburg, Calif. 


Treasurer—Ben Maisler, Maisler Bros. Lum- 
ber Co., Fresno, Calif. 


Secretary—Frank F. Minard, C. 
Lumber Co., Fresno, Calif. 


In the evening the club had as its guests at 
a dinner-dance the local Hoo-Hoo club and 
their ladies, the State directors and their ladies, 
and other lumbermen. 


Evansville Club to Meet 


EvANSsvILLE, INnp., Feb. 27—The regular 
monthly meeting of the Evansville Lumber- 
men’s Club will be held at the Vendome Hotel 
on Tuesday evening, March 13 and Claude 
Wertz, the president, will arrange a program 
for the meeting. Carl Wolflin, of the Wolflin 
West Side Lumber Co., new secretary and 
treasurer of the club, is planning to increase 
the membership during the coming year. 


S. Pierce 


Hardened glue that sandpaper will not re- 


move is best taken off by using a broad, flat 
file with a very fine rasp. 





Arizona Pine Builds 
Business for This 
Arizona Retailer 


The Hamman Lumber Co., Phoenix, Ari- 
zona, has specialized in the sale of Arizona 
White Pine for nearly 
five years. During 1926 
ninety percent of the 
company’s gross busi- 
ness was in this won- 
derfuly soft textured, 
light weight lumber, 
and 1927 was another 
“banner” year for sales. 


L. M. Hamman, president, says: “A 
visit to the lumber mills at Williams, Flag- 
staff and McNary in the northern part of 
the State will surprise any stranger by the 
preparations that are being made to handle 
the product on a large scale and to go out 
and get the world’s business.” 





What Mr. Hamman has done, you can 
also do at a good profit. 


* * ® #® &® & 


It is not generally known that Arizona 
has the largest continuous pine forest in 
the world. People hear the fact stated, 
and then forget it in their preconceived idea 
of Arizona as a desert country. But it is 
true, nevertheless, that the extent of virgin 
pine within the borders of Arizona is 
greater than that of any other body of 
standing timber of that species situated 
anywhere. 

* &*+ © © & & 


Some Attractive Items 
for Dealers 

Right now we have some good stocks of 
2x6”, 8”, 10” and 12” dimension, boards, 
shiplap, lath, finish and box grades. This 
is the stock that will soon be in good de- 
mand by early builders. All items are our 
famous Arizona White Pine—the Pick of 
Pondosas. 


Southwest Lumber 


sales Corporation 
451 Occidental Life Building 


ALBUQUERQUE, NEW MEXICO 


Arthur A Hood. Pres. J.ARobison, Secy 

WG. Ramshaw, VP RF. Lilley, Treas. 
Extii 

i a 

sumber Corp. Standard Lumber Mille, Ine 


Annual Capacity $00 Million feet 
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Northern Woods 








Rust-Owen Lumber Co. 


DRUMMOND, WIS. 





Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Brewed “EXTRA STANDARD” 
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Some Attractive Values 


4/4 Birch No. 1C.&B....350,000" 8/4 Maple No. 2 Common.,75,000° 

4/4 Birch No.2 Com. .._..75,000" 4/4 Basswood No.1C.&B..45,000° 

4/4 Birch No. 3 Com......, 150,000’ 8/4 Basswood No.1 &B..28,000° 

4/4 Maple No. 1C.& B....75,000’ 8/4 Basswood No. 2 Com. ..18,000° 

8/4 Maple No. 1C.&B....100,000" 8/4 Ashand ElmL. R.......10,000° 
Hemlock Lath 4’ and 32” 


Write for description and prices. 


Hales Timber Go., Inc. 


FIFIELD, WISCONSIN 








JACKSON & TINDLE, Inc. 


Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 
MICHIGAN HARDWOODS 
Good, Well Assorted Stock 
DRY PINE and HEMLOCK 


Prompt Shipments. 


Main Office, BUFFALO, N.Y. 


Sales Office: 605 Murray Bldg.,Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7. 











§ Remember 
| Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 




















17=— 
VON PLATEN-FOX COMPANY 
Iron Mountain, Michigan 





Manufacturers of 17 different species 
of Northern Hardwoods 
17 
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Surface Measure 


| ESTIMATOR 


Anew publication covering in the most complete 
manner the whole field of surface measure as ap- 
plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish, 
els, doors, sash, blinds, door and window 
ames, etc etc. Send for circ containing 


sample pages. 


Pocket Size (44 x 64"’) $5.00, Postpaid. 
q American Lumberman 








431 So. Dearborn St., CHICAGO, ILL. 
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Successfully Combats Anti-Shingle Plan 


Burra.o, N. Y., Feb. 28.—The newly organ- 
ized Butfalo Hoo-Hoo Club under the leader- 
ship of F. A. Hofheins, president, and Fred 
M. Sullivan, secretary-treasurer, made itself 
very much in evidence last night in Kenmore 
in the Kenmore Council Chambers when a 
public hearing was held on the building code 
for the village which has been under course 
of preparation for several months. Kenmore 
is a populous suburb of this city, having about 
10,000 residents. 


The code as prepared carried with it a pro- 
vision that wood shingles would be barred in 
the future as a roof covering. As soon as this 
fact became known the Hoo-Hoo club started 
the wheels moving, and by letter, telephone and 
personal call presented to the realtors, con- 
tractors and builders the true facts about 
whether a city should prohibit a roofing that 
was the recognized standard roofing of the 
community, with the result that at the hear- 
ing over 125 interested parties appeared to 
voice their strong opposition to any move 
which would tend to change the roofing re- 
quirements of their village. 


It was brought out at the hearing that 98 
percent of all dwellings that have been con- 
structed during the last five years have used 
red cedar shingles for roofing. One builder, 
formerly an insurance man, produced data 
showing that residence property, from an in- 
surance point of view, was the most profitable 
insurance that could be written, regardless of 
all the agitation which has appeared against the 
wood shingles. 

Mayor Roy R. Brockett, who is also president 
of the Buffalo Fire Underwriters’ Association, 
cited a number of cities that have passed ordi- 
nances prohibiting the use of wood shingles, and 
a checkup of these cities showed that an un- 
usually large percentage were located in the 
southeastern States or other sections of the 
country that had been liberal users of wood 
shingles manufactured from a species of wood 


Hoo-Hoo 


Seedling Spruce Tree Hoo-Hoo Gift 


Boston, Mass., Feb. 27.—At the fourth an- 
nual dinner dance given by the Harry L. Fol- 
som Hoo-Hoo Club last Tuesday night, about 
a hundred and fifty couples from New Eng- 
land points were present. In line with its 
policy of boosting reforestation, the club pre- 
sented to each guest a seedling spruce tree in 
a pot with a leaflet attached, asking each to 
keep the tree and set it out as the beginning 
of an effort to grow new trees. Menus were 
printed on panels of birch wood, with the 
mystic Black Cat symbol of the order and a 
reproduction of a full grown spruce tree. 


Seana aeaaanaans 


News from Hoo-Hoo Headquarters 


St. Louis, Mo., Feb. 28.—Forthcoming Hoo- 
Hoo events, as announced today at interna- 
tional headquarters by Henry R. Isherwood, 
secretary-treasurer, follow: 

Malvern, Ark., concatenation, March 17, with 
A. E. Lamont, Wisconsin & Arkansas Lumber 
Co., Vicegerent for Malvern, in charge. 

Phoenix, Ariz., March 16, dinner and con- 
catenation, in connection with the convention 
of the Lumbermen’s Club of Arizona, 


Announcement was also made of the ap- 
po‘ntment of the following officers: 

Charles L. Schwartz, C. L. Schwartz Lumber 
Co., Naperville, Counsel for northern Illinois 
(re-appointed). 

Otto Leuschel, Clearwater Timber Co., Lew- 
iston, Idaho, Vicegerent Snark for the Lewis- 
ton district. 

Lou B. Arterburn, Alexander Lumber Co., 
Champaign, Ill., Vicegerent Snark for the 
Champaign district (re-appointed). 


other than those commonly used today and 
manufactured in an entirely different manner, 

The final vote of the trustees stood 4 to 1 
in favor of wood shingles, Mayor Brockett 
registering the only negative vote, and qualify. 
ing his vote after calling for support by the 
statement that the opposition was too well or- 
ganized. He took his defeat most gracefully 
and seemed well satisfied that he had at least 
made an effort to carry out the recommenda- 
tions of the business interests he represents, 
He declared that if the wood shingle was such 
a great fire hazard there should be some kind 
of a rate inducement for the home builder to 
use something other than wood shingles, but 
such is not the case in his village. 

Data and information to combat this legis- 
lation were secured from the Red Cedar Shingle 
Bureau which codperated with the Buffalo Hoo- 
Hoo Club, which has by this action indicated 
that with the right kind of codperation much 
of the legislation detrimental to the lumber in- 
terests may be defeated, thereby holding the 
market open for the use of lumber where lum- 
ber should be used. 


Following action by the Kenmore city council 
a telegram was sent to Henry R. Isherwood, 
secretary-treasurer of the Concatenated Order 
of Hoo-Hoo at St. Louis, signed by the Buffalo 
Hoo-Hoo Club, as follows: 


Hoo-Hoo once more registers in construc- 
tive activity. Your newly organized Buffalo 
club packed the Kenmore council chamber 
beyond capacity with realtors, builders and 
home owners supporting the Red Cedar Shin- 
gle Bureau in its successful effort to have 
stricken from the new building code a sec- 
tion that would prohibit the continued use 
of wood shingles. This was accomplished by 
a vote of 4 to 1. The mayor, casting the 
only vote favorable to shingle elimination, 
justified his position by explaining his ca- 
pacity as president of the Buffalo Fire Insur- 
ance Agents’ Association. This is but the 
first expression of Hoo-Hoo spirit on the 
part of Buffalo’s enthusiastic membership. 


Activities 


Tom A Moore, Chicago, Vicegerent Snark 
for the Chicago district. 
S. Talbot Feild. Hope Lumber Co., Hope 


Ark., Vicegerent Snark for the Hope district 
(re-appointed). 

Charles C. Curl, C. C. Curl Lumber Co., Hel- 
ena, Ark., Vicegerent Snark for the Helena 
district. 

Lewis N. Bayne, Ottawa, 
for the Ottawa district. 

Kennett Hudson, Hudson-Houston Lumber 
Co., Ardmore, Counselor for Oklahoma. 

William N. Belk, Rockford, Ill., Vicegerent 
Snark for Rockford district. 

Fred Stark, Knoxville, 
Snark for Knoxville. 

Allen G. Loehr, Alabama Lumber & Build- 
ing Material Association, Birmingham, Ala., 
Vicegerent Snark for Birmingham. 

Adelard Beaudette, Muskoka Wood Manufac- 
turing Co., Montreal, Counselor for the Prov- 
ince of Quebec, Canada. 


Sea ae aaarams 


Hear Talk on Western Woods 


Kansas City, Mo., Feb. 27.—About sixty 
members of the Kansas City Hoo-Hoo Club 
gathered for luncheon last Friday at the Kan- 
sas City Athletic Club where they were enter- 
tained by music provided by members of the 
club, by a technical discussion of western 
woods, and by a wood-identification contest. 

President A. T. Brink presided at the lunch- 
eon and presented as the speaker of the day 
R. T. Titus, wood technologist of the West 
Coast Lumber Bureau. Since the topic under 


Ill., Vicegerent 


Tenn., Vicegerent 








discussion was the many different species of 
western woods which have entered this mar- 
ket in recent years, Mr. Titus devoted the 
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greater part of his talk to an explanation of 
the proper nomenclature of the different 
woods, described the regions from which each 
wood comes, and compared the properties of 
these different kinds of lumber such as 
strength, durability, shrinkage etc. 

In speaking of Douglas fir, the most impor- 
tant wood of the West Coast, Mr. Titus ex- 
— that this wood is not a true fir, nor 

a pine nor a spruce but is a distinct spccies. 
He said, further, that red fir and yellow fir are 
not from different trees, but both are really 
Douglas fir and both may be found in the 
same log. The color, said Mr. Titus, is largely 
a matter of rate of growth, rapidly-grown 
Douglas fir usually being reddish and slow- 
grown material more yellow in color. The 
latter part of the meeting was devoted to an in- 
forma! discussion of the woods under consid- 
eration and that the topic was of: consider- 
able interest to the lumbermen present is evi- 
denced by the great number of questions which 
they asked the speaker. 

Following the regular program there was an 
identification contest of sixteen samples of va- 
rious woods found in the stocks of a local retail 
yard. Burdett Green, district manager of the 








E. C. Atkins & Co.’s Silver Steel Sawsmiths orchestra which broad- 
casts weekly over Station WFBM, Indianapolis, Ind. 


National Lumber Manufacturers’ Association, 
and Mr. Titus acted as judges of the names 
submitted by the various tables. Golf balls 
were presented as prizes to the table at which 
the greatest number of species had been cor- 
rectly named. 


Hear City Official Talk 


OAKLAND, CALiF., Feb. 25.—The local Hoo- 
Hoo: club held its regular February meeting 
today, having postponed it a week, with Pres- 
ident Clem, of the Loop Lumber & Mill Co., 
in the chair. Fred W. Roth, of the J. H. Mc- 
Callum Co., San Francisco, Supreme Bojum, 
reported on the deliberations of the Supreme 
Nine at its recent meeting, and Earl E. White, 
of the East Bay Lumber & Mill Co., told of 
the recent meeting of the California Retail 
Lumbermen’s Association at Fresno. J. E. 
Neighbor, of Neighbor’s Lumber Yard, as 
chairman for the day, introduced Eugene K. 
Sturgis, an Oakland city commissioner. as the 
speaker, who discussed municipal taxation and 
particularly the new business license recently 
imposed by the Oakland city council. 


To Have Building Material Exhibit 


PrrrssurcH, Pa., Feb. 28.—Pittsburgh is to 
have a permanent exhibit of building ma- 
terials, its establishment having been decided 
upon after several years of discussion as of 
vital importance to the building industry. The 
Material Exhibit Co. will be in charge of the 
exhibit and is now arranging the details. 

Permanent exhibits are now operating in 
several other large cities, but the Pittsburgh 
exhibit will differ from the others in that it 


will be laid out architecturally in the form of 
residence rooms and industrial units. This 
will give each exhibitor the assurance that his 
material will be displayed with reference to 
surroundings and atmosphere. Artistically fur- 
nished rooms, with harmonious exteriors and 
interiors, and well equipped factory units show- 
ing industrial construction materials. will give 
the display a superior advantage. 

The structural work necessary to accommo- 
date the exhibits will be provided. The ex- 
hibit has been approved and endorsed by the 
Pittsburg Chapter, American Institute of 
Architects. 


Silver Steel Sawsmiths Broadcast 


INDIANAPOLIS, IND.,’ Feb. 27.—The tenth 
weekly musical program of the Atkins Silver 
Steel Sawsmiths broadcast last Thursday night 
over WFBM at Indianapolis was replete with 
good things, containing selections from Offen- 
bach, Grieg, Schneider, Lang and other promi- 
nent composers. Before starting the program 
the following brief announcement relating to 
forestry was put on the air, for the good of 
lumberdom at large: 

Forests cover a 
greater area than all 
the cultivated farms in 
'* the United States and 
Canada. The indus- 
tries dependent on 
them rank fourth in 
the nation. Their wealth 
sustains many com- 
munities, stimulates all 
industry. Where virgin 
forests still are har- 
vested, business is ac- 
tive; where they have 
disappeared, it is often 
stagnant. The listen- 
ers on this Silver Steel 
Sawsmiths program 
will doubtless recognize 
the importance of for- 
ests in political and 
economic life, but let 
us emphasize also their 
social value. As places 
of beauty, they afford 
delightful recreation to 
thousands. They help 
to regulate the flow of 
streams, prevent soil 
erosion, and insure 
abundance of pure water. National welfare 
demands their perpetuation. Trees are a crop; 
when they are cut down after they mature 
they should be replenished. Private capital 
is already investing money to perpetuate for- 
ests, but it can not be done altogether by 
private means. The nation owes a debt to 
the pioneers of reforestation. The Govern- 
ment has been and will continue-to be an im- 
portant factor in developing forestry. 


In this connection, E. C. Atkins & Co. state 
that they are going to continue constructive 
propaganda of this character for the benefit of 
the country as a whole, as long as they are on 
the air. The Atkins people offer prizes each 
week for the listener who writes or telegraphs 
them from the longest distance, and invite com- 
ments on the Silver Steel Sawsmiths hour. 
Last week an Atkins No. 1 ready household 
kit was the prize offered for the listener writ- 
ing or wiring from the greatest distance; for 
a letter or telegram from the next greatest dis- 
tance, the prize was an Atkins Silver Steel 
buck saw. 


| 


New Indiana Corporation Formed 


NortH Liperty, Inp., Feb. 27—The Bales 
and Hass interests have purchased the Walker- 
ton Lumber Co. at Walkerton, Ind., and will 
be known hereafter by the name of Walkerton 
Lumber & Coal Co., owned by Bales, Hass et 
al. The company will be incorporated for 
$20,000, with all stock paid in and $20,000 
worth of paid in surplus. The officers of the 
company will be: William M. Hass, George O. 
Bales, Ray Wolfram and Walter S. Rhoades. 
Mr. Bales and Mr. Hass are associated in the 
operation of the North Liberty Lumber & 
Coal Co. here. 





PAPI NIN 


A Big Seller 
for Many Years 


“Old Reliable” Maple, Birch and 
Beech flooring is just what its 
name implies—the old reliable for 
quality, for accurate milling and 
for sales and customer satisfac- 
tion. It has been used in some of 
the finest hotels, apartment build- 
ings, homes, schools, and churches 


ongy 
in the country. | 
We have manufactured more 
Maple, Birch and Beech flooring 
than any other manufacturer. In 
fact, we have furnished probably 
20% or better of this flooring sold. 

This fact is evidence of the su- 


periority of our products and of 
their salability for dealers.. 

If you are not acquainted with 
the new acid stains—eight differ- 
ent colors—for maple flooring, 
write us for complete data. 


Mail Coupon Today 


so that your name will be put on 
our mailing list to receive all 
This does not 
Do it 


future stock lists. 
obligate you in any way. 
now! 


We also manufacture hardwood 
and softwood lumber, lath and 
poles. 


Company 
Receiver for William Horner 
Perkins Bldg., Grand Rapids, Mich. 
Plant: Newberry, Mich. 


apy 


Grand Rapids Trust a 


/ 


| Grand Rapids Trust Co. 
Receiver for William Dorner 
Perkins Bldg., Grand Rapids, Mich. 


| Gentlemen: — Please send me your 
latest stock list of ‘‘ Old Reliable”’ 
Hardwood Flooring. 

| I would like to receive future lists as 
they are issued. This will not obligate 

| me in any way. 








. 


AMERICAN LUMBERMAN 


MARCH 3. 1928 








TTT OA ATA TTT 















Mt 
Ne one Pine 


The Aristocrat of Structural Woods 


Big or little, it 
will pay you to 
buy Wier Qual- 
ity Long Leaf 
Pine. 


R. W. WIER 
Lumber Company 


FiretNotin’l ,  HOUSTON,TEXAS 
Distributors:~ WierLong Leaf Lumber. 
Mills :- Wrergate,Texas 
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Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 























epeat Orders 


come to dealers who sell the 
grade and quality of lumber 
you find in our 


N.C. PINE, Feerisg, celine 





We are Car and Cargo Shippers. 


ELLINGTON & GUY, Inc., 
* 





Fayetteville, 
North Carolina 


Pelahatchie 7 
Lumber Company, Inc. 
SALES OFFICE: JACKSON, MISS. 
Sawmill, Planing Mill, Dry Kilns, Pelahatchie, Miss. 


YELLOW PINE 


Dimension, Joists, Boards, Shiplap, K. D. Rough Finish. 


White Pine 























IDAHO 
MINNESOTA 
WESTMONT 





LONG and SHORT LEAF 
ALSO Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh. Pa. New York, N. Y. 











North, Dakota Retailers Open. Annual , 


Note: A complete report of the 
annual convention of the North Dakota 
Retail Lumbermen’s Association will 
appear in the March 10 issue of the 
AMERICAN LUMBERMAN.—EDITOR. 





[Special telegram to AmERICAN LuMBERMAN] 


Farco, N. D., Feb. 29.—More than two hun- 
dred retail and wholesale lumbermen registered 
today at the opening meeting of the twenty- 
first annual convention of the North Dakota 
Retail Lumbermen’s Association, which will 
close with the annual banquet Thursday eve- 
ning. 

Hal S. Dobler, of the Dunham Lumber Co., 
Bismarck, in his annual address as president, 
said: 

The convention is the meeting place of 
coéperators, not competitors. The value of 
an association to its members can not be 
measured in dollars and cents and though 
it may be carried on the books as an expense, 
it is an intangible asset. Besides threshing 
out our problems, the real friendships that 
are formed at a convention can not be over- 
looked. Were it not for these contacts, most 
lines‘of business would be in a state of con- 
fusion. We need this opportunity to keep 
alive the friendship and commercial good will 
with our fellow lumbermen. During the last 
year, while the volume of business was less, 
we have made a better profit on sales and 
our charges to expense account have been 
less. Good crops last season went far in 
liquidating past obligations. Early snow last 
fall curtailed business, but a large amount of 
grain is still to be marketed and this will 


“Youd Be 


From R. Van Metre, president of the Wyom- 
ing Tie & Timber Co., Du Noir, Wyo., the 
AMERICAN LUMBERMAN has a letter in which 
he says: 

Here is a contribution I found in our mail 
box from one of our old tie makers, J. F. Ben- 
nett, which might be worth printing as evidence 
that the soul of a poet may be hidden in most 
unsuspected places. Even if it is crude, it draws 
a complete picture rapidly that will be recog- 
nized by anyone familiar with the woods opera- 
tion. 


The contribution enclosed by Mr. Van Metre 
is as follows: 


CUTTING THE FOREST TIMBERS 
INTO TIES 

When to the forest men go a singing 

And all the day long you can hear the axes 
ringing, 

And upon the ground all nice and round the 
tree lies 

While the forest is cut into ties. 


There saws all filed keen and sharp, 

And as they cut into the timber ringing like a 
golden harp, 

You’d be surprised to see how the forest timber 
is cut into ties. 


To measure the length they use an eight foot 
pole 

In all kinds of weather, both hot and cold. 

You'll be surprised to see how the forest timber 
is cut into ties. 


When the tree is scored from end to end on two 
sides, 

They take in hand the broad ax and hew it 
smooth and wide. 

You’d be surprised to see how the forest timber 
is cut into ties. 


Another tool is used and this is a peeler spud. 

With this the bark is peeled; ties sawed off fall 
with a thud. 

You’d be surprised to see how the forest timber 
is cut into ties. 


When this is did and upon the skid with the 
pickeroon 

The ties are placed in piles. When they’ve cut 
the forest timber into ties 


aid all lines of business. Lumbermen must 
take a greater interest in matters that wi} 
help increase the population in order to fur- 
ther their own business in North Dakota. 

Dr. D. T. Robertson, of the Presbyterian 
Church, spoke on “What Is Your Prosperity 
Costing You,” bringing out the idea that acqui- 
sition of money at the cost of things that 
money can not buy is a sorry bargain. 

F, J. Parker, representing the Red Cedar 
Shingle Bureau, of Chicago, gave a demon- 
stration of reshingling over old wood shingles, 
stating that the process is entirely practical 
and gives a finished appearance to roofs. He 
stated that a few years ago a series of experi- 
ments was started by the M. R. Smith Lumber 
& Shingle Co., Kansas City, which have re- 
sulted in some four hundred reshingling jobs. 
These jobs have been inspected and the Red 
Cedar Shingle Bureau gave its approval to this 
type of construction. With charts Mr. Parker 
illustrated the actual mechanical operation of 
applying new shingles over the old roof and 
outlined in detail the service which the bureau 
offers retail lumber dealers in starting a re- 
roofing department. 

Reshingling was pointed out as a means of 
developing new business during slack periods. 
The bureau represents the shingle manufac- 
turers of Washington, Oregon and British 
Columbia and is not interested in any par- 
ticular brand, only in introducing this prac- 
tical method of supplying a durable roof for 
home owners. 

A Hoo-Hoo concatenation, preceded by a 
theater party and lunch, was held tonight. 


Surprised ” 


You’d be surprised to see how the forest timber 
is cut into ties. 


And a the teamsters with sleigh bells a 


ringing, 
Gather the ties and to the river landing go a 
singing. 
You’d be surprised to see how the forest timber 
is cut into ties. 


Big brawny men on the down river drive, 

With long pike poles in hand, a prodding of the 
ties. 

You’d be surprised to see how the forest timber 
is cut into ties. 


Upon .a big rock some ties lodge and high 
they pile. 

Then some dynamite boom, bang, scatter in all 
directions the ties—— 

You’d be surprised to see how the forest timber 
is cut into ties. 


The finish of the mighty drive of one hundred 
miles 

Of seven hundred thousand ties; at the railroad 
landing 

The ties in piles on the ground lie. 

This is how the forest timber is cut into ties. 


Tiasher Land Sales 


MARTINSBURG, W. VA., Feb. 27.—The 
largest timber sale so far made in the Shen- 
andoah national forest has been announced 
by R. W. Shields, supervisor, who states that 
the total estimated stumpage included will 
be 20,000,000 feet of saw timber, with 13,000 
tons of chestnut, oak and hemlock bark. 
The purchaser is the Maryland-West Vir- 
ginia Lumber Co., of Baltimore, of which J. 
Natwick is head. The timber will be hauled 
to Wardensville, from which the company 
has constructed a narrow-gage railroad 
through Trout Run Valley to connect with 
the Winchester & Western Railroad. 





JACKSON, KY., Feb. 27.—Walker Bros., of 
Confluence, Ky., have purchased a tract of 
land of about 1,000 acres of hardwood tim- 
ber and will put in two sawmills at once. 
J. M. Spurlock, of Caney, Ky., purchased 800 
acres of timber in the > vicinity on Lost 
Creek headwaters. Pole Napier, of Walker- 
ton, Ky., has purchased about 900 acres of 
hardwoods on Lots Creek and will develop 
this spring. 
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Satisfied 


First having filled his yellow cob 
With something that resembled hay, 
And placed his kettle on the hob 
To sing its steamy roundelay, 
He struck a match, and paused to say, 
Before he touched it to the bowl, 
“Well, here we are. Lord bless my soul, 
What man, whatever he may be, 


2 


Is better off than you and me: 


His pipe he lighted, threw the match 
Into the ashes at his feet. 

He watched the brown tobacco catch 
And yield its incense gray and sweet. 
“A lot of richer men you'll meet,” 

He said, “than either me or you. 

But what can any fellow do 
That we can’t do? What other cuss 
Is any better off than us? 


“T’ve figured out that happiness 
Ain’t only getting things alone. 

The more you wish then you have less, 
The less you wish the more you own. 
A lot of richer men I’ve known, 

If making money makes us rich; 

And yet they had the same old itch, 
Who had enough, and some beside, 
Yet wasn’t really satisfied. 


“But me, I’ve got this little shack, 

I’ve got a little meat and flour, 
An extra suit, a little jack, 

A roof to run to in a show’r, 

And I can sit and smoke an hour, 
And, when I’m sleepy, there’s a cot; 
What more has any fellow got? 

I’ve got a place to hang my hat, 

And what is happiness but that? 


“The rich are not the men with much, 

If having much they still want more. 
Their coin I wouldn’t even touch 

If riches only made me sore. 

There’s not a thing I’m wishing for, 
There’s not a thing I’m mad about. 
And I have sort of figured out 

That all our riches are inside. 

And wealth is being satisfied.” 


We See b’ the Papers 


It appears that Chicago not only has train 
robbers but does. 

We not only can’t settle the Muscle Shoals 
question, we can’t even spell it. 

The trouble with a platform promise seems 
to be that it has no due date. 

What Mr. Hoover would like to do, of 
course, is to make a clean sweep. 

A lot of people now are losing money in 
the stock market that they never made. 

We fear that by the time the British take 
Chicago there won’t be anything left to take. 

Now that the gasless airplane is here, we 
would like to see next the gasless campaign. 

Wheat is heavy. This must be the wheat 
that some of the wheat cakes are made of. 
_ Peace always has a chance against war, but 
it is the chance of the dove against the eagle. 

Mussolini is excavating Rome’s first theater, 
and has already found traces of Abie’s Irish 
Rose. 

A Georgia judge has decided that a husband 
is merely “a figurehead.” And how he has 
to figure! 

We continue to talk about the Federal in- 
come tax, but tax cuts, like charity, should 
begin at home. 

A war on insects has been declared ih 
Europe. This ought to cure some of the 
uneasiness abroad. 

Of course none of the Republican delegates 


will have to eat crow, but some of them may 
have to eat Dawes. 


We wish what R. G. Dun & Co. say were 
true, and that there were dnly 483 failures in 
the United States last week. 

The mills of the gods grind slowly, but 
they are speed maniacs compared with the 
Interstate Commerce Commission. 

“What is your pet peeve when attending the 
movies?” asks the inquiring reporter of the 
Chicago Tribune. Ours is the movies. 


Another fellow that something ought to be 
done about is the fellow who calls himself a 
lover of God’s great outdoors and carries a 
pump gun. 

The prohibition party’s national convention 
will be held in Chicago. They hold nearly 
everything in Chicago except ‘people to the 
grand jury. 

The Cincinnati Enquirer publishes an edi- 
torial, “Come to Cincinnati.” If it were a 
Chicago paper, it certainly would have to in- 
sert a comma, 

We called on Mr. Coolidge the other day 
down at Washington, and came home with a 
terrible cold. Of course, it may have been 
just a coincidence. 


“Quick, Watson, the needle!” Sherlock 
Holmes used to yell. And there is a gen- 
tleman in Indiana who thinks maybe the Re- 
publican party may do the same thing. 


Between Trains 


Owosso, Micu.—Smiling Chic Noyes met us 
at the station, Ray Hall, the well known lum- 
berman, was among the first to grip our hand 
after the speech-making was over, and Father 
Courtney, who presided, sat up with us until 
nigh train time, so we found that, among its 
other natural resources, Owosso has an 
abundant supply of natural politeness. 

The Chamber of Commerce here has taken 
on new life lately, and has increased its mem- 
bership from 60 to 600, and one business has 
been greatly stimulated already, and that is 
the business of community betterment, which 
is the most important business any community 
has to do. 

Tonight some 300 of us sat down to dinner 
at the new Catholic school, recently completed 
at a cost of $175,000, and we all had a wonder- 
ful time together. There wasn’t a man there 
who didn’t go home with a feeling around his 
heart that he couldn’t have bought for ten 
times a year’s dues. 

There are people who think that the purpose 
of a Chamber of Commerce is to bring things 
to the town, and it is—things like understand- 
ing, and friendship, and kindliness, and toler- 
ance, and the other really important things of 
life. 

For, no matter how rich your town is, it’s 
a poor town if the people in it aren’t smiling 
and happy. 


How Green the Trees 


How green the trees are when the snow 
Lies white upon the earth. 
It’s only in some hour of woe 
We know what joy is worth. 
How bright the fire is when the gale 
Is howling at the door. 
And when the stars above us fail 
We love the lamplight more. 


So, when your trouble comes to fret, 
Then do not fret alone, 

Or in unhappy days forget 
The greater joys you own. 

God often sends us poverty, 
God gives us many a scar, 

That men may know, that men may see, 
How very rich they are. 











r-— BRAND— 


MEADOW 
RIVER 


FLOORING— 
Red Oak Maple Beech 
White Oak Birch 


FINISH AND TRIM-— 


Chestnut Birch Ash 
Oak Poplar 


MOULDINGS— 


Oak Poplar Basswood 
Chestnut Birch 


STEPPING AND RISERS— 
Oak Birch 

BEVEL SIDING— 
Poplar 

















ALL 
IN 
ONE 
CAR! 


And all fine 
stock from finest 
West Virginia soft-textured tim- 
ber. Good manufacture guar- 
anteed. 





Because of the quality of 
Meadow River stock, the con- 
venience and economy of buy- 
ing this wide range of items in 
small quantities all in one car, 
Meadow River mixed cars are 
going over big with lumber 
dealers everywhere. 


Dealers who are buying the 
Meadow River way are getting 
all the profit there is in floor- 
ing and trim. 


Let us quote on a 
Meadow River mixed car. 


THE MEADOW RIVER 


LUMBER CO. 
RAINELLE, WEST VA. 
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The Most 
Profitable Lumber 
for Dealers 


When you adopt Golds- 
boro, N. C., Pine as your 


general yard and_ shed 
stock, you have many ad- 
vantages. 


This lumber is naturally 
suited to both interior and 
exterior uses in home 
building. Its soft texture, 
beautiful figure and careful 
milling attract trade for 
dealers. Its long service 
and economy make satis- 
fied customers. 


Take advantage of our 
mixed car service and or- 
der just the quantities you 
require. We also ship by 
water to East Coast points. 














Johnson €& Wimsatt 


WASHINGTON, D. C. 














GULF RED CYPRESS 
COMPANY 
Distributors of high class Gen- 
uine Tide Water Red Cypress. 
Straight or Mixed Cars. Annual 

capacity of our mills 
150,000,000 feet Cypress 
50,060,000 feet Southern Hardwoods 


13th Floor Barnett National Bank Bidg., 
JACKSONVILLE, FLORIDA 











a 
Poplar 
Magnolia 
Oak 

Beech 

Gum 

Poplar Bevel 


Siding 
Box Shooks 


Cummer Gypress Go. 
Mills: Jacksonville and Sumner, Fla. 


Gypress LUMBER 


Rough and Dressed 


Shingles and Lath 


| Sales Office, 300 Madison Ave., New York City j 





( Eastman- 
Gardiner 


Hardwood Co. 
Laurel, Miss. 


Member Hardwood 
\ Manufacturer’s Institute. 
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West Coast Lumber News 


Canadian Forest Engineers Banquet 


Victoria, B. C., Feb. 25.—The western sec- 
tion of the Canadian Society of Forest Engi- 
neers sponsored a banquet at the Dominion 
Hotel in this city on Feb. 17. 

P. L. Lyford, of James D. Lacey & Co., 
(Canada) Ltd., Vancouver, B. C., presided at 
the meeting, at which the guests of honor were 
the minister of lands, T. D. Pattullo, Deputy 
Minister Naden, and the members of the stand- 
ing committee on forestry of the Provincial 
legislature. 

The question of forest policy is a live one 
before the Provincial legislature now in ses- 
sion in Victoria. The address of the evening 
was given by P. Z. Caverhill, chief forester 
for British Columbia, on the subject of forestry 
in Europe and in British Columbia. The ad- 
dress was illustrated by lantern slides, show- 
ing comparative scenes in European countries 
and in British Columbia. 


. A Douglas Fir Home in Japan 
_Osaxa, Japan, Feb. 11.—One of the rela- 
tively few Occidental homes in Japan is the 
residence of Mr. and Mrs. R. D. Horning, 
located in Okamoto, five miles out of Kobe, 
just off the new paved highway connecting 


and special items which must be secured dj. 
rectly from the producer. We want to place 
our schedules with reliable shippers who can 
be depended upon. This bureau will attend to 
the distribution of these orders, supervise man- 
ufacture when necessary, provide inspection at 
mills, and endeavor to see that the lumber 
moves away to meet the requirements of con- 
struction schedules.” 

Mr. Miller formerly was connected with the 
Mickle Lumber Co. and for many years prior 
to his coming to the Coast was prominently 
connected with the southern pine industry. 


Veneer Plant Changes Ownership 


VANCOUVER, WASH., Feb. 25.—Announcement 
has just been made, as of effect Jan. 1, that the 
Mackall-Paine Veneer Co. at the foot of Four- 
teenth Street, has been sold by B. F. Mackall 
to David Crockett and assuciates. The plant 
will continue to operate for the time being un- 
der the present name. The new officers are: 
President, David Crockett; vice president, 
Grace Crockett; treasurer, G. L. Oman; secre- 
tary, M. M. Connors. Mr. Crockett, who for- 


merly lived in Tacoma, has been manager of 
Improvements 
increase daily production from 70,000 
The payroll 


the plant since October, 1926. 
will 
square feet to 100,000 square feet. 





a typical American 
residence, two stories, 
seven rooms, 30x30 feet 
on the floor plan, built 
of Douglas fir, with 
siding of western red 
cedar shingles. The 
roof is made of Japan- 
ese tile, in accordance 
with a law forbidding 
the use of any other 
kind of roof material. 
The interior has Philip- 
pine hardwood floors, 
open stairway, and the 
usual American finish. 
There are no chimneys 
nor fireplace, the heat 
in winter being supplied 
by oil stoves. This is 
one of the rare houses 
in Japan in which 
American nails have 
been used. It was built 
by a Japanese carpenter 


Kobe and Osaka. It is 
he 








who had lived twenty- 
seven years at Fresno, 
Calif. Its interior 
work, like that in which native carpenters 
excel, is of high-class cabinet character. The 
structure occupies a comparatively small site, 
embracing a Japanese garden surrounded by 
a unique picket fence combining Japanese and 
American designs. In the foreground of the 
photograph are Mrs. Horning and the four 
Horning children—Minnie Lu (10), Russell 
Dawn jr. (8), Pauline (6) and Sally Dawn 
(3). Each of these American-born children 
speaks Japanese easily and naturally. Mr. 
Horning is manager for Japan of the Douglas 
Fir Exploitation & Export Co., with head- 
quarters at Osaka. 


Establishes Lumber Purchase Bureau 


PorTLAND, OreE., Feb. 25.—The Associated 
General Contractors of America recently have 
established in Portland a lumber purchase bu- 
reau which is under the management of A. W. 
Miller, a well known Jumberman. Discussing 
the objects of the bureau, Mr. Miller says: 
“Our organization as a unit is probably the 
most extensive customer that retail yards and 
millwork concerns have and this bureau has 
no inclination to interfere with that situation, 
but intends to handle only large requirements 


Mrs. Horning and children at their home in Okamoto, Japan 


will carry about 220 names. Mr. Mackall, who 
owns and operates box and basket plants in 
California, is retiring from this field on account 
of ill health. 


Douglas Fir Export Annual 


SeattLte, Wasu., Feb. 25.—At the annual 
meeting of the stockholders of the Douglas Fir 
Exploitation & Export Co., held in the Olympic 
Hotel Thursday, officers and trustees were 
elected for 1928. The honorary chairman of the 
board, a position conferred on account of long 
and distinguished service to the fir industry, is 
W. H. Talbot, of San Francisco. As president, 
Maj. E. G. Griggs, of the St. Paul & Tacoma 
Lumber Co., Tacoma, is reélected; and A. A. 
Baxter, of Seattle, is reélected first vice 
president and general manager. Other officers 
are: 

Vice presidents—J. H. Bloedel, Bloedel Donovan 
Lumber Mills, Seattle; R. H. Burnside, Willapa Lum- 
ber Co., Portland. Ore.; Myron C. Woodard, West- 
port Lumber Co., Portland; William Donovan, Dono- 
van Lumber Co., Aberdeen, Wash. 

Treasurer—W. A. Whitman, West Waterway Lum- 
ber Co., Seattle. 

Secretary—W. P. Morgan, Seattle. 

Manager—Seattle office, L. E. Force; San Fran- 
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cisco office, George C. Thompson; Portland office, 
W. J. Kuhl; Japan office, R. D. Horning. 


Executive committee—J. H. Bloedel; Myron C. 
Woodard; S. M. Hauptman, Charles R. McCormick 
Lumber Co., San Francisco; Thorpe Babcock, North- 
Western Lumber Co., Hoquiam, Wash.; R. H. Burn- 


side. S20 mmm m mms 


Booster for Wooden Containers 


EvereTT, WASH., Feb. 25.—The Walton Lum- 
ber Co., of this city, recently has had pre- 
pared a new requisition blank which con- 
spicuously and emphatically specifies as a pro- 
vision of the purchase contract that goods 
bought should be shipped in wooden boxes. In 
thus making shipment in wood containers a 
condition of its supplies purchase contract, 
this company has taken a decided step in the 
promotion of the greater use of wood con- 
tainers, and the hope has been expressed that 


lumber concerns generall\: will adopt a similar 
requisition blank and m.ake this a definite 
policy. 


To Double Output of Mill 


MARSHFIELD, OrE., Feb. 25.—At a recent 
meeting of the stockholders of the W. J. Con- 
rad Lumber Co., Frank Boutin, Conrad and 
Claud Giles, and A. H. Powers were elected 
directors. Since Mr. Boutin controls more than 
75,000,000 feet of white cedar timber in Coos 
County, his connection with the company as- 
sures a ten-year supply of logs. Plans have 
been made to double the output of the mill by 
March 1. Announcement is also made of the 
opening of the Lawson Cypress Logging Co. 
operations at Gaylord, and the clearing of slides 
from logging railroads in the George Chaney 
holdings south of Coquille. 








NOTES FROM WASHII 











Forest as Recreational Center 


“The Forest—and Health” is the title of a 
new motion picture released by the Department 
of Agriculture. A contribution from the 
Forest Service, the film shows how essential 
the forest is to man from the recreational 
standpoint. It points out how from time im- 
memorial man has turned to the forest for 
comfort when weary in body or mind. The 
film, made largely in the new England moun- 
tains and in the southern Appalachians, in- 
cludes many beautiful scenic shots, scenes 
illustrative of the activities of the Boy Scouts, 
Camp Fire Girls, Y. M. C. A. camps and 
campers and hikers in general. Copies are 
available for loan free except for transporta- 
tion costs. Application should be made to the 
Office of Motion Pictures, United States De- 
partment of Agriculture, Washington, D. C. 


Panama Canal Lumber Bids 


A circular containing Schedule No. 1861 has 
been issued by the Panama Canal, calling for 
bids on approximately 2,250,000 feet of south- 
ern pine or Douglas fir, bids to be opened 
March 12. The following items are included: 

1,625,000 feet b. m. boards and dimension, 
1 to 4 inches thick, 3 to 12 inches wide, and 
12 to 24 feet long. To be “No. 1 common” or 
“selected common” except for restrictions on 
rate of growth as indicated in the schedule. 

50,000 feet b. m. 2x8-inch x 26 feet long. 
Quality as in above item. 

200,000 feet b. m. timbers 6x8-inch to 12x12- 
inch in 12- to 30-foot lengths. To be “No. 1 
common” or “selected common” except for 
rate of growth and density restrictions. 

200,000 feet b. m. flooring and ceiling. To 
be “A” vertical grain, “No. 1 common,” “C” 
flat grain, an@ “C” vertical grain, according 
to latest rules of associations concerned. 

50,000 feet b. m. 3x6-inch for car stakes, 
16 and 18 feet long. 


Copies of Circular No. 1861, and copies of 
the necessary contract forms can be secured 
from the General Purchasing Officer, The 
Panama Canal, Washington, D. C., or from 
the Assistant Purchasing Officer, The Panama 
Canal, Ft. Mason, San Francisco, Calif. 

Navy Department Schedules 
_ The Navy Department has issued the follow- 
ing schedules, bids to be opened March 6: 

Schedule 8506—443,000 feet b. m. white and 
red oak boards, plank, and timbers, to be 
graded according to the rules of the Na- 
tional Hardwood Lumber Association, or ac- 
cording to Navy “Specification 39-0-5da” or 
Navy “Specification 39-0-6.” 

Schedule 8510—195,000 feet b. m. white ash, 
to be firsts and seconds and selects according 
to the rules of the National Hardwood Lum- 
ber Association, except that brashy and in- 
sect attacked material is not acceptable. 

Schedule 8514—195,000 feet b. m.—cypress, 
Port Orford cedar, or southern white cedar. 

96,000 feet b. m.—cypress. 

The above for boat building purposes. 


* 


Cypress to be graded according to the latest 
rules of the Southern Cypress Manufacturers 
Association or the National Hardwood Lum- 
ber Association. Port Orford cedar accord- 
ing to Navy “Specification 39-C-6b,” and 
southern white cedar according to Navy 
“Specification 39-C-3C.” 

When association inspection rules are 
specified an association certification of in- 
spection is to be furnished. 


Opportunity for Constructive Work 


Secretary of Agriculture Jardine and Secre- 
tary of Commerce Hoover have telegraphed 
their congratulations to John D. Tennant, 
president of the West Coast Lumbermen’s 
Association, Longview, Wash., on the engage- 
ment of Col. William B. Greeley, chief of the 
Forest Service, as secretary and manager of 
that association. 

While regretting the loss of Col. Greeley’s 
services to the Government, both cabinet 
officers see in his new position an extraordinary 
opportunity for constructive work in private 
forestry. 

Secretary Hoover’s telegram reads: 

I profoundly regret to hear of Col. Greeley’s 
resignation as chief forester, but I congratu- 
late the West Coast Lumbermen’s Association 
on securing his services. It represents a step 
in constructive handling of forest problems 
which will mean much to the whole lumber 
industry. 


Secretary Jardine, of whose department the 
Forest Service is a part, sent the following: 

I am very glad to learn of the consolidation 
of the associated interests and activities of 
the West Coast lumber manufacturers with 
a view to more effective marketing of your 
products and bettering conditions in your in- 
dustry. I also believe you have taken a con- 
structive course in selecting Col. Greeley, who 
has long been identified with forestry and the 
public interest in forest conservation, for a 
position of leadership in the future work of 
your association. Successful forestry in the 
United States depends largely upon the stabil- 
ity and permanence of the forest industries. It 
includes sound industrial organization, sound 
merchandising of forest products and effective 
utilization of raw material no less than com- 
mercial growing of timber. These are all 
phases of the development of the lumber in- 
dustry in its adjustment to modern economic 
conditions. There is no portion of the United 
States where all of these progressive develop- 
ments are more essential, from both an in- 
dustrial and public standpoint, than in the 
Pacific Northwest, where our principal remain- 
ing supplies of softwood timber are largely 
concentrated. It will be a remarkably fine 
industrial achievement to work out the many 
problems which confront you in the North- 
west from the conversion and merchandising 
of your present timber holdings through to 
their replacement by commercial reforesta- 
tion so as to attain a thoroughly sound and 
permanent industrial structure. This develop- 
ment is a matter of public concern no less vi- 
tal than its concern to your own industry. I 
believe that you have done wisely in selecting 
to aid you in this accomplishment a man who 
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Spring always brings 
rush demands. When 
you need stock in a 
hurry this spring, let 
Seidel at St. Louis 
serve you. Shipments 
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West Penn Lumber Co. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 


PITTSBURGH, PA. 

















Tce OAK FLOORING ... 
THE Best Oak dooung i= 


Mixed car shipments of oak, gum, beech and Ar- 
kansas short leaf pine mouldings, finish and boards; 
beech and gum flooring; Southern hardwoods. 











E. L. BRUCE CO., Memphis, Tenn. 
2 x 2—30" 
2+ x24+—30" 


FOR SALE =x: 


IN OAK AND GUM 
Always in Stock 


THE W. A. NOBLE LUMBER COMPANY 


1206 First Nat'l. Bank Bidg.. CINCINNATI, OHIO 
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26 Railroads 
toShip Over 


By reason of our central location, 
the wonderful railroad facilities at 
our disposal and our complete stocks 
in yard, we are able to offer lumber 
buyers a superlative service. Distri- 
butors from St. Louis for 88° years. 
Straight or mixed cars. Depend- 
able values in 


YELLOW PINE TIMBERS, 
YARD AND SHED STOCK 


West Coast Sidings and Finish, 
Western White Pine Barn Boards 


BOECKELER 
LUMBER COMPANY 
St. Louis, Mo. 
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Manufacturers of Long and Shortleaf 
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ALT [UMBER COMPANY 


—_ -, RUSTON, LA. 
Manufacturers of 


’ Shortleaf Yellow Pine 
Forked Leaf White Oak 
We Grade it Right and Ship it Quickly. 


Office. 
RUSTON, LA. 























Manufacturers 


Short Leaf Pine and Hardwoods 


brings to it training and experience in many 
phases of forest utilization problems from the 
standpoint of public interest. The public in- 
terest in the effective solution of these prob- 
lems is identical with the permanent welfare 
of your industry, and I regard Col. Greeley’s 
work with you as an admirable extension of 
his work for many years in the Department of 
Agriculture, I wish for Col. Greeley and your 
association all success in this very significant 
and important undertaking. 


Blister Rust Control Area 


As a result of the advance of the white-pine 
blister rust during the season of 1927, Fed- 
eral Quarantine No. 63, covering this tree 
disease, has been amended by adding Idaho and 
four counties in Oregon—Clackamas, Hood 
River, Multnomah and Wasco—to the terri- 
tory designated as infected, and making other 
changes in the regulations. 

In making this announcement the Department 

of Agriculture said that this extension of 
territory is based on infections discovered on 
currant and gooseberry leaves at more than 
twenty new points in Oregon and eastern 
Washington and at one point in northern 
Idaho. The entire State of Washington al- 
ready being classed as infected, no change is 
required with respect to it. 
- The amendment to the regulation takes 
effect on March 1. Shippers in the newly 
quarantined territory must comply with spe- 
cial restrictions in order to ship currant and 
gooseberry plants to points outside the State. 
Five-leafed pines are prohibited under the 
amendment from being moved interstate out 
of the above-named counties in Oregon. They 
may not be moved from Idaho into any other 
State except Washington and then only under 
special regulations. 

Notice likewise is given that since Idaho 
has recently established a blister rust control 
area, any shipment of currant or gooseberry 
plants or five-leafed pines into that State must 


- be accompanied by a control-area permit from 


the director of the bureau of plant industry, 
Boise, Idaho. This official is collaborating 
with the Department of Agriculture as a Fed- 
eral inspector. 


Explain Aims of Forestry Bill 


The Senate committee on agriculture and 
forestry on Feb. 28 held a two-hour hearing on 
the McSweeney-McNary bill, which would 
authorize a maximum annual appropriation of 
$3,500,000 to enable the Department of Agri- 
culture to expand and intensify its research 
work in forestry along all lines. The research 
activities covered by the measure include those 
coming under the Forest Service, the bureau of 
entomology, the bureau of plant industry, the 
biological survey and the weather bureau. 

W. B. Greeley, retiring chief forester, ex- 
plained the aims and purposes of this bill, 
which was first introduced during the last ses- 
sion of Congress. Mr. Greeley went into con- 
siderable detail, pointing out how the several 
bureaus concerned would function under its 
provisions. 

He was followed by representatives of the 
lumber, pulp and paper and livestock industries, 
and by officers of forestry, game protective 
and agricultural organizations, each speaking 
briefly and explaining why the interests he 
represented favor passage of the legislation. 
These speakers included: 

J. M. Dickinson, president Izaak Walton 
League; Elbert Baker, president Cleveland 
Plain Dealer, and chairman forestry commit- 
tee American Pulp & Paper Association; J. 
W. Watzek, jr., Crossett Lumber Co., owning 
400,000 acres in Arkansas and Louisiana which 
are being handled under reforestation prin- 
ciples; Landon C. Bell, W. M. Ritter Lumber 
Co.; W. R. Brown, Brown Corporation, with 
large pulpwood holdings in New England and 
Quebec on a sustained yield basis, and chair- 
man of the Northeast Forest Research Coun- 
cil; Fred Brenckman, Washington representa- 
tive of the National Grange; Axel H. Oxholm, 
director National Committee on Wood Util- 
ization; Charles H. Herty, Chemical Founda- 
tion, representing the naval stores industry; 
W. R. Ogg, American Farm Bureau Federa- 


anil 
tion; J. M. McFarland, president Utah Horse 
& Cattle Growers’ Association; John B. Burp. 
ham, president American Game Protective As. 
sociation; Julian E. Rothery, Internationa) 
Paper Co.; R. S. Kellogg, secretary Newsprint 
Service Bureau, and chairman National Fop. 
estry Program Committee, and Wilson Comp- 
ton, secretary and manager National Lumber 
Manufacturers’ Association. 


Following the hearing before the Senate 
committee, whose members displayed keen in. 
terest in the aims and purposes of the bill 
Representative McSweeney piloted all those 
participating in the hearing to the Executive 
Offices, where President Coolidge gave them a 
few minutes of his time to briefly outline the 
measure. Mr. MeSweeney introduced Messrs, 
Dickinson and Baker, who expressed their 
strong support of the bill and outlined very 
briefly the reasons compelling this support. 

The President thanked the delegation for 
calling and expressed pleasure over the earnest 
activity evinced by them in the effort to ad- 
vance forest conservation. ~ 

The House committee on agriculture will 
grant a hearing on Feb. 29 to advocates of the 
McSweeney-MecNary bill. 


LUMBER TRANSPORTATION 


Revenue Freight Loadings Decrease 


WASHINGTON, D. C., Feb. 29.—Loading of 
revenue freight for the week ended Feb. 18 
totaled 887,891 cars, according to reports filed 
today by the car service division of the Amer- 
ican Railway Association. This was a de- 
crease of 18,118 cars below the preceding week 
with decreases being reported in the total 
loading of all commodities. The total for the 
week of Feb. 18 also was a decrease of 66,903 
cars below the same week in 1927 and a de- 
crease Of 44,390 cars compared with the cor- 
responding week two years ago. 

Miscellaneous freight loading for the week 
totaled 321,980 cars, a decrease of 5,013 cars 
below the corresponding week last year and 
9,500 cars below the same week in 1926. 

Coal loading totaled 157,036 cars, a decrease 
of 56,459 cars below the same week in 1927 
and 12,877 cars below the same period two 
years ago. 

Grain and grain products loading totaled 
41,188 cars, a decrease of 1,033 cars below 
the same week last year and 1,740 cars below 
the same period in 1926. In the western 
districts alone, grain and grain products load- 
ing totaled 28,636 cars, an increase of 1,348 
cars above the same week in 1927. 

Live stock loading amounted to 31,644 cars, 
an increase of 4,137 cars above the same week 
last year and 4,590 cars above the same week 
in 1926. In the western districts alone, live 
stock loading totaled 24,686 cars, an increase 
of 3,958 compared with the same week in 
1927. 

Loading of merchandise and less than car- 
load lot freight totaled 248,974 cars, a de- 
crease of 3,885 cars below the same week in 
1927 and 6,848 cars below the corresponding 
week two years ago. 

Forest products loading totaled 68,209 cars, 
615 cars below the same week last year and 
9,242 cars below the same week in 1926. 














Idaho Rates to Central West 


WASHINGTON, D. C., Feb. 28.—Attorney-Ex- 
aminer W. A. Disque in a proposed report in 
Docket No. 19,567—Boise Payette Lumber Co. 
vs. Abilene & Southern Railway Co. et al.— 
recommends that the Interstate Commerce 
Commission find that rates on lumber and for- 
est products from Barber Mill and Emmett, 
Idaho, to destinations in Colorado, Kansas, 
Missouri and the Southwest are not unrea- 
sonable, and that the complaint be dismissed. 

The complaint alleged that the rates under 
challenge were and are unreasonable, un- 
justly discriminatory and unduly prejudical 
compared with those to the same destinations 
from the so-called California coast and Truc- 
kee-Hawley groups. The California coast 
group covers most of California except the 
northeastern portion, while the Truckee-Haw- 
ley group embraces northeastern California 
and northern Nevada. 

The California White & Sugar Pine Manu- 
facturers’ Association, representing producers 
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in the California coast and Truckee-Hawley 
groups, and the West Coast Lumbermen’s As- 
sociation, representing producers west of the 
Cascade Mountains in Washington and Ore- 
gon, known as the north coast group, inter- 
yened. There were several] other interveners, 
put they took no active part in the proceeding. 


In its petition filed at the hearing the West 
Coast Lumbermen’s Association sought by a 
continuance of the existing differentials the 
same reductions from points in the north 
coast group as might be required from Bar- 
per Mill and Emmett. Defendants objected 
to this intervention, claiming that they were 
taken by surprise and not prepared to defend 
the new issue. The presiding examiner ac- 
cordingly denied the petition to the extent 
that it sought to broaden the issue. Mr. 
Disque points out that if the west coast peti- 
tion had been filed before the hearing in sufli- 
cient time to give the carriers an opportunity 
to meet the new issue it might have been al- 
lowed. 

The Southern Pacific and Western Pacific 
railroads, which serve the California coast 


and Truckee-Hawley groups and do not par. 


ticipate in the traffic covered in complaint but 
were made defendants, opposed the establish- 
ment of any fixed relationship in rates be- 
tween these groups and the Spokane group 
that might entail increases in their rates, 
The California White & Sugar Pine associa- 
tion took about the same position as these two 
earriers. 


Rates on Flooring Material 


WASHINGTON, D. C., Feb. 27.—Division 2 of 
the Interstate Commerce Commission has is- 
sued Fourth Section Order No. 9637, author- 
izing carriers parties to Agent F. L. Speiden’s 
tariff I. C. C. No. 648 ete. to establish and 
maintain rates on “flooring blocks or squares 
not exceeding 18 inches in length, consisting 
cf two or more pieces of lumber or wooden 
flooring reinforced with metal splines or 
backs,” in carloads, from Memphis, Tenn., to 
northern, eastern, southern and western 
points defined in these tariffs, the same as 
rates contemporaneously maintained on lum- 
ber, and to maintain higher rates from, to 
and between intermediate points. 

















New Line of Induction Motors 


The Allis-Chalmers Manufacturing Co., of 
Milwaukee, Wis., has recently placed on the 
market a new line of squirrel cage induction 





Type ARX line start motor, with starter box 
closed, manufactured by Allis-Chalmers Manu- 
facturing Co. 


motors suitable for starting on full line volt- 
age. These motors are normal torque, high 
reactance machines and will not draw start- 
ing current in excess of the limits recom- 


mended by the electrical apparatus committee 
of the National Electric Light Association. 
The motors are built in ratings 7% to 30- 
horsepower, 600 to 3,600 revolutions a minute, 
low voltage, and are available with either 
sleeve or roller bearings. 

The manufacturer states that all superior 
features of Allis-Chalmers construction are 
maintained in this new line. A magnetic 
switch with push-button control is the only 
starting equipment required. 


Western Branch for Spark Arresters 


The South Bend Spark Arrester Co., of 
South Bend, Ind.,.announces the establishment 
of a new plant located at 394 North Twenty- 
third Street, Portland, Ore. This western 
branch is in charge of Albert M. Harris, pio- 
neer inventor and manufacturer of spark ar- 
rester: for the last forty-one years, and one 
of the country’s leading authorities on this 
subject. Dating back to the day of the single 
cylinder thresher, Mr. Harris has successfully 
perfected spark arresting devices for each suc- 
ceeding and improved type of steam engine, 
so that today his products are everywhere 
well and favorably known. 

South Bend spark arresters for logging don- 
key and locomotive engines are today in use 
wherever logging is done by steam, and mill- 
men can eliminate one of the greatest sources 
of fires by equipping mill stacks, locomotives, 
donkey loaders, yarders etc. with South Bend 
spark arresters. This new western branch is 
in position to serve the lumber industry of 
the Pacific Northwest, of which Mr. Harris is 
an enthusiastic booster and a firm believer 
in its present and future greatness. 
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Western branch of the South Bend Spark Arrester Co., located at 394 North Twenty-third Street, 


Portland, Ore. 





The Only Place In The 
World Where . 


Calcasieu Pine Grows. 
The Star Is 


ELIZABETH. 


For a Building That 
Will Remain True 
Through the Years— 


USE 
CALCASIEU 
—THE BEST OF THE 
LONG LEAF 


—grown only in 
that section of which 
Elizabeth is the center. 
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MIXED CAR 


Shipments from our 


Minnesota 
Transfer 
Yards 


are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 





“Bridal Veil” Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir—Cedar—Spruce—Pondosa 
Pine Lumber and Red Cedar 
Shingles. 





Shipments may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices will 
be given prompt attention. 


H. B. WAITE 


LUMBER CO. 


Minneapolis, - « . 





Minn. 
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Lumbermen:— 


Give your children a 
copy of our new educa- 
tional book on wood— 


JOUER 
Woods 


They'll enjoy reading it. A 
wonderful book for every lum- 
berman’s child to have. Your 
boy or girl will have greater love 
and respect for your business 


after reading “Touch Wood!” 


This entertaining story of the 
products of the forest should 
sell for $1, but it’s 


Only 


50 Cents 


Postpaid 
431 So. Dearborn St.. CHICAGO 
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News N otes from Am 


Tacoma, Wash. 


Feb. 25.—The plan of the West Coast 
Lumber Bureau for development of public in- 
terest in West Coast woods through the con- 
struction of model homes, was discussed at 
the regular meeting of the Tacoma Lumber- 
men’s Club yesterday. C. J. Hogue, manager 
of the bureau, outlined the plan as it has been 
worked out in other Northwest cities and 
offered the support and coéperation of the bu- 
reau in case the Tacoma lumbermen should 
decide to take the matter up here. The ques- 
tion was discussed at length but no decision 
reached. On the motion of J. G. Dickson, the 
president was authorized to appoint a com- 
mittee to confer with local contractors and 
retail lumbermen and report a recommenda- 
tion to the club. 

Winfield Scott, of San Francisco, director 
of public relations for the National Lumber 
Manufacturers’ Association, was a guest at 
the meeting and told a little of his recent 
work in California. The problems of the 
Pacific Northwest manufacturer, he said, are 
different from those of the California lum- 
berman, “Your problems now are the develop- 
ment of better marketing systems and the 
question of taxation,” he said. “The problems 
the Californians are now facing, you will have 
when more population comes to you from the 
East.” 

A valuation committee to confer with the 
county auditor and assessor on lumber mill 
values was named by President E. W. Demar- 


est. The committee is composed of Paul H. 
Johns, chairman, John M. Manley and J. G. 
Newbegin. 


A. H. Banwell, chairman of the publicity 
committee of the Tacoma Chamber of Com- 
merce, asked the support of the club in his 
plans for obtaining publicity for “The Lumber 
Capital of America.” The conventions to be 
held here this year, he reported, will be fur- 
nished with emblems and souvenirs made of 
wood, and he asked the lumbermen to assist 
him in obtaining these. Several of the veneer 
manufacturers present offered to codperate. 

The question of the new log towing rates 
was brought up again, and a number of the 
mill representatives, who had made an analysis 
of their costs since the last meeting, reported 
on towage bills under the proposed new tariff, 
as compared with the old rates. Most of the 
mills figured that the new rates, instead of 
being a reduction, would increase their towage 
bills. The matter was referred back to the 
committee directed by Frost Snyder, which 
was instructed to present these figures to the 
towboat operators and, if necessary, to the 
State department of public works. 

Cargo shipments of lumber over the Tacoma 
docks during the present week: From the 
Milwaukee, Shaffer, Baker and McCormick 
docks and Portacoma piers, 5,115,000 feet; St. 
Paul & Tacoma Lumber Co., 1,800,000 feet, 
and Defiance Lumber Co., 1,800,000 feet—a 
total of 8,715,000 feet. Destinations: Atlantic 
coast, 4,345,000 feet; California, 500,000 feet; 
Japan and China, 2,150,000 feet; Europe, 790,- 
000 feet: Hawaiian Islands, 30,000 feet; South 
America, east coast, 800,000 feet; South Amer- 
ica, west coast, 100,000 feet. Other than lum- 
ber: The Atlantic coast took 2,500,000 
shingles, 100 bundles broom handles and 1,100 
doors. Japan took 200 tons box shook. Europe 
took 6,700 doors. The Hawaiian Islands took 
200 tons box shook and 500 doors. South 
America, west coast, took 1,500 doors and 200 
tons box shook. South America, east coast, 
took 100 tons box shook. The Dutch East 
Indies took 300 tons box shook. 

Cc. C. Corse, treasurer Clear Fir Lumber Co., 
who was accidentally shot last autumn, losing 
his eye, returned to Tacoma this week from 
California, where he has been recuperating. 
Mr. Corse has fully regained his health and 
has resumed charge of the company’s financial 
affairs. 

Ralph H. Shaffer, president Shaffer Box Co., 
and J. G. Dickson, of the Pacific States Lum- 
ber Co., were elected to the board of trustees 
of the newly organized Tacoma Oriental 
Steamship Co., which was awarded the seven 
ships of the American Oriental Mail line by 
the Shipping Board. The company was 


formally organized this week, and wil] take 
over the ships as they arrive from the Far 
East. Tacoma will be the headquarters of 
the new line. 


Portland, Ore. 


Feb. 25.—Demand for lumber this week was 
larger. The log market eased off a bit on 
certain items. Lumber manufacturers here 
have been complaining because of having to 
pay more for the logs than the prices obtain- 
able for lumber justified. In the Inland Em- 
pire district, the pine mills are holding down 
production, and stocks should be fairly wel] 
cleaned up. 

Albert Hermann, research engineer West- 
ern Pine Manufacturers’ Association, left g 
few days ago on a trip that will extend as 
far east as Pittsburgh, Pa. 

M. V. Hamlin, vice president J. E. Harroun 
& Son, wholesalers, of Watertown, N. Y., was 
in Portland last week. 

Lester David recently returned from the 
East, where it is understood the matter of 
reorganizing the Monarch mill was discussed, 
with a view to resuming operations. 

The Sullivan Lumber Co., one of Portland’s 
most important wholesale lumber organiza- 
tions, after making its home in the North- 
western Bank Building for the last fifteen 
years, will move on March 1 to new quarters 
in the Board of Trade Building. The company 
will have larger and more conveniently ar- 
ranged space, better light and more freedom 
from noise. F. A. Sullivan, president, is 
widely known in the fir and spruce trade. He 
is a lumberman by accident. In addition to 
helping in the support of his mother ané@ 
brothers and sisters, he educated himself as 
a lawyer, but did not have funds to estab- 
lish himself in that profession. So he went 
to work in a sawmill, but once inoculated with 
the sawdust, has never been cured, and now 
as the father of seven children he finds it 
just as necessary as ever to stay on the job. 
Mr. Sullivan became connected with the selling 
end of the industry with the Douglas Fir Sales 
Corporation, of Portland, a number of years 
ago. Later he organized the Sullivan Lumber 
Co., which soon took a leading place in the 
wholesale lumber trade. 


Seattle, Wash. 


Feb. 25.—A noticeable feature of the red 
cedar shingle business is the continuing de- 
mand for higher grades, tending to prove that 
the educational efforts of the associations, 
which have been directed against the thin 
shingle and in favor of first class, edge grain 
stock, are beginning to carry weight with the 
consumers. Customers’ are insisting on 
quality shingles, as never before. In some 
quarters, this tendency is credited to the stain- 
ing companies, which have been handling large 
quantities of high grade shingles, to the ex- 
clusion of the lower grades; but on the whole 
the result is attributed to the wide publicity 
to the effect that a high grade cedar shingle 
properly nailed will last indefinitely—from 
fifty to a hundred years. Shingle business is 
steadily improving with the near approach of 
spring demand. Order files at the mills are 
in good shape, particularly in British Colum- 
bia, where conditions indicate that there may 
soon be a still further advance in high grade 
stock, 

A condition of quiet in the California lum- 
ber trade is said to be due partly to the sea- 
sonal falling-off in demand, on account of the 
tax assessment, which is based on stocks on 
hand March 1. Every year buyers hold off 
at this time of year. It is expected that there 
will be an increase in volume next month. 
There are now forty-four boats off the coast- 
wise run, with six boats running intercoastal 
or offshore. The probabilities are that buying 
in general will be somewhat slow until after 
March 1, 

R. D. Horning, manager for Japan of the 
Douglas Fir Exploitation & Expert Co.; will 
sail Monday with Mrs. Horning and their four 
children for Osaka. They have been on the 
West Coast for a vacation of several weeks, 
during which they have made extensive tours 
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icas Lumber Centers HaveYourSaws 


into California and the Grand Canyon of the 
Colorado. On arrival of Mr. Horning in Osaka, 
Neil Haig, who has been temporarily in charge 


of the Japan headquarters, will return to 
Seattle. 
L. O. Hathaway, well known lumberman, is 


ill at his home from a form of paralytic stroke 
that may necessitate an operation. His many 
friends are concerned on account of his seri- 
ous condition. 


Kalispell, Mont. 


Feb, 25.—The Montana Lumber Manufactur- 
ers’ Association reports January shipments of 
18,636,195 feet. Montana took 7,067,105 feet; 
Minnesota, 1,664,436 feet; Illinois, 2,397,292 
feet; Wisconsin, 1,029,754 feet; Iowa, 845,936 
feet; Atlantic coast States, 1,847,971 feet; 
other eastern States, 219,360 feet. Total pro- 
duction for month amounted to 11,615,463 feet. 

The forester on the Tongue River Indian 
reservation, near Lame Deer, Mont., expects 
to reopen this week the Government’s small 
sawmill which has been closed since Oct. 1. 
There are about 800,000 feet of logs now ready 
to be sawed. Sawing is done by Indians own- 
ing the logs as spare time work. There is 
about 350,000,000 feet of merchantable timber 
on the reservation, of which two-thirds would 





be easily accessible to a north-and-south rail- 


road. 
Kansas City, Mo. 


Feb. 28.—The demand for lumber last week 
was not quite up to that of previous weeks, 
but prices of both southern pine and fir 
appears to be strengthening. Demand for West 
Coast stock has been increasing steadily since 
the first of the year. In a general way, sales 
managers consider the outlook for the next 
three months very encouraging. Farm pros- 
pects are better than they’ have been since 
the war, and there are indications that activity 
will increase in the oil fields this spring and 
provide a large outlet for lumber. The south- 
ern market is picking up, and there is an in- 
creasing inquiry from eastern territory. The 
demand for hardwoods and cypress is better, 
and redwood also is being bought more freely. 

Frank R. Watkins, sales manager Exchange 
Sawmills Sales Co., is leaving this week for a 
visit to the company’s pine mill at Pine Ridge, 
Ore. 

R. T. Titus, wood technologist for the West 
Coast Lumber Bureau, was the speaker at the 
luncheon of the Kansas City Hoo-Hoo Club 
last Friday and gave an interesting talk on 
the “Fifty-seven Varieties of West Coast 
Woods.” 

Morgan Eastman, representing the trade ex- 
tension bureau of British Columbia shingle 
mills, was here last week, visiting C. A. Pratt. 


Spokane, Wash. 


Feb. 25.—A slight strengthening has been 
noted this week in some items of Pondosa 
pine, probably due to the increasing scarcity 
of common grades. Demand for Idaho white 
pine remains steady and prices are practi- 
cally without change. Lumbermen are in- 
clined to be more optimistic. Winter weather 
still has most of the Inland Empire in its 
grip. Most mills are still shut down without 
prospect of starting for several weeks yet. 
However, at Ardenvoir, out from Wenatchee, 
the sawmill of Harris & Co., is to start Mon- 
day, a week earlier than expected. It has 
two million feet of logs on the rollways. The 
company counts on a large demand for apple 
boxes this summer. 

Bids are being advertised for by the com- 
missioner of Indian affairs on 4,800 acres of 
valuable timber land in the Calispell reserva- 
tion across the river from Usk and Cusick, 
to be in by March 15. There are about 
18,000,000 feet, about three-fourths of which 
is yellow or Pondosa pine, constituting what 
is said to be one of the best stands on the 
Pende Oreille River. 

The Spokane Hoo-Hoo Club was addressed, 
at luncheon yesterday noon, by W. A. 
Rockie, pathologist with the Department of 
Agriculture. The educational committee will 
meet Tuesday with George Pearson, em- 


ployee of Brooks-Scanlon Lumber Co., who 
met with such success in inducing lumber 
employes to demand the use of wood where 
practicable. 

Edward L. Rowles, retail sales: manager 
McGoldrick Lumber Co., has been notified of 
his selection as chairman of a committee for 
Spokane County to handle the local end of 
a national campaign by the National Retail 
Lumber Dealers’ Association for better home 


building. 
G. A. Rogers, of the Wendorf-Rogers Lum- 
ber Co., has been elected president of the 


Winslow Lumber Co. which has a mill at 
Orin just south of Colville. Mr. Rogers suc- 
ceeds B. F. Pierce, recently deceased. The 
mil! will start operation some time next 


ve Pittsburgh, Pa. 


Feb. 28.—Cold weather has had a tendency 
to retard building, yet there is a feeling of 
optimism among most retailers, and they are 
placing a considerable volume of orders. They 
are doing a lot of figuring on dwelling con- 
struction. No marked changes in prices oc- 
curred last week, but southern pine is about 
$1 higher than it was a month ago. Orders 
coming in to the wholesalers embrace all va- 
rieties of lumber. Hardwoods are moving still 
better than they were a week ago, with a con- 
tinued increase in the demand for oak, poplar 
and some other species, though chestnut con- 
tinues slow. A further increase in industrial 
buying has aided hardwoods, which show slight 
price advances. Quotations on western woods 
are unchanged. A decrease in the number of 
transit cars in the Pittsburgh district is noted. 

The Pittsburgh Lumbermen’s Club has post- 
poned its meeting one week to March 14. 

The board of directors of the Western Penn- 
sylvania Builders’ Supply Dealers’ Association. 
will hold its first meeting of the year at its 
offices here next Wednesday, March 7. 


Philadelphia, Pa. 


Feb. 27.—The lumber market in the Phila- 
delphia area continues to improve. Hard- 
wood sales to industrials are reported to be 
keeping up with last year’s records. Re- 
tailers in New Jersey, Delaware and Mary- 
land are replenishing their stocks. Consider- 
able lumber is being shipped into Ocean City, 
a Jersey summer resort near Philadelphia. 
The Bader Construction Co., of Atlantic City, 
was awarded the contract for the erection of 
the new 60-foot wide boardwalk. Sitka spruce 
from Washington and Oregon in 3- and 4-inch 
sizes is.used for the decking, which will be 
nailed to creosoted strips of wood placed in 
concrete beams. This esplanade, when fin- 
ished, will be one of the most attractive 
along the Atlantic coast. 

Hall Bros. & Wood are finding business 
brisk. They have just completed a new ware- 
house and office, and expect to erect a new 
shed and yard on the old site. 

The Bangor Lumber Co. is building a new 
lumber shed, and plans to add other build- 
ings during the present year. 

Frey & Son, Lancaster, have tripled the 
size of their office building. 

Cross Bros. Lumber Co., have moved from 
the Crozer Building into their new suite at 
1600 Walnut Street. 

Cc. B. High, of the Penn Planing Mill, Read- 
ing, is now touring South Africa, word being 
received that he will return about the middle 
of April. 

Marvin Woljen, retailer of Newfoundland. 
Pa., has had his left hand amputated as a 
result of a peculiar accident in his mill. 


.Milwaukee, Wis. 


Feb. 28.—Lumber and _ building supply 
dealers in this territory were given new heart 
when a report of members of the Milwaukee 
Real Estate board last week indicated that 
there will be at least 1,500 single family 
homes built in Milwaukee during 1928, and 
that building will be active. 
questionnaire distributed by the board were 
received from nearly one hundred realtors. 
As many of the builders did not have definite 


Response to a 
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FULL LINE of NEW 
SAWS-KNIVES-FILES 
IN STOCK READY FOR 
QUICK SHIPMENT. 


Circular Saws Tempered Knives 

Inserted Point Saws “Tungsweld’Knives 

Points and Shanks Red Streak Knives 

Band Saws Moulding Blanks 

Metal Saws Shaper Steel 
Tool Holder Bits 
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C3 PACIFIC COAST Co 








TRY OUR 
No. 2 Common S4S 


Dimension 


The grade is good—You will 
like it. 

Straight cars any length or mixed 
with other items of yard stock in 
any assortment. 


Shipments “Right Now.” 


Pacific States 
Twas” Lumber Co. 


WASH. 
REPRESENTATIVES : 


S.B.Marvin, 518 Peoples Gas Bidg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg., Minneapolis, Minn, 
James A Harrison, P.O. Box 745, Sioux Falls, S. D. 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P.O. Box, 171, Denver, Colorado 
H.E.Wade, - - - - =~ Lincoln, Nebraska 




















The Polleys 
Lumber Co. 


Pondosa 


Manufacturers of 


> 





Pine 


Dry Selects 


General Offices and Mills: 
Missoula, Mont. 


Shipments via N. P. 
and Milwaukee Rys. 


SITKA_SPRUCF 


We cut our own 
timber, in a modern 
Band Mill, equipped with latest 
type Kilns and High Speed Planers. 


Our Specialty is Shop 
(Strong to Edge Grain) 
Also Spruce Finish s 4S 
(13/16 x 1/2” Off in Width) 


All KD 8% or Less Mois- 
ture Content. 


Capacity 150,000 Ft. 8 Hours. 





REEDSPORT, OREGON 


Loggi rs 
seeing Ralph C. Bryant 


Have you a problem to solve in logging, log 
transportation or harvesting tan bark an 
tu tine economically? “Logging” will 
ts ou how. Aa ——— pawenee book 

or ng superintenden r owners, 
etc. oth, $4.50, postpaid. 
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programs outlined, it is believed that the 
figures may be more than doubled. That the 
farmers will build more this year than they 
have for a number of years is firmly believed 
by everyone in the trade. The retailers are 
planning to solicit farm trade more than they 
ever have before. The farmers in Wiscon- 
sin are in good financial condition. While 
hemlock will be used in the northern sections, 
West Coast lumber is going to be the princi- 
pal species used in other parts of the State, 
and there is a good lot of West Coast lumber 
being taken west of Milwaukee now. More 
California lumber is coming into this market 
right along. Most retail yards in Milwaukee 
are busy and are buying lumber for imme- 
diate delivery. One wholesaler here is ahead 
of a year ago on his bookings. In the soft- 
wood trade there is not as much mixed car 
business as in the hardwood. 


Warren, Ark. 


Feb. 27.—Arkansas soft pine demand has 
been fairly active, with prices showing 
some strength, especially on No. 2 yard 
items. Recent ad- 


Building contracts totaling abeve one mil- 
lion dollars have been closed in this section 
within the last week. Municipal contracts 
were let for almost a million dollars, Lumber 
dealers are interested, on account of the mate- 
rial used for form stock, culverts, temporary 
bridges etc. 


Brookhaven, Miss. 


Feb. 27.—Orders fell off appreciably last week 
to about 40 percent below production, largely 
because of bad weather in the North, ana 
buyers there have withheld shipping instruc- 
tions on old orders, placed as far back ag 
December, for the same reason. Shipments 
for the month are well ahead of production, 
and there are heavy export shipments to be 
made. Shed stocks have been moving rather 
slowly, but there are no stocks of dry boards 
available for sale and it will be about thirty 
days before there are any. The export market 
is very active. Cubic average remains in 
strong demand. 

Pine flooring has been just a little draggy. 
B&better 3-inch sold quite well at good prices, 





vances on yard items 
have held firmly. Other 
items on the list have 
not advanced, but may 


later. Piece stuff is 
quiet, and present 
sales prices are not 


satisfactory to the 
mills. Items of finish 
and finish products are 
not moving as readily 
as might be wished, 
and stocks at mills 
that usually cut a 
large percentage of 
uppers are increasing 
quite materially. This 
material could be sold 
but prices offered are 
not consistent with 
values, and the stock 
is being held. Indus- 
trial buying is of 
about the same volume 
as in recent weeks. 
Novelty manufacturers. 
are buying some ma- 
terial. Step ladder or- 
ders are being placed 
now and then. A good 
volume of stock is 
moving to the automo- 
bile centers for crat- 
ing, and volume of 
crating business is 
fair. Production has 
been normal, mills ’ 
being able to log to —s 
capacity, but most 
mills are sawing their 
log reserves, so that 
they will be cut up by 
spring. Shipments 
have been in line with 
new business, so that 
files of unfilled orders 











Door panel in interior of private office of M. J. Riordan, secretary- 

treasurer of the Arizona Lumber & Timber Co., Flagstaff, Ariz., in 

which western yellow (Arizona white, or Pondosa) pine burls form 

base and centerpiece. 

Mr. Riordan’s office appeared on page 31 of the Feb. 25 issue of the 
AMERICAN LUMBERMAN—EDITOR) 


(Note: A story concerning the finishing of 





show no increase. 
Labor is plentiful and car supply adequate. 
Small mills here have been at a standstill. 


Birmingham, Ala. 


Feb. 27.—Although weather was bad, retail 
business continued to show an increase last 
week. Price cutting comes in for a lot of dis- 
cussion. Estimates are that more than 75 
percent of deliveries are being made direct 
from car to job. Yard stocks are ample and 
replacement orders can be delivered within 
less than a week. Buying for special con- 
tracts carries a time limit. Most dealers have 
been replacing stocks as they are sold. De- 
mand is largely for common grades, especially 
No. 2 and 3 kiln dried 4- and 6-inch in all pat- 
terns. Pine manufacturers have maintained 
the advance of the last few weeks, with few 
exceptions. Some minor cuts were the direct 
cause of overstocks, 

Hardwoods have been slow. There are no 
large stocks of dry lumber. Rough oak suit- 
able for flooring has been in demand and fair 
prices are secured. Overproduction of red oak 
caused it to slump off some months ago, but 
flooring factories have increased their pur- 
chases and note advances of $2.50 to $5. Hard- 
wood flooring is moving sluggishly, except in 
mixed cars. Demand for oak base, casing and 
moldings has been increasing in this section. 


though it had been slow for months. Upper 
grades of drop siding have been showing ma- 
terial strength, and so large sales have been 
made that stocks are becoming depleted rather 
rapidly. Bé&better %4x4- and %x4-inch ceil- 
ing have not moved quite so well, but No. 1 
has been moving in heavy volume, though the 
price differential is only $1. Lower grade 
ceiling has been in steady demand, especially 
5¢x4-inch No. 3, which is oversold and $2 
higher than it was a month ago. Partition, 
bevel and square edge siding have been in 
light demand. Bé&better molding orders have 
come rather freely. Bé&better finish orders 
have been much more plentiful, and stocks are 
showing pretty heavy reduction. .Car com- 
panies have taken this class of material in 
rather heavy volume, also thicker sizes of 
No. 1 and C finish. 

All widths of No. 2 fencing and boards from 
4- to 10-inch are oversold for thirty days and 
longer, at a season when these items are not 
usually in strong demand. The only surplus 
width of No. 2 common boards, in either long- 
leaf or shortleaf, is 12-inch. No. 2 5/4 and 
6/4 have been expected in better volume, and 
some have gone to the interior market. No. 3 
fencing and boards have remained rather slug- 
gish, except the 12-inch longleaf. No. 3 floor- 
ing and shiplap have moved quite well, but 
No. 3 boards are slow. This section’s cab- 
bage acreage is 40 to 50 percent in excess of 
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last year’s and crate business is getting 
rather active. 

Dimension, longleaf and shortleaf, remains 
very firm and sales have been of nice volume, 
though stocks are badly broken. There is 
very strong demand for 2x6-inch No. 3 short- 
leaf dimension, of which automobile plants 
have purchased large quantities. 

Lath prices continue rather low. Mills have 
received urgent requests for rush shipments. 
There is a good file of unfilled orders for lath, 
and they are being loaded from kilns directly 
into cars. Stocks of pine shingles are very 
low, and sales are running a little light. 


Jackson, Miss. 


Feb. 27.—Southern pine wholesalers and 
manufacturers report orders a little lighter 
than for several weeks. Production and ship- 
ments were very satisfactory, although the 
section was visited with bad weather. Ex- 
port demand continues good, and timbers of 
80 cubic average and over are reported over- 
sold by some mills. Three- and four-inch 
flooring, in No. 2 common rift grade, was ac- 
tive. Drop siding in the B&better grade is 
moving satisfactorily, but Nos. 1 and 2 com- 
mon are not so active. Ceiling in B&better 
grade is strong, also. The short dimension 
manufacturers of northern Mississippi are 
feeling more optimistic, and many smaller 
operators who have been shut down for some 
time are beginning to saw again. There are 
still some planers in that section undergoing 
repairs in preparation for starting up. The 
output of these small manufacturers is in 
stronger demand than for some time. Prices 
of their products tend to strengthen. Some 
mills report satisfactory bookings of car 


material. 
Laurel, Miss. 


Feb. 27.—The last week has seen some in- 
crease in unfilled order files of local pine mills. 
Prices have been firmly maintained, and ir 
some instances advances are being had. Local 
sales departments continue optimistic. Mill 
stocks are slightly under normal, but those 
of some items are considerably less than 
normal. Badly mixed orders are encounter- 
ing more shipping delay than for some time. 
Production, except at one of the local mills, 
is normal. One mill is curtailing its pro- 
duction about forty percent. Export inquiry 
and sales have been somewhat light, because 
of the holidays abroad. 

The Pascagoula Hardwood Co. recently placed 
an order with the Moore Dry Kiln Co., of Jack- 
sonville, Fla., for a battery of kilns for drying 
hardwood lumber, to be installed at its recently 
completed plant in this city. The kilns will 
be of the Moore moist air charge type, 
equipped with automatic temperature and 
humidity controllers and Moore fireproof kiln 
doors; in fact, these kilns will be of the most 
modern type in every particular. 


Bogalusa, La. 


Feb. 27.—Dtscussing recently a feature of 
the reforestation project of the Great South- 
ern Lumber Co. that is of especial interest 
to sportsmen, the rapid increase of wild life 
in the protected forests of that company, 
J. K. Johnson, chief forester, said that these 
cut-over lands now under reforestation are 
proving a sportsmen’s paradise. He said, 
“Not only:-is this land producing another 
crop of useful timber trees, but the wild life, 
including a great variety of birds, gray and 
red fox squirrels, quail and rabbits inhabit 
the luxuriant cover on the land, while the 
clear streams are abounding with fresh water 
fish for which these waters were famous in 
the early days.” Deer that were liberated 
last spring, in the deer park provided by the 
Great Southern Lumber Co., on these refor- 
ested lands, are thriving on the abundance 
of wild leguminous crops found on this area. 
One result of this increase in wild life is the 
large number of rabbits that are making 
their home on these cut-over lands. These 
rabbits ordinarily are a menace to the young 
pine plantations in the winter, and to avoid 
this loss the company has planted its fire 
lines with oats and other green cover crops 
which provide sustenance for the rabbits and 
preserve the young pines. At least Mr. John- 
son expresses the hope that this will be the 
result and is keeping a careful check on the 
work of the bunnies this winter. 

Through the formal opening of the world’s 


longest bridge on Feb. 18, people of this sec- 
tion are in closer touch with New Orleans. 
The bridge, which crosses Lake Pontchar- 
train, was opened with appropriate cere- 
monies in which a Bogalusa delegation par- 
ticipated. Mayor and Mrs. W. H. Sullivan 
were prevented from attending because of 
the illness of her father, F. Salmen, the 
pioneer lumberman of this section. While 
the main structure of this bridge is only 
five miles long, the bridge and the ap- 
proaches total fifteen miles in length. 


W. H. Sullivan, president Great Southern 
Lumber Co., sent Gov. Theo. G. Bilbo, of this’ 
State, 500 walking sticks made of pine from 
the reforested tracts of the Great Southern 
company in Mississippi, in an effort to aid 
the governor’s plea for reforestation in this 
State. These sticks were presented by the 
governor to the legislators now in session 
here. The skidder bill which is about to be 
brought before the house is causing the 
keenest interest among the lumbermen of 
this State. 


New Orleans, La. 


Feb. 28—The local pine market is quiet, 
demand being principally for dimension. In- 
terest is centered in the union station hear- 
ings being conducted by the Louisiana public 
service commission, estimated cost of which 
project is $15,000,000 to $25,000,000. All rail- 
roads except the Missouri Pacific-Texas & 
Pacific terminal lines are involved. Another 
project of interest is the Hero-Hackett bridge 
over the Mississippi. A hearing has been 
called by army engineers for March 23. The 
Missouri Pacific is beginning construction on 
a ship terminal below the city on the west 
bank. The board of port commissioners 
awarded a contract for driving 760 piles for 
foundation to the Gulf States Creosoting Co. 
for $24,484. Extension of the tracks of the 
New Orleans & Grande Isle railroad, owned 
by the Missouri Pacific, has been started. 


Routine matters only were handled by the 
executive committee of the Long Leaf Yel- 
low Pine Manufacturers’ Association which 
met in the office here on Feb. 27, according 
to a statement issued. O. N. Cloud, secre- 
tary, left for a trip through the North and 
East, where he will call on field representa- 
tives of the association and leaders in the 
trade. 

E. M. Davis, engineer of the Forest Pro- 
ducts Laboratory, Madison, Wis., has been 
a visitor among southern mills. Mr. Davis 
is gathering samples of pine for experiments 
in nail splitting to determine its relation to 
density, moisture content and grain. 


Norfolk, Va. 


Feb. 27.—There has been some improve- 
ment in demand for North Carolina pine and, 
judging from the volume of inquiries, busi- 
ness should show a further improvement, al- 
though a rather heavy snowfall in the East 
may retard the placing of orders. Prices 
have been stabilized. The mills have a sur- 
plus of some items, but there is shortage in 
a number. Shipments have been forwarded 
rapidly though the storm today is going to 
delay them. 

There has not been much demand for 4/4 
edge No. 2 and better either band or circular 
sawn. Some southern yards are buying a 
little edge, but the eastern trade seems to be 
pretty well covered. Edge 4/4 No. 3, also 
No. 3 stock widths, have been moving fairly 
well. No. 2 and better 4/4 stock widths 
rough, band and circular sawn, have been 
quiet but there has been an increase in de- 
mand for mixed cars of dressed finish. Prices 
are steady. No. 2 and better 5/4 by 10- 
and 12-inch continues active, and the same 
is true of 6/4 stock widths; all these items 
are scarce and are advancing. No. 2 and bet- 
ter 4/4 miscuts have been slow. 

Some mills have been able to sell small 
cargoes of 4/4 edge No. 1 box, kiln dried 
rough, at good net mill prices, but all-rail 
mills have had rather hard sledding. There 
is little demand for dressed and resawn stock. 
Box makers are more interested in stock 
than in edge widths. Therefore demand for 
4/4 No. 1 stock box, air or kiln dried, rough 
or worked, has been very good and some 
widths are harder to buy for quick ship- 
ment. Edge 4/4 No. 2 box and No. 2 stock 
box have been quiet. Buyers are not inter- 
ested at any price. Stock box, 5/ and 6/4, air 
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FOR A LUMBERMAN’S OFFICE 
uggest these three books about the lumber 
Destinos by Douglas Malloch, ‘“‘the lumberman 
poet”: “Tote-road and Trail” ($1.50), “In Forest 
Land” ($1.25), and “‘Re-sawed Fables” ($1). Ameri- 
can Lumberman, 431 S. Dearborn St., Chicago, Il 
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Try Us First! 


We Specialize in 
Soft and Light 


California 
White Pine x ». x... 
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AND CLEARS 


Vice-President 
R. H. Downman 

Send us your 

inquiry today. 





J. W. McWilliams 
C. D. Terwilliger, 







Clover Valley Pr > 
Lumber Co. __ F. © Walker, 





Loyalton, California 


Asst. Sec. & Treas. 


Every Lumberman 
Should Have This Book 


.. “Tote -road and 
Trail,” the new vol- 
ume of verse by Mr. 
Malloch now ready 
for delivery, is the 
most important and 
entertaining that 
has come from his 
pen. It represents 
the ripe genius of 
nearly forty years’ 
association, as boy 
and man, with the 
lumber business, It 
assembles in a sin- 
gle volume the best 
that he has written 
hitherto unpublished 
in book form, 

No book of verse 
will afford a lum- 
berman or logger 
greater joy: or serve as a more v elcome gift 
to his friend. 

“Tote-road and Trail” has been printed 
in the manner of which it is worthy; bound 
in ciota, gol ttamped. and witr <¢ilt top. 
The illustrations are in full color, from a 
series. of oil paintings by Oliver Kemp, the 
New York artist. Sent, postpaid, for $1.50. 


American Lumberman 
421 & Dearborn St... CHICAGO, ILL. 
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dried, dressed and resawn, has been in better 
demand, but edge widths are quiet. Box bark 
strips, 4/4, have hit another slump. There 
has been a good demand for low grade poplar 
and cypress, and upper grades are also mov- 
ing well. 

There has been a somewhat better demand 
for low grade flooring, all grades of y-inch 
ceiling, partition, and bark strip partition 
and flooring. Dressed finish in 4/ and 5/4 
has also been moving more readily and prices 
are much better than those for rough stock. 
Prices on dressed lumber show quite a varia- 
tion. Kiln dried roofers are not moving so 
briskly, but mill stocks are low. Air dried 
roofers have been quiet. Shipments have 
been light. Rains have been almost con- 
tinuous in the real roofer district, so that 
mills are averse to taking on any more 
business even at their own prices. 


Macon, Ga. 


Feb. 27.—The roofer market continues quiet, 
although there is a steady daily movement of 
stock to the northern and eastern markets. 
While the demand is better than at the open- 
ing of the year, prices have shown little im- 
provement. None ofthe roofer mills in this 
territory are working to capacity. 

Dullness of railroad business during the 
week may have had something to do with the 
easing up of demand for longleaf. The 
weather, which was none too favorable, also 
may have played its part. The movement was 
lighter. Dimension forms the principal part 
of shipments. More inquiries were received 
this week than last. 


Shreveport, La. 


Feb. 27.—Business is “spotty.” Demand is 
not uniformly good, though some regions 
served by local shippers are producing quite 
a volume of orders. Demand from the “Val- 
ley” and throughout Texas is fairly good. On 
up through Oklahoma it is good, too. It 
comes largely from the retail yards, which 
have very light stocks. Most orders are for 
rush shipment. Pine is selling better than 
West Coast woods. Pine has the gall in the 
oil fields, especially for walking beams and 
main sills, and whenever pine mills can fur- 
nish the items they can get higher prices 
than those quoted by West Coast mills. Deal- 
ers throughout Oklahoma and Texas are quite 
optimistic. In the oil fields, restrictions on 
production are being gradually lifted as oil 
prices improve. Mills which depend on St. 
Louis and Chicago markets report conditions 
far from satisfactory. Mississippi and Ala- 
bama mills are finding it difficult to sell their 
production, while Louisiana, western Texas 
and Arkansas mills are having a very good 
demand. From Mississippi and Alabama mills, 
rates are 10 to 15 cents higher and will not 
permit the mills there to ship much of their 
product west. In some cases, rates from Ala- 
bama and Mississippi pine mills to Texas 
points are nearly as high as rates on fir from 
the Pacific coast. 

The Shreveport Lumbermen’s Club is con- 
sidering opening its membership to architects 
and contractors. The matter was discussed 
at the last meeting. It is also considering 
weekly instead of semimonthly meetings. 

W. A. Anderson, president Shreveport Lum- 
ber Co., has returned from a business trip to 
points in Oklahoma, where he found general 
business conditions good. 


Duluth, Minn. 


Feb. 27.—Improvement in shipments of 
mixed cars of northern pine is reported. In- 
dustrial inquiry was good, and operators of 
line retail yards were said to be showing a 
greater disposition to cover early require- 
ments. With winter log production of the 
smaller mills very low, larger sawmill opera- 
tors will have to supply the demand, and there 
is a strong market in medium and lower 
grades. In other years, small operators have 
had to force their cut on the market quickly 
by offering concessions, and thus depressed 
prices. There is a good inquiry for upper 
grades, and they are firmly held. Box lumber 
is in good call at Chicago and other middle 
west markets. The Weyerhaeuser interests, 
Cloquet; the Virginia & Rainy Lake Co., Vir- 
ginia, and the Backus interests at International 
Falls expect to work full logging crews for 
about two weeks yet, and estimate that their 
season’s input will be fully normal. 





At a meeting of the Duluth Retail Lumber 
Dealers’ Association today, optimistic views 
were expressed regarding the trade outlook in 
this city. Inquiry for lumber and timbers 
from industrial quarters was reported to have 
shown distinct improvement recently, but 
there is not much speculative building ex- 
pected. 

P. Bradley, Duluth, jobber who is handling 
the products of several portable sawmill oper- 
ators in northern Minnesota, reported a good 
inquiry for lath, and that railroads are in the 
market for softwood and hardwood ties. A 
tie treating plant is to be established at 
Superior, Wis. 


Minneapolis, Minn. 


Feb. 28.—Improved weather in the North- 
west has tended to stimulate the lumber 
market, although the rural highways are 
still in poor condition. Reports indicate that 
there will be a sizable farm demand, as re- 
tailers have made many estimates for farm- 
ers. Reports from retailers in North Dakota 
are particularly encouraging. Montana also 
is promising sales territory. Demand for 
northern pine has been better in the last 
two or three weeks, demand for industrial 
stock being better than that for yard items. 
The situation is expected to be reversed 
within a short time. Northern white cedar 
men are optimistic and the production will be 
greater than was forecast several months 
ago. Northern hardwood wholesalers are 
doing better business than for several weeks. 
Trade, however, is regarded as light for this 
time of year. There is a growing demand, 
with wholesalers holding hardwood prices 
firm. 

L. A. Furlong, sales manager National Tie 
& Treating Co., Minneapolis, has returned 
from the northeastern part of Minnesota, and 
Says that, because of early snows and soft 
bottoms, logging operations there have pro- 
ceeded under a handicap, so that log produc- 
tion will be curtailed. Loggers are having 
some difficulty in getting out the large 
amount of wood pulp which has been cut. 

Leonard J. Wilson, of Moss, Blais & Wilson, 
has returned from northern Minnesota, where 
he inspected woods and mill operations. He 
says that few lath mills are running, and 
that carry-over of jackpine lath is small. 
Balsam lath production this year will be 
light, he said. 

Martin L. Jordan, president Twin City Hoo- 
Hoo Club, has again been named regional 
director in Minnesota for the National Asso- 
ciation of Commission Lumber Salesmen. 


Vancouver, B. C. 


Feb. 25.—There is a slight improvement in 
the shingle situation. The price on Royals 
was raised 50 cents a thousand this week. 
Shingle business has not been coming in quite 
so fast. Atlantic coast States demand for 
lumber is no stronger. Orders are slow in 
coming through. Space costs 75 cents more 
than conference line rates, and volume is kept 
down. The outlook for cheaper freight rates 
out here is not very good. Fortunately, mill 
stocks of east coast lumber are not long. 
Spring demand from rail centers is developing. 

Demand from Germany for thin clears still 
continues. The British railroads are placing 
large quantities of railway sleepers. The 
Australian market is quiet. Japan is showing 
more activity for April shipment, and all space 
has been booked up for March loading. In- 
quiries from the Argentine are good, and the 
demand for Douglas fir in this market seems 
to be increasing monthly. The mills have 
booked considerable business for water ship- 
ment to the St. Lawrence River district. Gen- 
eral conditions look a little stronger and the 
mills feel that the long-looked for increase in 
prices is near. 

The fir log market has gained strength. 
Inventories taken Feb. 18 indicated that stocks 
had fallen quite appreciably, in spite of the 
fact that a number of operations had increased 
production. Sales are almost entirely at list, 
the few exceptions being off grade logs. List 
price on fir is being realized, and an occasional 
sale is reported at a premium. The cedar 108 
market has gained a little, but is still sub-nor- 
mal. A fair number of the sales of shingle 
grade cedar logs are at list but owing to a 
slack siding market the higher grades do not 
bring list so readily. ‘The hemlock market 


continues to improve, and logs are moving 
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easily at list. Hemlock stocks are still short, 
and sales at a premium are not unusual. 

The British Columbia legislature has in- 
structed its committee on forestry to hold an 
insquiry into the lumber and logging situa- 
tion, including such matters as high lead log- 
ging, and refores‘ation of cut-over lands. A. E. 
Munn, prominent log operator and member of 
the local house, is committee chairman. Chris. 
McRae, prominent sawmill operator and also 
member of the house, is a member. The com- 
mittee will begin hearing evidence on Feb. 27. 


San Francisco, Calif. 


Feb. 27.—Conditions in the California pine 
industry are reported by almost all manufac- 
turers to be improving. Prices show an av- 
erage increase of $2 and shop items are up 
$2.50. Prices in general are higher. As there 
is a scarcity of some grades and sizes, sev- 
eral California mills contemplate starting up 
prior to the scheduled date. Others hold to 
their plan for a late start, and are advocat- 
ing that all mills follow it. There is gen- 
eral activity in export markets in both pine 
and redwood, with vessel rates standing at 
$14 to the United Kingdom and Antipodes. 

Arrangements have been completed by the 
Northwestern Redwood Co. to provide an ade- 
quate airplane landing field at Willits, Calif., 
where the mills are located. Negotiations 
have been opened for the purchase of a plane 
to be named “The Spirit of Willits,” which 
will be used to transport officials between Wil- 
lits and San Francisco. 


New York, N. Y. 


Feb. 27.—There is a wholesome tone to the 
lumber market. Wholesalers report an en- 
couraging increase in volume of Sales and 
inquiries. Several salesmen said that lumber 
was considerably easier to sell than it was 
last week. The improvement seemed to be 
more apparent in fir than in any other 
species. A reduction in transit stocks and 
storage lumber, coupled with a boost of 50 
cents in the conference freight rate for 
March, seemed to have had a stimulating 
effect. Retailers are not well stocked with 
West Coast lumber and seem to have sud- 
denly come to the conclusion that now is the 
time to begin buying. A stiffening in the 
price of eastern spruce lath and a much bet- 
ter tone in the shingle market, were other 
encouraging signs. There has been no ap- 
parent come-back in North Carolina pine 
items, and prices continued weak in some 
items. 

Secretary F. Herbert Brown, of the West- 
chester Building Material Men’s Association, 
says he is making preparations to welcome 
three hundred members and guests at the 
association’s banquet, to be given March 10 
at Hotel Astor. Invited guests include 
Frank A. Niles, president, and Herbert B. 
Coho, secretary, the New York Lumber Trade 
Association; Edward Wolff and George E. De 
Nike, president and secretary respectively of 
the New Jersey Lumbermen’s Association; 
William J. Riley and Paul Collier, president 
and secretary the Northeastern Retail Lum- 
bermen’s Association, ang Stanley Cox and 
George Bahr, president and secretary of the 
Long Island Dealers’ Association. Mr. Brown 
said the banquet would be for pleasure only 
and speechmaking would be taboo. 

Secretary DeNike, of the New Jersey asso- 
ciation, has urged all members to work for 
the defeat of amendments to the State lien 
law which have been presented to the State 
legislature. Mr. DeNike says the proposed 
changes would work hardships on lumber- 
men. 

P. H. Gribbon, formerly of the City Lum- 
ber Co., Waterbury, Conn., has joined the 
staff of Robert R. Sizer & Co. He will visit 
the trade in Connecticut and Massachusetts. 


Cc. C. Fydell, New York manager Brooks- 
Scanlon Lumber Co., Bend, Ore., has returned 
from a trip to the West Coast. He extended 
his trip to visit his mother in Los Angeles. 


The Nassau Lumber & Supply Corporation 
will establish its general office on March 1 
in the Denton Building, Mineola, Long Island. 


At the weekly meeting last night of the 
Nylta Club, Ryland R. Sizer showed motion 
pictures taken at his 1,000-acre estate at 
Millwood, Va. Mr. Sizer recently visited the 
estate, with several New York lumbermen 
as his guests. 

Lester R. Stewart, of the Scarsdale Lum- 
ber & Supply Co., Scarsdale, N. Y., was taken 


to a hospital last Sunday with acute appen- 
dicitis. An immediate operation was success- 
ful. 

Wilson Hoffman, of Adams, Fowler and 
Hoffman, Mamaroneck, N. Y., was. stricken 
with appendicitis last Sunday while on a 
train bound for Florida. He was removed 
to a hospital in Philadelphia and operated 
on. His condition is satisfactory. 


Boston, Mass. 


Feb. 28.—Large eastern distributers of 
West Coast lumber are predicting firmer 
prices. Space on the intercoastal conference 
ships is being rapidly taken up for April 
shipment, while all space for March is now 
closed. The April conference rate is $13, and 
some tramp steamships are asking $13.25. 
Local wholesalers say that on the Coast the 
market is strong throughout, and that the 
eastern seller who expects a reasonable profit 
would not accept a mill shipment order for 
an ordinary assortment of dressed fir at less 
than $30.50, ship’s tackle, Boston. Some busi- 
ness is reported at very low figures by sellers 
worried about the possible cost of demur- 
rage. No. 1 common fir boards are selling at 
quite a range of prices. Ordinary lots are 
offered at $24 ship’s tackle, and some nice 
lots have lately fetched $25. 

There have been further interesting devel- 
opments in the eastern spruce lath market. 
Two large Maine manufacturers have marked 
up their price for 15-inch lath to $8, but 
there are offers of 154-inch western hemlock 
lath at $5 and thereabout. The $8 quotation 
is for rail shipment, Boston rate, while the 
Coast lath price is c.i.f. ship’s tackle. Due 
to the recent sharp advances of eastern lath, 
quotations on Coast lath are firming up. For 
1%-inch eastern spruce lath, one big Canadian 
company is now asking $7.50, Boston rate, 
but there are some chances to buy at $7 to 
$7.25. 

Local wholesalers report that eastern spruce 
frames are steady at $40 base. Random lengths 
are very firm. Merchantable spruce boards are 
still very scarce and firm. There is a fair de- 
mand for Douglas fir. Southern pine flooring 
is quiet. There are continued reports of con- 
cessions from regular prices on Pondosa and 
Idaho white pines. One of the few large di- 
mension mills sawing eastern spruce reports 
rather more orders during the last two weeks. 
There was a little flurry of excitement a few 
days ago when a Canadian manufacturer of 
random found his supply of 2x4-inch spruce 
was accumulating, and accepted a few orders 
at $31@32, but the market is now considered 
firm at $33@34. A slight improvement in de- 
mand for cypress has been reported, following 
recent reductions in the list. 


Albuquerque, N. M. 


Feb. 27.—A folder just issued by the Albu- 
querque Chamber of Commerce, featuring 
among other recent developments the im- 
portance, to the State and the Southwest, of 
the Middle Rio Grande Conservancy Project, 
uses as its frontispiece and sole illustration 
a picture of the George E. Breece mill at this 
place. The selection of this frontispiece as 
well as references within are a merited recog- 
nition of Albuquerque’s growing importance 
as a lumber manufacturing and distributing 
city. 

Arthur A. Hood, president Southwest Lum- 
ber Sales Corporation, made a visit this week 
to the plant of the Cady Lumber Corporation 
at McNary, Ariz. On March 17 he will leave 
on a trip to Las Cruces, N. M., El Paso, and 
Phoenix, returning via Williams and Flagstaff, 
Ariz. He will speak at the Arizona Industrial 
Congress at Phoenix March 23 on ‘‘New Econ- 
omies in Purchasing.” 

On account of the illness of one of the 
candidates, the initiation of new members and 
organization of a chapter of Hoo-Hoo at Las 
Cruces, N. M., has been postponed to March 
17. R. A. Whitlock, of the El Paso Lumber 
Co., and Vicegerent for the El Paso district. 
will be in charge of the installation, assisted 
by others from El Paso and by Arthur’ A. 
Hood, Past Snark, and possibly A. J. Sine, 
lumberman of Chicago and -Albuquerque, who 
is deeply interested in the work of Hoo-Hoo. 

Mr. Trammell, of the. El Paso Sash & Door 
Co., has patented a new interior cabinet for 
telephones, which will create business for 
the distributer and retailer as well. 

The Acme Lumber Co. has added two more 
warehouses to its plant for storage of sash 
and doors and paints. 
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March 1, 1928 


is here, and with it 


“PACIFIC 
SWING-IN 
CASEMENTS” 


THEY ARE HERE TO 
STAY SO WRITE IN 
FOR OUR MANUFAC- 
TURING AGENTS 
PROGRAM 


PACIFIC 
DOOR AND SASH 
COMPANY 


6600 LEXINGTON AVENUE 
LOS ANGELES, CALIFORNIA 
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| CHICAGO 








GRONWALL & COMPANY 


Incorporated 


Specialists in Financing 
Lumber Companies 


And in the Sale of 


TIMBER LANDS 


and 


Manufacturing Properties 


231 So. LaSalle St. 
CHICAGO 

















The Proper Card for You 


Your business is vastly too important to 
be represented by anything less than a 


Wiggins Peerless Patent 
Book Form Card 


Many of America’s largest card users com- 
pliment the skill and care exercised in 

engraving a Wiggins Plate by 
using Wiggins Cards 
exclusively. 

for tab of speci- 
mens; detach 
them one by 







OTEEL COMPANY 


, 
errTesuren.en 


FLO HER OULOmNe 
cnicasoe 


The John B. Wiggins Company 
Established 1857 
Engravers Plate Makers 
1108 South Wabash Avenue 


Die Embossers 
CHICAGO 








GILBERT NELSON & CO. 


Public Accountants 
1! SOUTH LASALLE STREET 


CHICAGO 


TELEPHONE RANDOLPH 2220 














WARREN AXE & TOOL CO. 


WARREN, PA. 


honor Panama-Pacre GRAND PRIZE 
CT ee ee ee 


International Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGIN Dai ac- 
AXES-LOGGING TOOLS {7.5 0°07 FORSINGS, Daily tac: 








THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount uf any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
sn leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, Il. 














E. H. Crain announces that he is selling lum- 
ber on commission under his own name from 
4859 North Talman Avenue, Chicago. 


Arthur Temple, sales manager of the South- 
ern Pine Lumber Co., Texarkana, Tex., was 
in Chicago on Monday of this week on his 
way East on business. 


G. W. Jones, president of the G. W. Jones 
Lumber Co., Appleton, Wis., and Mrs. Jones 
were in Chicago this week en route to Florida 
on an extended pleasure trip. 


W. F. Adams, of the Brooks Bros. Co., Min- 
nesota Transfer, Minn., when in Chicago last 
Friday en route East stated that business was 
very good in West Coast products. 


T. G. Pierson, of the J. L. Pierson Lumber 
Co., Spencer, Ind., has announced that Paul M. 
Cook, formerly connected with that concern, 
is no longer buying hardwood for it. 


R. C. Shead, of the C. H. Worcester Co., ac- 
companied by his wife and mother, Mrs. F. J. 
Shead, returned Wednesday, via New Orleans, 
from a four weeks’ tour of Florida and Cuba. 


B. D. Collins, representative of the Weyer- 
haeuser Sales Co. working out of the Toledo 
(Ohio) office, passed through Chicago Feb. 29 
on his way: back from a visit to the Cloquet 
(Minn.) mills. 


C. L. Foretich, sales manager of the Bradley 
Lumber Co. of Arkansas, Warren, Ark., when 
in Chicago last Friday on business reported 
that the company has a satisfactory order file 
and the outlook is encouraging. 


H. F. Moeller, of the Jerome Hardwood 
Lumber Co., Jerome, Ark., spent several days 
in Chicago this week conferring with Shook 
Bros., local representatives. Mr. Moeller re- 
ported that oak flooring business was fairly 
satisfactory for this time of year. 


H. N. Rogers, manager of the Chicago office 
of Eastman, Gardiner & Co., formerly located 
at 104 South Michigan Avenue, announces re- 
moval to more commodious quarters in Suite 
657 Railway Exchange Building, 80 East Jack- 
son Boulevard. The telephone number is Har- 
rison 8840. 


Sam A. Hall, sales manager of the Pan- 
handle Lumber Co., Spirit Lake, Idaho, was 
in Chicago this week conferring with E. B. 
Wingate, jr., manager of the company’s local 
office. Mr. Hall had spent several weeks in 
the East on business and was returning to 
headquarters. 


R. R. Rhoads, manager of the Hawkeye 
Lumber Co.’s yard in Osceola, Iowa, has re- 
signed to become manager of a chain of eleven 
yards in Oklahoma. He wil] have his head- 
quarters in Chickasha, Okla. B. F. Patrick, 
of Tabor, Iowa, has been appointed Mr. 
Rhoads’ successor in Osceola. 


E. A. Thornton, head of the E. A. Thorn- 
ton Lumber Co., left Feb. 27 with Mrs. Thorn- 
ton for Canton, N. Y., to visit Mr. Thorn- 
ton’s father who is in his ninety-sixth year 
and still hale and hearty. This will be sort of 
a family reunion, and Mr. Thornton expects 
to be away from his office until March 12, 


E. B. Caruthers, manager of S. R. Howell 
& Co., Seattle, Wash., stopped over in Chicago 
for a day this week following an eastern busi- 
ness trip, and while here called on some of the 
local distributers of fir and white pine lumber. 
Bad weather is slowing up activities in all 
eastern centers, according to Mr. Caruthers. 


H. D. Varlie, sales manager of the Hudson 
Hardwood Flooring Co., Memphis, Tenn., was 
in Chicago Feb. 28 on his return to headquar- 
ters from an eastern business trip. He report- 


ed heavy buying in the eastern markets and a 
very satisfactory volume of business booked 
by the company. While in Chicago Mr. Varlie 
conferred with C. B. Cunningham, of the Van- 
landingham Lumber Co., local representative. 


G. E. Anderson, president Anderson & Mid- 
dleton Lumber Co., and his son, Henry N. 
Anderson, secretary-treasurer Twin Harbors 
Lumber Co., Aberdeen, Wash., stopped off in 
Chicago for a day this week on their return 
to the Pacific coast from a business trip to 
New York, Wilmington and other eastern con- 
suming centers. While here they conferred 
= Carter H. Manny, manager of the local 
office. 


William M. Smith, who was for many years 
associated with the wire rope department of 
Wickwire Spencer Steel Co. and resigned to 
take up similar duties with another manufac- 
turer of wire rope, has returned to the Wick- 
wire Spencer organization. He will handle the 
sale of wire rope in the Pittsburgh district. Mr. 
Smith goes to Pittsburgh with the best wishes 
of his friends and of the entire Wickwire 
Spencer organization. 


Frank Ertel and John Buchholzer, of the 
Dayton Sash & Door Co., of Dayton, Ohio, 
spent three days last week at Bayport, Minn., 
getting better acquainted with the personnel 
of the Andersen Lumber Co. and studying the 
manufacture of Andersen frames in the fac- 
tory. The Dayton Sash & Door Co. has han- 
dled Andersen frames for more than six years 
and these representatives of that company re- 
port a satisfactory gain in sales each year. 


The many friends throughout the entire lum- 
ber industry and especially in the South will 
be glad to learn of the recovery from a severe 
illness of Robert Carpenter, manager of the 
Chicago Belting Co.’s branch at New Orleans, 
La. Mr. Carpenter was taken ill in Shreveport, 
La., where he remained until able to return to 
his headquarters in New Orleans. Mr. Carpen- 
ter now is rapidly recovering his strength and 
spends a few hours at the office every day. 


L. E. Hooper, jr., manager of the Chicago 
office of the Louisiana Red Cypress Co., re- 
turned Feb. 28 from a two weeks’ visit to the 
mills and headquarters of the company at New 
Orleans, La., and while there he and Mrs. 
Hooper enjoyed the Mardi Gras festivities 
and were guests of the “King of the Carnival.” 
Mr. Hooper reported that the mills are encour- 
aged over the manner in which orders are 
coming in, the volume being greater than for 
the last few weeks. Stocks are in fair condi- 
tion, with the exception of the thicker grades. 


F. R. Linroth, manager of the Chicago office 
of the Exchange Sawmills Sales Co., returned 
last Friday from a two weeks’ visit to the 
company’s five mills in Louisiana, which was 
undertaken primarily to familiarize himself 
with the hardwood operations, the products of 
which have heretofore been merchandised from 
the mill, but which from now on will be sold 
through the sales company. Mr. Linroth stated 
that there is a good volume of export trade, but 
domestic business is rather slow at present. 
Mill stocks of both hardwoods and southern 
pine are well assorted. 


J. A. Gillespie, manager of the eastern sales 
office of the Peavy-Wilson Lumber Co. at 
Philadelphia, was in Chicago the latter part 
of last week, looking after some important 
business matters for his company and renew- 
ing acquaintanceship with many of ‘his old 
friends and customers in this city. Mr. 
Gillespie, as representative of the Peavy-Wil- 
son Lumber Co., handles the sales in his ter- 
ritory of not only the group of mills operated 
by that concern and its allied organizations, 
but of a number of other important southern 
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mills. Mr. Gillespie reports a decided im- 
rovement in demand, especially among the 
railroads and wood using industries and says 
there is a distinctly better tone to the entire 
market. Some of the large retail yards in 
his territory also are buying freely, being con- 
yinced that there is an upward trend to the 
market that will continue for some time and 
that lumber purchased on the present basis 
will return a nice profit. 


Announces Change in Name 


Memuis, TENN., Feb. 29.—The Forrest City 
Box Co., of Forrest City, Ark., effective to- 
morrow, will change its name to the Arkansas 
Trim Co. John R. Stinson, secretary-treasurer, 
announced the change here today. The com- 
pany makes hardwood trim and dimension 
stock. H. A. Sellen, of Chicago, is president, 
and J. E. Morgan, of Oshkosh, Wis., is vice- 
president. 


Opens Sales Office in Chicago — 


Announcement: was made this week by F. W. 
Long that he has opened an office in Suite 1123, 
30 North LaSalle Street, Chicago, for the sale 
of the products of the Wisconsin-Michigan 
Lumber Co., of Eagle River, Wis., the Kinzel 
Lumber Co. and the 
Stange Lumber Co., 
both of Merrill, Wis. 
Mr. Long has for the 
last six years been lo- 
cated at Eagle River as 
sales manager for 
the Wisconsin-Michigan 





F. W. LONG, 
Chicago; 
Who Will Handle Sales 


for Three Northern 
Lumber Concerns 





Lumber Co., manufac- 
turer of northern hard- 
woods and hemlock, and 
prior to becoming con- 
nected with this concern 
was affiliated with the 
Steven & Jarvis Lum- 
ber Co., being appointed 
Chicago representative 
In January, 1922, Mr. Long 





in January, 1921. 
was transferred to the Milwaukee office of the 
Steven & Jarvis Lumber Co., resigning that po- 
sition in April, 1922, to assume the position of 
sales manager of ‘the Wisconsin-Michigan Lum- 
ber Co, at Eagle River, Wis. 


Underwriters Annual Statement 


Kansas City, Mo., Feb. 28.—The twenty- 
ninth annual statement of the Manufacturing 
Lumbermen’s Underwriters, which was organ- 
ized Nov. 1, 1898, with eleven members, and 
now has a membership of 1,377, shows insur- 
ance in force Jan. 1, 1928, of $110,060,140.20; 
total losses paid since organization, $14,280,- 
532.66, and savings returned to subscribers, $4,- 
251,911.68. The condensed statement shows 
assets of $2,942,030.70 as of Dec. 31, 1927, and 
liabilities of $293,125.73, leaving a balance to 
the credit of subscribers of $2,648,904.97. 

In its annual letter to subscribers ‘accompany- 
ing the annual statement of the Manufacturing 
Lumbermen’s Underwriters, the Rankin-Bene- 
dict Underwriting Co., attorney in fact, of 
Kansas City, calls attention to the fact that 
while for the last several years the loss ratio 
on lumber properties has been higher than its 
previous experience of more than twenty-five 
years indicates it should be, the losses sustained 
by the association have been well within its 
income, and at the present time expiring policies 
are making approximately the same underwrit- 
ing saving as the average saving made during 
the last twenty-nine years. It is further stated: 

After careful consideration, your advisory 
committee decided it would be to the best 
interest of all concerned to continue to build 
up the surplus, and during 1928 to return 
only nominal dividends at expiration of poli- 


cies where accounts justify a return of sav- 
ings. With less than a half million increase 
in the amount at risk, the surplus has in- 
creased $388,704.67, making present surplus 
and reinsurance reserve $2,648,904.97, of 
which nearly $1,500,000 is cash in banks, the 
balance being Government and high grade 
bonds. 


On Holiday—Built Mill in Morocco 


PorTLAND, Ore., Feb. 25.—W. A. La Londe, 
former superintendent for Cobbs-Mitchell com- 
pany’s plant at Valsetz, Ore., more recently in 
the wholesale lumber business in Portland, has 
returned from a tour of France and Africa. 
He visited the home of his French ancestors, 
also the so called Pointex area, south of Bor- 
deaux, where the 20th and 10th engineers op- 
erated during the war and where Mr. La 
Londe served as a major. He found one for- 
mer captain married and living there operating 
a sawmill and ‘box factory, also four ex- 
privates married and settled there. While in 
Northern Africa, Mr. La Londe accepted a 
contract to build a small sawmill for a French 
Morocco firm, using American machinery. 
Since his return, Mr. La Londe has decided 
to enter logging business and has contracted 
for a timber tract near Champoeg, Ore. 


Northern Retailers on Southern Trip 


BROOKHAVEN, Miuss., Feb. 27.—Southern 
balmy weather and the Mardi Gras appeal at 
New Orleans exert a strong influence on the 
salesmen and retailers of lumber in the north- 
ern States, and this influence was felt un- 
usually so this year, and a congenial party was 
organized by E. E. Gampher of the Monger- 
Gampher Lumber Co., of Elkhart, Ind., and 
this party, consisting of nine retailers and two 
wholesalers, sallied forth a few days in ad- 
vance of Mardi Gras and visited a few mills 
in Arkansas and Louisiana, and after enjoying 
the Mardi Gras activities for a few days they 
started homeward, stopping off at Brookhaven 
for a visit with the J. J. Newman Lumber 
Co., Homochitto Lumber Co., and Central 
Lumber Co. This visit included a trip to the 
mill of the Central Lumber Co. at Quentin, 
and to the mill of the Homochitto Lumber 
Co., at Bude, Miss., where a specially prepared 
southern chicken dinner was enjoyed. After 
an automobile trip over Brookhaven, the party 
caught the night train for home. Those in- 
cluded in the party were: Merle Corlett, R. J. 
Corlett & Sons, Battle Creek, Mich.; Floyd 
Corlett, R. J. Corlett & Sons, Mishawaka, Ind. ; 
Robb and Roy Corlett, R. J. Corlett & Sons, 
Lansing, Mich.; Ross Stine, Stine Lumber Co., 
Bryan, Ohio; C. A. Boyer, C. A. Boyer Lum- 
ber Co., Burr Oak, Mich.; R. M. Stone, R. M. 
Stone Lumber Co., Jackson, Mich.; H. G. 
Kerchner, Sturgis Lumber & Supply Co., 
Sturgis, Mich.; W. C. Schmidt, Wolverine 
Lumber & Supply Co., Monroe, Mich.; F. W. 
Gampher, Monger-Gampher Lumber Co., Elk- 
hart, Ind. 
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Enlarge Mills for Increased Output 


Minneapouts, Minn., Feb. 28.—R. C. Win- 
ton, who has charge of American sales for 
the spruce mills of the Winton interests whose 
headquarters are at Minneapolis, announced 
that directors of the Eagle Lake Spruce Mills 
(Ltd.) of Giscome, B. C., have decided to 
run the Giscome mills double shift in the saw- 
ing season of 1928. 

Increasing demand for the products of these 
mills, both in the United States and Canada, 
prompted this decision, according to Mr, Win- 
ton. 

The planing mills at Giscome also are to 
be enlarged to meet the capacity demands for 
the increased output. Running the Giscome 
mills two shifts will increase the output from 
25,000,000 to 40,000,000 feet a year. 

Another mill of the Winton interests is that 
of The Pas Lumber Co. (Ltd.), at The Pas, 
Manitoba, Canada, which has a production ca- 
pacity of 500,000,000 feet of Saskatchewan 
white spruce each year. 


~ 


Hardwood 
B eau tiful 


There are vogues in lumber 
as there are styles in archi- 
tecture, and judging from 
the growing popularity of 
Philippine Mahogany this 
Hardwood Beautiful is des- 
tined to be the coming 
vogue in fine flooring. 


qQ @ 


Philippine Mahogany floor- 
ing — (13/16x2%, 13/16x2, 
13/16x1%4) in lengths from 
6 to 20 feet, is delivered in 
specified lengths, multiples 
of 2 feet, whenever stock 
will permit—otherwise all 
orders filled in well as- 
sorted lengths. 


GG 


Every lumber merchant 
should know Philippine 
Mahogany and be prepared 
to talk it and sell it. 


Samples in the white for 
your inspection, also de- 
scriptive literature will be 
sent upon request. 


CHICAGO WAREHOUSE 
LUMBER COMPANY 


1703 N. KILDARE AVE. 
CHICAGO, ILLINOIS. 
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is Week’s Lumber Prices 4 








Mo., for the week ended Feb. 24: 
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Random Fencing, 818 | No. 1, ix 8” 32.75 | 2x6"— | 16° ... 24.75 22.50 i meee 8” & 26.00 
No. 1, 1x4” .... 33.00 | No. 2, 1x 8” 21.75 10° 25.50 22.00 | 18&20’. 27.50 24.25 oO. ndom 3x4&10” poo 

1x6” 35.25 | ixi6” ... 3325 12’ 24.25 22.25 | 2x6”— Dimension Ss Pees 25.00 
No. 2, 1x4” .... 18.00 | No. 3, 1x 8” 16.50 16’ 25.50 22.75 | 10’ 20.50 16.75 | 2x4” .......... 14.50 | @utavsexte 30.00 

1x6” 19.75 1x10” 18.75 18x20’. 28.75 26.50 | 127 S008. SOS0 1 OEE os cossccne 15.00 | 6x14/14x14 40.00 
No. 3, 1x4” 13.25 | 1x12” 18.50 22&24". 33.75 31.00 | 16 ... 21.50 18.75 | 2x8” .......... 14.00 | 6x16/16x16 46.75 

r | 
| 
WISCONSIN HEMLOCK | ENGELMANN SPRUCE | WEST COAST LOGS 
The following are f. o. b. mill prices: Prices f.o.b. Chicago on kiln dried Engel- | [Special telegram to American LumsBerman] 
Wo. 1 Hemlock Boards, 818 | mann white spruce boards, S4S, D&M, shiplap, Portland, Ore., Feb. 28.—Log market quota- 
8’ 1” 14° 16° | — awed and Bae me mgt b pncssnge | in | tions: 
Bag | lengths 6- to 16-foot, containing not more than | fir, yellow: No. 1, $22.50; No. 2, $17; No. 
= , soncessEaE eee oss.ee 00 yt | 10 percent of shorts nor more than 60 percent 3, $12." $ a $ 
De” adress . 31.50 32.50 382. 0 34.00 | of 16-foot: Fir, red: Unaraded, $15@16.5 
Se”  santkas 2.50 33.50 33.50 35.00 | Dé&better No.1 No.2 No.3 Cedar: $15@16. 
EES cccccce SOOO 34.60 34.50 36.00 | mn 4/4 5/4 6&8/4 4/48 4/4* 4/4* Hemlock: Uneraded, 3 aid: $12 13. 
For merchantable S1S deduct $3 from price | 4, ----: $56 $82 $82 $53.00 $40.00 $33.00 Spruce: No. 1, $25; No. 2, $19; No. 3, $ 
of No. 1; for No. 2, deduct $5. | SE coses s  o ites aes ase i ae ae 
For shiplap or flooring, add 60 cents to | 19” 1.11.80 88 8% 66.00 40.60 3500 | Zverett, Wash. Feb, 25.—Log quotations: 
prices of No. 1 boards. | 12” ..... 91 95 85 60.00 47.00 35.00 | gg RO R 1 2 nod Me 5 Pum 
Crating stock, S81 or 2S, 6” and wider, 6’ *For 5/, 6/ or 8/4 in No. 1, add $10 to price | per logs, $29. ” ¥ “ : 
and longer, No. 2, $26.00; No. 3, $22.50. of ty > comme width; in No. 2, add $6; in Hemlock: No. 2, $14; No. 3, $12. 
Wo. 1 Hemlock, 8181E— No. 3, add $ 


’ ’ 


8 10 14’ 16’ 
ee” sseeeeu $30.00 $31.00 $29.00 $31.00 
a": wieaeen 27.00 28.00 28.00 30.00 
Pe: <cxvéee 29.00 31.00 0.00 1.00 
a” veseres 29.00 32.00 32.00 33.00 
a” <caséées 30.00 33.00 33.00 34.00 

No. 2 hemlock, rough, 6’ and longer, 2x4” 
and wider, $22.99; 1x4” and wider, $22.00. 


For No. 2 dimension, deduct $4 from price 
of No. 1. 


SOUTHERN PINE TIES 


New York, Feb. 28.—Following are quota- 
tions on southern pine ties, f. 0.b. New York: 





All 8’ 6”"— Sa rt 
ME waseeciseteesduncedeckont $1.35 $1.65 | 
ST Gab ose venesesaadepeie coe 1.35 1.55 
. séenanne 6eceedestercsaans 1.15 1.25 


Random Widths, 6- to 16-foot lengths— 
No. 4, srs. $31.50; 5/4, $36.50; 6/4, $38.50; 
8/4 $42'5 
No. 5, 474, $25.50; other thicknesses, $29.50. 
For all rough stock, add $2.50. 
Spruce lath, 4-foot, No. 1, $8; No. 2, $6.95. 


WEST COAST SPRUCE 


{Special telegram to American LumMBERMAN] 
Portland, Ore., Feb. 28.—The following are 
prices for mixed carlots prevailing here today: 





Finish— Factory stock— — 
SES”. .essves $65.00 mooteteeees 28. 
1x4—10” . 54.00 1%" combsaes $3.08 

Bevel siding— cocccces GEM 
Mae sccecee BOO Lath totieet 3.27 
ee Varga aan 28.00 Green box Imbr. 16.00 





Spruce: $1 higher than fir. 


Vancouver, B. C., Feb. 25.—Latest log mar- 
ket quotations are as follows: 
Fir: No. 1, $22; No. 2, $16; 


No. 3, $11. 
Cedar: No. 1, $23; No. 2, $15; No. 3, $7. 
Hemlock: $11. 


Spruce: No. 1, $28; No. 2, $18; No. 3, $11. 


WESTERN PINES 


[Special telegram to Amertcan LumsBermMAn] 
Portland, Ore., Feb. 28.—The following are 


f.o.b. Chicago prices on Pondosa pine shop, 
$28: 





No. 1 No. 2 No. 3 
a Eo! eer ey 00 $40.00 $34.00 
Pe Stash aes s.cwe ned ea 60.00 48.00 34.00 


Above shop prices are for shipments of No. 
3 and better. 
grades, add $5. 


For straight cars of specified 
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DOUGLAS FIR 


[Special telegram to AMERICAN LuMBERMAN] 


Portland, Ore., Feb. 29.—F.0.b. mill prices 
on actual sales of fir, Feb. 25, 27 and 28, di- 
rect and wholesale, reported by West Coast 
mills to the Davis Statistical Bureau, were 
as follows: 


Vertical A es Plooring 


Bé&btr. Cc D 
cate cee aewe een $34.00 $34.00 $29.00 er 
Me. 60 nen enews eres 34.50 weer 
Cee8” oc csceews oben 34.75 

Plat Cats omens 
ee so eceweeeen 19.25 
Se” faes cee ee as aoa 30:00 26.50 
Mixed Grain Flooring ° 
IEP cscs scceass ry $15.50 
Ceing 
le eer ap 23.50 18.75 
Mere ee ee bua 24.00 18.75 
aap miaing, —_ 
OE cg kevadetnsce 24.50 
St, * «<a ik ae or ie 38,00 25.75 ae 
Sn «<pekasle see eal are 16.00 
Finish, Kiln Dried and Surfaced 
x6” 1x8” 1x12” 
CN a eo ree $39 50 $41.75 $50.50 
Common Boards, and Shipla 
1x6” 1x8” 1x10” 1x12” 
ED Serres $16.75 $16.50 $17.50 $20.00 
ee oe epaeunlawe 10.50 11.00 14.00 13.50 
i © erchesteeen 7.00 7.50 7.50 jc cls 
Dimension 
No. 1, 2” thick— 
12’ 14’ 16’ 18’ 20’ 22&24’ 26-32’ 
4”.$16.00 . 75 35 50 $18.25 $18.25 ; 

6”, 15.00 15.25 16.25 17.00 17.25 $20. 00 $21. 00 
8”, 15.50 15.50 16.75 17.25 17.00 20.25 21.00 
10”. 16.50 16.75 17.25 18.00 17.75 20.00 21.50 
12”. 16.75 16.75 17.50 18.25 18.50 20.50 21.00 
2x4”, 8’, $15.00; 10’, $16.00; 2x6”, 10’, $14.75 
Random— 2x4” 2x6” 2x8” 2x10” 2x12” 
No. 2....$11.00 $9.75 $9.75 $10.75 $10.00 
No. 3.... 6.50 5.50 =a aan sone 
Wo 1 Common Timbers 
$n3 to 421323° to 30’, serfneed....ccesess $19.00 
Set to 129233" to 69, FOUR. 200 ccc ccnes 17.50 
5x5 to 12x12° to 40°, surfaced.........-. 18.50 
Pir Lath 
Me. 3. PM Bika ok okie wo wedbws 5:66 06:00 $2.50 
B&better, Flat Grain Car Siding, 9 or 18’ 
DO ac cocaine ¥ oak EEE Me CEST Eee ees $31.50 
ae cob abies shack asaieetetatnws 37.75 





NORTHERN PINE 


Duluth, Minn., Feb. 27.\Following are prices 
on northern white pine f. o. b. Duluth: 


CoMMON BOARDS AND FENCING— 


et b> ft. 14 ft. 16 ft. 

Me. 2, 26 nccsndes $43.00 $43.00 $49.00 
eS sree 46.00 46.00 48.00 

RES sccwcves 50.00 50.00 48.00 

be) rrr 58.00 55.00 53.00 

 ? er 73.00 69.00 69.00 

No. 2, 1m 4” c.cccees 34.00 34.00 40.00 
IES” ccswccns 36.00 36.00 39.00 
errr Se 40.00 39.00 38.00 

BEI sc ccesees 42.00 40.00 38.00 

TEES. ocho ne'os 48.00 43.00 42.00 

Me. 3 16 6% cc ccscce 26.50 26.50 27.50 
tare 29.50 29.50 30.50 

SE so nowsees 32.00 32.00 32.00 

SEU acevccns 33.00 32.00 32.00 

EBIE” we wsdscec 34.00 33.00 33.00 


For all white pine No. 1, 2 and 3, add $1; 
1x4 & wadr., 6 to 20’, No. 4, $26.00; No. 5, $18 


For S1S or S2S add $1. For resawing add 


$1. S4S, D&M, drop siding etc., add $1.50. 
No. 1 Prece Sturr, $1S1E— 

10’ 12’ 14’ 16’ 18&20’ 
2x 4° ..$33.50 $32.50 $31.50 $31.50 $33.50 
2x ¢* -- 31.50 30.50 30.50 30.50 32.50 
2x 8” . 33.50 33.50 31.50 31.50 33.50 
2x10” ... 37.50 37.50 37.50 35.50 37.50 
2x13” . 38.50 38.50 38.50 36.50 38.50 


No. 2 piece stuff, $3 less than No. 1. For 
rough, deduct $1. For D&M, add $1.50 


SIDING 4- AND 6-INCH, 4- TO 20-FOOoT— 
Norway 
B&btr. e D E C&btr. 


 ceeeeee $41.50 $36.50 $27.00 $17.00 $32.00 
OT wie 46.00 41.00 31.00 20.00 35.00 


RED CEDAR SIDING 


[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., March 1.—Prices for mixed 
cars, new bundling, 8- to 18-foot, f. o. b. mill: 
Bevel Siding, 42-inch 





Width— Clear a" —_ 
ee an aie carta $24.00 $21.00 $17.00 
DORE 6 ileex Ghee 26.00 23.00 20.00 
CEE sashcebacas 28.00 25.00 20.00 

Clear Bungalow Siding 

%-inch %-inch 
SG 4 ib skid be cde tn nen $42.00 $35.00 
SRST 5c Ku Sued @eKals Sateen 52.00 40.00 
ee ee ee er ree oe 65.00 50.00 





CALIFORNIA PINES 


San Francisco, Calif., Feb. 27.—The follow- 
ing average prices f. o. b. mills, those on com- 
mons covering 1-inch stock only, were re- 
ported by the California White & Sugar Pine 


Manufacturers’ Association for the period 
ended Feb, 25: 

California White Pine 
All widths— 

No. 1&2 clr. Csel. Dsel. No. 8 clr. 
4/4 of 60 $63.35 $54.35 $44.75 
5/4 .... 69.20 63.40 56.50 39.40 
GFE. sce GEO 56.65 50.50 38.80 
OOO accu tee 70.45 59.90 48.70 

California Sugar Pine 
4/4 -.... 93.20 85.40 63.80 53.55 
6/4 .-.s S6.36 73.95 56.75 65.10 
6/4 .... 83.30 73.05 51.75 63.25 
8/4 93.45 83.35 69.10 81.40 

white Pine Shop Mixed Pines 

er rr $34.50 ommon— 
No. 1, 5/4xa.w.. 39.40 No. 1 coccere $40.25 
No. 2, 6/4xa.w.. 24.90 No. 2.12.40 23.50 
Panel, 1%4”xa.w. 75.25 Bae® Bee eeee s m4 
POR ceocceceecesece “.49 

Douglas Pir Timbers ....... 32.95 
| eee $30.25 Siding, B&btr., 

Ties & timbers. 30.50 A ee -30 
Dimension ..... 17.20 Lath— 

White Pir aM ; wietnare aris “7.3 
C&btr, all sizes. $51. 20 Petron: 
INO. 1 COMB. ..60- 1.50 No. 1 dim., 1% 

No. 1 dimen., ee taken 20.95 
14 xa.w. « 17.90 Sugar Pine Shop 

Export maga > 57 eee vee ae 

Australian— No. 1, xa.w.. 46.95 
iftaae. $53.30 No. 2) 6/4xa.w.. 28.35 
5/4xa.w. .... 56.45 Cedar 
6/4xa.w. -- 57.50 Other than pen- 
8/4xa.w. -- 53.25 Oe cheer avied $18.00 





RED CEDAR SHINGLES 


Seattle, Wash., Feb. 25.—Eastern prices per 
thousand, four or five bunches, f.o.b. mill: 


Pirst Grade Stock 


Standard Rite-Grade 
Extra clears, 6/2....$2.05@2.15 $2.10@2.15 
Extra stars, 5/2..... 2.20 2.25 
BERETA, GIGRTS wccccecs 2.25 @ 2.45 2.60@2.80 
Perfects, 5/2 ........ 2.90@3.00 3.00@ 3.10 
| EAS 2.95 @3.00 3.45 
POPEOCUIONE .ccccceas 3.90 @ 4.00 4.00@4.10 
ER baa oa ediainignna'e aa 8 8=—S—SC wh owe 
Dimensions, 5”, 5/2.. 3.00@3.05 j= ...cccocc 
Second Grades, B. C. oe. at 
Standard Seatt 
Com. stars, (3 > ae $3.05 
SRR $ .85@ .95 Pes 3.30 
Se 1.00 @1.10 TMPORRE ccccces 3.90 
Com, clrs.. 1.50@1.75 Perfections .... 4.10 





POPLAR BEVEL SIDING 


Louisviile, Ky., Feb. 26.—A week of very 
mean weather has hindered building, but 
handlers of poplar siding report that demand 
continues fairly active, and that they are very 


well sold up for the time being. Prices at 
Louisville read: 

FAS Select No. 1 No. 2 
ere $50.00 $38.00 $28.00 $22.00 
Pe 50.00 36.00 26.00 22.00 
Gs xea ued 50.00 35.00 24.00 18.00 





WEST VIRGINIA WOODS 


Philadelphia, Pa., Feb. 27.—Prices of West 
Virginia hardwoods, secured from authorita- 
tive sources exclusively for the AMERICAN 
LUMBERMAN, are as follows: 


Ash: FAS 4/4, 100@105; 5/ and 6/4, $115@ 
120; 8/4, $125; 10/ and 12/4, $135@140. Com- 
mon, 4/4, $62; 5/ and 6/4, $75; 8/4, $85. 


Chestnut: FAS, 4/4, co’ + pe 5/ and 6/4, 
$110. Common, 4/4, $55@57: 5/ and 6/4, 
$60@62. Sound wormy, 4/4, $40@42. No. 2, 
4/4, $28@30. 


Poplar: FAS, 4/4, $115@120; 6/ and 6/4, 
$130. Clear saps, 4-inch and up; 4/4, $85; 5/ 
and 6/4, $95@100; 8/4, $100@110. ommon, 
aft. $62@65; 5/ and 6/4, $7075; o/s, $78@ 

2—A qomanen, gg + 3@45; 6/ and 
B/4, $13: 8/4, $51@54 ‘No. B common, 4/4, 
ga “4 and 6/4, $32@33; 3/4, , $34@ 36 
da Oak: FAS, o/s, $110@115; 5&6/4, $115 
@itt 8/4, $120@125. Common and select, 4/4, 
$60@62. 50; 5/ and 6/4, $65@67.50; 8/4, $70@75. 
No. 2 common, 4/4, $45@47.50; 5/ and 6/4, 
$47@50; 8/4, $50@55. 


White Oak: FAS, 4/4, $115@120; 
6/4, er ak 8/4, $130@140. 
oe 5; 5/ and 6/4, $759 80; 8/4 


select, a Ly 
$80@85 common, f/4. $50@53; 5/ and 
6/4, seb@ oo. 3/4, $60@63 


5/ and 
Common and 





NORTHERN HARDWOODS 


Following are prices of northern hardwood, 
f. o. b. Wausau, Wis.: 


FAS Sel. No. 1 No. 2 No.3 

AsH— 

4/4 += 08 S00 © 70.08 & 55.00 $ 28.00 § 29.00 

GFE sac 40.0 20.00 

CLE. cee 110: 00 5E:00 86:00 40:00 ~ ” 

8/4 ... 115.00 100.00 76.00 45.00 
Basswoop— 

Gre oss TRO 62.00 47.00 31.00 22.00 

6/4 ... 73.00 62.00 47.00 32.00 23.00 

6/4 ... 75.00 65.00 52.00 35.00 24.00 

8/4 ... 82.00 72.00 58.00 35.00 24.00 
10/4 ... 90.00 80.00 65.00 45.00 cose 
12/4 ... 100.00 90.00 75.00 55.00 e060 


Key stock, +, ois; 
FAS, $90; No. 1, $70 


1x4-inch No. 1 ne clr. & btr., $60; 1x6- 
inch, $75. 


BircH— 


5/4, $80 or on grade; 


4/4... 86.00 66.00 44.00 28.00 19.00 
5/4 ... 91.00 71.00 52.00 34.00 20.00 
6/4 ... 96.00 76.00 58.00 36.00 0.00 
8/4 ... 101.00 81.00 70.00 44.00 21.00 
10/4 ... 110.00 100.00 90.00 60.00 coee 
12/4 ... 115.00 105.00 95.00 60.00 ewe 
3/4 80.00 65.00 40.00 25.00 eee 
5/8 77.00 62.00 85.00 25.00 eees 


For 10-inch & wdr., add $30; 8-inch & war., 
3° $15; for 56-inch & wadr., 8- foot & igr., add 


Price of 4 & 6-foot lengths, $28. 
red, add $15. 


Rough birch, 1x4-inch, two face clear, $80; 
one and two face clear, $65; 1x6-inch, two 
face clear, $90; one and two face clear, $70; 
run of pile, $68. 


For sel 


Sort ELm— 
4/4 ... 65.00 55.00 45.00 24.00 21.00 
5/4 . 70.00 60.00 48.00 30.00 22.00 
6/4 . 80.00 70.00 58.00 28.00 22.00 
8/4 85.00 75.00 63.00 35.00 23.00 
10/4 90.00 80.00 78.00 40.00 nee 
12/4 95.00 86.00 78.00 45.00 ese 
Rock ELM— 
4/4 . 70.00 dod 46.00 25.00 19.00 
5/4 ... 76.00 60.00 28.00 20.00 
6/4 - 75.00 odes 50.00 28.00 20.00 
8/4 80.00 hare 60.00 35.00 %25.00 
10/4 ... 95.00 eee“ 75.00 50.00 soe 
12/4 ... 105.00 nee 86.00 55.00 30.00 
*Bridge plank. 
Sorr MapLte— 
4/4 ... 62.00 52.00 42.00 24.00 19.00 
5/4 ... 70.00 60.00 50.00 33.00 20.00 
6/4 ... 80.00 70.00 68.00 80.00 20.00 
8/4 .. 85.00 75.00 62.00 34.00 21.00 
Rep OakK— 
4/4 ... 100.00 80.00 65.00 40.00 17.00 
5/4 ... 105.00 85.00 70.00 42.00 19.00 
6/4 ... 110.00 90.00 75.00 45.00 19.00 
8/4 ... 115.00 95.00 80.00 50.00 20.00 
Harp Mapte RovuGH F.LoorRING Stock— 
No. 1 No.2 No. 3A 
com. com. com, 
Oe cnukenseevenrades ee $40.00 $30.00 $20.00 
De acchekaewe rane hina en 43.00 33.00 23.00 
Harr MAPLE— 
Sel. No. 1&SelL 
FAS 6”&wdr. 6”"&wdr. No.2 No, 8 


4/4 ...$ 68.00 $ 52.00 $ 42.00 $ 30.00 $ 17.00 
° 00 65.00 45.00 33.00 


75 0 0 .0 le 
6/4 80.00 70.00 68.00 33.00 19.00 
8/4 88.00 78.00 65.00 34.00 21.00 
10/4 - 103.00 93.00 78.00 45.00 80.00 
12/4 - 108.0 95.00 83.00 60.00 0.00 
14/4 ... 135.00 125.00 110.00 60.00 35.00 
16/4 ... 160.00 145.00 130.00 60.00 36.00 


Add for straight FAS, $10; 8-inch and wider, 
$15; 10-inch and wider, 330; 12-inch and wider, 
$40. 


hina stock contains 50 percent or more 
14 and 16 foot, and the following percentages 
of 12-inch and wider, 4/4, 10 Pt: 6/, 6/ 


and 8/4, 20 percent; 10/ to 16/4, 30 percent. 
BrEcH— 
FAS’ Sel. No.1&Sel. No.2 No.8 
5/8 No. 2 com. & better. .... 33.00 $16.00 
4/4 ...$ 55.00 vee 00 eee. 00 25.00 19.00 
5/4 ... 60.00 0.00 0.00 30.00 22.00 
6/4 70.00 80, 00 50: 00 36.00 23.00 


£4 exe 
8/4 ... 80.00 nen 60.00 
END DRIED WHITE MAPLE— 


40.00 265.00 


FAS and 
Nos.1 & 2 Nos. 1& 2 
EEE OE Ea $110.00 $ 86.00 
Mn gepeteneeés penaeee 115.0 90.00 
nl hitand +k weweahen - 120.00 95.00 
‘Kank vin chive ees - 180.00 106.00 
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petter. Northern mills have a good volume of 
pusiness on their books, and as a consequence 
rices are firming up. Oak flooring is moving 
a little more freely to local consumers. 


sT. LOUIS, MO., Feb. 27.—Southern hard- 
woods demand is considerably below that of 
the same time last year, last week having 
witnessed a gain in production and no in- 
crease in orders. Most inquiries are for low 
grade, box factory stock. Fairly good trade 


js noted in gum, elm and maple for auto- 
mobile body plants, and demand for oak 
fooring has picked up slightly but it is 


still bringing very unsatisfactory prices. In- 
terior trim is quiet. The list shows no mate- 
rial changes. 


CINCINNATI, OHIO, Feb. 27.—Southern 
hardwoods are about steady. Box grades of 
poplar are $2 to $3 off. Black walnut demand 
from furniture factories is better. Auto and 
pody builders are fairly liberal purchasers of 
oak, hard maple, elm and ash. Shipments are 
mostly in straight cars, with little forward 
buying. Export trade is dull, prices are un- 
satisfactory and there are few inquiries. 


MINNEAPOLIS, MINN., Feb. 28.—There has 
been some improvement in demand for 
northern hardwoods. Factory users are buy- 
ing limited quantities. Sash and door fac- 
tories are expected to come into the market 
soon. Prices are firm. 


BUFFALO, N. Y., Feb. 29.—Hardwood de- 
mand has been fair lately, but not much im- 
provement has been shown. Inquiries are 
fairly good, but buyers are not following up 
with many orders. Some yards report their 
shipments so far this year as ahead of a 
year ago. 


FIR, SPRUCE, CEDAR 


CHICAGO, Feb. 29.—Demand for fir and West 
Coast products has been unusually light during 
the last couple of weeks, due almost entirely 
to the fact that retailers in this section are 
making no deliveries on account of weather con- 
ditions, consequently, there has been no neces- 
sity to replenish stocks. Prices remain on about 
the same basis as for the last week or two. 
Factories are still taking considerable quantities 
of Sitka spruce. 





SEATTLE, WASH., Feb. 25.—There is a bet- 
ter tone to the fir trade, and somewhat im- 
proved prices. Rail business is fairly firm, 
with prospect of a slight price advance if 
volume holds up. Southern California trade 
is not starting briskly, but sellers are op- 
timistic. 


NEW YORK, Feb. 27.—Improvement in de- 
mand for fir lumber has been marked during 
the last week, but without advance in prices. 
However, the conference freight rate for 
March has been established at $12.50, 50 cents 
above the present figure, and it is believed 
prices will be advanced accordingly. There 
has been a reduction of storage stocks and 
transit arrivals of late. 


BALTIMORE, MD., Feb. 27.—The fir move- 
ment is not conspicuously larger, with prices 
governed by prevailing competition. Mixed 
car orders are the rule, and stocks here are 
ample. : 


KANSAS CITY, MO., Feb. 28.—Demand for 
fir continues to increase and prices have a 
stronger tone than for some months. The 
demand is mostly for commons for country 
yards, but city yards are taking a good share 
of flooring and finish. Some timbers also are 
wanted, and there is inquiry for car material. 


LOS ANGELES, CALIF., Feb. 25.— Fir 
wholesalers state in the last ten days there 
has been a very nice improvement in retail 
buying. Stocks are below normal and retail- 
ers are not fighting over prices as much as 
they were thirty days ago. 


CYPRESS 


CHICAGO, Feb. 29.—There is a seasonable 
demand for cypress, according to local distribu- 
ters of this wood. Greenhouse interests are 
placing some orders for pecky cypress. Retail 
yard demand is slow. Tank stock is scarce, 


but other grades are in good supply. Prices 


show no change. 


ST. LOUIS, MO., Feb. 27.—Demand for yel- 
low cypress is on a seasonable basis, at firm 
prices. The most active item is No. 1 cypress, 
wanted by the coffin trade, while there is fair 
demand from the glass interests for No. 2, 
and occasional orders for shop and select from 
sash and door concerns. Business is fair in 
Gulf coast cypress. 


HEMLOCK 


CHICAGO, Feb. 29.—Dry mill stocks of 
northern hemlock are small and prices con- 
tinue firm at $4 off the Broughton list. Demand 
is on an active basis, with producers experienc- 
ing some difficulty in filling mixed car orders. 


NEW YORK, Feb. 27.—Eastern and western 
hemlock are _ selling according to cur- 
rent retail needs. Large orders are almost 
unknown, and few dealers carry any more 
stock than is absolutely necessary. Demand 
for western lumber is better, and its price 
is lower than that for eastern hemlock. 


BOSTON, MASS., Feb. 28.—Eastern and 
northern hemlock boards are very scarce. 
Eastern clipped are $32, northern are stiff at 
$31 and random are $30. The market is well 
supplied with western hemlock and there has 
been a good volume of business this month. 
Some transit lots can still be picked up at 
attractive figures, but mill shipment quota- 
tions look a little firmer, partly due to the 
stiffening of cargo rates. 


WESTERN PINES 


CHICAGO, Feb. 29.—Business in California 
white pine has picked up recently and prices on 
shop have advanced $1. Sash and door inter- 
ests are in the market for spring needs and are 
placing orders right along. Pondosa and Idaho 
pine demand is on a seasonable basis, and prices 
hold steady. 





SAN FRANCISCO, CALIF., Feb. 27.—There 
is a sustained demand for pines, especially 
factory grades, with a resulting increase in 
prices of C and D select and of shop. No. 
2 shop, 6/4 by all widths, is steady around 
$25. Australian business is active and in- 
creasing. Rail shipments are good. Retailers 
here report a slight gain in business. 


NEW YORK, Feb. 27.—Western pines de- 
mand is under that of 1927. Prices on Idaho, 
it is pointed out, are just as low as they can 
possibly be made, and wholesalers say the re- 
tailers realize this. Pondosa prices are hold- 
ing firm. 


BUFFALO, N. Y., Feb. 29.—Trade in Cali- 
fornia and Idaho pines has been confined to 
small lots in most cases lately. Local build- 
ing permits do not make as good showing as 
they sometimes do at this season, and indus- 
trial plants are not inclined to add to stocks. 
Prices are little changed. 


KANSAS CITY, MO., Feb. 28.—Western 
pines, particularly California, are in very good 
demand and retailers are more widely rep- 
resented in the market than they have been 
for some time. There is a good demand from 
industrial consumers. Common boards, finish 
and moldings are in best demand. Prices are 
stronger. 





LOS ANGELES, CALIF., Feb, 25.—The Cali- 
fornia white and sugar pine market is hold- 
ing its own, with demand well above produc- 
tion, and prices firm. Mills are holding down 
production to actual needs, according to re- 
ports from the wholesalers. Stocks in retail 
yards are below normal. 


REDWOOD 


SAN FRANCISCO, CALIF., Feb. 27.—Red- 
wood demand is maintained. Business with 
eastern centers and foreign countries shows a 
slight increase. Western and California or- 
ders were off slightly. Prices are firm. Stocks 
are increasing, as mills are more active. Re- 
tailers here report business somewhat better. 


LOS ANGELES, CALIF., Feb. 25.—The red- 
wood market has made additional improve- 
ment during the last week. It is now more 








Dependable Wire Rope 


The one red-strand in Hercules 
Wire Rope is our guarantee that 
it isa product of the highest qu:sl- 
ity. That it is a dependable and 
economical logging rope has been 
proven by its years of service in 
that field. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 


New York Chicago Denver 
San Francisco 
















SCRIBNER’S 


Lumber and Log Book 


Most complete book 
of its kind ever pub- 
lished. Gives measure- 
ments of all kinds of 
Lumber, Logs, Planks, 
Timber; HintstoLum- 
ber Dealers; Wood 
Measure; SpeedofCir- 
cular Saws; Care of 
Saws; Cord Wood 
Tables; Felling Trees; 
Growthof Trees; Land 
Measure; Wages, 
Rent, Board, Interest, 
Stave and Heading 


Bolts, etc. 
Standard Book th hout the United States 
and Canada. 
SENT FOST- 50 Cents 








S. E. FISHER, P.0. Box 197 


ROCHESTER, N. Y. 











Put 


(T3 
Come on Home” 
in your 
Home Town Library 


“Come on Home,” by Douglas 
Malloch, “the Lumberman poet,” 
should be in every public library in 
America. 


Wouldn’t you like to be the one to 
put it in the library in your home 
town? (It ought to be in the high 
school library too.) 


For $5 we will send you, post paid, 
three copies—one for yourself, one 


school. (Regular price, $2 a copy.) 


Can you think of as fine a thing 
to do, at so little expense ?—anything 
so likely to delight librarian, teach- 
ers and pupils, and to promote a 
love of home in your home town? 


Address the Publisher, 


Americanfiunberman 


431 South Dearborn Street, 
Chicago, Ill. 


(If you prefer, and will send us the names 
and addresses with order, we will send the 
books for library and high school direct, 
with a letter from us saying they are a gift 

$ from you ! 
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Don’t Judge 
by Other Ladders 


failed to get sales. 


they are—yet how strong. 





Babcock Spruce Ladders ~ 


The factthat you maynot have had abigsuc- ( 
cess selling some other ladders shouldn’t pre- 
judice you against Babcock Spruce Ladders. 

These strong, light-weight ladders have fre- 
quently made a big hit where others have 


Babcock Spruce Ladders are well-made from 
genuine air dried spruce. People are invari- 


ably impressed by how light and easy to handle 
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LADDERS ‘ 
TheW.W. BABCOCK CO., BATH,N.-Y. 
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This Trailer Handles 15-Ton Loads 


It is especially designed for use with Tractors in muddy, sandy, or 


swampy logging roads. 


The strong, durable construction of this trailer 


enables it to withstand the continuous abuse of difficult logging operations. 


WRITE FOR 
CATALOG 
TODAY 


Lumbermen everywhere recognize Hemming logging 


trailers and wagons as the best equipment obtainable. 
Investigate our line now. 


HEMMING WAGON FACTORY, Meridian, Miss. 


Hemming Heavy 
Duty 8-Wheel 
Tractor Trailer 








active than at any time since the first of 
the year, and prices are firm. Retail stocks 
are low and there is very little bickering over 


prices. 
SOUTHERN PINE 


CHICAGO, Feb. 29.—Within the last few days 
orders for southern pine have shown a slight 
increase in volume. Inquiries are fairly numer- 
ous, an&i several are for car repair material. 
Retail yards are still pursuing a hand-to-mouth 
policy in placing orders. Some mills are over- 
sold on 6-inch No. 2 boards. Prices are some- 
what firmer. 


ST. LOUIS, MO., Feb. 27.—Southern pine 
demand continues about normal and prices 
rule firm. The volume of inquiries continues 
about equal to that of the last few weeks, 
with most business coming from retailers 
wanting general items of yard stock for fill- 
in purposes. There is very little activity in 
flooring and finish, and not much call for in- 
dustrial crating stock. 


KANSAS CITY, MO., Feb. 28.—Southern pine 
demand was a little off last week, but this 
week is starting off better. Prices are tend- 
ing to a little higher level on the lower grades. 
Uppers, except cheap flooring, are slow. There 
is a stronger inquiry for straight cars, and 
eastern buyers are more largely represented 
among the inquirers. Demand for timbers is 
relatively better than that for yard stock. 


BOSTON, MASS., Feb. 28.—Southern pine 
distributers find business inactive. Retail 
yards are generally lightly stocked in the 


Northeast. Prices show a rather easy tone. 
B&better rift 1x4-inch longleaf flooring is $74 
to 81. C rift, quoted down to $51 for 1x4-inch 
shortleaf, and up to $73 for longleaf, is very 
dull. Partition is moving better than flooring 
and plenty of desirable 11/16-inch B&better is 
offered around $44. 


SHINGLES AND LATH 


SEATTLE, WASH., Feb. 25.—Red cedar 
shingles continue to show strength, especially 





the higher grades. Royals are up 25 cents 
over last week’s prices; perfections 10 cents, 
and XXXXX, 10 cents. Lower grades are 
firming up in sympathy. Most shingle mills 
are now running. 


MINNEAPOLIS, MINN., Feb. 28.—Jackpine 
lath are being sold from the limited stores 
in the hands of producers. Balsam lath are 
not obtainable, and buyers are not eager to 
place orders for large amounts. Neither pro- 
ducers nor wholesalers are disposed to rush 
negotiations. Prices are steady. Sale of req 
cedar shingles have only slightly improved, 
but transit offerings have increased. Prices 
are unchanged, clears being offered at $2.25, 
and stars at $2.10. 


KANSAS CITY, MO., Feb. 28.—Shingle de. 
mand has increased somewhat in the last 
week and prices are about 5 cents higher for 
clears and stars. British Columbia shingles 
are in better demand and are. breaking into 
the southern market. The demand for cedar 
siding is a little better, but prices remain 
unchanged. Demand for lath is increasing, 
with southern and western pine and redwood 
in best demand. 


NEW YORK, Feb. 27.—Most wholesalers 
have increased the price of wholesale eastern 
spruce lath to $7, up 25 cents over last week. 
Buying has been fairly brisk since distributers 
notified customers of a curtailment by Cana- 
dian manufacturers. Lath are not scarce but 
stocks are rapidly dwindling. The demand for 
West Coast shingles also has improved, and 
the outlook is much brighter than it was 
earlier in the month, 


BOXBOARDS 


BOSTON, MASS., Feb. 28.—The boxboard 
trade has opened up well this year. Carry- 
over of box lumber is being cleaned up at 
prices better than last year’s. The season’s 
log crop will probably be considered lighter 
than last year’s. A steady market at fair 
prices is believed to be in prospect. Round 
edge white pine boxboards, inch, are $27 @ 30. 


CLAPBOARDS 


BOSTON, MASS., Feb. 28.—Wholesalers are 
booking very few orders for clapboards though 
retail yards are lightly stocked. Mill stocks 
of dry eastern spruce and native white pine 
are very light and prices are firmly held. 
Plenty of Coast clapboards are in eastern 
storage. The tone of mill shipment quota- 


tions on redwood and cedar has recently grown 
firmer. 


Trouble and Litigation 


ST. LOUIS, MO., March 1.—An involuntary 
petition in bankruptcy was filed in the United 
States district court here yesterday against 
the Mississippi Valley Lumber Co., 111 E. 
Grand Ave., St. Louis, by Wilson & Trueblood, 
attorneys for Chas. R. McCormick Lumber 
Co., of Oregon, $2,406; M. C. Rumley Co., of 
Alabama, $553; Prime Lumber Co., of Mis- 
sissippi, $556, and D. L. Fair Co., of Missis- 
sippi $662. 


A petition asking a refund of $25,000, an 
alleged preferential payment made by the 
Reichert-Bright Lumber Co. to the Broadway 
Trust Co., within four months prior to invol- 
untary bankruptcy, was also filed in United 
States district court by C. L. Renthel, trustee 
for the lumber firm. Louis D. Reichert, presi- 
dent and treasurer, and Weldon Cotton, vice 
president and secretary of the Reichert-Bright 
Lumber Co., are made defendants with the 
bank. The money, it is alleged, was paid 
the depository in instalments from May 19 
to Aug. 17, 1927. The lumber firm was ad- 
judicated bankrupt in September, 1927. 


CLARKSBURG, W. VA., 
of the Alton Lumber Co., Buckhannon, re- 
cently thrown into involuntary bankruptcy 
through petitions of the banks of Buckhan- 
non and Adrian, creditors, exceed liabilities by 
$11,648, according to schedules filed by G. W. 
Fish, president, with Judge Ray L. Strother, 
United States referee in bankruptcy. The 
total assets of the concern are listed as $107,- 
316 and the liabilities $95,668. 


Feb. 27.—Assets 
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| OBITUARY 


JEP H. REESE, president of the Home Lum- 
per Co., vice president of the Beaumont Sash & 
Door Co., and a director in the City National 
Bank of Beaumont, Texas, died in the Baptist 
Hospital in Houston, Saturday, Feb. 18, follow- 
ing an operation. Mr. Reese had been in ill 
health for several weeks only. He was born 
in Belton, Texas, and entered the lumber busi- 
ness at Henderson. In 1913 he moved to Beau- 
mont and established a saw and planing mill 
at a point midway between Beaumont and 
Orange, which later was called Connell, in honor 
of his wife, who was Miss Elma Connell. Later 
he became connected with various other lumber 
eoncerns of the Beaumont and Orange section. 
His widow, two sons, three daughters and three 
brothers survive him. Mr. Reese was a member 
of the Beaumont Kiwanis Club, the Beaumont 
Country Club and was a liberal supporter of 
the Beaumont Y. M. C. A. 











MOSES E. TRUE, inventor and mill man of 
East Pembroke, N. Y., died there on Feb. 21, 
in his 83d year. He was the son of Luther 
and Minerva Webster True and was born in the 
town of Alabama, N. Y. His entire life had been 
spent in Genesee County, New York. For many 
years he was in business in Batavia and-was 
one of the incorporators of the Batavia heel 
Co., which manufactured a style of wheel in- 
vented by him. He was also engaged in busi- 
ness there with the late Alva M. Colt, the firm 
being Colt & True, manufacturers of saw-han- 
dles and clamps. He was the inventor of eleven 
different crosscut saw-handles. For thirty-two 
years he had lived at East Pembroke, where he 
and his son, George True, conducted a sawmill 
and crate factory for many years. His wife 
and son survive. 


W. O. DONOVAN, lumberman of Micanopy, 
Fla., died in a hospital at Ocala, Fla., Tuesday, 
Feb. 21, the victim of an automobile accident. 
Mr. Donovan and his son, George Donovan, 
were riding in the former’s automobile between 
Ocala and Micanopy, Fla., Sunday, when some- 
thing went wrong with the car. While they 
were on the highway attempting to adjust the 
trouble Mr. Donovan was struck by a passing 
automobile and fatally injured. For thirty years 
Mr. Donovan was associated with Charles Gar- 
butt of Lyons, Ga., in the lumber manufacturing 
business and he was well known in the Georgia- 
Florida trade. 


BENJAMIN R. HARDIN, founder and owner 
of the Hardin Lumber Co., of Houston, Texas, 
died there on Wednesday, Feb. 29, of pneu- 
monia. Mr. Hardin was 51 years old. He 
had been in the lumber business in Houston 
for twenty-seven years and was prominent in 
that city’s business circles. The body was 
sent to Los Angeles, Calif., for burial in the 
family crypt in Forest Lawn Mausoleum. A 
widow, one daughter, Mrs. Carl Stroup, of 
Houston, six sisters and two brothers sur- 
vive. The brothers are S. L. Hardin, of Fort 
Worth, and Robert A. Hardin, of Houston. 
Mr. Hardin was a member of the Shrine and 
of the Houston Hoo-Hoo Club. 


MRS. CHARLOTTE M. WARREN, wife of 
John D. Warren, vice president of the Badger 
Lumber Co., of Kansas City, Mo., died at St. 
Lukes Hospital in that city on Tuesday, Feb. 21, 
after a short illness. Mrs. Warren was 61 
years old. Besides her husband she leaves three 
sons, Henri L., Walter B. and Ross B. Warren; 
a daughter, Mrs. Stephen K. Owen, of St. 
Joseph, Mo. and two sisters. Mrs. Warren was 
born in Canada and had lived in Kansas City 
since 1903. 


J. O. TOMLINSON, lumber salesman, well 
known to the retail trade throughout south- 
eastern Ohio and Indiana, died Feb. 15 at his 
residence in Cincinnati after a short illness. 
He was employed by the Edgewood Lumber Co. 
of Cincinnati under Manager J. Clyde Griffith 
and for a number of years prior to that em- 
ployment had been a salesman of the Griffith 
Lumber Co. Mr. Tomlinson was a member of 
the Cincinnati Lumbermen’s Club and had been 
a captain in the World War having had service 
in France and Germany. He was 52 years of 
age and left a widow. 


WILLIAM WARREN CLEVELAND, aged 63, 
pioneer Grays Harbor shingle manufacturer, 
died Feb. 16 at his home in Cosmopolis, Wash. 
Mr. Cleveland formerly managed the shingle mill 
in Aberdeen owned by E. K. Bishop of the 
E. K. Bishop Lumber Co. Five of his sons were 
associated with him in the shingle mill, which 
he operated on Grays Harbor. 


WILLIAM ANDREW DONOVAN, nine months 
old son of Mr. and Mrs. Francis J. Donovan, 
of Aberdeen, Wash., died Feb. 13 after a brief 
illness. The baby was the grandson of William 
Donovan, sr., pioneer lumberman of Grays Har- 
bor. 


EDWARD B. CLARK, 37 years old, a son 
of L. E. Clark, vice -president of the Huttig 


‘Knowrt the 











New York, 350 Madison Ave. 





12 


COTTONWOOD 


Boxboard Grade 
FAS 
ina 
Wide Range of Widths. 
We can also ship all Southern Hardwoods, 


Write or Wire. Mixed item cars if you prefer. 


Turner-Farber-Love Company 


MEMPHIS, TENN. 
BRANCH OFFICES: 

New Orleans, Hibernia Bank Bldg. 

Mills at Memphis, Tenn., Leland, Charleston, Tchula, Miss. 


Chicago, 612 North Michigan Ave. 

























Birch 
Maple 
Beech 
Basswood 
Elm 
Norway 
White Pine 
Hemlock 









Quality 


from Quality Timber 
Stack Lumber Co. 


MANISTIQUE, MICHIGAN 


NORTHERN 
HARDWOODS 











Sash & Door Co., St. Louis, Mo., died in a hotel 
at Cedar Rapids, Ia., Feb. 18, while on a road 
trip for the cement manufacturing concern he 
represented. Death was due to a heart attack. 
He is survived by his parents, a brother, Clinton 
Clark, and a sister, Una Clark. 


HAROLD C. PHETTEPLACE, aged 339, 
former agent for the Long-Bell Lumber Co. at 
its Omaha and Kansas City offices and sales- 
man for the Edwards & Bradford Lumber Co., 
Sioux City, Towa, for the last year, died Feb. 19 
in a Sioux City hospital after a two weeks’ ill- 
ness. The widow, two daughters and a son 
survive. 


ADAM TUERK, head of the Acme Box Co., 
Baltimore, Md., died on Feb. 22 at his home 
in Hamilton, Md., after a short illness. Mr. 
Tuerk was in his 65th year. He had held mem- 
bership in the Baltimore Lumber Exchange for 
many years and was well known in the box 
and lumber trades. 


HENRY A. CHRISTY, a retired lumberman 
of Chicago, died at the Union League Club, 
where he resided, on Tuesday night, Feb. 28, 


at the age of 86. Mr. Christy had been in ill 
health for several months. He was well known 
in the Chicago lumber trade during the '70s and 
’80s but had been retired for many years. 


Atlanta (Ga.) Trade Notes 


Feb. 28.— Though southern pine orders 
showed further improvement last week, log- 
ging conditions are bad and mills have been 
forced to curtail production still further. 
There is little surplus stock, except of B&bet- 
ter grades, which are unusually quiet. Build- 
ing demand is good and common grades, espe- 
cially No. 2, are strong. Railroad demand has 
improved considerably. Other industrial de- 
mand continues quiet. Export sales, espe- 
cially to Latin-America, are excellent. Roofer 
demand is about the same. Prices for No. 2 
common and better Georgia air dried roofers 
have reached $18 and $19, while No. 2 North 
Carolina kiln dried roofers remain $20@23. 
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New Ventures 


ALABAMA. Anniston—A. Dishman & Sons have 
begun a sash and door manufacturing business. 
Birmingham—Hedona Lumber Co, has begun 
business at Hedona Station, Birmingham. L. E. 
Ford, C. G. Carkhuff and W. W. Sewell, owners. 
Retail building materials and contracting busi- 
ness. 
ARKANSAS. Gravette—Dyke Bros. Lumber Co. 
opening yard here in the spring. 
Bentonville—Dyke Bros. Lumber Co, will open 
a yard here; headquarters, Fort Smith. 
Malvern—Smith-Coale Co. has been organized to 
succeed the R. C. Smith Lumber Co. Wholesale 
and commission. Ralph C. Smith, manager. 
CALIFORNIA. Bellflower—Hugh A. MacMillan 
has engaged in business on the corner of Artesia 
Bivd. and Somerset Ave. as Harbor Lumber Co. 
INDIANA, Morris—Frank L. Donnell Lumber 
Co, has started a wholesale hardwood business. 


KENTUCKY. Paintsville—John K. Butcher & 
Co. (Inc.) opening a retail lumber business. 

MASSACHUSETTS. Wakefield—Wakefield Wood- 
working Co. recently began business. 


MICHIGAN. Detroit—Wayne Lumber Co. has 
started a new lumber business at 712 Boulevard 
Temple Bldg. 

MISSISSIPPI. Columbia—G. B. Hall and J. W. 
Thompson have established a shuttle mill. 


NEVADA. Reno—J. B. Casey Lumber Co. is 
beginning the operation of a sawmill in the Pea- 
vine Hills, northwest of here. 

NEW YORK. Irvington—Irvington Lumber Co. 
recently began business. : 

Johnstown—Johnstown Builders’ Supply Corpora- 
tion, opening lumber business at 105 W. Fulton St. 

NORTH CAROLINA. Lenoir—Foard Mfg. Co. 
has been organized to manufacture dowel pins. 
Factory will have daily capacity of 125,000 pins. 

NORTH DAKOTA. Wishek—F. J. Saylor, for- 
merly manager of the Thompson Yards (Inc.) local 
yard, has opened a new lumber yard. The Merrick 
Lumber Co, will erect new sheds at another loca- 
tion. 

OHIO. New Paris—Flaig Lumber Co. will open 
a branch yard; headquarters in New Madison. 

OREGON. Goshen—Allen A. Jay has engaged 
in the logging and piling business as the A. A. Jay 
Timber Co. 

Marshfield—Ross Smith is opening a new sawmill 
near here. 

Portland—Zeidel-Steinberg has started a box 
manufacturing plant. 

Toledo—O. R. Altree is engaging in the sawmill 
business here. 

SOUTH CAROLINA. Orangeburg—Rich Lumber 
& Supply Co. has begun business. 

Marion—Wood Products Corporation has opened 
a branch mill here. 

TEXAS. Fairfield—D. W. Fyffe, 
Texas, will open a branch yard here. 

Gilmer—Williams & Johnson will open a lum- 
ber yard. 

WYOMING. Hawk Springs (New town near 
Torrington; no post office)—Olaf Flaten, of Yoder, 
is putting in a branch lumber yard. 


Business Changes 


ALABAMA. Bessemer—Staub Lumber Co. suc- 
ceeded by Griffin Lumber Co. 
Birmingham—Grounds Bros. Mfg. Co. remov- 
ing from St. Petersburg, Fla., to engage in manu- 
facture of interior trim in Birmingham. 
Birmingham—R. V. Elledge has closed the local 
office and is transferring the business to the head 
office in Macon, Ga. 
Birmingham—Alabama Poplar Co. removing from 
Tuscaloosa, Ala., to 107 N. 21st St. 
Birmingham—tTallapoosa Lumber Co. removing 
retajl business from North Birmingham to 12th 
Ave, and 35th St., East Birmingham. 
Birmingham—Moorer Carter Lumber Co. closing 
out the yard maintained in Woodlawn, a Birming- 
ham suburb, and consolidating that business with 
the Rosedale yard at 2829 S. 18th St. 
Nadawah—Nadawah Yellow Pine Lumber Co. 
has sold its plant, railroad and timber holdings 
to W. T. Smith Lumber Co., of Chapman, Ala. 


ARKANSAS, Jonesboro— Barton Lumber & 
Brick Co. succeeded by Barton Lumber Co. 


CALIFORNIA. Sims Station (R. D. from Ripon) 
—Noel Voorheis succeeded by Nelson Lumber Yard. 

INDIANA. Walkerton—The Hales and Hass in- 
terests of North Liberty, Ind., have purchased the 
Walkerton Lumber Co. and will operate as Walker- 
ton Lumber & Coal Co.; will incorporate with 
capital of $20,000. 

IOWA. Atlantic—George C. Voss, of the Voss 
Wood Shop, Exira, Iowa, has purchased the fac- 
tory of the Atlantic Sash & Door Co. 

Centerville—Lewis Lumber Co. succeeded by 
Hawkeye Lumber Co. 

Gilmore City—Farmers Lumber Co. has sold its 
two yards to W. A. Neil and the Gilmore Lumber 
Co. Will be consolidated under name of Gil- 
more Lumber Co. 

Peterson and Pioneer—Wisconsin 
sold to R. E. Heywood. 

KANSAS. Hanover—Hanover Lumber Co. suc- 
ceeded by Burgner-Bowman-Matthews Lumber Co. 

MINNESOTA. Belleplaine— A. M. Kloos has 
purchased a half interest in the Farmers Lumber 
Co. and is now associated with Julius Otto in the 
management. 

Melrose—J. Borgerding & Co. succeeded by John 


of Teague, 


Lumber Co. 


L., Joseph A. and Nick E. Meyers. 
as Meyer Lumber Co. 

Minneapolis—Central Lumber Co., line yard op- 
erator with headquarters here, has purchased the 
29 ye of the St. Hilaire Lumber Co., of Fargo, 

NEBRASKA. Crete—Cornbelt Lumber Co., J. 
Sack and Parker & Jacobsen yards have been 
merged under name of the first. 

NEW YORK. Brooklyn—Nostrand Lumber Co. 
sold to New Broadway Lumber Co. 

Nassau—Nassau Suffolk Lumber & Supply Cor- 
poration moving general office to Denton Bldg., 
corner Old Country Road and Mineola Blvd., 
Mineola, L. I. 

NORTH DAKOTA. Alamo—Foss Lumber Co. 
sold to Piper-Howe Lumber Co. 

Fargo—Yards of the St. Hilaire Lumber Co. 
sold to Central Lumber Co., of Minneapolis. 

OREGON. Gresham—Copeland Lumber Co. has 
purchased the business of Barnes & Son. 

Langlois—White Cedar Lumber Co. sawmill pur- 
chased by L. York, L. C. Morse and W. L. 
Liddell. 

Monmouth—Willamette Lumber Co. sold to Les. 
P. Cumminsky. 

Winberry—W. F. Gibson sold sawmill to Yoder 
& Grahan. 

SOUTH DAKOTA. Dupree—J. F. Anderson Lum- 
ber Co. sold to Central Lumber Co. 

Woonsocket—Atlans Lumber Co. sold to J. F. 
Anderson Lumber Co. 

TEXAS. Dallas—Stickle Lumber Co. has sold 
its oak flooring plant to J. R. Neece, of Corsicana, 
and E. L. Kurth, of Lufkin. 

Farmersville—Clem Lumber Co. sold to Lyon- 
Gray Lumber Co. 

Ladonia—Lyon-Gray Lumber Co. sold to Clem 
Lumber Co. 

Marble Falls—Hundley-Marrs Co. succeeded by 
Barnes Lumber Co. 


WISCONSIN. Eagle River—Wisconsin-Michigan 
Lumber Co. succeeded by Hall Lumber Co. 


BRITISH NORTH AMERICA 


ONTARIO. Cornwall—LeClair Construction Co. 
sold to R. A. Hodgins, of Shawville, Que., who 
will continue the business as a strictly retail lum- 
ber concern, with planing mill operation. 

Tweed—Houston Co. has leased yard and build- 
ings to Rashotte Bros. and will confine its own 
operations to its Belleville, Ont., yards. Will put 
in dry kiln and move some machinery from Tweed 
plant to Belleville. Rashotte Bros. will put in 
other machines in the Tweed plant. They are in 
the contracting business. 


Incorporations 


CALIFORNIA. Gilroy—Gilroy Central Lumber 
Co., incorporated; capital, $50.000, 

CONNECTICUT. Hartford—Edwin Taylor Lum- 
ber Co. increasing capital from $756,000 to $350,000. 

Hartford—Ideal Sash & Door Co., incorporated; 
capital, $100,000. 

DELAWARE. Wilmington—J. P. Cranston Lum- 
ber Co., incorporated. 

FLORIDA. Martin—Bel Mfg. Co., incorporated; 
capital, $200,000; crates. 

Perry—Gulf Hardwood Lumber Co., incorporated; 
capital, $50,000. 


GEORGIA. Macon—Heath-Walker Lumber Co., 
incorporated; capital, $5,000. 


ILLINOIS. Acton—Acton Lumber Co., incorpo- 
rated; capital, $10,000. 

Chicago—Robert K. Eaton Lumber Co., incor- 
porated; capital, $20,000. 

Chicago—Grigsby-Grunow-Hinds Co., increasing 
capital from $40,000 to 100,000 shares, no par value. 

Chicago—Pacific Woodworking Co., incorporated; 
capital, $10,000; 59 E. Madison St. 

INDIANA. Chesterfield—Chesterfield Hardwood 
Co., incorporated; capital, $10,000. 

South Bend—Myers-Powell Lumber Co., incor- 
porated; 1,000 shares, no par value; wholesale; ad- 
dress Bernard R. Myers, 319 La Monte Terrace. 

LOUISIANA. 
incorporated. 


MASSACHUSETTS. Boston—John Bowen Co., in- 
corporated; capital, $100,000; to deal in lumber 
and building supplies. 

Boston—Consumers Lumber Co., incorporated. 

Chelsea—Pope & Cottle Co., incorporated; 1,000 
shares, no par value; lumber yard and mills; ready- 
cut cottages, garages, etc. 

Lowell—Russell Lumber Co., incorporated; capi- 
tal, $50,000. 


MICHIGAN. Flint—Genesee Lumber & Coal Co., 
increasing capital from $150,000 to $200,000. 

Whitemore Lake—Whitemore Lake Lumber & 
Supply Co., incorporated; capital, $30,000. 

MINNESOTA. Maple Lake—A. Westrup Lumber 
Co., incorporated; capital, $50,000. 

Minneapolis—Prindle Timber Products Co., in- 
corporated; capital, $50,000. 

MISSISSIPPI. Meridian—Meridian Trim & Cas- 
ing Co., incorporated; capital, $25,000. 

MISSOURI. Kansas City—United Flooring Co., 
incorporated; capital, $10,000. 

Kansas City—Star Mfg. Co., incorporated; capi- 
tal, $100,000; to manufacture toys. 

New Madrid—Lilbourn A. Lewis Lumber Co., 
incorporated; capital, $12,000. 

St. Louis—Hussey Timber Products Co., incor- 
porated. 


NEBRASKA. Albion—Albion Elevator & Lum- 
ber Co., incorporated. 


Will operate 


Bonfouca—Bonfouca Lumber Co.,. 





NEW JERSEY. Clifton—New York Sash ¢@ 
Door Co., incorporated. 

Keyport—Jamesburg Lumber Co., incorporated: 
capital, $100,000; address Karkus & Karkus, attys, 
224 Smith St., Perth Amboy, N. J. 7 

NEW YORK. Brooklyn—Hillcrest Lumber Co 
incorporated; capital, $35,000; address Jacob Za- 
shinsky, 385 Leonard St., Brooklyn. 

Brooklyn—Storaci & Teranova, incorporated: 
capital, $10,000; lumber; address Paul Storaci, 5903 
17th Ave., Brooklyn. 

Brooklyn—Empire City Door & Trim Co., incor. 
porated; 100 shares, no par value; Joseph Siegel 
160 Broadway, New York City. ; 

New York—Harry 8. Lafond Co., increasing capi- 
tal from $200,000 to $300,000. 

NORTH CAROLINA. Clinton—D. C. Johnson, in- 
corporated; capital, $20,000. 

OREGON. Portland—Linn County Logging & 
Lumber Co., increasing capital to $1,000,000. 

Portland—B-W. Timber Co., increasing capita} 
to $1,000,000, 

TEXAS. Littlefield—Turner-Brewer Lumber Co. 
incorporated; capital, $10,000. 7 

UTAH. Ogden—Standard Lumber Co., incorpo- 
rated. 

VIRGINIA. Radford—Central Lumber Co., in- 
corporated; capital, $50,000. 

WASHINGTON. Bellingham—Meenk Lumber Co., 
incorporated; capital, $30,000. 

Renton—Washington Lumber & Spar Co., in- 
creasing capital to $250,000. 

Tacoma—Fischer Wood Carving Co., incorpo- 
rated; capital, $25,000; to manufacture furniture. 

WEST VIRGINIA. Buckannon—Fish Lumber 
Co., incorporated; capital, $5,000. 

Lost Creek—Lost Creek Concrete & Lumber Co., 
incorporated; capital, $30,000. 

St. Albans—Raleigh Tie Co., incorporated; capi- 
tal, $5,000. 

WISCONSIN. Jefferson—Haag & Braun Lumber 
Co., incorporated; 500 shares; old concern. . 


New Mills and Equipment 


ALABAMA. Magazine—Jerome Sheip Co. re- 
ported planning rebuilding of the hardwood and 
box plant recently destroyed by fire with loss of 
$20,000. 

INDIANA. Anderson—Forkner-Manger Lumber 
Co. erecting building on site at 29th and Big Four 
R. R. for its lumber plant. 


IOWA. Boone—P. T. Nelson’s Sons completed 
erection of new lumber plant to replace one re- 
cently burned. 

SOUTH CAROLINA. Cordesville—Parker Lum- 
ber Co. reported planning rebuilding of plant re- 
cently destroyed by fire. 

VIRGINIA. Clarksville—Burton Ginning a Mfg. 
Co. plans establishing a barrel stave mill. 


WASHINGTON. Kalama—Blue Ribbon Products 
Co. will add a sawmill. 


Casualties 


OKLAHOMA. Purcell—Trudgeon Lumber Co., 
loss by fire in office and sheds, amounting to sev- 
eral thousands. ws 


SOUTH CAROLINA. Georgetown—South Atlan- 
tic Lumber Co., loss by fire in mill, $40,000. 

SOUTH DAKOTA. Brookings—Atlas Lumber 
Co., loss by fire, $4,500. Office and part of stock 
destroyed. 

WISCONSIN. Milwaukee—Marsh Wood Products 
Co., small loss by fire. 

Milwaukee—Henry Heyer & Sons furniture fac- 
tory, loss by fire, $100,000. 


Los Angeles (Calif.) News 


Feb. 25.—Curtailment of inward cargo ship- 
ments continues, and the reserves at docks 
are small. Retail yard stocks are satisfac- 
tory for this time of year, but holdings of 
shed stocks are light. From a price stand- 
point the Los Angeles retail situation is bet- 
ter than it has been for some time. Prices 
which went into effect the first of the year 
are being maintained with very few excep- 
tions. 

The North Hollywood Lumber Co., of North 
Hollywood, has filed articles of incorporation. 
James Cronin, former manager Viney-Milliken 
Lumber Co., North Hollywood, which com- 
pany was recently sold, is manager. 

Jack Thomas, southern California manager 
of the Coos Bay Lumber Co., has been ap- 
pointed chairman of the golf committee of the 
Los Angeles Hoo-Hoo Club for 1928. 

The California Redwood Association and the 
Hardwood Association of Los ‘Angeles have at- 
tractive displays in the Building Material Ex- 
hibit which is now being held in the Archi- 
tects’ Building, Los Angeles. 

Walter Scrim, Los Angeles, United States 
representative of the Finlay-Miller Timber 
Co. and the Kolambugan Lumber & Develop- 
ment Co., of Manila, P. I, manufacturers and 
distributers of Philippine mahogany, is now 
on an extended business trip, during which 
time he will make a survey of the Pacific 
northwest, middle West and Atlantic coast 
States. 

J. K. Drinnon, Gallup, New Mexico, has pur- 
chased the Gregg Marshall Lumber Co., at 
Palmdale. 
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